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‘Looking Ahead From Behind 





























Last fall one of the largest bankers in the 
United States in my office asked: ‘‘Is the lumber 
business obsolete>?’’ He spoke of recent devel- 
opments in the lumber industry and was familiar 
with the increasing inroads upon the lumber busi- 
ness. I told him that, of course, it was true that, 
in volume, the lumber indystry in the last 15 
years had declined and the volume of lumber 
consumption in relation to population had been 
falling off at the rate of over 2 percent annually; 
but that, during the same period the number of 
different commercial and industrial uses for lum- 

ber and lumber products 


had increased from 2,600 
Lumber to 4,000, or over 50 per- 


Industry — nt: and that an indus. 


try could hardly be 
Must Save counted obsolete which 
Itself is constantly increasing 

the number and diversity 

of the uses of its products; 
and that the principal difficulties were due funda- 
mentally not so much to the loss of uses for lum- 
ber as to failure to cultivate and improve them. 
If this statement is substantially true, it is worthy 
of passing notice that the correction of this weak- 
ness largely depends not on what someone else 
does for the lumber business but on what the 
lumbermen do for themselves. Hence the great 
opportunity for an earnest and concerted effort 
to improve and extend the uses of lumber and 
wood products. 


In 1917 there were less than 70 uses for steel 
in the fabrication of commodities in competition 
with lumber. In 1925 there were over 800. For- 
merly wood for most of its important uses had 
few or no substitutes. Today, there is no major 
construction or industrial use for lumber that | 
know of with the exception of railroad ties, for 
which there is not a good substitute available, in 
most cases, at approximately an equivalent price. 
The copper-steel tie makers are trying hard now 
Profit in lum- 
ber manufacture hereafter is going to be depend- 


ent less upon lower costs 
and more upon higher : 
realization. Merely to Profits 
make a product which will Depend on 
sell “cheap” is not here- High 
1gner 


after going to keep ‘lum- 
Realization 


to eliminate even that exception. 


ber in use. Other indus- 
tries can make other 
products. still 
for many purposes. 


“cheaper” 

Reliance solely upon price 
competition with substitute materials will even- 
Most of them 
are made from much cheaper raw materials, and 


tually be disastrous to lumber. 


are shipped on lower rates over shorter hauls. 
In the long run, if the lumber industry continues 
to depend merely upon low prices to sell its prod- 
ucts, these industries can beat lumber “‘at its own 
game’; and it will be the victim of the plight 
described by the Prophet of old when he-said: 


“The destruction of the poor is their poverty.” 




















Extracts from Annual Report of Wilson Compton, Secretary-Manager 
National Lumber Manufacturers’ Association. 


See Pages 54-58 
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To Increase 
Your Profits 


The financial structure of a lumber com- 
pany often can be reshaped to make pos- 
sible a larger margin of legitimate profit. 
In many cases, inadequate working capi- 
tal, with the resultant forced sales is the 
factor which makes heavy inroads on the 
company’s income. 


This organization, with its long experi- 
ence in the forest industries, is well 
equipped to aid you in placing your com- 


pany on a stronger and more profitable 
financial basis. 


LACEY 


Securities Corporation 
231 South La Salle Street, Chicago 


350 Madison Ave. 
New York 





626 Henry Bldg. 
Seattle, Wash. 























Hardwoods-—Flooring 
waiting for you 


If you need quick service on your re- 


Hemlock 


and 
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4 car we White Pine Lath, 

&; can ship . >. Bein ont Birch Lamben, 

Ba emlock and Pine yard an 

a FOS o> shed items. 

2 Cut your stock investment and speed up your turn- 
a over and your profits by taking advantage of our 


mixed car service. Make up a mixed car order to- 
oA day and let us quote you. Maple and Birch Floor- 
ing shipped L.C.L. when desired. 


ROBBINS FLOORING COMPANY 
RHINELANDER, WIS. 
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Pine 


KORRECT 


quirements in Northern Hardwoods, 
Maple or Birch Flooring, just tell us 
what you want and we’ll do the rest. A 
few of our representative items are 





MAKE listed herewith. 
100,000 ft. 1” No. | Com. & Btr. Kiln Dried Birch 


° . ireh. 

Maple 50,000 ft. 1” No. 2 Com. Air Dried Birch, 
d 200,000 ft. 1” No. 3 Com. Birch. 

an 12,000 ft. ix4one and two face Birch strips. 

* h 15, ft. 1x5 one and two face Birch strips. 

Birc 100, . 


f No. 2 & Btr. S. Maple. 
. ft. 1” No. 2 & Btr. S. Elm. 
Flooring f 


t. 1” No. 2 Btr. Brown Ash, 











3/16x2/4” Ne. | Maple Ptoering. 
/16 x24%4" Factory Maple Flooring. 
3/16x2'/4” Clear Bireh Flooring. 
3/16x2%4” No. | Birch Flooring. 
3/16x2%4" Fa Birch Flooring. 
ar 13/16x1'/2” Clear Maple Flooring. 
cars 13/16x1'/2” No. | Maple Flooring. 


0,000 pes. 3” & up 7’ No.! W. Cedar Posts. 
3,000 pes. 4” and up 8’ and Igr. No. | W. Cedar Posts, 


Write for delivered prices 


NEELAND-McLURG 


| LUMBER COMPANY. 4 
Mills at 
Morse,Wis.-Phillips Wis. | PHILLIPS,WIS. 








Our Sales Policy 
Holds Customers 


You'll never gamble on quality, 
grades or service when you deal with 
us because our mills are held respons- 


ible for every shipment made on 
orders for 


Northern Hardwood 
and Hemlock Lumber 


As soon as the order is filled, the car number 
and invoice is sent direct to you from the mill. 

We handle the outputs of the Weidman 
Lumber Co., Trout Creek, Mich., and the 
Bergland Lumber Co., Bergland, Mich. This 
means we can satisfy you on deliveries as well 
as quality. Try us on your next order. 


Weidman - Vogelsang 
903 Grand Rapids Lumber Co. 


Savings Bank Bldg., 


GRAND RAPIDS, MICH. 
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Voluntary Arbitration of Lumber Disputes 


OR A NUMBER of years compulsory arbitration has been a 


mentioned: 


It is quick; 


awards are 


made 


in harmony with the 








OF condition of membership in the’ National-American Whole- 
sale Lumber Association. At its meeting last week the 
association eliminated that condition from its by-laws. There is 
danger that this action may be misinterpreted. Sentiment in favor 
of arbitration is as strong as ever among members of the. organ- 
ization and it is their belief that this voluntary and friendly 
method of adjusting disputes will continue to be used in most 
cases arising within the organization. The defect of the com- 
pulsory feature was that it was effective only upon members. Thus, 
in disputes between members and non-members arbitration was 
compulsory if requested by the latter but could not be made so at 
the request of the member. This in effect penalized the member 
and operated eventually to penalize the association itself. 

Of the outstanding advantages of arbitration three may be 


customs of the trade by persons familiar with them; it is friendly 
and designed to continue, not interrupt, the amicable business 
relations of the disputants. The same can not be said of the alter- 
native method of settlement, the lawsuit. 

Voluntary submission is more in harmony with the spirit of 
arbitration than is compulsory submission. In fact, while the 
courts long have sanctioned arbitration as a method of settling 
disputes, they have also recognized that when disputants have 
reached the “fighting stage” a lawsuit is the only agency open 
for securing an adjudication. In other words, friends may arbi- 
trate, but enemies must resort to the courts; and the law provides 
means by which either party may compel the other to meet him 
before judge or jury. 

Most of the disputes submitted for arbitration arise from 
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mistakes or omissions due to neglect or inadvertence. Few are 
due to deliberate wrongdoing. They always occur between persons 
who wish to buy and sell to each other, and are presumably in 
a friendly attitude. Whatever the cause of the dispute, the facts 
are sure to be brought out and the award is certain to do sub- 
stantial justice. The entire scheme is calculated to insure fair- 
ness to all parties and a careful reading of the awards that have 
been made must convince anybody that they have been judicial. 
It is to be hoped, therefore, that in future arbitration as a means 
of settling controversies will grow in favor among lumbermen and 
that it may eventually become a universal established principle 
that such disputes shall be settled in this friendly way. 





Selling Homes by Demonstration 


UBSTITUTION OF POWER in various forms for manual 
S labor is so common nowadays that everybody must be some- 
thing of a machinist or mechanician. While some persons, 
both inside and outside of garages, may know less about the mech- 
anism of the automobile than they pretend, most persons know 
something about it. Use of the vacuum cleaner, the ironer, the gas 
stove, the washing machine and various electrical heating and 
cooking devices is so general that even the women lay claim to 
some knowledge of machinery. As a result of this introduction of 
machinery into the everyday life of the people, the practice of 
demonstrating new devices has come into vogue. “Will it work?” 
and “Show me how to run it” are in everybody’s mind if not on 
everybody’s tongue. This is an era of demonstration. 

In view of the “show me” attitude developed in buyers of every 
other commodity it was to be expected that if homes were to be 
sold in competition with other claimants for the purchasers’ dollars, 
the homes must be “demonstrated,” and the buyers must be con- 
vinced that for them home owning “would work.” The demonstra- 
tion home is a relatively new means of selling, but it has been used 
long enough to prove its effectiveness in practically every section 
of the United States. It involves spending more money in selling 
and spending it in a different way from that to which lumbermen 
have been accustomed, and therefore it has not been adopted as 
generally as might profitably be. But the idea is spreading and 
ultimately most of the progressive dealers will get into the “demon- 
stration band wagon” if they are to keep up with the procession. 

Some months ago announcement was made of the adoption by 
the New Jersey Lumbermen’s Association of the “Build-a-Home- 
First” slogan. That the Jerseymen adopted something more than 
a slogan is indicated by the home building drive they now have 
under way. Elsewhere in this paper is a report that twenty-one 
communities in New Jersey are participating in the drive, chiefly 
through the agency of demonstration homes. One feature of the 
Jersey drive deserves special emphasis. It is that in building these 
demonstration homes the projectors keep constantly in mind the 
tastes and means of the prospective purchasers. Another feature 
has been the furnishing of the homes. 

Retailers who have not yet tried the demonstration home as a 
means of selling building materials ought not to make the mistake 
of supposing that the homes are merely built to sell. They are in 
fact built to sell the “home building idea,” not the homes them- 
selves, though they are of course salable. Because this is true it is 
practicable for many dealers in a community or a county to co- 
éperate in building and furnishing the demonstration home, and all 
of them can profit from the impetus to home building that is sure 
to result. The demonstration home, therefore, can be built in any 
community and no dealer need be long without the benefits that 


accrue from the use of this modern means of selling building 
materials. 





Perpetuating the Lumber Industry 


UMBERING IN GENERAL has been so directly related to 
$ land clearing in the view of a large part of the people of 
the United States that they have found difficulty in thinking 
of trees as successive crops. Lumbermen themselves have been so 
accustomed to considering their industry as a vagrant one, mov- 
ing from tract to tract or region to region, that they have been 
reluctant to recognize the possibilities of perpetuating their opera- 
tions in their present locations by growing trees. They have got 
the habit of moving their mills to the trees; whereas, reforestation 
implies that the mills shall remain stationary and that the trees 
needed for their operation shall be grown near by. 

In several sections of the United States lumbermen are con- 
verting into lumber trees that have grown during their lifetime. In 
a few cases these trees are the product of a deliberately adopted 
forestry policy; in others they are merely a chance product, that 
has reached a marketable stage in spite of neglect and indifference 


to the principles of forestry. They afford excellent examples, how- 
ever, of the possibilities of tree growing as a commercial under. 
taking, and they ought to help to remove the skepticism that too 
often prevails regarding the practicability of growing trees in order 
to perpetuate the wood supply. 

As has often been pointed out, the future forest crop of the 
United Stdtes is of so much importance and its growth depends so 
much upon the public’s attitude toward forestry that the people 
must become “forestry minded.” If they would continue to be the 
largest users of wood in the world, they must make it practicable 
to grow crops of trees as they make it practicable to grow crops 
of corn and wheat. Food, of course, is a greater immediate neces- 
sity than wood, but it would be as hard to conceive of America 
without wood as without food; for to deprive the people of wood 
would mean to deprive them of most of the pleasures that make 
life worth living. 

It will be readily admitted that the people as a whole and 
lumbermen as a class have generally assumed an attitude favorable 
toward forestry, but it must be admitted also that the country is in 
need of actual demonstrations of the practicability of forestry as a 
means of perpetuating the lumber industry. Lumbermen who have 
adopted comprehensive forestry programs have done so largely on 
faith and with a feeling of obligation to future generations, rather 
than with much hope of seeing trees of their own planting come 
to maturity. It is not too much to say that these men are con- 
vinced that their industry must be perpetuated by tree growing, 
but their confidence often must be modified somewhat when they 
consider the undertaking from the viewpoint of profit on invest- 
ment. 

What is needed is that every step toward sound forestry shall 
have sympathetic support in order that progress may be continued. 
The faith of the lumbermen and of the public generally in the na- 
tional forestry program must remain unshaken in order that there 
shall be no check or reversal of policy. Fortunately, here and 
there in the timbered regions where reforestation has been prac- 
ticed for a decade or more the rapid growth of young timber when 
protected from fire and livestock and the substantial accretions to 
the larger trees when opened up to sunlight and air indicate that 
the crop will be ready for harvest much sooner than had commonly 
been supposed. In fact, one or two such timber owners have got to 
the point where they feel that perpeual operation is already as- 
sured. As these cases increase in number the cause of forestry will 
receive a decided impetus and as a consequence the lumber in- 
dustry will take on the aspects of permanence. 





Who Will Carry Reserve Lumber Stocks ? 


URING THE LAST two or three years, owing chiefly to im- 
) proved transportation service, retailers and other buyers of 
lumber have been under little necessity to anticipate their 
lumber requirements by purchases beyond a few days. In large 
measure, no doubt, they have been able to delay purchases until 
the stock bought was actually needed for orders in hand. While 
this change has come about gradually and while each retailer has 
realized its significance in his own case, there is reason to doubt 
whether millmen and others have realized its significance to the 
industry as a whole. 

In the past the greater length of time required for the move- 
ment of lumber from mill to dealer’s yard necessitated purchase 
weeks if not months in advance of actual need. The effect of this 
sort of anticipation was seen in the large stocks carried in the 
retail yards and the enormous volume of orders in cars en route 
from the mill. Under the conditions that formerly prevailed most 
of the softwood mills could put their product upon the rails almost 
directly from the saws. This was especially true of the West 
Coast mills, and doubtless was largely true of mills in other 
regions. Under present conditions, however, while the mills con- 
tinue largely as in the past to put their products into cars im- 
mediately from the saws, there is reluctance on the part of retail 
distributers to continue as in the past to store for any consider- 
able period in advance of sale. 

It is plain, therefore, that improved transportation has effected 
a revolution in the distribution of lumber, but that some of the 
links in this remodeled chain of distribution have not yet been 
newly forged. Safety and service always have demanded the stor- 
age of vast reserves of lumber somewhere. In the past the rail- 
roads and the retailers carried these reserves, but they no longer 
do so, and there is abundant evidence that thus far at least the 
mills have not seen fit to take up the task of storage that the 
carriers and retailers decline to perform. 

Undoubtedly, the retail distributers are induced by considera- 
tions of economy to keep their reserve stocks at the lowest prac- 
ticable level, and with like truth it may be urged that the carriers 
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find greater profit in using their rolling stock for transportation 
than for storage. As the matter now stands, therefore, the neces- 
sity of carrying reserve stocks is imposed upon the mills and 
wholesale distributers. There are, indeed, a considerable number 
of the manufacturers who have felt for some time that the unsat- 
isfactory condition of the lumber market has been due directly 
to their failing to hold their stocks at the mills until they were 
needed by distributers, instead of forcing them on to unwilling 
puyers directly from the saws. 

As the situation has shaped itself thus far the advantage has 
all been with the railroads and the distributers of lumber, and 
the disadvantage has been with the producers. To the extent, 
therefore, that prices have been unsatisfactory to the producers 
because they have forced their lumber on to an unwilling market 
to avoid the necessity of storing it in greater volume at the mills 
they must accept the responsibility. There can be no disposition 
to minimize the burden that is implied in the proposal that the 
manufacturers shall hereafter carry at the mills the enormous 
reserve stocks of lumber that the best interests of manufacturers, 


distributers and users of lumber require. But it will hardly be 
argued that the necessity for such storage does not exist. 

In the past, as already intimated, those factors in the trade 
that carried the reserve stocks of lumber found profit or advantage 
in doing so. They can not reasonably complain if the mills in 
taking up the burden of storage do so with the deliberate inten- 
tion of securing an advantage. In fact, sound business demands 
that an essential service of this nature must be paid for by some- 
body in some way, and the opportunity to perform it is open to 
anybody who finds or thinks he can find profit in performing it. 
As the matter now stands, the lumber manufacturers appear to 
be in a better position than anybody else to profit by the perform- 
ance of this service. Certainly, they are more likely than any 
other group in the industry to profit from the improvement in the 
market that must result from withholding at the point of produc- 
tion stocks of lumber that nobody else wants at the moment they 
come from the saws. It is an anomalous condition that, consid- 
ering the basic situation of the lumber industry, necessitates the 
sale of forest products at a loss. 








Lumber Production Decreases 


[Special telegram to AMERICAN LUMBERMAN ] 


Wasuincton, D. C., April 28.—New busi- 
ness in the softwood lumber industry was 
about the same last week as that reported for 
the preceding week, shipments showed a sub- 
stantial increase, while production fell off to 
some extent, according to telegraphic reports 
received here today by the National Lumber 
Manufacturers’ Association from 312 of the 
larger commercial softwood mills of the 
country, for the week ended April 23. In 
comparison with the same period a year ago, 
however, there are decreases in all three items 
that are not to be accounted for by the smaller 
number of reporting mills. The 158 hardwood 
operations showed a heavy decrease in pro- 
duction, a notable reduction in shipments, with 
new business about the same as that reported 
for the week earlier. When compared with 
the corresponding period last year, when, how- 
ever, sixteen fewer mills reported, there was 
some decrease in production, a slight decrease 
in shipments, and new business about the 
same, 

The unfilled orders of 176 southern pine and 
West Coast mills at the end of last week 
amounted to 538,166,756 feet, as against 549,- 
033,276 feet for 176 mills the previous week. 
The 104 identical southern pine mills in the 
group showed unfilled orders of 225,154,579 feet 
last week, as against 225,769,350 feet for the 
week before. For the 72 West Coast mills, the 
unfilled orders were 313,012,177 feet, as against 
323,263,926 feet for 72 mills a week earlier. 

Altogether the 293 comparable reporting soft- 
wood mills had shipments 119 percent and or- 
ders 108 percent of actual production. For 
the southern pine mills, these percentages were 
respectively 102 and 101; and for the West 
Coast mills, 144 and 125. Of the reporting 
mills, the 274 with an established normal pro- 
duction for the week of 186,559,237 feet gave 
actual production 88 percent, shipments 106 
percent and orders 95 percent thereof. 

The softwood figures for last week, the week 
before and the same week last year follow: 
Production—174,970,000 feet, against 189,906,- 
000 feet the week before, and 244,360,000 feet 
last year. Shipments—207,563,000 feet, against 
190,330,000 feet the week before, and 266,869,- 
000 feet last year. Orders—189,563,000 feet, 
against 196,112,000 feet the week before, and 
238,581,000 feet last year. 

To make allowance for the fewer West 
Coast mills reporting this year, add 21,000,000 
feet to production ; 30,000,000 feet to shipments, 
and 26,000,000 feet to orders in comparing soft- 
wood figures with last year. 

The hardwood figures for last week, the 
week before and the same week last year fol- 
low: Production—14,804,000 feet, against 16,- 
767,000 feet the week before, and 24,922,000 
feet last year. Shipments—20,040,000 feet, 
against 21,602,000 feet the week before, and 


23,604,000 feet last year. Orders—21,019,000 
feet, against 21,014,000 feet the week before, 
and 21,589,000 feet last year. 

The following revised figures compare the 
softwood lumber movement of the seven re- 
gional associations for the first sixteen weeks 
of 1927 with the same period last year: Pro- 
duction—2,949,509,000 feet, against 3,580,201,000 
feet last year. Shipments—3,052,328,000 feet, 
against 3,715,091,000 feet. Orders—3,186,984,- 
000 feet, against 3,761,369,000 feet. 

A similar comparison of the hardwood 
movement follows: Production — 460,501,000 
feet, against 417,611,000 feet last year. Ship- 











Hardwood Mills Down 


[Special telegram to AMERICAN LUMBERMAN ] 


Mempuis, Tenn., April 28.—It is esti- 
mated that the number of hardwood 
mills which are now down in this terri- 
tory, due to flooded conditions, is from 
150 to 175. Mill prices are reported to 
be advancing rapidly. 




















ments—466,262,000 feet, against 403,946,000 
feet. Orders—484,576,000 feet, against 408,- 
177,000 feet. 

The mills of the California White & Sugar 
Pine Manufacturers’ Association make weekly 
reports, but they have been found not truly 
comparable in respect to orders with those of 
other mills. Consequently, the former aré not 
now represented in any of the foregoing fig- 
ures nor in the regional tabulation below. 
Nineteen of these mills, representing 57 per- 
cent of the cut of the California pine region, 
gave their production for the week as 13,615,000 
feet; shipments, 18,803,000 feet, and new busi- 
ness, 25,803,000 feet. Last week’s report from 15 
mills, representing 52 percent of the cut, was: 
Production, 9,102,000 feet; shipments, 18,892,- 
000 feet, and new business, 16,398,000 feet. 

The West Coast Lumbermen’s Association 
wires that new business for the 72 mills re- 
porting for the week ended April 23 was 25 
percent above production, and shipments were 
44 percent above production. Of all new busi- 
ness taken during the week, 42 percent was 
for future water delivery, amounting to 32,- 
515,679 feet, of which 23,320,551 feet was for 
domestic cargo delivery, and 9,195,128 feet ex- 
port. New business by rail amounted to 42,- 
153,338 feet, or 54 percent of the week’s busi- 
ness. Forty-seven percent of the week’s ship- 
ments moved by water, amounting to 42,617,- 
641 feet, of which 32,245,052 feet moved coast- 
wise and intercoastal, and 10,372,589 feet ex- 
port. Rail shipments totaled 43,753,754 feet, 
or 49 percent of the week’s shipments, and 


local deliveries, 3,342,855 feet. Unshipped do- 
mestic cargo orders totaled 104,802,553 feet; 
foreign, 78,583,587 feet, and rail trade, 129,- 
626,037 feet. 

Labor demands in the Pacific Northwest 
showed a slight increase during the last week, 
according to the 4L employment service. There 
was a slight decrease in the number of calls 
for loggers, while other outdoor work was ac- 
celerated by warmer weather. Low water is 
holding up log drives in the Inland Empire 
and some sawmills are reported affected by log 
shortage. 

The Western Pine Manufacturers’ Associ- 
ation, with two more mills reporting, showed 
production about the same, some increase in 
shipments, with new business slightly below 
that reported for the previous week. 

The California Redwood Association § re- 
ported production about the same, a marked 
increase in shipments, with no noteworthy 
change in the order file. 

The Northern Pine Manufacturers’ Associ- 
ation reported a little increase in production, a 
small decrease in shipments, and a good gain 
in new business. 

The Northern Hemlock & Hardwood Manu- . 
facturers’ Association’ (in its softwood produc- 
tion), with five fewer mills reporting, showed 
notable decreases in all three factors. 

Reports from 12 hardwood mills of the 
Northern Hemlock & Hardwood Manufactur- 
ers’ Association (five fewer mills than re- 
ported last week) show notable decreases in 
production and shipments, with new business 
about the same as that reported the week 
earlier. 

[The barometer of the Southern Pine Asso- 
ciation appears on page 50.—EpiTor.] 


[Special telegram to AMERICAN LUMBERMAN] 

Mempuis, TENN., April 27.—For the week 
ended April 23, one hundred forty-six units 
reporting to the Hardwood Manufacturers’ 
Institute, and having a normal production 
figure of 24,528,000 feet, manufactured 11,- 
788,000 feet, shipped 17,888,000 feet, and 
booked orders for 18,564,000 feet. Orders on 
hand amounted to 137,624,000 feet. 


[Special telegram to AMERICAN LUMBERMAN] 
NorFoLk, Va., April 28.—For the week ended 
April 23, forty-six mills reporting to the North 
Carolina Pine Association, and having a nor- 
mal production of 11,946,000 feet, manufac- 
tured 8,288,549 feet, shipped 8,514,952 feet, and 
booked orders for 6,424,313 feet. 


THE TWENTY-TWO national forests of Oregon 
and Washington furnish summer grazing 
grounds for nearly a million head of livestock. 
Included in the 1926 totals were 775,700 head 
of sheep, 108,900 head of cattle, as well as 
smaller numbers of horses, goats and hogs. 
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What Is Oregon Pine? 


What is Oregon pine? This term is sometimes used 
and we admit we are a little hazy as to what it means. 
We shall greatly appreciate your reply.—Inguiry No. 
1,931. 

[Oregon pine is a term applied formerly 
much more commonly than at present, to the 
wood now generally known as Douglas fir. 
In fact this wood has been called at various 
times by many names such as, Douglas spruce, 
Douglas fir, yellow fir, Puget Sound pine, Ore- 
gon pine, cork-barked Douglas spruce, red pine, 
and the Douglas tree. Strangely enough, also, 
there have been differences of opinion regard- 
ing the botanical nomenclature. Now, however, 
the quite generally accepted name is Pseudot- 
suga taxifolia. The differences in opinion re- 
garding the botanical name to be applied to 
this tree arose from its being named by several 
different botanists. In his “Check List of the 
Forest Trees of the United States,” George B. 
Sudworth, dendrologist of the United States 
Forest Service, gives an interesting summary 
and discussion of the differences of opinion re- 
garding the botanical name of this tree. His 
conclusion is that Pseudotsuga taxifolia is the 
name best entitled to acceptance.—Eprror. ] 


Butt Treatment of Cedar Posts 


Can you give us any information on butt treating 


cedar posts by the tank method?—Inguiry No. 1,934. 


[This inquiry comes from Michigan. The 
Department of Agriculture, Washington, D. C., 
has published a number of bulletins on the 
treatment of posts, poles etc., the titles of 
which have been given to this inquirer. 

Also the Western Red Cedar Association 
some years ago prepared specifications for butt 
treating cedar poles and it is quite likely that 
that organization will supply these specifica- 
tions on request.—Ebprtor. | 





Aromatic Cedar, Its Name and Habitat 


I should like to learn where the best grades of aro- 
matic red cedar grow; what botonical name or names 
are applied to the best and most aromatic grades; 
what several mills of importance make lumber of 
these grades and where are such mills located; what 
agency or mill nearest to this city can I apply to to 
secure aromatic red cedar in forms and dimensions 
such as are most successfully used for closet lining, 
flooring and cabinet work.—INnguiry No. 1,932. 

{This inquiry comes from Idaho, There are 
few trees known under a greater variety of 
names than are the cedars. Many of the cedars 
are aromatic, but it is quite likely that, inas- 
much as this inquirer lives in Idaho he has in 
mind the incense cedar of that region. That 
tree, known botanically as Libocedrus decur- 
rens, is often 150 feet high, with a tall, straight, 
slightly and irregularly lobed trunk tapering 
from a broad base sometimes 7 feet in di- 
ameter. The wood is light, soft, close-grained, 
very durable in contact with the soil, light 
reddish brown in color, with thin nearly white 
sapwood. It is found along the Cascade Moun- 
tains on the western slopes of the Sierra Nev- 
ada, and on the California coast ranges, being 
most abundant and in larger size on the 
Sierras of central California at elevations of 
five thousand to seven thousand feet above the 
sea. 

The junipers, commonly known as cedars, 
also are highly aromatic, particularly in cer- 
tain species. In the East Juniperus Virginiana, 
or southern red cedar, is often referred to as 
aromatic red cedar, and is used for the pur- 
poses mentioned by this inquirer. This tree 
often reaches a height of 100 feet and a 
diameter of 3 to 4 feet. The wood is light, 
close-grained, brittle, dull red with thin nearly 
white sapwood, very fragrant and easily 
worked. It is a wood possibly as well known 


as any that is used for the lining of closets 
and chests for the preservation of woolens 


against the attacks of moths. Formerly also 
it was largely used for pails arid ,other small 
articles of woodenware. In fact, the brass 
hooped cedar pail used for drinking water was 
a regular part of the household equipment of 
the pioneer. 

It is possible that some of the other cedars 
would meet the requirements of this inquirer 
to whom has been given the names of a num- 
ber of manufacturers of cedars of different 
varieties. The name of the inquirer will be 
supplied on request.—Ebiror. | 


Wood's Durability and Fire Resistance 


As manager of the building department of the Ger- 
man concession in Russia, which devotes itself, among 
other things, to wooden construction, I daily have ob- 
served that the opinions of the buyers with regard to 
the durability and rentability of wooden buildings are 
frequently erroneous. Due to the fear of the alleged 
lack of durability and other disadvantages of wooden 
construction, wood as a construction material is not 
properly appreciated in Germany, nor in Russia. On 
the contrary it is combatted. For this reason I have 
decided to issue a scientific work, in which, above all, 
the economy (building cost) and the durability (age) 
and the fire-safeness of wood construction (wooden 
houses, roof construction, bridges) as compared with 
stone, iron and cement, will be treated. I should be 
extremely thankful to you if you could give me a list 
of American literature in this field (titles of scien- 
tific works, pamphlets, periodicals, trial reports, etc.). 
I request you to state the titles of the books, the 
source from which they can be had, and cost of same, 
if possible.—Ingurry No. 1,935. 

[This inquiry, as the text indicates, comes 
from a German who is undertaking to promote 
the sale and use of lumber in Russia. The na- 
ture of this inquiry indicates, as lumbermen 


in the United States are but just beginning 
to realize, that definite and authoritative in- 
formation about the durability and other prop- 
erties of wood, is not plentiful. While it is 
true that the Forest Products Laboratory and 
to some extent some other research institutions 
have made available some very valuable in- 
formation about the physical and mechanical 
properties of wood, there is abundance of op- 
portunity for further profitable research in this 
field. In fact, it is understood that a con- 
siderable part of the energy and money ex- 
pended in connection with the national trade 
extension campaign will be designed to develop 
information similar to that asked for by this 
inquirer.—Ep1rTor. | 


Briquet Machines and Binders 

We are interested in machines for making briquets 
from sawdust and also in general information as to 
what binder is used to make these stay together after 
they are compressed. We would like as much infor- 
mation along these lines as possible.—INQuiry No, 
1,933. 

[This inquiry comes from a lumber company 
in New Mexico. A number of articles have 
appeared in the AMERICAN LUMBERMAN regard- 
ing the manufacture of briquets from sawdust 
and other sawmill waste. Information regard- 
ing the inventors and users of these methods 
has been given to this inquirer. In some cases 
at least no binder is required, but in the manu- 
facture of by-products other than briquets from 
sawmill waste the kind of binder used is a 
matter of the utmost importance. Names of 
manufacturers of a number of briquet machines 
have been given to this inquirer, whose name 
will be supplied on request.—Eprror. } 
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The lumber association of | lever and Ewart’s detachable | of John English has recently 
Toronto, Canada, is an accom- | chain, which is used for shift- | cut one of the giants of the 
plished fact. It set out with a| ing and feeding. The machine | forest at the mouth of Dutch 
membership of over forty and | will trim stock from 12 to 20| Bill Canyon, which, it is esti- 
the lumbermen anticipate con- | feet long, and works success- | mated, will yield 400,000 shin- 


siderable benefit to the lumber- | fully. 
ing interests from its establish- * 
ment. A board of nine 


gles. The tree is 15 feet 


© through and was 117 feet to 


The lumber firm of Youmans | the limbs. English has camped 


directors has been elected and| Bros. & Hodgins, of Winona, | beside it and will spoil the 


committees of arbitration and 
appeal appointed. 
* 


“> $350,000. 


firm of H. M. Bradley & Co. | secretary. 
and has rented the mill of * 
Richards, Miller & Co., of the 


Owing to the close times 


Minn., has organized a corpo- | major portion of the present 
ration with a capital stock of | year before it is all made into 
E. S. Youmans is | shingles. 

E. J. Hargrave, of Bay City, | president; A. B. Youmans, vice 
Mich., has retired from the] president, and A. F. Hodgins, 


* * * 


They are shipping live oak 
timber from Texas to England 
* and France. The United States 
Government has_ 1,200,000 


same city. 2 and the general decline in feet stored in the navy yards. 


* * 


wages, the Eau Claire Lumber 
Over 40,000,000 feet of | Co., Eau Claire, Wis., has re- 


* 8 #8 
There are many common 


stock is landed on the Connec- | duced the rents on its dwell- 


ticut River above North Strat- 
ford. This, with what is 
landed on the Nulhegan River 
in Vermont and that on the 
Connecticut River below, will 
make a drive of nearly 60,- 
000,000 feet, which is about 
twice the amount ever driven 
down the Connecticut in one 
season before. 
* * * 


Robert Staples, superinten- 
dent of Jesse Hout’s mill at 
East Saginaw, Mich., has in- 
vented a new lumber trim- 
ming machine. It has two 
movable saws worked by a 








ing houses to correspond with 
the altered times. It now 
leases houses for $60 a year 
for which it has been obtain- 
ing $100. 

* 8 & 

If there is one thing more 
than another that will cause a 
Michigan operator to feel the 
diminutiveness of his boasted 
pine trees it is to read about 
those mammoth growths in the 
Puget Sound country, where 
it is common occurrence to 
find trunks that will yield from 
150,000 to 250,000 shingles., 


A manufacturer by the name 





laborers at the mills this spring 
who are receiving only from 
90 cents to $1.25 a day, with 
flour at $12 a barrel. 

* & 

Alfred A. Dwight, Detroit, 
Mich., one of the veteran lum- 
bermen of Michigan, has sev- 
ered his connection with the 
firm of Smith, Kelley & 
Dwight, operators in Ostego 
County, New York, for many 
years past. Two Albany gen- 
tlemen, William H. Gratwick 
and Robert L. Fryer, have 
taken his interest and the firm 
is now known as Smith, Kelley 
& Co. 
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Southern Pine Bookings Gain; Production Falls Off 
Average bookings of southern pine mills made a gain of 
about two percent during the week ended April 22, while 
there was a further decline in average production. It ap- 
pears that since then, some buyers have taken alarm about 
securing supplies, shipments being uncertain because of the 
Mississippi Valley floods, and have begun to order straight 
cars to build up stocks. In the Valley itself, there have been 
urgent calls for supplies to meet flood conditions, but re- 
tail trade in general is greatly retarded by bad weather. 
Eastern and northern markets continue rather slow, though 
further improvement is reported, with more call for the 
uppers. Industrial call is rather good and oil field material 
is moving well, while the export movement is normal. Quo- 
tations show no advances but in general are firm. 
West Coast Fir Mills Holding Down Their Output 
Telegraphic reports indicate a further curtailment in fir 
production, new business continuing at about the same 
level as in the preceding week, but being twenty-five per- 
cent ahead of the output. The closing of the Chinese mar- 
ket, and the financial crisis in Japan, have reduced the ex- 
port movement to about one-third of the normal amount, 
and manufacturers generally have come to see the neces- 
sity of adjusting their operating schedules accordingly. 
Middle West rail trade volume holds up well, but bad 
weather there has kept it from increasing. It appears that 
Atlantic coast business is about to open up, yard sales 
showing expansion. California trade is now quite active 
and reserve stocks in the state are low. The attitude of the 
fir mills gives ground for hope that neither of the domestic 
cargo markets will be crowded. Timbers are moving in 
good volume to Southwest oil fields, and a campaign is 
being started to get better returns from construction sizes. 
Inland Empire Mills Show Gain in Unfilled Orders 
Inland Empire pine mills report a gratifying improve- 
ment in the market situation, brought about by curtailment 
of output. While shipments of forty-three identical mills 
during thé first three months of this year were twenty 
million feet smaller than in the corresponding period of 
last year, production was sixty-one million feet less. Total 
output last spring was about 72 percent of normal, and this 
year was only about 57 percent normal. Volume of busi- 
ness is not satisfactory, but it is filling out order files, and 
prices are firming up, especially on scarce items. Produc- 
tion will probably run behind schedule because of the late- 
ness of the spring drives, now being prepared for. 


Eastern and Northern Softwood Prices Firming Up 


Northern pine trade this year has been running a little 
behind the record for the corresponding period of last year, 
but sales to date this vear have amounted to about eight 
percent more than the production. Bad road conditions 
are general throughout northern pine sales territory in the 
Northwest, consequently farm demand is lagging, and retail 
yards are confining themselves to ordering mixed cars for 
current needs. The general expectation is that trade will 
improve rapidly as soon as the weather opens up, for yard 
inquiry is very promising. Eastern yard trade is quiet, 
but wholesale stocks are low, and preparations are being 
made for the starting of the lake cargo movement. Some 
good sales of pattern lumber are being made in the middle 
West and for all-rail shipments to the East, and box grades 
are moving well from larger mills, as smaller operators are 
short of logs. Prices are firm at the recent advances, and 
are expected to show more strength on account of the low 
log input of last winter. 

3usiness in northern hemlock has been much _ better 


Lumber Statistics Appear on Pages 50 and 51; 





since the first of April, though weather has not been fav- 
orable to farm or resort consumption. Shipments are 
largely to country yards, and their larger purchases repre- 
sent better sales, as there is very little stocking up. Quota- 
tions are firm at $4 to $4.50 off list. In the eastern market, 
Pacific hemlock is rather weak, because supplies are large 
and the movement slow, but it has been firming up. 
Eastern spruce frames seem firm at $42, with Provincial 
random bringing up to $33, this advance reflecting a con- 
siderable improvement in the market, due to curtailment of 
spruce output and more firmness in western species. 


Northern Hardwood Movement Smaller; Prices Stiffen 


Northern hardwood business has been of smaller volume 
in the last week or so. This falling off is very likely the 
result of price mark-ups, for while no changes have been re- 
ported in the list, quotations have been at such an unsatis- 
factory level that the prospective shortages in both the 
North and South should quickly bring them to a more rea- 
sonable level. Floods have closed the southern mills, while 
mills in the North have small supplies of logs. New north- 
ern stocks are not expected for about two months. 

The best buyers so far have been the automobile plants, 
but furniture factories and industrial consumers in general 
are buying a little more. Yard trade continues slow on ac- 
count of unfavorable weather hindering building in a good 
part of the territory, so that takings of millwork and floor- 
ing plants are correspondingly small. It is believed that 
supplies of low grades are pretty well cleaned up. 


Southern Hardwood Prices Advance as Mills Close 


Production of southern hardwoods fell to 48 percent of 
normal during the week ended April 23, with even heavier 
reduction of output in prospect, as wire reports indicate 
that 175 to 200 mills have been forced down by the floods 
in the Mississippi Valley. The fact that mill stocks have 
been steadily reduced since the first of the year brings out 
the seriousness of the situation. Average holdings per unit 
Jan. 1 were 3,057,000 feet, and by April 1 there had been 
a reduction of 155,000 feet, while shipments since April 1 
have exceeded production by about thirty percent. 

Few buyers are hesitating any longer about laying in 
supplies: where they can be had, for distress lumber from 
mills threatened by floods has been cleaned up, and all 
sellers that can are holding on to their stocks. Attempts 
to buy at recently prevailing prices have been futile, and 
lists in general have been marked up about $10. This 
mark-up may seem large unless one keeps in mind the 
steady decline in quotations that has continued since the 
beginning of last year. 

It is believed that it will be impossible to resume logging 
for about sixty days, and of course dry stocks will be ex- 
tremely scarce for a longer period. 

Reduction of California Pine Stocks Firms Prices 

Through curtailment of operations, the California pine 
mills have effected considerable reduction in their stocks. 
Twenty mills reported Jan. 1 stocks abou 114 million feet 
larger than those of Jan. 1, 1926. Reports from all mills 
during the first fifteen weeks of last year showed a seasonal 
reduction of 97 million feet, shipments exceeding produc- 
tion by that amount, but in the same period this year the 
reduction was about 135 million feet. Some of the pro- 
ducers have recently been planning for a seasonal increase 
in output, but it is likely to be kept closely in line with 
sales. California yard trade is good. There is a fair rail 
movement to the middle West and East, but shop has been 
in better call than yard stock. Some items are becoming 
scarce and have advanced, while the list as a whole shows 
an upward tendency. 


Market Prices and Reports on Pages 87 to 93 
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xpresses Confidence in Better Values 


Kansas City, Mo., April 25.—In a recent letter to the salesmen of that organization, Charles S. Keith, presi- 
dent, Central Coal & Coke Co., referred to the tremendous building program in prospect and the generally 
favorable conditions throughout the country and expressed his confidence that better values for lumber would result 

in a short time. In his letter Mr. Keith said: 


For three years there has been a general conclusion in well in- 
formed circles that the building program would decline. This fear 
has been more pronounced this year than in previous years, yet, 
notwithstanding this conclusion, the years 1925 and 1926 were 
each record years as compared with the previous years. The figures 
received today from F. W. Dodge Corporation, released to the 
newspapers fer April 9, show construction contracts let in the 
United States during March of practically $621,000,000, which 
exceeds the total for any other month in the history of the United 
States, even the previous record-breaking month of August, 1925. 
March also exceeded the contracts placed in February by 57 per- 
cent. The first quarter of the year 1927 was 4 percent less than 
the first quarter of last year, but the fact that the total for the 
first two months of the year was 10 percent less than first two 
months of the previous year, means that 6 percent of the decline in 
the first two months was absorbed by the increase in March, over 
March of last year, thereby reducing the figure for the first quarter 
to 4 percent below the first quarter of last year. 

Contemplated new construction reported in March was prac- 
tically $1,200,000,000, or an increase of 16 percent over March, 
1926, and it was the record amount of contemplated work reported 
in the history of the United States. The Dodge Corporation says, 
“The record total of contemplated work indicates an up-turn in 
construction demand.” 

The estimates for construction for the year 1927, as compiled 
from the average estimates made by the Building Age, F. W. Dodge 
Corporation, and S. W. Straus Co., show an average of $5,767,- 
000,000 for 1927, as compared with their statements of $6,000,000,000 
made in 1925 for the year 1926. The average of the estimates for 
the three years, 1924, 1925 and 1926, was $5,632,000,000, as against 
the actual average performance for a year for the period of $6,219,- 
600,000, or an actual volume over estimates of 10.43 percent, ranging 
from 2.49 percent over in 1924, to 17.5 percent over in 1926. 

It is fair to assume from the foregoing figures and from the 
present outlook for building demand, as shown by the last report 
by the Dodge Corporation, that the building volume for 1927 will 
approximate, if it will not be greater than 1926. In other words, 
there will be no appreciable, if any, decline in the building pro- 
gram of the United States for this year. Not to exceed 50 per- 
cent of lumber production is consumed in building operations. 
The rest of it is consumed by industries and the export trade. 

Each week and each month this year has shown an increase in 
the total railroad carloading over the same weeks and months of 
last year, indicating that the volume of commerce in the United 
States is increasing, and not declining. 

Notwithstanding this fact, there are many soft spots in the 
country in various general lines of business. This is not due to a 
decrease in the volume of business, but rather because of the 
greater number of distributers in business, which fact has diluted 
the volume of business to each one. This is the real cause for 
complaint. The number of distributers has increased dispropor- 
tionately with the increased volume of trade. Yet the volume of 
trade is increasing weekly, monthly and annually against similar 
previous periods, in all lines of industry. 


Indicated Production Will Be Less 


Production is not increasing in the lumber industry. Figures 
from the South for 1926 indicate it was the first year since the 
war in which we had an actual decline in southern pine production. 
This decline was approximately 1,765,000,000 feet. This resulted 
in a decline in shipments from the South last year of 1,147,000,000 
feet and a liquidation of stocks from the mills cut out, of 618,000,000 
feet. This situation was felt in an increased volume of lumber mov- 
ing from the West Coast, amounting to 1,250,000,000 feet in 1926. 
The southern pine production of the Kansas City companies showed 
a decline last year of 14 percent as against 1925, and the estimates 
for their production in 1927 indicate a decline of 23 percent in 
1927 as against 1926. This has been reflected in a reduction in 
sales of southern pine by the Kansas City companies, of 26 percent 
since the first of this year as against last year. 


The indicated production under normal operating conditions for 
1927, in the South, will be 2,000,000,000 feet less than 1926. This 
will probably result in a reduction of 1,320,000,000 feet in shipments, 
plus the liquidation of stocks that occurred last year of 618,000,000 
feet, or about 1,950,000,000 feet in the South this year. This is the 
result of known depletion of timber supply of the large mills. It is 
also the result of the purchase by large mills of cut-over land and 
wood-lot timber, as well as isolated tracts of timber, located so that 
it can be hauled to a railroad siding 20 to 60 miles distant from 
the large mills. This has resulted and is resulting in the curtail- 
ment of operations at the small mills, and has in fact caused many 
of them to cease production. 

Weather conditions throughout the South, rains and cyclones, 
have had a further tendency to retard production, and the reduction 
in production in the South will probably be greater than that indi- 
cated under normal operating conditions. 

In the West, because of unusual weather and market conditions, 
the production for 1927 will probably be less than 1926, although 
the demand for the product should be greater because of the swing 
of demand from the South to the West, by reduction in shipments 
from the South. One must replace the other. 


Stocks of lumber throughout the United States, while we may 
assume they are normal under present conditions of quick trans- 
portation, are at the lowest ebb they have ever been in the history 
of the building trade. There has been a swing from stocks on hand 
in distributers’ yards to stocks on hand at the mills. The Southern 
Pine Association figures indicate there is no substantial increase 
in stock on hand at the mills in the South today since the first of 
January, 1927. The West has never carried any substantial stocks, 
and more than 50 percent of the stocks in the West are in the hands 
of a very limited number of companies, and the stocks on hand 
at the present time in the West are more than 50 percent sold. 
The figures of the National Lumber Manufacturers’ Association 
show that for the first twelve weeks of this year, shipments of soft- 
wood lumber were 114 percent of the cut, indicating a correspond- 
ing reduction in stocks of all softwood lumber. 


Crop Prospects Good 


Agricultural conditions, so far as can be foretold at this season 
of the year, were never better from the point of view of produc- 
tion. In the absence of drouth this summer, we should have 
marvelous crops, with good returns to the farmers. Money is easy. 
There is no difficulty in financing any sound proposition and there 
are ample funds to provide for the nation’s commerce. 

With demand for lumber from all sources equal to that of last 
year and with less production to satisfy this demand, there is no 
real reason why we should not get increased values for our prod- 
uct. We may not be able to secure such increases today, but we 
will surely get them before the year has elapsed. The United 
States can not and does not absorb lumber production as _ pro- 
duced. It absorbs it seasonally. Under normal conditions, not 
to exceed 80 percent of production is consumed in January, Feb- 
ruary and March, but in April, May, June and July there is 
absorbed 125 percent of production. In the balance of the year, 
there is a close stability between production and consumption. 

The present price situation is due largely to an attempt to force 
production on distributers in seasons when they can not move it. 
The retail lumber merchant is like retailers in any other line—it is 
bad business for him to buy speculatively. He has a certain amount 
of capital in his business, and the greater the turnover, the greater 
his profit for the year. Under present conditions, he can practically 
secure his requirements in from five days to three weeks, and he 
should not and does not place his orders three or four months ir 
advance of his requirements, but his stocks are now carried in 
proportion to transportation conditions. He can take on no sub- 
stantial business without re-ordering. Consequently his orders are 
in smaller amounts and more frequent. This situation has been 
the same in the steel industry. The unfilled order files of the 
United States Steel Corporation indicate exactly the same situation. 
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Notwithstanding the fact that its order files are comparatively low, 


its volume of business is at its peak, 


The readjustment from the past situation to present conditions 
has brought about a misunderstanding of conditions by the lumber 
We can not do what we formerly did, to-wit, sell 
We must sell against stocks, but the present 
price situation generally is due to the fact that this economic con- 
dition does now exist and is not understood. 
stocks on hand sold,-while not as great in the South as formerly, 
In the West we have the same situation, which 
would indicate that the whole trade from the consumer back to 
the producer is working closer to production than ever before in 
This situation is a healthy condition. 
Any slight bulge in demand for the product is bound to result in 
increased values, but, after all, the whole situation is largely up 


industry. 
against production. 


is still substantial. 


the history of the industry. 


to the salesman. 


Unless the salesman has confidence in the economic situation; 


unless he is sold on his product; unless he has the courage to ask 


the price for the product which he is selling, the results that should 


The percentage of 


be obtained will not be secured. This applies with greater force to 
management than to salesmen. 
ing at periods of seasonable overproduction, the salesman has no 
option to do otherwise. 
only been because of failure of managers and salesmen to under- 
stand conditions, and the lack of courage to demand proper values. 

Whether the management has the courage to stock its product 
and cease urging the sales department to move the product during 
periods of seasonal underconsumption; whether the management or 
the sales department has confidence in the economic situation and 
the courage to demand the value for the product, conditions of 
supply and demand should and probably will result in better values 
for lumber in a short time. 


If the management insists on sell- 


The situation in the last two years has 


This is our own conclusion, and we in- 


tend to take advantage of the situation and shape our production 


and sales policies accordingly. 








Campaign on Douglas Fir Timber 


SeaTtLe, Wasu., April 23.—The West Coast 
Lumber Bureau announces that in June there 
will begin a special national advertising and 
field work campaign in behalf of Douglas fir 
structural timbers. Details of the plan have 
been arranged at a conference of bureau offi- 
cials and a special timber grading committee of 
the West Coast Lumbermen’s Association; it 
will be technical, and directed chiefly toward 
architects and engineers. 

A statement authorized by the bureau sets 
forth that the Douglas fir mills can supply the 
most exacting requirements in structural tim- 
bers; that those timbers have been specified by 


responsible architects and engineers on many of 
the most important pieces of timber construc- 
tion recently undertaken in America. But 
technical men are not so familiar as they ought 
to be with the details of quality, size and avail- 
ability of structural Douglas fir timbers. 
Although this timber, when cyt and graded in 
the best way is unsurpassed from every stand- 
point, there is a differential of from $15 to $30 
a thousand between No. 1 common Douglas fir 
and other structural timbers. Also Douglas fir 
can readily be obtained in sizes that can not be 
secured from logs of other comparable species. 
It is this better-priced cutting to which the 
forthcoming advertising campaign of the bureau 
will be directed. 





GENERAL 


Grain export volume is imcreasing. 


quiet. 


FUELS 





Business in Brief 


Consumption of goods of all kinds continues at a high rate, and om the whole further im- 
provement seems to have occurred in the general business situation. 

General commodity prices continue to decline slightly and competition 
is becoming more severe. Some industries are very quiet and consider- 
able irregularity exists in all industries and in various sections. Com- 
plaints are being heard about dwindling profits. 
as did also business failures. Unemployment showed little change. The general opinion of 
business men may be characterized as optimistic but conservative. 


During the last week bank clearings declined, 


Crop prospects continue good except in those localities where floods and heavy rains have 
prevailed. Cotton remains im a fairly strong technical position 

AGRICULTURE and prices are stronger. Cotton goods prices are good. There has 
been little change in grain prices. A light lamb crop is predicted 

for the range country. Dairy products prices and live stock prices are tending downward. 


General commodity prices declined slightly, on the whole, last week and in many industries 
price competition is becoming more severe, with a corresponding lowering of profits. Over- 
production in some industries seems to be responsible for these price reductions 
PRICES and the resulting scramble for busimess on a price basis. Cotton goods, silk and 
hides registered price advances. The Harvard wholesale commodity price index 

declined to 138.9 for the week ended April 20 from 139.1 for the week ended April 13. 


During the week ended April 16, 956,875 cars of revenue freight were loaded. This was a 
decrease of 2,599 cars under the previous week, 7,919 cars under the corresponding week of 
1926, but an increase of 33,031 over the like week of 1925. The coal strike 

RAILROADS os the flood in the South are given as reasons for the decreased load- 
ing this week as compared with last. All commodities showed decreased 

loadings except miscellaneous freight and ore. Forest products loadings totaled 68,274 cars. 


The steel industry is producing at about 80 percent of capacity, a rate somewhat under that 
of March. Some plants are not maintaining any degree of regularity of production. Prices 
show little or no change, the advantage being with the consumer. Price com- 
STEEL petition appears to be entering to a greater degree than was the case last 
month. The industry does not appear to be im the strong position it was a 
week or two ago, and more competition for orders is expected. The pig iron market remains 


The estimated average gross crude oil production for the week ended April 23 was 2,478,100 
barrels, compared with 2,452,500 barrels the previous week, an imcrease of 25,600 barrels. For 
the week ended April 16, the second week of the partial suspension im certain 
fields, the production of bituminous coal was about 8,000,000 tons. The output 
for the week ended April 9 was 8,258,000 tons and that of the last week of full 
time operation prior to April 1 was 13,373,000 tons. 








Extent of Canadian Forest Industry 

Wannipec, Man., April 25—According to 
the director of forestry for the Canadian Gov- 
ernment department of the interior, the capital 
invested in the forest industry of Canada ap- 
proximates $666,000,000, nearly one-third being 
in lumbering plants and sawmills, the balance 
in pulp and paper operations. The pulp and 
paper industry contributes more than $180,000,- 
000 and lumbering roundly $125,000,000 to the 
monetary sum of Canada’s annual production. 
Railway ties, poles, logs, square timber, etc., 
bring the sum for forest products to $365,000,- 
000. To this amount must be added $75,000,- 
000, the net value of finished products such as 
furniture, doors, sash, cooperage etc. The total 
value of production from the forests of the 
Dominion is about $440,000,000. 

More than 2,500 sawmills engage in lumber, 
lath and shingle manufacture. British Colum- 
bia leads in production of these commodities. 
The annual cut of lumber approximates 4,000,- 
000,000 feet, board measurment. Spruce, the 
main species in several Provinces, ranks first; 
Douglas fir, of the Pacific coast, occupies sec- 
ond place, and: white pine holds third position. 

While producing much less lumber than the 
United States, Canada has surpassed her great 
neighbor for timber production in the pulp 
and paper trade. From 4,500,000 to 5,000,000 
cords of pulpwood are produced annually. 
Three-fourths of this production is manufac- 
tured into pulp in Canadian mills, a large part 
being further converted locally into paper and 
other wood fiber products. In 1922 the paper 
requirements of the United States involved 
9,148,000 cords of wood. Of this cordage 
slightly less than half came from American 
forests; the balance was imported as paper, 
wood pulp or pulpwood from various coun- 
tries, Canada supplying 69 percent. 


Trade School Has Successful Year 


New York, April 25.—The school depart- 
ment of the General Society of Mechanics and 
Tradesmen, established in 1820, has just closed 
its most successful year. ‘An exhibition of 
school work held at the Mechanics Institute and 
an address by Dr. George B. Cutten, president 
of Colgate University, were features of the 
commencement. 

Since its inception, the school has been at- 
tended by scores of employees of lumber firms 
in New York and vicinity, notable among the 
graduates being Andrew H. Dykes, president 
the Dykes Lumber Co. 

Subjects given at the school that have at- 
tracted young men of the lumber trade include 
architectural drawing, estimating for builders, 
architectural design, structural drafting, me- 
chanical equipment of bank and office build- 
ings and blueprint reading. 

The school had 3,500 students enrolled dur- 
ing the school year of 1926-27, with 62 instruc- 
tors and 96 classes giving instructions in 30 
subjects. Something over 55,000 students have 


received instruction since the school moved to 
its present location in 1889. During that time 
3,592 have been graduated and have received 
the diploma of the school. 


42 AMERICAN 


LUMBERMAN 


APRIL 30, 1927 

















ee, 








Im 
of the 


etailer 








California's Largest Retail Lumber Yard 


Los Angeles Company Maintains a Stock of From Twenty to Thirty Million Feet, Employs 
Seventy-five Salesmen and Operates Over One Hundred Trucks 


The Hammond Lumber Co.'s plants in Los 
Angeles and San Pedro are said to consti- 
tute the largest lumber retailing establish- 
ment in southern California. During one 
day, not long ago, 118 trucks were in serv- 
ice. While the exact figures have escaped 
me, these trucks in this one day hauled 
well over a million feet of lumber, and the 
average haul was 30 miles. Thirty million 
lumber foot-miles, if there is such a unit of 
measurement, is quite a day’s work; and if 
I had the exact figures the total would run 
well over that amount. 

The Los Angeles office employs 75 sales- 
men. This number includes a few whole- 
sale salesmen, some specialty men handling 
roofing, cement, sand and gravel, and a few 
hardware and paint salesmen who work be- 
hind the counters in that department. 

The stock in the Los Angeles yard runs 
from twenty to thirty million feet, varying 
with the season and other conditions. 

The Los Angeles yard also operates a re- 
tail planing mill that at present employs 
200 men; though this number sometimes is 
increased to as many as 300 when there is 
an extra pressure of orders. This mill is 
primarily operated to get out the millwork 





sold in connection with the yard stock, but 
it does turn out a certain quantity of stock 
sash to take up slack. This mill has been 
studied intensively for efficient operation; 
for in earlier years, like most planing mills, 
it had grown up somewhat hit and miss. It 
seems the easy and natural thing for a plan- 
ing mill superintendent to think of produc- 
tion in terms of machines and to pay little 
attention to the matter of the movement 
of work through the mill. A new machine 
seems indicated. It is bought. Thena vacant 
spot is found, and the machine is placed 
there with little thought of the labor and 
confusion of getting materials to it and 
finished work away from it. Unless the 
superintendent has better luck than he de- 
serves, the operation of the unit will cost 
several times what it should cost. 

Several years ago this mill in the Ham- 
mond yard was given a complete overhaul- 
ing, and this was done only after exhaustive 
study of routing and extensive analysis of 
average output. The superintendent and 


his helpers analyzed an entire year’s orders, 
and out of this analysis they determined 
the size of cuttings and the volume of each 
size needed to operate the mill for 30 days. 














Telluride Mining Co.’s property at Oatman, Ariz., in the country back of Los Angeles harbor. 


When the stock comes into the cutting mill 
from the dry sheds the cutters have three 
schedules, and they cut the pieces up, 
throwing out only the knots. There is no 
waste except these knots, thin edgings and 
planer chips. This material is used to pro- 
duce the electric power used in the mill and 
the yard. Practically all the mill machines 
are driven by individual motors. It has been 
found that these pieces, cut according to 
this schedule, furnish more than 80 percent 
of the material used in manufacture. 


Mill Operation Efficient 


When this cut material goes from the 
open cutting mill on the first floor to the 
storage warehouse on the second floor, it is 
placed in bins and racks provided to hold 
a 30-day supply. When all this space is 
full, and precisely the right space is pro- 
vided for each kind and size, the foreman 
knows he has a balanced stock for 30 days 
of manufacture. Naturally all the bins are 
never completely filled. But it happens now 
and then that the run of the lumber is such 
that part of-the quota will be completely 
filled. Then a check mark is placed on the 
operating schedule of the cutters, and they 
cut no more of that size until the stock is 
lowered; then the check mark is removed. 

Before the stock comes into the cutting 
mill from the dry shed it is tested by sample 
for moisture content. This is done scien- 
tifically with apparatus similar to that used 
by the Forest Products Laboratory, and no 
chance is taken that stock is too wet or 
too dry. 

The warehouse for this small dimension 
is on the second floor, at one end of the 
mill where the actual manufacturing is 
done. As each order comes in it is checked 
and given a number, and the operating time 
for its manufacture is estimated. The neces- 
sary material is taken from the small-dimen- 
sion warehouse and placed on a hand truck. 
Each day of the week is indicated by a 
color; and a tag, bearing the number of 
the order and the color of the day when it 
is to be completed is fastened to a stake on 
the truck. There is a wide central alley 
down the length of the mill, and the ma- 
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chines are placed in the order of operations. 
The foreman can tell at a glance, from the 
color of the tag and the position of the 
work in the mill if that particular order is 
keeping to schedule. If it is Monday, and 
an order bears a Monday tag, the job should 
be at or near the sanders. If it is back at 
the sticker, the foreman finds out at once 
what is wrong and takes steps to push it 
along. 

When the job is finished, instead of com- 
ing back to the central alley and meeting 
the stream of progressing work, it is taken 
back along an outside tram and across the 
pridge to the storage warehouse. This han- 
dling is done usually by an electric jitney 
that can turn practically square corners 
and get into any storage space. The com- 
pleted work stays on the second floor of 
the storage warehouse, where it is stored 
in racks and spaces that are so listed that 
each order is ranked according to its num- 
ber; and there it stays unti! the shipping 
clerk has orders to send it out. Then it is 
taken down the elevator to the first floor. 
Here there is a long range of doors, and 
each door is designated on the delivery 
sheet. The millwork, whatever it is, is 
placed inside this door, ready for the truck 
men. Their delivery tickets show the num- 
ber of the article and its destination; and 
so the completed article goes out to the job. 
Almost never, among the thousands of 
items, is an article misplaced or lost. It 
does not back track, nor does it get in the 
way of other orders. 


Specializes on Front Doors 

The mill makes anything needed by the 
customers; and one of its large sellers is 
fine front doors. At the present time there 
seems to be almost a passion among house 
builders in California for unusual doors. 
Even a simple and comparatively inexpen- 
sive house will concentrate its decorative 
efforts in this door, and the owner seems 
cheerfully ready to pay the price asked for 
building the door of his choice. Many of 
these heavy slab doors have odd shaped 
openings cut in them; and this was quite a 
task. There was so much of this work that 
the mill devised an apparatus with an 
elbow; and now the door, with the form of 
the opening laid in place, is put under this 
machine, and the opening is cut as fast as a 
workman can guide the machine around the 
form. 

The superintendent told with some amuse- 
ment of an unusual door made some time 
back in the shop. It was a massive affair, 




















Building wood cars at the general shops of the Southern Pacific at Los Angeles. In the car 
under construction, shown in the central foreground, the sills have been lined up. 


four or five inches in thickness, and it had 
a core in the center of three-eighths-inch 
boiler plate. A discreet manufacturer does 
not ask too many questions when a cash 
customer wants something unusual. The 
superintendent does not know where that 
door is in use; but one may at least guess 
that the owner does not intend that bullets 
or blunt instruments shall embarrass him by 
entering the front way when the door is 
closed. 

During my visit some millwork was in 
process of construction in the mill for a 
very fine house in one of the suburbs of Los 
Angeles. This finish was made of solid 
teak; doors, stair rail, risers, treads, book- 
cases and the like. This mill uses a sur- 
prising amount of fine cabinet woods im- 
ported from the Orient and from Central 
America. [ saw bin after bin of rough ma- 
hogany stored on end, as most mill stock 
is stored out here. There were many bins 
of American black walnut. Many of these 
boards from Japan and the East Indies were 
large; some two feet in width and abso- 
lutely clear. There was teak four inches 
thick or thicker and eight or ten inches 
wide. For a single building in Los Angeles 
the Hammond company brought in 300,000 
feet of mahogany. 

The mill makes its own five-ply veneered 
doors, and it has installed expensive ma- 
chinery for matching and applying the 
veener. It has one special machine for mak- 
ing certain that veneer is absolutely dry. 
The veneer sheets, when matched up and 
taped, another job done by machinery, are 


placed in this heated press. The superin- 
tendent said he could bring veneer in out 
of the rain, put it through this machine and 
apply it to doors with complete certainty of 
a good job. 

Many doors are brought from stock plan- 
ing mills. In fact the stock in the ware- 
houses runs about 30,000 doors all the time. 
The unloading and storing of these doors 
has been simplified to eliminate much of 
the hand labor. A platform the size of a 
door is built with heavy side pieces or run- 
ners. An electric jitney runs a low lifting 
platform under this piling form and deposits 
it in the car. A stack of doors is laid on 
it with the edges and ends exactly straight. 
The jitney then picks up the unit, carries 
it into the warehouse, goes down a short 
storage aisle at right angles to the main 
tramway, sets the pile and its standard at a 
diagonal and backs out. Along each side 
of this short aisle are solid rows of these 
piles. If the storage aisle runs north and 
south, and if the jitney enters from the 
south, the piles of doors on the east side 
of the aisle will stand northwest and south- 
east. Those on the west side will stand 
southwest and northeast. At any time the 
jitney can enter, pick up any complete pile 
and back out with it. 


Stock Sizes Sparingly Used 


It is said that southern- California uses 
comparatively few sash and door frames of 
standard stock sizes. This will seem curious 
to a dealer located in an older section where 
building habits have settled to a routine, 








The planing mill and a portion of the yard of the Hammond Lumber Co. At the present time the mill is employing about 200 “uatysomn 
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but the reason is rather clear when once it 
is mentioned. This Los Angeles area has 
had a fast growth. Fifteen or twenty years 
ago much of what is now thickly covered 
with houses was open fields. Many of the 
neighboring cities, which are practically 
parts of Los Angeles, were comparatively 
small villages. With the vast development 
of the last few years it was inevitable that 
scores and hundreds of building contractors 
should come from all parts of the United 
States and settle here. The city needed 
them, and probably most of them have been 
honest and capable workmen. But each one 
brought his own ideas about window sizes 
and the right way to make a frame. The 
contractor’s idea may have been standard in 
his former town. Probably the local dealer 
there could buy those frames from a fac- 
tory, machine made and bundled ready for 
delivery. But when he arrived in Califor- 
nia, the contractor found that his prefer- 
ences did not prevail. Perhaps a hundred 
other contractors had each his own ideas; 
and it became impossible for a yard to stock 
standard frames to suit all these men. The 
result, as I understand it, was that dealers 
gave up in despair and made frames to 
order. Probably in many instances the con- 
tractor made his own frames. 

The Hammond mill encountered this situ- 
ation, was adding to costs without adding 
to the quality of the finished houses. The 


plan and specification department decided 
to see what could be done with it. One or 
several men spent some weeks going around 
the city, stopping wherever new construc- 
tion was seen and talking with the contrac- 
tor. He always said that standard frames 
would be fine; but he wanted his ideas to 
be the standard. These investigators then 
got his ideas in detail; sizes, styles and 
methods of -manufacture. At the end of 
the investigation these men had most if 
not all the ideas of the Los Angeles build- 
ers in regard to this matter. They then 
went through the lot and separated them 
into about five piles; each pile containing 
specifications that were fairly similar. Some 
were so individual that they didn’t fit with 
any others, and these continue to be special 
orders. But the specification men were 
able to standardize these five lots to speci- 
fications that have proved acceptable to 
builders; and as a result the mill now builds 
these as stock items. I believe this is one 
of the few retail mills, if not the only one, 
to work out standard frames for the Los An- 
geles trade. The result is what a person 
always expects of reasonable unit standard- 
ization. Quantity building makes for a good 
article at a comparatively low price. 


Large Retail Business Done 


The Hammond yard in Los Angeles is 
distinctly a retail yard. Large quantities 





of materials are trucked out to the job ang 
many truck loads are of one kind, grade ang 
size. But there is always the usual num. 
ber of mixed loads. It is a waste of time 
to collect these loads directly on the trucks; 
so orders are sorted for delivery to certain 
parts of the city. Often a complete loag 
goes to one job, but I believe that sma} 
orders are included in a single load when 
deliveries are to neighboring points. These 
orders are arranged in the office, and then 
the yard men collect the stock on a wagon, 
usually drawn by a horse. Quite a number 
of tractors are used, but the horse still holds 
his own in this service. The load is as- 
sembled, maybe only a couple or a dozen 
sticks coming from any one pile. When it 
is built, the load is taken to a long alley 
that has an overhead crane; and this crane 
lifts it off and sets it on bearings to one 
side. A duplicate ticket or a check num- 
ber is fastened to the end of the load. 
When the truck comes in, the driver gets 
his delivery slip and instructions at the 
office, drives into the loading alley, finds his 
unit package, has it set onto his truck by 
the crane and is on his way in a very few 
minutes. 

This description of the Los Angeles end 
of the Hammond business will be continued 
in the Realm next week, at which time we 
will also have something to say about the 
San Pedro yard and its activities. 


Time to Sell Moth-Proof Store-Rooms 


The moth season will soon open up all over 
the country. Furs and woolens and other 
winter goods are being stowed away, made 
ready for a summer-long feast by the greedy, 
elusive insects, and housewives everywhere wiil 
shortly open their annual despairing campaign 
in defense of their treasures—a campaign that 
too often is lost before it is well begun. Herein 
lies a real opportunity for the retail lumber- 
man to profit handsomely by exercising his 
prerogative of home adviser and selling the 
ladies moth proof lining for their 
closets and store rooms. The best 
of these linings without question 
is that of heart cedar, the aroma of 
which is deadly to the moth and 
other insects. 

Every clothes and linen closet 
in the home should be lined with 
cedar, and it is no great task to 
sell the thrifty housewife on the 
idea by calling to her attention the 
complete protection afforded the 
family’s wardrobe and other ef- 
fects, the banishment of worry 
and bother and, not least, of the 
pungent but on the whole inef- 
fective odor of camphor. 

A new idea in connection with 
the utilization of the waste spaces 
of the house is the installation in 
the attic or basement of a cedar 
lined storage room for the safe 
keeping of winter apparel and 
other articles subject to moth at- 
tack which can not conveniently 
be stored in the living quarters. 
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neatly finished with quarter round cedar 
molding, and the door to be weather- 
stripped on all edges with an approved weather- 
stripping. The lining, like the flooring, being 
tongued and grooved and end-matched, this 
insures absolute air tightness and affords com- 
plete protection not only against moth but also 
against dust and dirt. 

No paint or varnish or other finish should 
be used on the cedar. The lining in its natural 
state is necessary, inasmuch as the aroma so 
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CROSS SECTION 


deadly to insect life and agreeable to human 
nostrils is exuded from the oil of cedarwood 
contained in the wood. It is important to note 
that this oil is present only in the red heart 
wood, the white wood consequently giving 
off no aroma and being valueless as a moth 
deterrent. It is also well to note that the 
cedar for this purpose should be scientifically 
air dried, tests having shown that approxi- 
mately one-half of the oil being lost through 
kiln drying. Too long exposure to light and 
air also is injurious, in that the 
surface of the wood undergoes a 
natural hardening process sealing 
the oil within it. This process is 
noticeable by the fading of the 
wood. Retailers should therefore 
purchase their stock of cedar lin- 
ing in packages, which should not 
be opened until delivered on the 
job and ready for use. 


Having sold an order for cedar 
lining a clothes closet, linen cabi- 
net or storage room, the retailer 
would do well to keep an eye on 
the job to see it is well done and 
also to instruct his customer that, 
to secure maximum protection, 
clothing and other articles should 
he thoroughly aired before stored 
in the closet. 

In many houses it might seem 
undesirable or impossible to con- 
struct a storage closet in the attic 
because of inaccessibility due to 
lack of a stairway or of room for 
one. In such cases, it is well to 
keep in mind that there are on the 


‘ 4 ao HY market excellent folding, or dis- 
sc methane frp wa ul DETAILS QF appearing, stairways manufactured 
closet lining, through whose cour- ‘4 } th AN ATTIC pete ssh age A 
tesy the plan: ' 7 ane ae : : - 
gy ye yO a STORAGE CLOSLT kill two or more birds with one 
being lined completely on the in- a . Seat: $"*L'0" stone by selling a cedar lined attic 
side, using %-inch cedar closet lin- —_, / at storage room, a folding stairway 
ing on all walls and ceiling, and <{— leading up to it and, possibly, addi- 
on the inside face of the door; \ peasrea J | tional material to finish off the 


floor to be covered with 13/16-inch 
cedar flooring; all corners to be 
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upper regions thus made attain- 
able. 
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Exhibition Home Draws 12,000 Visitors 


Lumber Retailer Heads Successful Local Co-operative Enterprise 
for Visualizing Well Equipped Modern Home 


Wausau, Wis., April 25—Home building 
and home owning have been given a strong 
impetus in this city, and throughout the en- 
tire community of which it is the center, by 
the building and exhibition of a model home, 
known as the “Dream Home,” sponsored by 














thousand adults visited and in- 
spected this “Dream Home” at Wausau, Wis., 
during the ten days it was open to the public 


Over twelve 


the Builders’ Lumber & Supply Co., of this 
city, in coOperation with the Ritter & Deutsch 
Co., furniture dealers, and the Wisconsin Val- 
ley Electric Co., the local public utility cor- 
poration. The publicity and promotion of the 
enterprise was planned and very capably car- 
ried out by Franklin E. Gritzmacher, advertis- 
ing consultant, of this city. 

For a considerable time before the com- 
pleted home was ready to open for public in- 
spection, interest was whetted by clever pub- 
licity. The newspaper advertising took the 
form of a continued “Story of Our Dream 
Home,” written in readable fiction style, de- 
picting the experiences of a young couple—first 
as renters, under the domination of a grasping 
landlord, and then as planning and building 
their dream home. This story, which was con- 
tinued from day to day, was followed by 
thousands of readers with a great deal of 
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The dining room in the “Dream Home.” All 
the other rooms also were shown, completely 
furnished 


interest. As the time for opening the home 
drew near this advertising was supplemented 
by announcements telling of the opening date, 
length of time the home would remain open 
for inspection, and describing some of its at- 
tractive features. All of these advertisements, 
totaling more than twenty insertions, occupied 
generous space in the newspapers, ranging 
from quarter to half pages. Extensive news 
stories also helped in stirring interest to the 
boiling point. 

That interest really was at that point is in- 
dicated by the fact that during the ten days 
the home was open it was inspected by over 
12,000 adults, children not being admitted. As 
this is a city of 22,500, to attract that many 
adult persons in so short a time of course 
meant that a large territory was drawn upon. 
News of the home spread to a great distance, 
and although the roads were bad, visitors were 
registered from points as much as one hun- 
dred miles distant. In spite of the bad roads, 
and also in spite of the fact that the first 
day’s opening was marked by a “baby bliz- 
zard” and that on three of the ten days the 
house was open there were quite heavy rains, 
these conditions only served to emphasize the 
fact that the people really wanted to see this 
house, and they did see it, notwithstanding all 
obstacles. 

The house was open to the public for ten 


sometimes done in connection with similar dis- 
plays. The fact that so many people volun- 
tarily came to view the house and its furnish- 
ings without any such inducement being of- 
fered would seem to indicate that such de- 
vices cheapen rather than add to the effec- 
tiveness of such a display. Although each 
registration card was numbered, the number 
was placed thereon wholly to serve as a check- 
up on the number of visitors going through 
the house, and not for purposes of raffling 
or “drawing.” 

The construction of the dream house was 
supervised, and the materials exclusively fur- 
nished, by the Builders Lumber & Supply Co., 
which for years has specialized in high-class 
home construction. The house is of wood 
throughout, only first quality materials being 
used. The floor joists and frame are of No. 1 
hemlock and fir. The outside sheathing is of 
matched lumber, with building paper both in- 
side and outside. First quality edge-grain red 
cedar shingles were used on the exterior walls 
and on the roof. Celotex was applied directly 
upon the studding on all inside walls and the 
ceiling. Hard quartz plaster, floated with a 
rough finish, was used on all the walls, with a 
smooth finish for imitation tile work part way 
up on the kitchen and bathroom walls. Select 
oak floors, the finest birch interior trim, with 
sash, doors and interior finish of the best 
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At right is seen the Dream Home, with tent on the lawn where the visitors registered. On the 
porch is a group ready to be escorted through,while on the sidewalk another group is forming. 
The automobiles lined up on both sides of the street brought visitors from far and near 


days beginning March 26 and ending April 5. 
The hours were from two in the afternoon 
until nine at night, the house remaining open 
during the noon hour. Visitors were first re- 
quired to enter a tent erected on the front 
lawn, where each signed a card giving his 
name and address, and stating whether he 
rented or owned a home, whether he was in- 
terested in building, and also giving data as 
to the various articles of electrical equipment 
in his home, spaces being provided on the card 
for recording this information. After filling 
out the cards the visitors were assembled in 
groups of eight or ten, and escorted through 
the house, there being about three minutes 
interval between the groups. Employees from 
each of the three concerns interested in the 
home had been trained to “lecture” on the 
various features and to answer any questions 
that might: be asked with regard to the con- 
struction, furnishing and electrifying of the 
home. An attractively printed and illustrated 
souvenir booklet describing the-home and the 
various rooms, furnishings etc. in detail, had 
been prepared and a copy was handed to each 
visitor passing through. 

It is worth mentioning that neither in the 
advertising nor in the arrangements for the 
inspection of the house by visitors were there 
any “free offers” or raffling of prizes, as is 


material, in) designs harmonizing with the 
Dutch Colonial type of home, were also some 
of the essential features of the construction. 

The house contains six rooms, there being 
on the ground floor a comfortably sized liv- 
ing room with cozy fireplace, a dining room 
of generous dimensions and a kitchen; and on 
the upper floor, three good sized, well lighted 
bedrooms, with ample closet space, and a bath- 
room. All upper rooms connect directly to a 
square hallway, giving privacy and easy access 
to each room. 

The house was furnished throughout in the 
most uptodate and attractive manner by the 
Ritter & Deutsch Co., while the electrifica- 
tion of the home, including all the many upto- 
date electrical conveniences and appliances, was 
demonstrated by the Wisconsin Valley Electric 
Co., through its home planning department. 
The cooperation of these three concerns re- 
sulted in presenting to the public a visualiza- 
tion of the modern home, complete not only 
as to construction and interior finish, but also 
as regards the movable furnishings and elec- 
trical equipment. St 

Following the ten-day period of public in- 
spection, the Dream Home is being offered for 
sale and occupancy, complete with all furnish- 
ings and electrical appliances, and no doubt 
will find an early purchaser. 
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News and Business Ideas for Retailers 


Holds Successful Bargain Sale 

Murpny, N. C., April 25.—“A sale of this 
kind may be new to you, but we like to be 
different.” With this phrase the Cherokee 
Manufacturing Co., of Murphy, which despite 
its name retails lumber and building materials, 
recently announced through newspaper adver- 
tising a “bargain sale,” which extended over a 
period of two weeks, and aroused no little in- 
terest. Advertisements occupying one-half 
page in the local newspapers announced the 
sale, explaining that, “We are not going out 
of business, and we do not have to make room 
for new spring stock; we merely want to glean 
a little cash while we give our customers a 
real honest and fair chance to make some ac- 
tual and visible savings.” The terms of the 
sale were stated to be: “Cash—strictly cash— 
all cash—nothing but cash.” Various items of 
lumber, shingles, roofing etc. were described 
and the prices stated, with the supplementary 
proviso that during the sale there would be a 
cash discount given on all stock not listed in 
the advertisements. 

The town of Murphy, with population of 
2,200, is nestled in the semi-foothills of the 
Great Smoky Mountains. The climate is de- 
lightful during the summer and autumn, but 
winter brings spells of pretty severe weather, 
in consequence of which business in the build- 
ing material line is usually very dull during 
January and February. With the beginning 
of March it shows signs of revival, but the 
weather usually is so uncertain at that time 
that April 1 is past before trade really gets 
started. 

With these conditions in mind, during the 
latter part of February the company conceived 
the idea of holding a “bargain sale” as a sort 
of spur that might help to get the spring build- 
ing started earlier than usual. While that 
was the prime motive, it also was thought that 
such an event also would afford a good ad- 
vertising opportunity, giving a lot of pub- 
licity which would justify the expense in- 
volved even though the direct results from the 
bargain sale might not be as great as hoped 
for. Accordingly the announcement referred 
to was placed in the local paper, and the same 
copy also was printed in circular form and 
distributed to all the homes of the town two 
days before the opening date, March 1. The 
only other preparations made were to trim up 
the stock and get ready to “look pleasant.” 
However, as R. F. Williamson, manager, ex- 
plained to the AMERCAN LUMBERMAN, “we 
overlooked the making of proper arrange- 
ments with the weather man, and on the open- 
ing morning we had the beginning of the most 
severe snow storm that has visited this section 
in a decade. Industry, business, and all out- 
of-door activities were at a standstill for four 
days, and nothing could be done but admire 
the beauty of the landscape. We still insisted, 
however, that we were conducting a bargain 
sale, and after the close of business on March 
15, we found that we had won out, as our cash 
sales for the period showed an increase of 
916 percent over the same period of the pre- 
vious month, and 1320 
same period of the previous year. There was 
some decrease in the total of credit sales, but 
the amount was negligible as compared with 
the increase in the cash sales. While we ad- 
vertised cut prices on only a few staple items, 
during the sale we allowed a special discount 
of 5 percent for cash on everything else in 
our stock.” 

As to results in the publicity line, Mr. Wil- 
liamson said that they were all that could have 
been desired. A _ friendly local editor con- 


tributed a good front page article concerning 
the novelty of the idea of a bargain sale of 
lumber and building materials, and some other 
nearby newspapers carried the story as news. 
Moreover, the bargain sale furnished the topic 
for many conversations in the homes and on 


percent over the 


the street. Thus the attention of the public, 
for the time being, was focussed upon lumber 
and building materials to an extent which the 
company felt would have fully justified all the 
efforts put forth even if they had not created 
any actual business. 

“We can see some real possibilities in the di- 
rection of moving slow stock by this method,” 
said Mr. Williamson, “but we had no really 
difficult stock on hand and so made no effort 
in that direction. It is likely we may have 
some tough accumulations by fall, in which 
case we probably shall try putting on a sale 
of that kind, at the time when there will be 
more outlet for such items because of the 
necessity of making additional provisions for 
the protection of live stock and poultry dur- 
ing the winter months.” 


Establishes Third Retail Unit 

New York, April 25.—A. M. Oesterheld & 
Sons, 2009 Arthur Avenue, the Bronx, are just 
now establishing a branch yard at Hawthorn, 
N. Y. The new concern will be known as the 
Hawthorn Building Supply Co. A site has been 
purchased near the railroad station and offices 
and sheds are being built. The company ex- 
pects to be doing business at the new location 
in a very short time. 

Officers of the Hawthorn branch are Arthur 
H. Oesterheld, president; Louis Palmer, secre- 
tary, and Edward Maurier, treasurer. Oster- 


held & Sons have been established in the Bronx 
for forty-five years and the Hawthorn yard js 
the third unit of the concern. 

The company controls the Crotona Mill & 
Lumber Co., established in 1917 at LaFontain 
Avenue and 180th Street, the Bronx. While 
the directorate of the business is the same, the 
branch yards are conducted as entirely separate 
concerns. 


See aeaeaeeae ‘ 


Look Out for This Fellow 

On page 50 of the April 9 issue of the 
AMERICAN LUMBERMAN, there was_ published 
a warning concerning a man who had vietim- 
ized a number of lumbermen by purchasing 
lumber, ostensibly for making  signboards, 
tendering in payment a check or draft for a 
much larger amount than the goods called for 
and receiving the balance in cash. This party, 
who gave his name as Robert E. Johnson, had 
been reported to the AMERICAN LUMBERMAN 
by a number of dealers in lowa and Minne- 
sota as operating in their community. The 
description in each case stated that he was a 
man apparently somewhat over sixty years of 
age, rather slightly built, sandy complexion, 
and blind in the left eye. 

The publication of the story brought to this 
office a letter from W. E. McClung, president 
Newton Lumber & Manufacturing Co., Colo- 
rado Springs, Colo., reading as follows: 

“In your issue of April 9 you had an ar- 





This Week’s Timely Tip 


Profitable Uses For Short Lengths 


A staff representative of the AMERICAN LUMBERMAN now travel- 
ing in California sends in the following “tip”: 

“The Curtis Lumber Co., of Los Angeles, is owned by Mr. Curtis, 
a contractor and builder, who utilizes the short length and odd pieces 
from his various jobs for making garden furniture, garages, dog 

















graph. 





houses, chicken coops, rabbit hutches, etc. His place of business is 
located on one of the main drives of the city, and there he displays 
the various items he has made up, as shown in accompanying photo- 
He also makes up, on special orders, anything of wood that 
anyone may desire. Thus he makes use of all short and odd material 
that might otherwise be wasted, and realizes a good profit therefrom, 
especially as he buys short lengths at a considerable discount.” 


Watch for Next Week’s “Tip” 
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ticle relating to an old gentleman representing 
himself to be a sign painter who was going 
ground among lumbermen buying material 
and presenting a check or draft for an amount 
exceeding his purchase and getting the dif- 
ference in cash. 

“This same party played this same game on 
our company some five or six years ago, or pos- 
sibly more. Our city police department finally 
picked him up, and he was sent to the peniten- 
tiary. This man, however, is considerably older 
than your readers seem to estimate him to be. 
When operating in this community he was not 
pulling this game alone, as it developed that he 











Arthur F, Galloway, alias J. E. Guthrie, A. E. 

Johnson, Robert E. Johnson etc.; professional 

swindler and ex-convict, whose specialty is 

defrauding lumbermen. Note that he is blind 
left eye 


had a partner who traveled with him and who 
was usually standing around within a block or 
so during the time he was making his alleged 
purchases. 

“We are enclosing a picture of this party as 
furnished us by our local police department, 
thinking that, as he evidently is still at large 
and actively operating, it ‘may serve to put 
lumbermen throughout the country on their 
guard. He evidently is quite a traveler and 
there is no telling where he may turn up next, 
as his record shows that he has defrauded 
lumbermen throughout Arizona, New Mexico, 
and in other towns of Colorado, besides his 
recently. reported operations in Iowa and 
Minnesota.” 

Accompanying the police department photo- 
graph of this party sent by Mr.- McClung, 
which is reproduced above, is the following 
record: 


“Arthur F. Galloway, alias J. E. Guthrie or 


A, E. Johnson. Crime: bogus checks. Age: 
77 (1927). H eight: 5 feet 10 inches; weight: 


147 pounds; build, slender; hair, sandy gray.” 
The record also shows that he has served 
terms in the State prisons of Texas, Iowa and 
Colorado, all for forgery and swindling. 
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Retailer Exhibits at Auto Show 


Hackensack, N. J., April 25—One would’ 


hardly expect to find the exhibit of a lumber 
company in an automobile show, but that is 
what happened at the recent Hackensack auto 
show, where the Comfort Coal-Lumber Co. 
had an attractive exhibit. Here's how it hap- 
pened, as explained by G. E. DeNike, jr., of 
the company’ advertising department: 


Everyone in Hackensack who could read or hear 
certainly knew that the show was to be given. Every 
Store window had posters announcing the fact, news- 
Papers were full of it and everyone was talking 
about going over to “see the latest models.” The 
question in our minds was “‘How can we cash in on 
all this good publicity?” Suddenly the answer came. 
Automobiles must have garages, and garages must 
be constructed of building materials. Furthermore, 
spring was near, building time was at hand. An 
exhibit at the show would be just the thing to re- 
mind the people that we have the materials for build- 
ing their garages, and were all set and glad to help 
them out. Then and there we decided to take a booth 
at the automobile show. A garage construction ex- 
hibit—just the thing! 

On a table in our booth were placed samples of 
every kind of wood which might be used in garage 
construction, along with literature on nationally ad- 
Vvertised products and a model pair of garage doors 
illustrating the finest of garage hardware. The 
tear of the booth was made up of three panels of 


well-known wallboards. On these were tacked pages 
from our book of garages showing designs and con- 
struction details. 

The decoration of the booth drew much favorable 
comment. The roof was made up of blue and white 
streamers, and pure white curtains set it off at the 
sides. Attractive blue wicker furniture was placed 
for those who tired of wandering about the hall 
would like to stop for a moment’s rest. Our booth 
immediately attracted attention. Novelty siding, fir 
gutter, ceiling, and other wood samples drew their 
share of questions. People who had always thought 
that “‘wood was just wood’”’ had their eyes opened to 
the fact that there is more to a lumber yard than 
a pile of boards and a keg of nails. 


We have heard it said that the automobile is di-. 


verting the public’s dollar from the lumbermen. It 
became quite clear to us during the show that the 
automobile industry is a help rather than a hindrance, 
not merely because it has created a market for mate- 
rials in garage construction, but were it not for the 
automobile population would be piling up in the cities 
and tending less toward expansion to the suburbs 
and undeveloped regions. It is a convenient mode of 
transportation for the man who wants to build his 
own home in a suburban community, rather than 
rent in a crowded city section. Every auto that car- 
ries a person from the bustle of a city’s street to 
the cool and quiet of the country creates desire that 


will mean, in the long run, more homes and more’ 


business for the lumbermen. 


Effective Display of Materials 


I uUGENE, Ore., April 23.—In planning the 
layout for the new lumber and building ma- 
terials shed and office of the Twin Oaks Lum- 
ber Co., located at 669 High Street, special 
attention was given to providing facilities for 
the display of various materials, and the con- 
venience of customers in making their selec- 
tions. 

Four large display 
afford ample space for showing a variety of 
goods. The walls of the office are laid off in 
panels, each about 2 by 3 feet, showing a large 
number of samples of boards, all of which are 
painted, stained or waxed just as they will 
appear in the completed home. The materials 
thus shown include several kinds of oak, 
maple and beech flooring, four grades of red 
cedar shingles, stained and painted and laid 


windows at the front. 


A recess built in the front of the office 
counter provides space for displaying roofing 
and building paper, paints and brushes. The 
office has been made as attractive as possible, 
and the company makes a point of inviting the 
women to call and make their selections for 
outside and inside trini from this office dis- 
play. 

The shed and yard are laid out with a view 
to the greatest possible convenience and 
economy of labor. in handling the stock. A 
sidetrack runs along the rear of the plant, 
enabling the unloading of lumber directly into 
shed alleys by using sectional rollers running 
from the car to the bin in which the lumber 
is to be piled. 

Shingles, lath, plasterboard, wallboard, roof- 
ing and building paper also are unloaded direct 
from the cars into the bins in the warehouse 
adjoining the sidetrack. 

The hardwood flooring warehouse is located 
over the office, permitting the circulation of 
warm air from the office through the store- 
room by means of a register in the ceiling of 
the office. 

Common lumber is piled in bins on the three 
decks, while moldings and uppers are end- 
piled in racks in the middle section of the 
shed. The new shed covers the companys 
entire property, 85 by 160 feet. All stock is 
housed under cover, assuring customers of dry 
and straight stock at all seasons. 

The company has installed an electrically 
operated combination rip and cross-cut saw, for 
cutting bridging, paving and surveying stakes, 
studding, etc., for the convenience of cus- 
tomers. <A fleet of three delivery trucks is 
operated. The Twin Oaks Lumber Co. 1s 
owned and operated by T. J. Seufert, presi- 
dent, and L. C. Scharpf, secretary. 


Better Homes Drive in Full Swing 


New York, April 25.—Twenty-one communi- 
ties in New Jersey are participating in the 


Better Homes Campaign, which was inau- 
gurated today and will continue through 
May 1. Nine homes 
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are being exhibited in 
Bergen County, each 
equipped at a cost of 
about one-quarter of 
the house itself. Value 
homes ranges 
from $5,000 to $15,000. 
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“Home Achievement 
programs were 
conducted in several 
towns today and will be 
held in others during 
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The old invoice reproduced above was sent in by J. D. Diffenbaugh, 


of the Diffenbaugh Lumber & Coal Co., 
explanation: “J. W. Sipher, 


in the early days. Mr. 


Monmouth in 1867 and sold out in Tort. 


active for a man 83 years of age. 


% . 
Wy. (KIS 22. sek al 
y, ———" ° 
“ 


Monmouth, Ill., with this, County’s 
veteran lumberman of this territory, was 
handed this statement by a son of one of his old customers away back 

Sipher started in the 


the week. At Allen- 
dale, N. J., a six-room 
house was. exhibited 
that was furnished on 
a budget of $1,300, The 
house is designed for a 
family having an in- 
come of $2,000 a year. 
/ 67 Teaneck is exhibiting 
a house that is built on 
we the English Colonial 
type and furnished in 
Xo ir harmony with that 
period. Civic and so- 
cial organizations as- 
sisted in building and 
equipping a house in 
Hohokus. 
Englewood, Bergen 
wealthiest 
community, is exhibit- 


ing two homes. One is 
lumber business at of the higher-priced 
He ts still living, and quite type, suited toa family 


of generous income, and 
the other was erected in 





4 to 7 inches to the weather, seven kinds of 
pattern shingles, four mineral surfaced roof- 
ings, plasterboard, wallboard, tile board in two 
patterns, ceiling, hemlock flooring, vertical and 
slash grain fir flooring, lap siding and bevel 
rustic in various widths, etc. 


a poor community. 

A home planned and furnished for persons 
of moderate means is being demonstrated at 
Westwood. Three homes are being shown in 
Hasbrouck Heights, where especial emphasis 


is placed on the improvement of grounds, home 
gardening and home playgrounds. 
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J. P. MEYER, 
General Manager 


operated, and will 


Peterson interests combined. 


The office of the D. J. Peterson Lumber Co., 
12th and Madison Avenue with officers as 


Peterson, president; J. 


The Hixon-Peterson Lumber Co., 


dent; J. Harold Peterson, vice-president and general manager; 
W. L. Hixon, vice-president and treasurer; 
secretary. 


The general office operations of the combined retail interests, such 
as management, estimating, accounting, etc., will be conducted at the 
company’s main plant, Clinton and Oakwood streets. The other retail 
yards of the newly formed Hixon-Peterson Lumber Co. are located 
at Starr Avenue and Terminal Railroad, East Toledo; 
Oberlin, Ohio; 

Ottoville, Ohio; 


Ohio; Fayette, Ohio; Norwalk, Ohio; 
Ohio; Continental, Ohio; Kalida, Ohio; 
Mich. ; Ida, Mich.; Jasper, Mich. 


The merger links together two family names that are very widely 
known throughout the lumber industry. Robert Hixon and his family 
have been prominently identified with lumber for more than three 

In addition to their local holdings the Hixons are 
interested in manufacturing operations in Oregon, 
and Alabama. The 


generations. 
extensively 


California, Minnesota, Ontario, Mississippi 


follows: 
Harold Peterson, vice-president; W. L. 
Hixon, treasurer; J. P. Meyer, secretary and general manager. 

will be officered as follows: 
Robert Hixon, chairman of the board; Dwight J. Peterson, presi- 


H. E. MacKinnon, 


the D. J. Peterson 


will be located at 
Dwight J. 


Sylvania, 
Oakwood, 
Adrian, 


—— 


Merger of Two Toledo Companies 


ToLepo, Ouro, April 25.—Announcement was 
made late last week of the merging of the 
interests of the D. J. Peterson Lumber Co. and 
the Robert Hixon Lumber Co., both of this 
city. Both concerns are very widely known, 
not only locally, but throughout the lumber 
industry, because of their extensive opera- 
tions, connections and affiliations. The amal- 
gamation was decided upon by the repre- 
sentatives of the interests involved as being 
in line with the modern trend of business and 
clearing the way for even greater expansion 
than has marked the operations of these 
successful companies in the past. 

Out of this merger will be formed two 
new companies: First, 
Lumber Co., which will be entirely divorced 
from the retail field in which it has hitherto 
hereafter conduct a 

wholesale business exclusively ; and, second, 
the Hixon-Peterson Lumber Co., which will be a strictly retail organi- 
zation, composed of all the present yards of the Hixon and the 


original D. J. Peterson Lumber Co., founded by Dwight J. Peterson 
some forty years ago, in addition to its local retail business has been 
engaged in the wholesale field in Ohio, Michigan and Indiana. 
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Remodeled House Doubles Value of Property 


There has recently been completed in one of 
the North Shore suburbs of Chicago a remodel- 
ing job which has added 100 percent to the 
valuation of the house, as evidenced by real 
estate bids. The particular project referred to 
is the home of Paul Miller, president of the 
Paul Miller Co., a prominent lumberman of 
Chicago, who resides at 840 Lincoln Ave- 
nue, Winnetka, Ill. The house is a 2-story 
structure containing nine rooms, besides a 
large sleeping porch, glazed sun porch and 
vestibule. 


Colonial-style house than other kinds of shin- 
gles. The finish throughout the residence is 
of white pine and yellow poplar stained old 
ivory to match the stippled old ivory effect on 
the walls. 

In the Miller remodeling job the old porches 
were taken off and the front end reduced 
from two gables to one gable, thereby adding 
an extra large room, about 12x15 feet, which 
is insulated with Celotex. Next the two front 
porches were taken off and the front squared 





The lot on which 
the house stands is 
75x150 feet, and of 
this space the dwell- 
ing occupies 49x50 
feet. A 2-car garage, 
constructed of red- 
wood and pine, is lo- 
eated on the rear. The 
siding of the house is 
of clear redwood and 
the second story is 
roofed ‘with red cedar 
shingles all painted 
flat white. This sum- 
mer Mr. Miller plans 
to re-roof the entire 


downstairs front room into a large living room, 
15x30 feet, to the south of which were added 
a Colonial vestibule with canvas-decked porch 
and railing and wrought-iron fixtures on the 
vestibule entrance. At the north of the living 
room was added a 13x20 ft. glazed sun porch 
with canvas-decked top and railing. The win- 
dows in the living room are of Colonial type, 
and this being west exposure, all western and 
northern walls were insulated with Celotex. 
The whole house was remodeled with a 
Mouat vapor system, 











house with green 
Creo-dipt cedar shing- 
les laid over the 
present composition shingle roof, as the cedar 
shingles make a more pleasing effect with a 


Paul Miller residence at Winnetka, IU. 


heat being generated 
by a Bryan gas boiler. 
The entire house was 
rewired with 98 out- 
lets. The house itself 
could well stand re- 
modeling, as it was 
made of white pine 
throughout, is about 
thirty-five years old, 
and rests on a good 
solid foundation of 
stone. The architect 
who earried out this 
remodeling job was 
Archibald Morphett, 
of Howard Van Doren 





away, thereby increasing the size of the up- 
stairs rooms about two feet and turning the 


(Left) House prior to remodeling; (right) after 


Shaw Associates. The 
contractor was A. C. 
Julian. The millwork 
was furnished and installed by the. Melrose 
Millwork Co. 
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Oldest Concern Leaves “The District” 


Veteran Lumberman Recalls Stirring Days of Old When Chicago 
Yards Built Up the Great Middle West 


Chicago’s oldest lumber concern, the Soper 
Lumber Co., on Thursday of last week moved 
from the Twenty-second street lumber district, 
where it and its predecessors had been lo- 
cated practically ever since its establishment 
toward the middle of the last century and 
where, during Chicago’s heyday as a lumber 
market, it operated one of the largest whole- 
sale yards in the Middle West. This veteran 
in the lumber industry is now occupying a 
handsome suite of offices ina modern sky- 
scraper at 30 North Michigan Avenue. 

“Yes, it was not without regret that I moved 
away from the district where my father and 
uncle first started the business so many years 
ago,” admitted James P. Soper, sr., venerable 
head of the concern, gazing into the beyond 
through the crystal-clear windows of his new 
private office. “I was ‘at home’ down there 
when I was a boy only so high, and I have 
been constantly engaged in business there for 
fifty-seven years now. We were the oldest 
down there; it was I might say our native 
soil. But I’ve become gradually acclimated to 
a change, for the district isn’t what it used 
to be. It has lost the peculiar lumber flavor 
which was all its own during the grand old 
days and with which we old timers were 
brought up. A lot of ‘foreigr’ industries have 
gradually entered the district and are now oc- 
cupying the sites of the former vast, bustling 
yards which played such a role in the upbuild- 
ing of Chicago as a world metropolis and of 
the middle West as one of the finest and 
richest regions on earth. After disposing of 
our entire stock of lumber to Joseph Bros. 
in the spring of 1924, we sold a large portion 
of our real estate to a coal company which 
promptly installed a distributing yard. For the 
last two years, when I looked out of my office 
window I no longer saw the immense stacks 
of fine, clean, fresh lumber, but only vast 
piles of black coal. It was lugubrious for an 
old lumberman like myself, and it inured 
me to the thought of leaving the old beloved 
district some time. 

“And here I am—” by a wave of the hand 
he indicated Michigan Avenue, Grant Park 
and the lake front, which his offices overlook. 
“This view beats that of old coal piles.” 

It was three score and eleven years ago, 
when Chicago was but a rude outpost of 
civilization and the wide western prairies were 
as good as unknown except to redskins, bison 
and prairie dogs, that the name of Soper first 
became identified with the Chicago lumber 
trade. That name was destined to become a 
power in the market during the picturesque 
old cargo days, to be one of prominence in 
the enterprising but less romantic era that 
followed, and to remain one of the most re- 
spected in these latter times when the great 
business institution identified with it, after 
achieving its successes and reaping its re- 
wards, has to large extent withdrawn from 
the turmoil of big business life. 

One day way back in 1856, a young man 
from Rome, N. Y., arrived in Chicago. He 
was James Soper, son of Philander, a farmer 
and also a carpenter and builder like his 
tathers before him. James had until recently 
been in the employ of his older brother Al- 
bert, who years before had entered the lumber 
business in Rome and had built the first plan- 
ning mill in the Mohawk Valley. In Chicago 
he recognized a future metropolis offering vast 
opportunities, and he determined to remain and 
carve out a career here. Accordingly he en- 
tered the employ of Cobb & Gage, operating 
one of the largest planing mills in the city 
at that time. Two years later he purchased 
the Cobb interest and the firm of Gage & 
Soper, the parent of the subsequent Soper 


interests, was established. In 1866 Wesley 
Brainard purchased the Gage interest and the 
firm became Soper, Brainard & Co.—Jonathan 
Slade was the company—with offices at Beach 
and Polk streets. 

Meanwhile the older brother, Albert, also 
came West. That was in 1865, at the close 
of the Civil War. He, too, became impressed 
with Chicago’s opportunities and decided to 
remain. He started a partnership with George 
H. Park, and as Park & Soper started a 
lumber yard and planing mill at Canal and 
Lumber streets, which shortly grew into one of 
the largest wholesale lumber yards in the city. 

Moving to Chicago, Albert of course brought 
his family, including his two sons—Alexander 
C., now chairman of the board of the Soper 
Lumber Co. but inactive in the business and 
for the last thirty years a resident of the 
East, and James P., present head of the com- 
pany. James P. inherited a natural bent for 
the lumber trade and his school work com- 
pleted, he lost no time in entering his father’s 
employ—in the fall of 1870. For a short time 
he worked as bookkeeper but was soon placed 
in charge of receipts and shipments, which 
necessitated his almost constant presence out 
in the yard. 

“Those were busy 
days,” said Mr. Soper 
reminiscently. “The 
West was just opening 
up, as the railroads 
penetrated further and 
further toward the 





JAMES P. SOPER, SR., 
Chicago; 
President Soper Lumber Co. 





Coast. Demand for 
building materials was 
enormous—and the only 
building material 
wanted in those days 
was lumber, fine old 
white pine. It meant 
a continual hustling to 
satisfy this demand. 
Not only were the railroads themselves con- 
suming millions of feet in their feverish con- 
struction activities to open up new territories, 
but by far the greatest demand came from 
the vast hordes of settlers who preceded or 
accompanied the railroads. After staking off 
their lands their first thought was to secure 
lumber to build houses and barns and sheds, 
and there was a veritable scramble whenever 
a piece of lumber hove into sight. Towns 
sprung up everywhere along the new rail- 
roads, overnight as it were, and enterprising 
men from Chicago and elsewhere were prompt- 
ly on the spot to open lumber yards. These, 
however, were often stockless on account of 
the rush for material. I made several trips 
into Kansas and Nebraska while the central 
branch of the Union Pacific was under con- 
struction. Our customers out there besought 
me to ship them lumber, lumber, lumber. 
Nothing was said about quantity and nothing 
about price. They wanted trainloads at a time, 
and trainloads went out. More than once did 
I see intense excitement when it was noised 
about that a trainload of lumber was due to 
arrive. Every farmer from miles around would 
be down at the railroad tracks with teams and 
wagons before the train ever came in. The 
lumber was loaded out of the cars right on 
to the farmers’ wagons as fast as it could be 
handled, and little would remain to go into 
the lumber yard. It was a sight to see the 





processions of lumber laden wagons rolling 
away over the prairies in every direction. 


“Our difficulties in those days were not to 
find markets, but to find sufficient supplies— 
and that despite the fact that Chicago, as the 
great distributing center, received practically 
the entire production of countless Wisconsin 
and Michigan mills. I remember the Chicago 
River early in the mornings choked up with 
heavily laden lumber vessels, so closely an- 
chored that one could walk across the river 
at most any point. This congestion did not 
last long into the day, however. Buyers began 
arriving on the market with the first rays of 
the sun, to familiarize themselves with the 
day’s offerings and to get their choice. As 
the cargoes were sold the boats were miracu- 
lously snaked through the jam and brought to 
the respective docks for unloading. Toward 
evening the river would be practically clear 
again, ready to receive the fleet that would 
arrive during the night. 


“Practically all the westbound lumber was 
shipped by rail, and here also we encountered 
difficulties due to the chronic shortage of 
freight cars. The railroads were extremely 
anxious to further the development of the 
West and did everything possible to facilitate 
transportation; but it was often necessary to 
practise statesmanlike diplomacy to obtain 
needed cars. To expedite matters, the rail- 
roads used to do all their switching at night.” 

Alexander. C. Soper meanwhile organized 
Soper & Bond in 1870, with a yard on the 
northwest corner of Twenty-second and Loomis 
streets. Soper, Brainard & Co. were burned 
out during the great Chicago fire in 1871, but 
rebuilt and remained in business until 1878, 
when the company was dissolved and Albert 
Soper bought the interest of Mr. Park in Park 
& Soper, whereafter that firm became known 
as Soper Bros. & Co. Alexander C. in 1884 
consolidated Soper & Pond with Soper Bros. 
& Co., causing a reorganization and incorpora- 
tion of the Soper Lumber Co., under which 
name it has since been known. This company 
at that time had its yard at Twenty-second 
and Laflin streets, but in 1906 it purchased 
the Beidler property at Twenty-second and 
Loomis streets, and has since been located 
there. ° 

Albert Soper died in May, 1890, and his 
brother James in October, 1891. This left 
the business in the hands of the former’s two 
sons, Alexander and James P., as previously 
told, both still identified with it. 

The present management of the Soper Lum- 
ber Co. is Alexander C. Soper, chairman of the 
board; James P. Soper, sr., president; James 
S. Merrill, vice president; James P. Soper, jr., 
treasurer, and William A. Gaw, secretary. 





Reports Southern Flood Situation 


Osuxosu, Wis., April 25.—Reports received 


at the office of the Northern Hemlock & Hard- 
wood Manufacturers’ Association today list 123 
sawmills in the South which have been obliged 
to cease operation on account of flood condi- 
tions. This includes a few which are still 
operating, but report that they will have to 
abandon the mill this week. These advices 
state that the majority of the mills will not 
be able to resume operation for many weeks, 
probably not before July 1. Further reports 
indicate that the movement of lumber from 
Louisiana will be seriously affected within the 
next ten days. It is anticipated that following 
the subsidence of the water, reconstruction and 
repair work will absorb considerable southern 
lumber. 


Nae nak 





SU 


AMERICAN LUMBERMAN 





APRIL 30, 1997 





National Production, Shipments and Orders 


Washington, D. C., April 25.—The following statistics were compiled by the National Lumber Manufacturers’ Association: 











Softwoods: Production Shipments Orders 
Week ended: 1927, April 16; 1926, April 17— 1927 1926 1927 1926 1927 1926 

ee Sree, occntecreseee eee ee ccee ses wees 64,094,158 67,652,138 61,057,058 74,511,306 61,929,012 65,727,882 
West Coast Lumbermen’s Association. ........cccccccssccees 70,365,678 111,684,059 72,108,650 108,845,256 78,143,629 114,039,294 
Western Pine Manufacturers’ Association.............. 29,316,000 34,956,000 29,612,000 31,053,000 26. ,000 26,165,000 
Ce, DENN AAMUOUGEOER, oc cc cco te ccdeescenecereceeeoes »563,000 8,177,000 7,293,000 7,860,000 10,112,000 7,536,000 
Sr Pee MOUOCIREEOR, . .cccccdcceséacewseeseivene 6,895,732 6,873,474 7,710,912 4,825,221 5,944,151 4,460,307 
Northern Pine Manufacturers’ Association..............- 8.411,800 A ,600 8,671,000 ’ 000 8,355,000 
Northern Hemlock & Hardwood Manufacturers’ Association. _ 2,921,000 2,757,000 3,473,000 2,377,000 3,353,000 1,583,000 

re rr CO SN i cn wac edad aatebe awe bee dewie's "189,242,068 240,511,471 189,225,220 238,142,783 194,693,792 227,866,483 
California White & Sugar Pine Manufacturers’ Association... eee eee ee —=——C nh om ewees 16,30G,000 snc ccccee ‘ 

Pifteen weeks ended above dates— 

oa aia are oa. 9 wn 6 able bb obese oe ae w eee 1,020,477,776 1,046,945,780 962,683,101 1,081,140,248 1,008,214,933 1,102,393,424 
West Coast Lumbermen’s Association.............0eeeeeeee% 1,105,713,757 1,491,401,368 1,097,394,373 1,504,943,487 1,182,047,201 1,584,860,219 
Western Pine Manufacturers’ Association.............++0.0+: 397, 381,945,000 390, 000 445,797,000 411,706,000 451,448,000 
SOE, DMNOGNRNNOIN . oiceccns thee rence wescweseece 102,729,000 122,862,000 119,216,000 109,823,000 137, 122,086,000 
SeGe un CUPONIR PUNO BOBOOINSIOR. occ cucaccocccccceseccececes 115,697,117 114,012,127 116,750,371 111,168,577 100,922,792 84,491,038 
Northern Pine Manufacturers’ Association.............. 98,288,000 99,725,100 105,730,900 122,673,400 106,606,000 122,328,000 
Northern Hemlock & Hardwood Manufacturers’ Association. 407, 41,339,000 48,575,000 35,372,000 48,891,000 28,277,000 

en Gee, MOON, TOG. cccccerssccscdescae,ooeee 2,780,709,650 3,298,230,375 2,840,917,745 3,410,917,712 2,995,940,926 3,495,883,681 
California White & Sugar Pine Manufacturers’ Association... 163,737,000 =—«...... ss 298,234,000 ~—tiw a... . ss 299,137,000 ~—«iw. . . .. . 
Hardwoods: 
Northern Hemlock & Hardwood Manufacturers’ Association— 

tcc lace Cepeeee er hae ewes ei ee een kiirhe Kener eee 4,026,000 5,207,000 3,462,000 3,756,000 2,415,000 3,820,000 

EC oan oes aaah a hares hahah ie tulin ane of Silk Wy be OA CD 96,530,000 93,144,000 63,743,000 63,379,000 62,702,000 58,862,600 
Hardwood Manufacturers’ Institute— 

ND WOE occ cc cccccesesecsversesecccccceccssessnccesoes 12,741,000 18,328,500 18,140,000 19,792,423 18,599,000 7,396,000 

a ee ee eee 340,036,000 296,144,905 374,217,000 312,614,491 394,860,000 323,755,175 

. 9 . . 
Hardwood Institute’s Stock Report North Carolina Pine 
Memphis, Tenn., April 25.—The Hardwood Manufacturers’ Institute has compiled from re- 


ports of 228 units the following data as to stocks on hand April 1: 


Eastern Territory,* 43 baw 


Southern Territory,* 185 Units+ 





Total Unfilled Total Unfilled 
Species Dry & Green Dry Orders Dry & Green Dry Orders 

ahah ia eb Ws 9 00 Wa he 1,926,000 899,000 323,000 35,335,000 27,231,000 8,659,000 
ON 10,628,000 5,473,000 2,281,000 256,000 153,000 30,000 
ED ak Gina th a ooh Sie th wba 2,888,000 1,717,000 676,000 4,000,000 2,251,000 1,042,000 
NL. rs Gira a 29 6 righ tain eck 3,704,000 1,963,000 462,000 355,000 oF eae 
eee ere 106,000 46,000 16,000 14,000 ae 8 Ssavecees 
CO eee 902,000 582,000 ae ~erseweaan' o€s8¢ns0s  teuwound 
ee 176,000 45,000 ES a se ee eee 
DE Ciena in me caaa hee 3,000 ae 86=s ewes 1,000 5 error 
Re 909,006 309,000 45,000 $4,000 68,000 rT re 
NN 35 Giai's ded aa aea’ 41,440,000 20,270,000 8,136,000 77,000 74,000 cetccces 
PE abeavesssees: secebheks -ededusee  ‘Sebawirea 21,818,000 13,019,000 12,996,000 
eae De «smaéaene  watinivbes 4,000 Se 8 seecneiwa 
Pn cchiekev eben ean 2,050 SS eee 83,274,000 55,861,000 13,533,000 
i Seiwdkb bate aba ee aawe 58,000 0 Re ere ae 15,042,000 9,792,000 6,049,000 
ia ik hichs Al kacascal Gini Gils han on aise 439,000 201,000 184,000 225,384,000 127,641,000 81,720,000 
 ectcdnvekaain kebhkede Swlakicne Aa 879,000 688,000 107,000 
ms NG lkkacveevces 12,092,000 4,415,000 ‘727 000 29,000 a ——soo baw ee 
|. ee ere 1,380,000 862,000 32,000 3,901,000 2,370,000 630,000 
0 2a eee ee 2,000 Yee 139,000 ae 
EL coin ie Shd eh abc Ga 142,000 ee 8 6 teers 261,000 181,000 20,000 
eo ct bbs oo be ek GHke nee. <bean dae 8,093,000 4,023,000 4,021,000 
eas a bed bs. Searcy. Be ce 37,000 28,990,000 12,847,000 241,182,000 145,693,000 55,786,000 
Pi Licccwewashwenedeai® sabwethe.- beead ce Geen es 1,619,000 1,045,000 133,000 
PE: vtchackdhvween. Leebataan® satendiiwe ‘(eee 109,000 ee =3)lis Se ec ee 
ees or 32,025,000 15,645,000 6,692,000 22,481,000 12,941,000 6,120,000 
Pe pr .ktwnecekeee  sadtkéene  2okaecen ees 19, 000 OT Sear 
NN Te eee 4,864,000 2,173,000 1, 491, 000 5,760,000 3,171,000 2,603,000 
I i i ease wo aiiakcacte 28,000 2G 83s wiiaaie ea 7,699,000 5,560,000 2,544,000 
err 360,000 153,000 32,000 654,000 eee  § §$ «badass 
PE tcitetecihavedive Lasaeeaa  <deteewae | | Sees 1,878,000 1,197,000 999,000 
Mixed hardwoods ....... 1,263,000 386,000 339,000 4,191,000 2,724,000 1,397,000 

177,890,000 84,258,000 36,544,000 684,538,000 416,870,000 198,389,000 


*Dividing line between “Eastern” ané 


ville to New Orleans, La., 


all points west of this line being “Southern” 
Unit of production is normal daily output of 28,000 feet. 


“Southern” territories is a line from Chicago follow- 
ing the Chicago & Eastern Illinois to Evansville, Ind. 


, thence following the Louisville & Nash- 
territory. 





National Analysis 


Wasuincton, D. C., April 25.—The National 
Lumber Manufacturers’ Association issued the 
following analysis for the week ended April 16, 
orders and shipments being shown as percent- 
ages of production: 


During During 15 
Week Weeks 
Ended Ended 
April 16 April 16 
No.of Ship- Or- Ship- Or- 
ASSOCIATIONS— mills ments ders ments ders 


Southern Pine ........ 114 95 97 94 99 
J LO 72 102 111 99 107 
Western Pine ........ 37 101 91 135 142 
California Pines* ..... 15 208 180 182 183 


California Redwood ... 16 96 134 116 134 
North Carolina Pine.. 37 112 86 101 87 
Northern Pine ........ 7 99 107 108 108 
N. Hem. & Hdwd. .... 17 119 115 100 = 101 

All Softwoods ...... 315 105 106 107 112 
N. Hem. & Hdwd..... —_— 86 60 66 65 


Hdwd. Mfrs. Institute. 1257 142 146 110 3=6116 


All hardwoods 
Softwoods and 
hardwoods 


orn one 129 125 100 105 


“Weeeee eon 107 108 106 111 
FUnits of production. 
*52 percent of cut in region. 
The report for the week ended April 9 in this de- 
partment showed 318 mills and 135 units. 





West Coast Review 


SEATTLE, WasH., April 23.—For the week 
ended April 16, 72 mills report as follows to 
the West Coast Lumbermen’s Association : 





Production ....... 70,365,678 

Shipments ....... 72,108,650 11% above production 

ES ee 78,143,629 2% above production 

Shipments— 

Water delivery: Feet Feet 
SS Sr ee 15,415,967 
BRE acer rcevededsccesoes 9,198,826 
en a SED: ache daockeawarwnes 24,614,793 

ED. co cs cw deh eas ceue pe eeaendane 44,266,831 

ES Rr aa eee rrr ree ee 3,227,026 
TEE SOE. cc cectoncivenntedevens 72,108,650 

New Business— 

Water delivery: 

OIE eee 18,823,726 
MEG. ccccwcowvrccetedsueve 10,459,150 
-: | hs, * 2 aaeeerry rrr 29,282,876 

Pr nn Co cengew wetter edcsvn oa vune Ran 45,633,727 

Se EE on b Sc se ak eerelSekes beens 3,227,026 
ee es CR, 6 ok. 0k t0 Cw ind cadens 78,143,629 

Unfilled orders— 

Water delivery: . 
Domestic CAFEO ..ccccccccese 111,442,190 
ee ere ». 80,850,081 
Tateh WO icctecccccvessnctcate cases 192,292,271 

ee eel eee ee ao ie aah as Weel 130,971,655 
Total unfilled orders. .........eeeeeeee- 323,263,926 





Norrotk, Va., April 25.—The North Caro- 
lina Pine Association makes the following 
analysis of figures from thirty-six mills for the 
week ended April 16:' 


Per 

Percent Percent cent 

Normal Actual Ship- 

Production— Feet output output ments 

eee 9,486,000 wae ee pe 
OS a 6,500,732 69 skit 

Shipments ....... 6,905,912 73 106 —~ 

eee 5,464,151 58 84 79 


tAs compared with the preceding week, there is 
a decrease in orders of 5 percent; but that week 
there were reports from thirty-seven mills. 


*“Normal” is based on the amount of lumber the 
mills would produce in a normal working day. 





Southern Pine Barometer 


New Orteans, La., April 26.—For the 


week ended April 22, Friday, 104 mills report , 


as follows to the Southern Pine Association: 


Percent Percent 
Normal Actual 


Production— Cars Feet Output oo 

Mermel ..ccse. i 68,497,416 

Actual . ae. 7 56,993,816 83 21 wr 
Shipments* ..... 2,747 58,233,653 85.02 102.18 
Orders— 

Received* ..... 2,718 57,618,882 84.12 101.10 

On hand end 

a 10,621 25,154,579 


*Basis of car loadings is ‘= average, 21, 199 Sout. 

Orders on hand showed a decrease of 2.72 percent, or 
614,771 feet during the week; 114 mills contributed 
to previous week’s report. 

*Orders were 98.94 percent of shipments. 


Of 103 mills reporting running time, 6 were shut 
down; 1 operated one day; two days; 3, three 
days; 2, four days; 10, five days, and 11, five and 
one-half days; 52 worked full time, while 17 Worked 
530 hours overtime. 





California Redwood 


San Francisco, Cauir., April 23.—The fol- 
lowing information is summarized from the re- 
port of the California Redwood Association 
for the week ended April 16: 











Redwood White- 

wood 

No. of Percent of wood 

mills Feet production Feet 
Production ...00.+. 16 7,563,000 100 1,492,000 
Shipments ........ 16 7,293,000 97.5 2,471,000 
Orders received .... 16 10,112,000 133 2,385,000 
Orders on hand.... 15 53,439,000 7,425,000 

Detailed Distribution of Redwood for Week 

Shipments Orders 
Northern California®* ........ 3,242,000 4,011,000 
Southern California* ........ 1,347,000 1,927,000 
oe ks caine a aaeiets 39,000 3,000 
aa ee 1,637,000 2,046,000 
RARER ONES oh ee ae 1,028,000 2,125,000 
TOES | iia ciciemrkd 0 d#teéied 7,293,000 10,112,000 


*North and south of the line running through San 
Luis Obispo and Bakersfield. 


+Washington, Oregon, Nevada and Arizona. 
tAll other States and Canada. 
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Carolina Pine Costs 


Norro_k, VA., April 25.—The North Caro- 
lina Pine Association reports that in February 
the total cost of rough lumber, exclusive of 
stumpage, was $20.48 for mills doing their own 
logging, the range for these being from $16.22 
to $37.96 ; $30.02 for mills purchasing logs, and 
that the average for all mills was $20.69—the 
statement being based on 20 reports from 16 
members representing 23 mills. Average cost 
of logs for mills doing their own, logging, ex- 
clusive of stumpage, was $9.11, made up of 
$6.34 for logging expense and $2.77 for log 
transportation; total cost of manufacturing for 
these mills was $6.16, made up of $3.86 for 
sawmill, 56 cents for dry kilns and $1.74 for 
yarding and shipping; total overhead averaged 
$4.30, made up of $1.37 for insurance and 
taxes, 99 cents for depreciation and $1.94 for 
general overhead, and selling expense amounted 
to 91 cents. 





Hemlock and Hardwood 


OsukosH, Was., April 25.—The following 
summary is of figures supplied to the Northern 
Hemlock & Hardwood Manufacturers’ Associa- 
tion by twenty to twenty-five firms that ordi- 
narily make about one-half the total monthly 
shipments, and shows averages for January, 
February, March and 1927 to date, and weekly 
figures for March and April: 


HEMLOCK 

Period— Firms Cut Shipments Orders 
Weekly average— 

January ...... .. 3,359,000 2,802,000 2,654,000 

eee 2,835,000 2,607,000 - 2,737,000 

eee 3,905,000 3,946,000 3,677,000 

1927 to date 3,280,000 3,310,000 3,344,000 
Pe -sewua we 21 5,282,000 3,445,000 3,705,000 
OS ee ee 22 4,184,000 4,125,000 4,302,000 
aa 23 3,019,000 4,243,000 3,829,000 
mares 96 ..ccwee 23 3,135,000 3,973,000 2,874,000 
April  awewe ies 22 2,705,000 4,005,000 4,366,000 
April o piece eee 22 2,596,000 4,055,000 5,297,000 
, 3 eres 23 3,506,000 4,178,000 4,322,000 

HARDWOOD 

Weekly average— 

ee, ee -. 6,008,000 3,901,000 3,582,000 

February ..... 7,731,000 4,553,000 4,877,000 

|. aa 6,571,000 4,546,000 4,369,000 

1927 to date 6,681,000 4,402,000 4,304,000 
eG © stcruce 21 7,605,000 4,036,000 4,376,000 
March 19 2... 22 5,515,000 8,803,000 4,875,000 
MG BO sacneas 23 6,871,000 5,072,000 5,152,000 
Maree 86 .....«. 23 6,295,000 5,274,000 3,076,000 
eee 22 5,645,000 3,970,000 3,915,000 
a. eee 22 6,837,000 5,074,000 5,836,000 
Sere WE ss cavces 23 6,493,000 4,980,000 3,490,000 





Western Pine Summary 


PorTLAND, Ore, April 23.—The Western 
Pine Manufacturers’ Association summarizes 
as follows reports for the week ended April 
16, from thirty-seven member mills: 


Percent 
‘ Percent Ship- 
Production— Cars= Feet of cut ments 
re 32,950,000 
eee -++. 29,316,000 
Shipments (car) . 1,114 28,964,000 
Local deliveries . . 648,000 
Total shipments. 29,612,000 101.01 
Orders— 
Canceled ...... 10 260,000 
Booked (car) .. 996 25,896,000 
BO a o40% 408s 648,000 





Total orders ... 26,544,000 90.54 89.64 
On hand end 
ee 4,021 104,546,000 yale ven 
Bookings for the week by thirty-seven identical 
mills were 94.95 percent of those for the previous 
week, showing a decrease of 1,378,000 feet. 
Car basis is 26,000 feet. 


*Normal takes into consideration mill capacity, num- 
ber of months usually operated and usual number of 
shifts—reduced to a weekly basis which is constant 
throughout the year. 


During the week production was 90 percent of 
normal; shipments were 90 percent of normal, and 
orders, 82 percent of normal. Average for the cor- 
responding week of the last four years was as fol- 
ows: Production, 103 percent; shipments, 87 per- 
cent, and orders, 76 percent of normal. 

Production is so seasonable that, during two winter 
months, actual production amounted to only 53 percent 
of normal, while during two peak summer months the 
Production increased to 114 percent of normal. 





Southern Pine Stocks 


New Orveans, La., April 25.—The South- © 
ern Pine Association has compiled the fol- 
lowing statistics : 

March Reports from 143 Subscriber Mills 


Percent 
Percent Pror- 
Feet Normal* duction 
Stocks on hand March 
DS chateneuswnediers 931,382,576 er 
c ? eae 332,889,208 91.82 
1,264,271,784 
March shipments.... 339,242,579 93.57 101.91 
Stocks March 31.... 925,029,205 98.18 epee 
Creve 4538 Ge). ccc ctecues 95. 102.15 


*“Normal” is amount reported by subscribers for 
the first six months of 1916. 

Stocks decreased 6,353,371 feet, or 0.68 percent dur- 
ing March. 

Of the 143 mills, 7 were not operating, and 22 mills 
did not report on running time. Of the other 114, 28 
mills reported full time operations; nine operated over- 
time and nine others were on double shift, equivalent 
to a gain in capacity of 26,732,000 feet. While 
operating mills reported lost capacity of 12,164,000 
feet, there being a net gain of 14,568,000 feet. 


Comparative Report of 142 Identical Mills 


A statement of 142 identical mills, compar- 
ing operations for March, 1927 and 1926, is as 


follows: 1927 as 
percentage 
1927 1926 of 1926 
Stocks March 1.. 929,930,043 855,668.119 108.68 


March cut ....- 332,099,005 360,293,644 92.17 





1,262,029.048 1,215,961,763 


March shipments. 339,132,713 354,856,942 95.57 





Stocks March 31. 922,896,335 861,104,821 107.18 


Three Months’ Report of 127 Identical Mills 


Comparative figures for January, February 
and March production and shipments, reported 
by 127 identical mills for the years 1927, 1926 
and 1925, are given as follows: 

Shipments as 


percentages 
Production Shipments of production 
1927 .... 914,261,945 849,740,034 92.94 
1926 .... 960,325,533 953,339,410 99.27 
1925 .... 1,022,637,576 942,098,889 92.12 


Exports Through Southern Ports 
Exports through southern ports for Feb- 
ruary and March, 1927, and the first quarter 
of 1927, are as follows: 





March February Jan. 1 to 
Southern pine— 1927 1927. March 31, 1927 
Lumber .......39,393,303 35,935,996 127,528,527 
SE wsakees 13,057,961 4,316,311 26,101,545 
Other kinds ..... 15,621,253 16,412,261 55,684,271 
re 68,072,517 56,664,568 209,314,343 


Total exports for March increased 20.2 percent 
over February. 

Total exports for the first quarter, Jan. 1 to March 
31, 1927 increased 38.0 percent over previous quarter, 
Oct. 1 to Dec. 31, 1926, 

Grand total from Jan. 1 to March 31, three months, 
was 209,314,343 feet. 


The percentages of kinds making up the to- 
tals are as follows: 


March February Jan. 1 to 

Southern pine— 1927 1927. March 31, 1927 
Lumber ...... 57.9 63.4 60.9 
po are 19.2 7.6 12.5 
Other kinds .... 22.9 29.0 26.6 





Hardwood Barometer 


Mempuis, Tenn., April 25—The Hardwood 
Manufacturers’ Institute barometer for the 
week ended April 16, 169 units reporting, is as 
follows: 








Percent of 
‘ Normal Actual Ship- 
Production*— Feet output output ments 


Normal (iden- 


tical units) . 28,392,000 said ite 
MEE a ésnoa 18,284,000 64.4 — 
Shipments} ..... 24,118,000 84.9 131.9 
Orders 
OE ee 22,738,000 80.1 124.4 94.3 
On hand en 
WERE cecvess 180,854,000 


*Based on mill log scale. 


¢Lumber fabricated at the mills and used in con- 
struction work included in total orders and shipments. 





Walnut 


The American Walnut Manufacturers’ Asso- 
ciation has compiled the following data: 


March, February, March, 

Lumber— 1927 1926 1926 
Manufactured ..... 3,318,700 2,605,500 2,874,600 
Shipments ........ 3,114,500 3,303,400 4,011,200 
BOGEN ss cwcwepetaes 11,291,200 11,102,900 17,473,000 
Logs— 
ere 2,857,500 2,116,500 2,770,500 

ade into lumber 

and veneer ...... 2,737,700 2,361,300 2,820,600 
Rene Sts 2,047,000 1,927,200 1,388,000 





Ill Health Forces Resignation 


New York, N. Y., April 25.—H. P. Hughes, 
vice president and manager of the New York 
office of Daugherty, McKey & Co., 110 West 
34th Street, has just withdrawn all connection 
with the concern and has been succeeded at the 
local office by T. H. Loggins, sales manager of 
the company’s main office at Valdosta, Ga. 

Announcement of the changes were made to- 
day by L. L. Daugherty, president of the firm, 
who came North some time ago to superin- 
tend the changes. Mr. Daugherty will leave 
Friday to resume his work in Valdosta. 

Mr. Daugherty paid high tribute to Mr. 
Hughes and said he had conducted the affairs 
of the New York office on a 100 percent effi- 
ciency basis. Mr. Hughes, it was further an- 
nounced, has been in ill health for some time 
and will take an extended vacation for pleasure 
and recuperation in the South before reénter- 
ing the lumber business. 

Mr. Daugherty said the firm will continue 
to deal mainly in pine, cypress and hardwoods, 
although it will engage less extensively in the 
distribution of West Coast products. 





To Manufacture Insulating Board 


Sr. JosepH, Mo., April 25.—Announcement 
is made by the Stewart Inso Board Co. which 
was recently incorporated for the puropse of 
manufacturing insulating board, that it will 
begin operation here about July 1. Inso Board 
is a new product made from straw as a result 
of experiments conducted for years by such 
well known pulp experts as Dr. Sidney D. 
Wells. A modern plant 935 feet by 200 feet 
wide is now under construction in South St. 
Joseph and the most up-to-date type of ma- 
chiner, will be installed, not only to facilitate 
the pro‘uction capacity but to enable the com- 
pany to produce the highest possible grade of 
insulating building board. 

It is claimed that the advantages of Inso 
Board are not confined to its insulating powers 
alone but because of its rigidity and toughness 
it retains its original form and effectiveness 
as long as the building in which it is used 
stands. It has been computed that an inch 
thickness of straw insulating board is equal to 
16 to 32 inches of brick or concrete, due to 
the presence of the multitude of dead air cells 
in its composition. 

The Stewart Inso Board Co. numbers among 
its various directors and stockholders, men of 
national prominence in business affairs. Among 
the heaviest * stockholders are the Henry L. 
Doherty interests of New York, the Swift Es- 
tate interests and prominent bankers and busi- 
ness men of St. Joseph, and other Missouri 
cities. Officers of the company are: President 
and general manager, A. D. Stewart; vice 
president and treasurer, H. K. McLeod; sec- 
retary, L. T. Child; assistant secretary and 
treasurer, I. A. Vant; directors, Ed. S. Lindas; 
J. J. Lynn; William Albrecht; William Goetz 
and Charles Waddles. 

Mr. Stewart is a practical man, having long 
experience in the paper manufacturing business. 
E. S. Sheperd, who will act as general super- 
intendent of the new concern, has also had 
practical experience, having spent more than 
forty years in the ‘straw pulp business. The 
chemical and research work will be in charge 
of Dr. Sidney D. Wells, who was for many 
years in charge of the Forest Products Labora- 
tory at Madison, Wis. 
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Hardwood Demand Is Increasing — 


———— 


Over 125 Hardwood Mills Crippled by Floods 


Mempuis, TENN., April 25.—With more than 125 mills through- 
out the southern hardwood producing territory closed because of 
high waters, and others sadly crippled, prices on hardwood have 
jumped at least $10 a thousand feet within the last few days, and 
but little hardwood is for sale. Most of the southern manufacturers 
are not offering their stocks for sale at the moment, but are sitting 
by watching developments before putting out new lists of available 
stocks. Telegrams are being received daily from consumers in 
the North and East offering business at old prices, but these tele- 
grams are laid aside and in many instances not even answered. For 
the first time in many, many months the southern manufacturers 
are holding the chain to the market and they are not going to re- 
lease it until they find out just what price should be asked for their 
hardwoods. Many have withdrawn from the market and have so 
told their consumers throughout the United States and in Europe. 

Official reports received by the Hardwood Manufacturers’ In- 
stitute show more than 125 mills down in the Mississippi delta. 
There is a chance for these mills to resume operation within the 
next sixty days, probably ninety days. Those not actually under 
water and suffering heavy damage to the mills and lumber on 
sticks, are cut off from their log supply and will not be able again 
to enter the forests for at least sixty days. This means that pro- 
duction will be cut to at least 50 percent of normal within a short 
time, and some think that the southern production will be even 
lower than that. The report of the Hardwood Manufacturers’ In- 
stitute for the week ended April 16 showed 64 percent of normal 
production, and many of the individual reports were not in when 
the report was issued. It is certain that this week’s report will be 
at least 50 percent of normal and probably much lower. Water has 
broken through levees on both the Mississippi and Arkansas sides 
of the river, the levees flooding thousands upon thousands of acres 
of farm and timber land. This water can not possibly run off until 
thé river again gets into its banks which will be at least thirty days 
from the present time, probably longer. The damage that has 
been rendered the hardwood industry can not be estimated at this 
time. 

The demand that is being felt at this time is coming from prac- 
tically all consuming groups. Building activities throughout the 
country are bringing a better demand from the woodworking plants 
and the flooring manufacturers. Demand from the furniture and 
automobile trades is still fair and many plants are beginning to 
worry about hardwoods to continue their operations. This is bring- 
ing about a flood of inquiries at the present time. Many buyers are 
still looking for bargains, but in vain. The last few days before 


” eo ' 4t.-+ 1 1 a | 9 1 ’ 
fevees began to hreale tinch distressed lumber was being purchased 


but this lumber is entirely off the market now and buyers are look- 
ing in vain. They are being greeted with higher prices and many 
are already starting to cover before prices go higher. Particularly 
is this true of those who have been in this section and realize the 
actual conditions as they exist. The export trade is beginning to 
feel the effect of the higher prices. Not so much business is being 
hooked and it is thought that shipments will be considerably off 


within the next thirty to sixty days. The foreign buyers usually 
have to be shown when the prices begin to go skyward. 

The list of mills that are down as reported to the Hardwood 
Manufacturers’ Institute, and those expected to close within a few 
days, follow: 


Poinsett Lumber & Manufacturing Co., Truman, Ark.; Metropolis Bend- 
ing Co., Monroe, La.; Tschudy Lumber Co.,- Truman, Ark.; F. T. Dooley 
Lumber Co., Brinkley, Ark.; Thomas & Proetz Lumber Co., Calion, Ark., and 
Maud, Tex.; Hamm Lumber Co., Booneville, Miss. (two mills); Turner-Far- 
ber-Love Co., (five mills now down, one down May 1); C. M. Gooch Lumber 
Co., Memphis, Tenn. (two mills), Greenville, Miss. (one mill); Hammons Land 
& Lumber Co., Clarendon, Ark.; Breece-White Manufacturing Co., Arkansas 
City, Ark.; Thane Lumber Co., Arkansas City, Ark.; Navco Hardwood Co., 
Navco, Ala.; Lee Wilson & Co., Wilson, Ark.; Ark Ash Co., Osceola, Ark.; 
Hatchie River Lumber Co., Booneville, Miss.; Chicago Mill & Lumber Co., 
Greenville, Miss., and Helena, Ark.; May Bros., Memphis, Tenn., and Eunice, 
La.; McLean-Arkansas Lumber Co., Little Rock, Ark.; McLean Hardwood 
Lumber Co., Memphis, Tenn.; J. F. McIntyre & Sons (Inc.), Pine Bluff, Ark: 
Barr-Holiday Lumber Co., Louise, Miss.; Bayou Land & Lumber Co., Bay- 
land, Miss.; Bomer-Blanks Hardwood Co., Blanks, La.; Chapman-Dewey Lum. 
ber Co., Marked Tree, Ark.; Himmelberger-Harrison Lumber Co., Cape Glirar- 
deau, Mo.; Kurz Brothers Co., Tallulah, La., and Helena, Ark.; Walter N. 
Kelley Co., Wynne and Crawfordsville, Ark., New Madrid, Mo., Rayville, La., 
Luxora, Ark.; R. F. Learned & Sons, Natchez, Miss.; J. H. Leavenworth & 
Sons, Greenville, Miss.; Long-Bell Lumber Co., Doucette, Tex. (running two 
days a week); Martin Wagon Co., Lufkin, Tex. (running two days a week); 
Perkins Bros., Helena, Ark.; Southern Pine Lumber Co., Texarkana, Ark.; 
George E. Breece Manufacturing Co., Monroe and Baskin, La.; Zenoria Lumber 
Co., Zenoria, La.; C. A. James Timber Co., Tulot, Ark.; Rhodes-Howe Lumber 
Co., Helena, Ark.; Theo. Fathauer Co. of Arkansas, Helena, Ark.; White River 
Lumber Co., Clarendon, Ark.; W. P. Brown & Sons Co., Gould and Brasfield, 
Ark.; E. Sondheimer & Co., Sondheimer, Tallulah, and Alexandria, La.; Chess 
& Wymond (Inc.), (three mills down); Penrod-Jurden Co., Helena, Ark., 
Waterproof, La.; O. B. Polk Lumber Co., Smithville & Brookville, Miss.; Hous- 
ton Bros., Vicksburg and Chijune, Miss.; Bellgrade Lumber Co., Cary and 
Louise, Miss.; D. C. Stimson Lumber Co., Burdette, Miss.; Alexander Bros., 
Belzoni, Miss.; C. P. Bodine Lumber Co., Isola, Miss.; W. W. Gary Lumber 
Co., Valley Park, Miss.; Memphis Hardwood Lumber Co., Kearns, Miss.; Rush 
Lumber Co., Memphis, Tenn.; McCollum Bros., Memphis, Tenn.; J. V. Stim- 
son Hardwood Co., Memphis, Tenn.; Stimson Veneer & Lumber Co., Dumas, 
Ark. (two mills), Floyd, Ark., Helena, Ark.; Memphis Band Mill Co., Memphis, 
Tenn.; Ford Hardwood Lumber Co., Memphis, Tenn.; E. L. Bruce & Co., 
Little Rock, Ark. (two mills), Prescott, Ark. (running half time), two flooring 
plants down; Hyde Lumber Co., Crew Lake, St. Joseph, and Newellton, La.; 
R. J. Darnell (Inc.), Darnell, La.; Gayoso Lumber Co., Memphis, Tenn., and 
Grenada, Miss., down in two weeks; Stillons Lumber Co., Emory, Ark.; James 
E. Stark & Co., 1 mill down at Memphis, Tenn., Dyersburg, Tenn.; Green River 
Lumber Co., Memphis mill down next week; Nickey Bros. (Inc.), Link and 
Calion, Ark. (Memphis mill down next week); Dacus Lumber Co., Hollywood, 
Miss., Lake Village, Ark.; Clark Huxable Lumber Co., Heth, Ark.; Coulson- 
Bradley Lumber Co., Emerson, Ark., Taylor, Miss. (down in ten days); An- 
derson-Tully Co., Stuart, Ark.; Pickering Lumber Co., Haslam, Tex.; Angelina 
Hardwood Co., Ewing, Tex.; Mansfield Hardwood Lumber Co., Reader, Ark., 
Winnfield, La.; J. M. Jones Lumber Co., Ferriday, La.; Arkla Lumber & Manu- 
facturing Co., Plaquemine, La., Melville, La.; S. B. Anderson & Son, Plaque- 
mine, La.; Baist Lumber & Shingle Co., Plaquemine, La.; Boynton Lumber Co., 
Zavalla, Tex.; Kellogg Lumber Co. Alexandria, La.: Ferd Brenner Lumber 
Co., Alexandria, La.; Logansport Hardwas Co., Logansport, La.; Fisher 
Lumber Corporation, Ferriday, La.; R. J. Hackney Lumber Co., Ravenswood, 
La.; Smith & Hopkins, Helena, Ark.; Shannon Bros., Helena, Ark.; How 


* Lumber Co., Wabash, Ark.; Howe-Neeley Lumber Co., Helena, Ark.; Words 


Lumber Co., Memphis, Tenn. 

The following mills report that they will suspend operations within the next 
ten days account flood conditions: Frost Lumber Industries (two mills); 
Schwing Lumber & Shingle Co., Plaquemine, La.; Felger Lumber Company, 
Meeker, La.; Roy O. Martin Hardwood Co., Alexandria, La.; Peavy-Wilson 
Lumber Co., Deweyville, Tex.; Louisiana Central Lumber Co., Clarks, La. 








Movement Is Gaining 


ATLANTA, Ga., April 25.—Georgia hardwood 
output last week failed to show improvement, 
due to cold weather and heavy rains, though 
orders gained and now exceed the cut by at 
least 25 percent. There were some sizable 
orders from furniture and automotive manu- 
facturers. There is, however, a shortage of 
dry lumber. The automotive industry is now 
buying on the best basis in nearly a year, the 
tone of inquiries promising continuation of 
active business. Outside Carolina territory, 
furniture sales are less than had been expected, 
but improving slowly, while North Carolina 
manufacturers are buying more actively. 
Wholesalers have booked some fair orders for 
maple flooring for industrial plants mainly new 
textile mills. Retailers are beginning to buy 
for early spring needs, oak flooring call be- 


ing better than since last fall. Though no im- 
portant changes are noted in prices, floods in 
the Mississippi Valley are so heavily curtailing 
output that early increases are looked for. 


Georgians Find Demand Heavy 


Macon, Ga., April 25.—Continued floods in 
the Mississippi River delta have resulted in a 
further strengthening of the hardwood lumber 
market here. While there has been no material 
change in prices, there has been a better de- 
mand. Business is good, according to reports 
from manufacturers and wholesalers, with an 
unusually heavy inquiry this week from the 
principal lumber centers of the country. Orders 
are ahead of shipments. Mills are running up 
to normal capacity. Logging conditions gen- 
erally are satisfactory. A good feature of the 


local situation is the steady flow of export 
business. 


Business in Better Volume 

Bay City, Micu., April 25.—Buyers are still 
following a conservative policy in supplying 
their requirements, although shipments during 
the last month have been somewhat in excess 
of production. The automobile body plants are 
all operating at full capacity, and their present 
schedules run through the next thirty days. 
Their purchases are largely for immediate ship- 
ment, but run into considerable volume. The 
building trades are very active, as construction 
is well under way and the building program 
throughout Michigan is extremely large this 
year. Flint, Pontiac, Jackson, Muskegon and 
Grand Rapids all have extensive plans, for 
both industrial and residential construction, be- 
sides a number of schools and public buildings. 


For Current Market Prices on Hardwoods See Pages 89 and 90 





APRI 


—_—_—_ 


\ 


Detr 
larly 
TI 


has 
ham: 
com 
mer] 
retai 
Will 
Han 
Fy 
Kan 
the 
vent 
Kar 
finis 
long 


1927 


ie 


Apri. 30, 1927 


AMERICAN LUMBERMAN | 53 





—| Automobile Body Firms More Active 


1ext 
Is); 
iny, 
ison 


ort 


till 
ing 
ing 
ESS 
ire 
ont 
ys. 
ip- 
he 


1is 





Detroit is somewhat behind last year, particu- 
larly in residential building. 

The Bay City Lumber & Manufacturing Co. 
has been organized here to manufacture drop 
hammer boards for drop forging plants. This 
company is headed by Edward J. Sloan, for- 
merly of the Sloan-Gould Lumber Co., a local 
retail yard, and associated with Mr. Sloan is 
William J. Stanley, formerly with the Detroit 
Hammer Board Co. of Detroit. 

Fred C. Westover, president of Westover- 
Kamm Co., this city, was elected a director of 
the Millwork Cost Bureau at their annual con- 
vention in Chicago last week. The Westover- 
Kamm Co. operate one of the largest interior 
finish plants in the state and Mr. Westover has 
long been active in affairs of the Cost Bureau. 


Mills Hold Down Sales 


LoursviLte, Ky., April 25.—The hardwood 
market gives promise of advancing in the next 
few days as a result of a good many compa- 
nies withdrawing prices, and giving their sales- 
men orders to hold down sales to one-car lots, 
inasmuch as they are not willing to move stock 
at present levels, in view of the small pro- 
duction, fair demand, and a belief that prices 
are bound to advance to higher levels. Lum- 
ber and cooperage concerns in the Delta dis- 
trict, fearing heavy loss of stock in event of 
floods getting into their yards, have been mov- 
ing it to safety as fast as possible. The Arkan- 
sas producing fields are at a standstill, and the 
district between Memphis and the Gulf is now 
getting the full force of the flood, which will 
smash all records. It is claimed that in some 
sections no active production is in prospect 
before July, or latter if there is much more 
rain. 

Prices at Louisville on inch stock: Ash, 
FAS, $75@80; common, No. 1, $50@55; No. 2, 
$25@30. Poplar, FAS, $90 and up; saps and 
selects, $70 and up; No. 1 common, $55 and 
up; 2 A, $35; 2 B, $25. Plain white oak, 
FAS, $85@95; common, $55@60; plain red, 
$80@90 and $52@55. Quartered red gum, 
FAS, $100; common, $55; plain red, $95 and 
$52; quartered sap, $61 and $49; plain sap, $55 
and $42. Walnut, FAS, $225 and up; selects, 
$155; No. 1, $90; No. 2, $40. 

The Louisville Hardwood Club has arranged 
to start holding its summer meetings at the 
Louisville Country Club on May 3. 


Car Production Increasmg 


Detroit, Micn., April 25.—While operations 
of the wood frame, panel and trimming de- 
partments of one unit of the Briggs Manu- 
facturing Co. are affected by the recent $3,000,- 
000 fire loss, normal production of automo- 
bile bodies will be resumed through extended 
schedules in other plants. Packard, Paige-De- 
troit and other companies affected have an- 
nounced that there will be no decline in their 
production as a result. Lumber losses at the 
Briggs fire were not heavy, approximately 5,- 
000,000 feet having been saved by prompt work. 
There is a continued trend toward the in- 
creased use of wood in motor car bodies. The 
south unit of the Fisher Body Co.’s plant at 
Flint, Mich., will begin operations on May 1 
with a production of 600 bodies daily. The 
next move will be expansion of the north unit 
to around 1,500 closed Buick bodies daily. It 
is reported that Hudson-Essex will shortly re- 
lease bids on materials for a production sched- 
ule of 1,800 cars a day beginning about May 1, 
with closed bodies predominant in these opera- 
tions. Chevrolet is producing 4,700 units daily 
of a new closed job. 

Further advances in prices of hardwoods are 
anticipated by the purchasing departments of 
automobile plants, with the result that prepara- 
tions are being made for increased purchases 
during the next few weeks. 

Several of the larger Detroit lumber yards 


are preparing to receive Canadian white pine 
in cargo lots earlier than usual this year, on 
account of the early opening of navigation. 
The Brownlee Co. has chartered a steamer to 
bring down nearly a million feet. The De- 
troit Lumber Co. also is preparing to move 
white pine to Detroit by cargo. 


Stiffer Quotations Predicted 


Burrato, N. Y., April 26.—Prospects are for 
a stiffening in southern hardwood prices, and 
for an increased demand soon, according to a 
prominent millman who was a visitor here the 
other day from that section. He said: “The 
floods have put many of the Delta mills out of 
business for thirty to sixty days, and there will 
be higher prices on items which are reasonably 
active. The inquiries received during the last 
few days have been more numerous, and some 
large consumers are now looking for stock in 























This attractive Windsor chair, from all appear- 
ances, might be constructed from carefully 
selected and finished walnut, mahogany, birch 
or gum. However, such is not the case. It is 
made of steel. Note how the tubing has been 
drawn .to imitate turning and the care with 
which the different parts have been proportioned 
to form a well balanced and well proportioned 
piece of furniture 





large quantity. The mills are not willing to take 
on any large business ahead. Dry stocks of gum 
are very short in the South and it has been 
the poorest season for drying lumber in the last 
dozen years or more. I look for a stiffer mar- 
ket within a short time.” 

The “Build A Home First” campaign has 
been brought to the attention of many thousand 
persons during the last week by various forms 
of advertising, which have proclaimed the slo- 
gan and have urged the idea that “the un- 
necessary things can wait.” 

A great deal of favorable publicity for Cali- 
fornia redwood has been given in Buffalo, 
Rochester, Batavia and elsewhere during the 
last few weeks in addresses by two representa- 
tives of the California Redwood Association, 
Winfield Scott and R. F. Hammatt. 

The steamer Argo, of White, Gratwick & 
Mitchell, North Tonawanda, is expected in a 
few days with the first lake lumber cargo of 
the season, 800,000 feet of white pine. 


The Zimmermann lumber business, which is 
one of the largest retail concerns in the city, 
has been incorporated. The capital stock is 
given as 100 shares and the directors are 
George J. and Gerard M. Zimmermann and John 
F. Lane. The company has a large yard on 
Pine Street and is opening a new yard on 
Bailey Avenue, near Seneca Street. The latter 
yard, which will be opened about May 15, will 
take the place of a branch on Eagle Street. 

The White Buffalos, an organization of lead- 
ing business men connected with Chamber of 
Commerce activities, gave a dinner at the Buf- 
falo Club last week in honor of Ansley Wil- 
cox, who has been a leader in charity work 
here. Lumbermen present were Orson E. Yea- 
ger, C. Walter Betts, Harry L. Abbott, and 
Elmer J. Sturm. 

Eugene W. Carson and team-mate were 
winners this week in the handball tournament 
at the Buffalo Athletic Club. Gerard Zimmer- 
mann and team-mate were second. 


Firmer Prices Are Expected 

Cincinnati, Onto, April 26.—The great 
flood in the Mississippi Valley is expected to 
have a very material effect on the hardwood 
situation. The resultant scarcity of lumber in 
good condition is expected to give a very firm 
tone to the market and result in materially 
higher prices. 

Southern pine dealers report business as 
quiet. Prices are inclined to be weak. Retail 
yards are beginning to move lumber for build- 
ing purposes and there should soon be a fair 
amount of buying in the wholesale market, but 
the demand this season is below normal. 

The campaign for the annual election of the 
Cincinnati Lumbermen’s Club is in full swing, 
and with three sets of candidates there is 
much electioneering going on. The election - 
will be held Monday night, May 2, at the din- 
ner-meeting at the Hotel Sinton. 

Phases of lumber cost accounting were dis- 
cussed at the monthly dinner-meeting of Dis- 
trict No. 1, Ohio Association of Retail Lumber 
Dealers, held at the Hotel Metropole. Edgar 
Cummings was in the chair. 


Baltimore News Notes 

Battrmore, Mp., April 25.—Gen. Francis E. 
Waters, president Surry Lumber Co., which 
onerates large mills at Dendron, Va., and has 
its prineipal offices here, got back to mis desk 
today for the first time since he started on his 
foreign tour. 

Thomas A. Myers & Co., wholesale southern 
pine dealers, have concluded arrangements to 
handle the stocks of longleaf pine of the J. Ray 
Arnold Lumber Co., of Groveland, Fla., in this 
territory. The firm has a large North Carolina 
pine cargo on the way. 


Change in Retail Interests 


MINNEAPOLIS, Minn., April 26.—Minneapolis 
lumber interests have been advised that the 
Booth-Campbell Lumber Co., of Marshfield, 
Wis., has been sold to the Dairy Belt Lum- 
ber Co. Negotiations were reported to be 
pending for the sale of the Booth-Campbell 
yards at Pittsville and Arpin to other interests. 

The Moen Lumber Co., of Rothsay, Minn., 
has purchased the yard of the Rothsay Lum- 
ber Co., which now has gone out of business. 
This fact was noted this week by Twin City 
wholesalers and jobbers of lumber. 

A new yard is being constructed by Mc- 
Gregor Bros. & Co., of Minneapolis, at Prins- 
burg, Minn., a small town west of the Twir 
Cities which is about to have railroad con- 
nections through building operations of the 
Luce Line Railroad. The Minneapolis lumber 
company is to have the lumber plant completed 
by the time the railroad’s rails reach there. 
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Looking Ahead From Behind~ 


[The report of Secretary-manager Wilson Compton to the annual 
convention of the National Lumber Manufacturers’ Association in Chi- 
cago this week, presented in pamphlet form, is an able and illuminating 
discussion of the problems of the lumber industry and should be in the 
hands of every lumberman in the United States. Necessarily, it is a 
voluminous document and the limits of space forbid its publication in 
full in the American LumMperMAN. The following extracts and those 
on the front page of this issue, giving some of the highlights of the 
report, will be of interest and will give some idea of the thoroughness 
with which Mr. Compton went into the matter. Lumbermen desiring 
copies of the address in full should send requests to the headquarters 


of the National Lumber Manufacturers’ Association at Washington, 
D. C.—Eprror.] 


The lumber industry in times past, has relied largely on “price 
advantage” for its appeal to consumers. It has not become accus- 
tomed to thinking in terms of the mechanical and physical qualities 
of its products and their comparison with similar characteristics of 
competing materials. The price advantage was a safe reliance as 
long as it lasted. But, as contrasted with 25 years ago, the price 
of lumber to consumers now includes nearly $300,000,000 a year in 
additional costs of transportation from mill to market; and on the 
average, nearly $6.00 a thousand feet more for stumpage, or $200,- 
000,000 annually for the industry as a whole. 

In stumpage prices and transportation costs alone therefore a 
half billion dollars a year or from $12 to $14 a thousand feet, has 
been added in the last 25 years to the cost of lumber to the consumer. 
At the same time standardization, machine tools and large scale 
production have greatly reduced the unit costs of many of the 
substitutes for lumber. 

The effect of these increases in costs has been to narrow greatly 
the range of price advantage between using lumber and using other 
materials. For example, New York for generations has used white 
pine lumber for shelving. But steel shelving is now available in 
the New York market to consumers in quantity at prices 10 percent 
lower than the corresponding price of northern white pine. Pine is 
just as suitable for the purpose as it ever was. But it used to have 
a 40 percent price advantage over steel. Now, for certain purposes, 
the price advantage is reversed. 

Furthermore, the increased purchasing power of the average citi- 
zen has made his choice of materials dependent less upon minimum 
cost and more upon maximum performance. When choice is deter- 
mined by price only, exact knowledge of mechanical and physical 
properties of the material is less important. But when choice de- 
pends less on price and more on quality, reliability and performance, 
dependence upon mere price advantage does not sell lumber, espe- 
cially where the price advantage does not exist or is very small. 


The consumer is now in a position where he can be very particular 
and exacting in his requirements. It does not do for the lumberman 
merely to generalize about his products while the consumer is 
particularizing. The consumer wants facts, not guesses. He does 
not have to take the lumberman’s guess, because he now. has the 
alternative of the steel-maker’s facts. 

Until the lumber industry is able to state to the consumer the 
exact facts about his products and their suitability for particular 
purposes, the only way he can expect to hold his markets is by 
dangling before the buyer a substantial price advantage. That is 
exactly what the lumber manufacturers, for reasons which I have 
stated, can not afford to do. The process of price concession as a 
stimulus to demand has already gone so far in the lumber industry 
that its further use would make the remedy worse than the disease. 
While we are discussing trade extension and the proper relationship 
between national and regional or species activities and the merchan- 
dising policies of individual companies this fact may not wisely be 
omitted. It abundantly confirms the position of research—in the 
broad sense of fact-finding—as the backbone of the lumber trade 


extension campaign if its benefits are to be substantial and 
permanent. 


Inadequate Knowledge of Wood Properties 


An analysis of more than 4,000 different industrial and commer- 
cial uses for lumber shows that there are some 36 distinguishable 
properties of wood,—mechanical, physical and chemical,—which are 
required either singly or in combination, in each of these uses. 
These properties include such obvious characteristics as strength, 
stiffness, resistance to warp, resistance to decay, combustibility, and 
nail-holding power; and such less obvious ones as heat insulation, 
susceptibility to preservative treatment, electrical conductivity, sur- 


face friction,—36, all told. Of these properties, reliable and com- 
plete working information exists today on only ten. On fifteen 
there is partial information, less than half complete; and on eleven 
there is no reliable information whatever. 

In no single species is there exact information on more than 
eleven of these 36 physical properties; and in one important soft- 
wood species, on only five. Take the case of white oak. Out of 
the 53 principal wood-using industries, in point of volume of lumber 
consumed, oak is used in 48. But, out of the 36 physical properties 
of white oak, authentic and exact information today exists with 
respect to only 11; partial and meager information on 14; and 
practically no information whatever on 11, notwithstanding it is 
the most universally used of all woods for industrial purposes. 

In Arkansas soft pine exact information is available on 11 out 
of 36 properties; on 11 more it is incomplete and inadequate; and 
on the remaining 14 there is today nothing-but guess-work. In 
California redwood good working knowledge exists on 5 of the 
36 properties; on 21 it is incomplete and on 10 there is nothing, 
Even in northern white pine, the oldest, the most familiar and 
perhaps the most famous American wood, the record is: Complete 
scientific knowledge on 11 of these properties; partial information 
on 11 more; opinion evidence on 4 more; and nothing on the re- 
maining 10. 

Just how can the lumber industry expect to merchandise its 
products intelligently, or profitably, as long as the principal equip- 
ment for that purpose with which it can supply its salesmen con- 
sists of ignorance of the physical properties of its products and 
their exact suitability for the specific purposes for which consumers 
may desire to use them? Especially so, in comparison with the 
scientific precision with which most of the competing industries are 
able to describe the qualities and demonstrate the suitability of the 
favor of lumber is very large; nor upon those other more selective 
products which they are now offering as substitutes for lumber. 


Lumber’s Guesses vs. Substitutes’ Facts 


It does not do to say to the prospective purchaser or consumer: 
“T don’t know just how well my lumber will meet your exact re- 
quirements but I think it will do all right, and if you will buy it 
perhaps you can find out.” The consumer, for most purposes today, 
doesn’t have to buy your lumber, or mine, or any one else’s. He 
does not have to use lumber at all. Usually in fact he is now 
having pressed upon him various other materials whose exact prop- 
erties are known by the manufacturers who make them; can be 
demonstrated by those who sell them; and are backed by the 
integrity of responsible manufacturers. 


Fireproof, Rot-Proof, Bug-Proof, Shrink-Proof Lumber 


Knowledge of wood properties is fundamental. Better control 
of these properties is perhaps even more important in meeting the 
consumers’ requirements. Fireproof lumber for uses requiring 
minimum fire hazard; rot-proof lumber for uses subject to decay; 
bug-proof lumber for uses liable to insect attack; shrink-proof lum- 
ber for uses in which shrinking, swelling, warping and checking are 
serious handicaps! If the lumber industry can develop practical 
methods at reasonable cost, of making fireproof, rot-proof, bug- 
proof and shrink-proof lumber it will have again, as it had thirty 
years ago, the most universally useful material for both construction 
and the fabricating industries; and an advantage, in competition 
with substitutes, measurable in tens, and eventually perhaps hun- 
dreds, of million dollars annually. If the lumber industry becomes 
as diligent in research as many of its ardent competitors have been, 
such a result is not impossible,—not even unlikely. . 


Value Based on Cost a Fallacy 


The lumber industry has made itself the victim of its own rush to 
secure quantity output. Its manufacturing and merchandising meth- 
ods and its price calculations have been based largely upon the 
assumption that it is merely furnishing in large quantities a semi- 
manufactured building material ready for further and final fabrication 
in the local planing mill or on the building job. The lumber manu- 
facturing industry is today doing much more of the refinement and 
fabrication; nearly half of its products are now going into more 
exacting uses other than building; and its products sold for build- 
ing uses are today confronted by the most intensive competition of 
low-priced substitutes known in any basic industry. Nevertheless, 
the industry still manufactures and sells its lumber and calculates 
its prices on the same assumptions as of 30 years ago, most of which 
are no longer correct. 

The lumber industry will not free itself from this slavery to 
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quantity production until it bases its estimate of the value of its 
products, not on cost of production, be it high or low, but upon 
the value of the use to which it is put; until it quits forcing its 
products into low-value uses while ignoring the opportunities for 
larger sale for higher value uses; until it seeks by continuous re- 
search of the type now proposed, to open the way to more diver- 
sified markets for lumber in larger volume in the high-class uses 
where the price competition of substitutes is less severe; and until 
it learns to prepare its products suitably for these diversified, more 
valuable and less highly competitive uses. 


One-Sided Merchandising Viewpoint 


One basic fault, I believe, lies in the fact that lumber is still 
being made and sold, and the merchandising practices of the indus- 
try determined, with reference to building and construction demand. 
The building material industry is today about the most highly com- 
petitive of all business; and it will probably so continue. It is, at 
least, an obvious fact that the eight years since the war have seen a 
vast multiplication of competitive building materials most of which 
are, to some extent at least, substitutes,—and many of them highly 
satisfactory substitutes—for lumber. In the long run, as com- 
pared with many of these, lumber is going to be-at a considerable 
disadvantage in a sheer “price competition.” 

The eyes of lumberdom have, I think, been too sharply focused 
on those building uses which take lumber in great quantities, but 
where today the range of price advantage to the consumer in using 
lumber is small; and not enough upon the more diversified industrial 
uses where, in many instances, the range of price advantage in 
favor of lumber is very large, nor upon those more selective 
uses, in both construction and the fabricating industries, in whicii 
lumber properly prepared, treated and refined may probably find 
widening markets. 


Selective Uses and Markets for Lumber 


In view of the diversification of the commercial and industrial 
use of lumber and wood, increased by over 50 percent in the last 15 
years, I submit, as not unlikely, that the potential increases in the 
use of good lumber, properly selected, in high grade industrial uses 
may run literally into billions of feet annuaily; and that, with sell- 
ing organizations functioning as efficiently as manufacturing organi- 
zations are now functioning, and with reliable information of the 
requirements of these industries and a sincere willingness to meet 
these requirements as completely as diligence and ingenuity will 
permit, the price realization on lumber sold in such markets can 
be increased in tens of millions of dollars annually. . 


High Standard or Low Standard 


The lumber industry has gone a long way toward the establish- 
ment of lumber standards. These, as made more effective, will make 
possible a more accurate and a more reliable differentiation by con- 
sumers between good lumber and poor lumber. The greatest advan- 
tage which the large mill has over the small mill is not primarily in 
the superior quality of timber, although that is a large factor. Nor 
is it in precision of manufacture because the inaccuracies of the 
sawmill may be remedied by careful milling. Nor does it lie in 
greater adherence to standard grades. The great advantage of the 
large standard mill lies in its vastly greater facilities for superior 
refinement and preparation of product to meet the more exacting 
present-day requirements of consumers. Yet the industry as a 
whole has not developed these advantages. Some few individual 
mills, to be sure, have utilized fully their superior facilities for ze- 
finement and preparation of their products; but they are still a 
small minority in number and in aggregate volume of production. 


Green Lumber or Dry Lumber 


The advantages of properly seasoned lumber as compared with 
green lumber are not confined to saving in shipping weights. Its im- 
portance is much greater when calculated in terms of the markets 
and uses available to lumber properly seasoned, but otherwise lost 
to substitutes; and in terms of the markets of which the lumber 
industry has been already deprived and other markets of which it 
will be deprived unless it is able somehow to secure the delivery 
both on the building job and in the wood-using factory of properly 
seasoned and uniformly graded lumber. 

Green lumber shipments from sawmills to retail yards is one 
thing. Green lumber deliveries from retail yards to the building 
job is another thing. If the shipment of green lumber from the 
sawmills results in the delivery of green lumber to the building job 
or to the industrial consumer, then the lumber maufacturers must 
find some other way of making dry lumber available to the con- 


Some of the Industry’s Problems 


sumer. If the retailers won’t, the manufacturers must. That it can 
be done is manifest in the fact that many individual manufacturers 
are doing it. Whether it is possible for the lumber manufacturers 
as a whole to do it, depends in large part upon their working capi- 
tal; but, in even larger part upon their recognition of the necessity 
now imposed upon the lumber manufacturers of doing what the 
retail lumber dealer used to do but will not do now because he does 
not have to do it,—i. e., carry in his own possession the bulk of the 
unsold lumber stocks. 

If the lumber manufacturers don’t do this, it will not be done. 
But, if the lumber trade itself can not solve the problem of green 
lumber in the wood-using factory and on the building job, the speci- 
fying engineers, the architects and the building-code officials will 
solve it. They are already making good progress in that direction. 
The consumer, for most purposes, is no longer obliged to use lumber. 
Nor is he likely to do so if the industry compels him to do with 
difficulty and usually at large expense on the job what the lumber 
manufacturer could do with ease and at comparatively small expense 
at the mill. , 

The difference between good lumber carefully refined and graded, 
and properly seasoned, and the same lumber not carefully refined 
and graded and not properly seasoned, may safely be calculated in 
terms of billions of feet annually of markets and uses which the 
lumber manufacturers can hold if they do and will lose if they don’t. 
“Moisture content” was not in the lumber vocabulary 25 years ago. 
It was not only unspoken but unspeakable. Today it is a fetish of 
the more exacting consumers and a bugaboo to the more timid 
manufacturers. In ten years, it will be commonplace. . 


Unstable Lumber Prices 


The lumber industry can not expect the advantage of profitable 
and stable prices if it pursues the practice of forcing upon a duil 
trade during the winter months an excess beyond current consump- 
tion which can not be absorbed until the end of the following sea- 
son of most active consumption. The adverse effect of this prac- 
tice is clearly reflected in the softwood mill price index of the last 
four years. The range of price fluctuations up and down during 
that period has been: In lumber nearly 25 percent and the trend 
gradually downward; in Portland cement, less than 4 percent; and 
in brick about 2 percent. 

This poor adjustment of lumber production and shipments to the 
seasonal variations in actual consumption, is characteristic of an 
industry either poorly informed or under-financed, or both. This 
analysis is, of course, confined to softwoods and to the retail yard 
trade. The seasonal variations in retail yard demand can, of course, 
bé greatly supplemented by the successful stimulation of active de- 
mand and consumption of lumber in the various industries, in rail- 
road and Government purchases, and in foreign markets during the 
periods of relatively low building demand for lumber. The extent 
to which such development is practicable has never been ascer- 
tained. I believe it should be carefully developed. If it can be 
done, it will eventually be worth tems of millions of dollars an- 
nually to the lumber manufacturers. 

Unless it is done, the sawmills as a whole will ordinarily have 
either to hold in mill stocks a large portion of their current produc- 
tion during the months of low consumption demand; or materially 
reduce their output during those months; or else force a large 
volume of unneeded lumber upon a reluctant retail or consumer 
market at unprofitable bargain prices. The first requires more 
working capital than the lumber manufacturing industry as a whole 
now possesses. The second would mean permanently a higher aver- 
age cost of production, which the industry cannot stand. The 
third means a continuation of the conditions of irregular demand 
and unstable price, which, in the last few years, have caused disap- 
pointment to the lumber manufacturers, grief to their salesmen and, 
losses,—or at least much reduced profits,—to their stockholders. 


It is well enough to look ‘with envy upon the accomplishments of 
the cement industry,—which, with steel, is probably lumber’s most 
competent competitor,—but there is no way of accomplishing in 
the lumber industry what the cement manufacturers have accom- 
plished in the cement industry without doing what they have done. 
It is partly a matter of financial strength and working capital. But 
even more, I believe, it is a matter of a willingness to accept the 
facts and a determination to follow the intelligent course of conduct 
which the facts plainly direct. 


Working Capital Is Short 


At present the working capital of the lumber manufacturing 
industry is short, by not less than $150,000,000, of the amount 
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reasonably necessary to carry the surplus stocks of the lumber trade 
and to make properly seasoned lumber of standard manufacture and 
standard grade always available to consumers in every market of 
the United States. 

The lack of price stability in the lumber industry has reduced the 
loan value of unsold lumber stocks. Unstable prices are their own 
worst enemy. They can be corrected only when the mills will carry 
in unsold stocks lumber for which there is no immediate demand. 
The uncertainty of prices can not be corrected as long as lumber 
must be shipped merely because it has been’ produced, and regard- 
less of the immediate consumer demand. It can be sold under 
such circumstances only by inducing some buyer to speculate on the 
price. 

Self-Examination a Help 


No useful purpose is served by an effort merely to draw upstream 
water which has already run over the dam. A rehearsal of the ex- 
perience of the past is valuable only as it may be a guide to the 
future. No industry has ever harmed itself by a rigid self-exami- 
nation. Nor has any industry ever helped itself by continuing to do 
what it is doing merely because it always has done it,—like the 
bibulous youth going up the road late at night cheerfully singing: 
“IT don’t know where I’m going, but I’m on the way.” Facts are 
exceedingly stubborn when one tries to make them prove things 
which aren’t so. 

It takes no economist to prove that an industry—like an indi- 
vidual—which puts out more than it takes in is going “in the hole”; 
nor an “expert” to demonstrate that an unprofitable and unbalanced 
supply and demand equation may be corrected either by a reduc- 
tion in the supply or an increase in the demand, or both. 

I have tried to analyze some of the principal items on the present 
balance sheet of the lumber industry and to suggest certain lines of 





practical improvement But these improvements will be accom- 
plished not by resolutions in association meeting; nor by debating 
with the adding machine; nor by trustful reliance upon “time” as 
the cure-all of industrial woes; but only by their gradual conversion 
into the humdrum, day-by-day, normal practice of individual lumber 
companies, in the manufacture, sale and shipment of their products, 
car-load by car-load. 

To this end your association will be exceedingly helpful and for 
some purposes, indispensable. But they can not do these things 
for you. They can only help you do them for yourselves. Be your 
national trade extension however effective in improving the uses 
and enlarging the demand for lumber, be your regional promotion 
however successful in establishing the superiorities of the particular 
species in which you are interested, somewhere, somehow, some- 
time, these must be reflected in larger volume of sales and more 
profitable prices to the individual lumber manufacturer. Other- 
wise they are intangible and their benefits imaginary. 

The timber owners and lumber manufacturers of the United States 
have a stake, in the aggregate, of billions of dollars in investments 
which may be profitably recovered only through the manufacture 
and sale of lumber. There is in this period of vigorous competi- 
tion—between competitors within the lumber industry and more 
particularly with other industries competing with it for the same 
markets—no “short-cut” which does not demand better refinement 
of product; greater knowledge and control of wood properties; 
more organized skill in merchandising; wider diversification of mar- 
kets and uses; and a closer adjustment of supply to demand than has 
usually been exhibited in the lumber business heretofore. These 
things are not easy. But they are necessary; and they can be done. 

If they are not done the lumber business will continue to lan- 
guish. If they are done the industry and your investments in it will 
prosper. 


National’s “Million a Year” Goal Is Reached 


Lumber Manufacturers in Annual Convention Appoint Committee to 
Direct Campaign of Trade Extension, Research, Publicity 


With a total of $1,005,000 a year for a pe- 
riod of five years subscribed, the National 
Trade Extension Committee of the National 
Lumber Manufacturers’ Association became a 
reality on Thursday of this week, when the 
association, gathered at the Congress Hotel at 


Note: 


—Epiror. 


A report of the Friday sessions of 
the annual meeting of the National Lumber 
Manufacturers’ Association will appear in the 
May 7 issue of the American LUMBERMAN.— 


Manufacturers’ Association; J. P. Hennessy 
of Shevlin, Carpenter & Clarke, Minneapolis, 
Minn., representing the Northern Pine Manu- 
facturers’ Association; J. H. Dowling of Gulf 
Hammock, Fla., representing the Southeastern 
Forest Products Association; R. B. White of 





Chicago for its twenty-fifth annual convention, 
unanimously voted to organize a permanent 
committee for the purpose and along the lines 
covered by the resolution adopted at the trade 
extension conference last November. 

The resolution, which was reaffirmed in its 
entirety by the same vote, provides that the 
trade extension committee be composed of two 
members from each of the eleven regional as- 
sociations subscribing to the National Lumber 
Manufacturers’ Association. The trade exten- 
sion funds will be collected as required and 
handled by the association, which through its 
board of directors will be directly responsible 
for the administration of the committee. While 
all vital actions of the committee must first be 
ratified by the board of directors, the board 
will delegate, to the committee authority to 
formulate its own policy, to apportion the 
funds in such way as is deemed best to cover 
its various activities, to organize its own per- 
sonnel and to carry on its work without inter- 
ference. 

Immediately after the meeting, the mem- 
bers of the original committee on trade ex- 
tension went into executive session for the pur- 
pose of getting to work formulating the de- 
tails of organization. Due to the enormity of 





FRANK G. WISNER, 
Laurel, Miss.; 
President of the 

Association 





the Exchange Sawmills Sales Co., Kansas 
City, Mo., representing the Southern Pine As- 
sociation; O. N. Cloud of the Longleaf Yel- 
low Pine Mfrs. Association, New Orleans, La.; 
J. D. Tennant, of the Long-Bell Lumber Co., 
Longview, Wash., representing the West Coast 
Lumbermen’s Association, and A. W. Cooper, 
Portland, Ore., and J. P. Hennessy of Shevlin, 
Carpenter & Clarke Co., Minneapolis, Minn., 
representing the Western Pine Manufacturers’ 
Association. 


Committee Meetings Precede Convention 


All important lumber producing regions of 
this country were heavily represented at this 
meeting of the National Lumber Manufactur- 
ers’ Association, which was held Thursday 
and Fridafof this week. Interest in the many 
varied activities of the organization was 
keenly manifested, it being apparent that the 
great problems which the industry is facing 
these days of intense competition have proved 
a great consolidating force. 

On Wednesday, the day before the opening 
of the convention, there was held a prelimi- 
nary meeting of the utilization and waste pre- 
vention committee. The subcommittee on 





H. B. HEWES, 
Jeanerette. La.; 
Chairman Trade Exten- 





the task, this work will doubtless require con- 
siderable time. Among the first questions to 
be decided is the selection of the committee 
headquarters, as well as the election of a per- 
manent, well qualified committee, together with 
a chairman. The committee will be elected for 
a term of one year, though it was definitely 
indicated that it would be desirable that many 
if not most of the members will continue in 
office indefinitely through reélection. 

The members of the present trade extension 
committee are H. B. Hewes, of the Jeanerette 
Lumber Co., Jeanerette, La., representing the 
Southern Cypress Mfrs. Assn.; W. R. MecMiil- 


sion Committee 


lan of the Hammond Lumber Co., Chicago, 
Ill., representing the California Redwood As- 
sociation; H. D. Mortenson of the Pelican 
Bay Lumber Co., Klamath Falls, Ore., repre- 
senting the California White & Sugar Pine 
Association; M. W. Stark, of the American 
Column & Lumber Co., Columbus, Ohio, rep- 
resenting the Hardwood Manufacturers’ Insti- 
tute; J. L. Camp of the Camp Mfg. Co., 
Franklin, Va., representing the North Carolina 
Pine Association; Harold Collins of the C. C. 
Collins Lumber Co., Rhinelander, Wis.; repre- 
senting the Northern Hemlock & Hardwood 


shipping weights and moisture content of the 
central committee on lumber standards also 
met to draft recommendations to be referred 
to the meeting of the central committee which 
will be held in Washington, Monday, May 2, 
on the invitation of the Secretary of Com- 
merce, Herbert Hoover. Arthur Upson, secre- 
tary of this special committee, stated that pub- 
licity of these recommendations will be with- 
held until that time. In the afternoon of the 
same day the advisory committee of the Na- 
tional Lumber Manufacturers’ Inter-Insurance 
Exchange also met with Chairman E. H. Bur- 
gess and H. B. Clark, manager of the ex- 
change. The affairs of that organization were 
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R. B. WHITE, 
Kansas City, Mo.; 


J. D. TENNANT, 
Longview, Wash.; 


Representing, Respectively, West Coast and Southern 
Pine associations on Trade Extension Committee 


thoroughly reviewed and gratification ex- 
pressed at the efficient manner in which they 
have been handled. 


Trade Extension Is Chief Topic 


The -convention opened Thursday morning 
with the meeting of the trade extension and 
publicity committee, at which Chairman H. B. 
Hewes presided. Mr. Hewes stated that the 
campaign to raise a fund of $1,000,000 a year 
for a period of five years, or a total of $5,- 
000,000, had met with great success in view 
of the complete sympathy of the industry as 
a whole with the aims and purposes of the 
proposed permanent committee. He stated that 
contracts to subscribe over $900,000 had al- 
ready been signed by lumber manufacturers, 
loggers and timber owners the country over, 
while pledges for an additional $90,000 a year 
had been signed and were ready to be con- 
verted into contracts at any time. . Further- 
more British Columbia manufacturers have 
agreed to contribute $6,000 a year to the fund, 
and cooperating associations, not represented 
in the National Lumber Manufacturers’ Asso- 
ciation had pledged themselves to a like 
amount per year. Accordingly a total of $1,- 
005,000 were now available, with excellent pros- 
pects of even further subscriptions. Lumber- 
men, he said, should congratulate themselves 
on the success of the campaign which made 
it possible at this time definitely to organize 
the much needed trade extension committee. 

Wilson Compton, secretary-manager of the 
National Lumber Manufacturers’ Association, 
thereupon reviewed the history of the trade ex- 
tension movement and read the resolution pro- 
posing a plan of organization as introduced by 











H. D. MORTENSON, 
Klamath Falls, Ore.; 


Representing, Respectively, California and Western 
Pine associations on Trade Extension Committee 


A. W. COOPER, 
Portland, Ore.; 





R. B. Goodman of Marinette, Wis.,at the con- 
ference last November. He attributed the suc- 
cess of the fund raising campaign to the zeal- 
ous work of the members of the committee, 
but also in no small measure to individual man- 
ufacturers who had taken a very keen interest 
in the movement from its very inception. 
“The money to carry on this great work has’ 
been made available,” he said, “and will be 








DEPARTMENT OF COMMERCE 
Office of the Secretary 
Washington, April 7, 1927. 
Mr. Frank G. Wisner, President, 
National Lumber Manufacturers 
Association, 
Chicago, Il. 

Dear Mr. Wisner: I greatly regret 
that other obligations prevent my be- 
ing present on the occasion of your 
annual meeting. The notable accom- 
plishments of the association in stand- 
ardization and improved business prac- 
tices in which the department has so 
long codperated, are a matter of great 
pride with all of our officials. 


I understand the association is now 
initiating a five-year program of re- 
search and for the promotion of the 
proper uses of lumber and timber 
products. Lumber has been, and al- 
ways will be, a most important factor 
in the development of this country, — 
and any effort to increase its useful- 
ness to the consumer will be a public 
service of high order. 








The entire nation is vitally interested 
in the continued hberal use of lumber 
and other forest products, and the fu- |> 
ture prosperity of the lumber industry 
is directly related to it. It has been 
estimated that, at present, less than 50 
percent of the average tree content is 
converted into marketable products. 
Under these conditions it is hardly to 
be expected that the industry is earn- 
ing its full meed of returns or that re- 
forestation may be carried out as a 
large scale, commercial enterprise. It 
is, therefore, imperative that this per- 
centage of marketable utilization be 
increased in order to make reforesta- 
tion commercially feasible and to give 
greater stability to the industry. 


A closer integration of the forest 
industries so that the non-utilized ma- 
terials of one branch may be advanta- 
geously used as raw material by other 
branches, is obviously a step in this 
direction. 

Your campaign will undoubtedly 
stimulate interest in research in the 
use of wood, the expansion in use of 
its waste products and the entire na- 
tion will be benefited by this work. 
Moreover, it is entirely fitting that 
every industry should present the value 
of its products to the public and seek 
to expand their use. 


The department will be glad to co- 
Sperate with you in any effort which 
has for its object a more complete 
utilization of our forest resources, and 
in making forest products more useful 
to the consumers and more profitable 
to the lumber and wood-using indus- 
tries. Yours faithfully, 


(Signed) Herbert Hoover. 




















collectible probably long before we can ar- 
range to spend it. Much work remains to be 
done, but first we must come to a decision as 
to the type of organization and especially its 
relation to species activities carried on by the 
different regional associations. There must be 























M. W. STARK, 
Columbus, Ohio; 


W. R. McMILLAN, 
Chicago; 


Representing, Respectively, Hardwood Institute and 
Redwood Association on Trade Extension Committee 


no conflict between the work of the National 
Trade Extension Committee and the other re- 
gional associations, but each must work out its 
proper relationship with the other so that com- 
plete harmony and consequently maximum effi- 
ciency will prevail.” 

Mr. Hewes thereupon invited vote of reaf- 
firmation of the previous resolution as a first 
step, and there developed considerable discus- 
sion as to the clarity of the resolution, partici- 
pated in by R. B. White and W..A. Robinson, 
of the Exchange Saw Mills Co., Kansas City, 
Mo.; George S. Long, Weyerhaeuser Timber 
Co., Tacoma, Wash., and others. Finally a 
motion to reaffirm the plan as outlined by the 
resolution was presented by A. W. Cooper 
of Portland, Ore., representing the Western 
Pine Manufacturers’ Association and_sec- 
onded by R. F. Hammatt, of San Francisco, 
Cal., representing the California Redwood As- 
sociation. Put to a vote, this motion passed 
unanimously, as did an amendment proposed 
by Major E. G. Griggs of the St. Paul-Tacoma 
Lumber Co., Tacoma, Wash., the purpose of 
which was to make it clear that the responsi- 
bility for the administration of the trade ex- 
tension committee lay with the board of di- 
rectors of the National Lumber Manufacturers’ 
Association. 


Will Work With Retailers, Too 


The committee was urged to work with the 
lumber retailer as with the public by A. D. 
Rahn, vice president Shevlin, Carpenter & 
Clarke Co., Minneapolis, Minn., who said that 
as a result of his calling on lumber retailers in 
many parts of the country, he had become con- 
vinced that the best way to reach and educate 








J. P. HENNESSY, 
Minneapolis, Minn.; 


Members of Trade Extension and Publicity Committee 


O. N. CLOUD, 
New Orleans, La.; 
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the lumber consumer was through cooperation 
with the retail lumber dealer. 

“Reading the newspapers I see pages after 
pages of ads for substitutes but not a line 
about lumber. Lumber manufacturers should 
put their product before the public, but first 
before the retailer, who shows a tendency to 
drift away from our product toward the widely 
advertised substitutes.. It has even gone so far 
that the retailer advertises in his local news- 
paper about everything but lumber, principally 
because of the cooperation offered by the man- 
ufacturers of these other materials. I hope that 
the National Trade Extension Committee will 
give this matter careful consideration and will 
direct some portion of its advertising to the 
retailers in order to bring them in closer co- 
Operation with the manufacturers.” 

In response Mr. Hewes declared that the 


committee would most certainly give the dealer 
situation its careful attention. 

The trade extension committee, which there- 
upon went into executive session to consider 
details of organization, remained at work all 
of the afternoon. 

The committee on nominations and recom- 
mendation, of which J. W. Blodgett, of Grand 
Rapids, Mich., was chairman, also met dur- 
ing both forenoon and afternoon to transact 
a huge volume of business in preparation: for 
the general sessions on Friday. 

The winners of the $2,000 waste prevention 
contest which closed March 1, last, were se- 
lected by the utilization and waste prevention 
committee, of which Arthur Upson acted as 
secretary in the absence of Chairman M. W. 
Stark, of Columbus, Ohio. Announcement of 
the winners will not be made, however, before 





about May 15, Mr. Upson stated. The awards 
were for practical devices for the eliming- 
tion of waste, or for new methods of operation 
with the same result. Through the supple. 
mental regional contests being conducted by 
five manufacturers’ associations and in some 
instances by manufacturers individually, $550 
will be awarded the successful contestants in 
addition to the $2,000 offered by the National 
association. 


Standardization Problems Considered 


Further progress in establishing uniform pat. 
terns for worked yard lumber was achieveg 
by the standardization committee, which met 
under the direction of C. C. Sheppard, of 
Oakdale, La. These uniform patterns are of 
great interest to the retail trade, and the com- 


(Continued on page 77) 


Chicago Salesmen Discuss Grade-Marking 


Practically unanimous approval of the South- 
ern Pine Association’s grademarking program 
was expressed at the third luncheon-meeting of 
Chicago southern pine salesmen, held Wednes- 
day noon at the Congress Hotel. Out of 
seventeen sales representatives present, fourteen 
declared their unreserved stand for grademark- 
ing and two against, while one remained “on 
the fence” though he personally expressed him- 
self in favor of the movement. 


Among the forty-odd participants were repre- 
sentatives of the architects, contractors and 
retailers, all of whom expressed gratification at 
the progress lumber grademarking already has 
achieved and hope that the product will within 
the near future be grademarked 100 percent; 
also a goodly number of prominent southern 
pine manufacturers, who took a lively interest 
in the discussions. 

J. A. Gillespie, Chicago representative of 
the Peavy-Byrnes Lumber Co., Shreveport, 
La., acted as chairman on this occasion, 
in the place of W. E. Snider, of the Natal- 
bany Lumber Co., Hammond, La., who, as Mr. 
Gillespie explained, “was drawn for jury duty 
and utterly failed to sell the judge on the idea 
that he should be let off.” Associated with 
him in the conduct of the meeting was Roscoe 
Clark, of the Tremont Lumber Co., Rochelle, 
La. 

Mr. Gillespie reviewed the results of the 
previous salesmen’s meetings held since their 
inauguration last December and introduced the 
subject of grademarking of lumber, to the 
discussion of which this meeting was to be 
devoted. He said in part: 

“The packers are now going to grademark 
their beef. All beef will be officially inspected, 
but for the present they will mark only two 
grades, choice and prime. You know how 
much we know about beef. We buy a roast 
for about $3.45, take it home and cook it. 
There is no chance of having it inspected after 
that. We get to chewing it and maybe run 
up a dentist’s bill. The butcher won’t pay it, 
won't even make an allowance for off grade. 
But now, with the grademarking of beef, it 
looks as though we stand a chance of being 
better fed. So why not start talking grade- 
marked lumber and confront people with the 
chance of being better housed? 

The chairman thereupon introduced the first 
speaker of the afternoon, Leon E. Stanhope, 
president of the Illinois Society of Architects, 
a former building commissioner of Chicago 
and a practising architect for thirty years: 

Mr. Stanhope earnestly urged the grade- 
marking of lumber. At a meeting the night 
before of the Illinois Society of Architects 
this question was taken up and fully discussed, 
he said. It was unanimously agreed by the ar- 
chitects that lumber, and all building materials 
for that matter, should be grademarked. He 
continued : 

‘We have very little difficulty with steel and cement, 
which in every case is grademarked. These materials 
are manufactured according to a formula which we 
have found by experience to be good; and each 


manufacturer must stick to his formula to keep his 
business. His mark is therefore a guarantee. Of 
course lumber can not be produced according to a 
formula, but we have found that its being grade- 
marked tends to improve its manufacture and also 
results in a greater uniformity of grades. This is 
very desirable from the architect’s viewpoint, for it 
saves him much trouble and time checking up on 
the grades of the lumber delivered for his building. 
The architect doesn’t know lumber, but grademarking 
would tend to familiarize him with the grades and 
would also show him where the various grades could 
satisfactorily be used. “At present he often specifies 
too high grades for certain uses, where lower grades 
could be used just as well if he only knew it. The 
only way for him to know is to see it stamped right 
on the lumber.” 


Mr. Stanhope cordially invited the lumber- 
men to cooperate with his society in all 
problems of mutual interest. 

The next speaker introduced was Walter G. 
Moehling, president of the Sterling Lumber 
& Supply Co., Chicago, who, said Mr. Gillespie, 
“is a staunch believer in the grademarking of 
lumber and amply qualified to discuss the sub- 
ject.” Mr. Moehling said in part as follows: 


The retailer is asked to furnish a required lum- 
ber bill in accordance with various grades laid down 
by an architect. The latter has sold his ideas to his 
client and recommended certain grades of lumber as 
suitable for specific purposes. Necessarily, the archi- 
tect relies upon me as a retailer to adhere rigidly to 
the specifications he has written, and I am responsible 
not only to him, but to the contractor who fabricates 
this lumber, and to the architect’s client, who must 
foot the bills. 

Fundamentally, the client is particularly interested 
in getting that for which he is paying. He has placed 
a certain reliance upon his architect to sponsor a 
set of plans. The architect has drawn them and 
written specifications and further agrees to supervise 
and guarantee, by his knowledge of lumber and vari- 
ous other items that go into the building, that all 
will be right. Our responsibility as retailers is there- 
fore to the architect, the contractor and finally to the 
owner. 

The subject of grade marking has many angles, but 
it is my general belief that if all lumber were grade 
marked, we would eliminate a source of anxiety and 
trouble to everybody concerned—particularly to the 
owner. At best the owner is an average layman, not 
conversant with the various specifications laid down 
in the technical lumber grading rules and unable to 
determine whether or not he is getting that for which 
he is paying. Therefore, if a piece of lumber has 
the grade stamped on it, it furnishes protection—first 
to the architect, who is relieved from any further 
worry in his supervision; next, to the contractor, who 
knows he is getting what he purchased, and finally to 
the owner, who is guaranteed that all is being hon- 
estly carried out. 

It is fair to assume that mills grade marking their 
lumber in accordance with standard recognized rules 
give a guarantee to the retailer. The retailer in turn 
can guarantee this lumber if the customer, architect 
or contractor so desires. He can make comparison 
of the various grades, if he wishes—without having 
to rely upon the word of the retailer or of anyone. 
He can see for himself whether or not a certain item 
will suit his purpose. 

Perhaps lumber just as good may be manufactured 
and not grade marked, but in our experience we find, 
that lumber which is not grade marked often does 
not compare favorably in either quality or uniformity 
of manufacture, with that which is grademarked. 
Grademarked lumber as a rule, is consistently uni- 


form in manufacture. The retailer is enabled even 
before his purchase to fairly determine its quality, 
on account of his experience in buying grademarked 
lumber, knowing that the new car will be the same 
as the previous car. The manufacturer or retailer 
should have no hesitancy in giving a guarantee to the 
consumer by putting a grademark on his product. 


Mr. Moehling concluded with some sound 
advice from the retailer’s standpoint to the 
manufacturers present. He asked particularly 
that greater care be taken in shipping high 
grade items, to protect them from dirt and 
dust and moisture; when shipping mixed cars 
and short lengths to load systematically so that 
the retailer won’t have to unload haphazardly 
—a 20-foot length now and an 8-foot piece next. 
He also urged manufacturers to keep their 
stocks well assorted, telling of a 20,000-foot 
flooring order that went to maple instead of to 
southern pine, merely because no pine mill he 
could find had 20,000 feet of the item in stock. 


The next speaker was Henry Ericsson, promi- 
nent Chicago contractor-builder who has erected 
many of the Loop’s monumental buildings. Mr. 
Ericsson also expressed himself unqualifiedly 
in favor of grademarking. He also urged as 
a universal practice the cutting of lumber and 
dimension to 1-foot lengths instead of 2-foot, 
quoting many examples to show the vast saving 
in material that would ensue. ‘Contractors’, 
he said, “would be glad to see lumber grade- 
marked, because only then would they know 
absolutely that they are getting what they buy 
and that they are building according to specifi- 
cations.” 


The history of the Southern Pine Association 
grademarking movement was next reviewed by 
W. T. Murray, general manager of the Tre- 
mont Lumber Co., Rochelle, La., and chairman 
of the grading rules committee of the Southern 
piners, who is also an ardent supporter of the 
movement. He declared that this practice has 
resulted in better and more uniform manufac- 
ture, and gives absolute protection to retailer, 
architect, contractor and home builder. At the 
Tremont mills, he said, no grader is continued 
on the payroll if he fails to grade 94 percent 
perfect in accordance with the grading rules, 
the decision on the percentage resting on the 
report of the association’s official mill route 
inspector. 


L. R. Putman, merchandising counsellor of 
the Southern Pine Association, declared that 
the future of the lumber industry depends on 
itself—on its preserving the confidence of its 
customers, on telling the truth. Grademarking, 
be believed, reveals the truth and strengthens 
confidence. 

F. L. Adams, president and general manager 
of the Adams-Banks Lumber Co., Morton, 
Miss., said his concern grademarks 100 percent 
and is making money by doing so, as it wins 
business. 

The meeting nearing adjournment, C. C. 
Sheppard, of the Forest Lumber Co., Oak- 
dale, La., asked the salesmen to indicate by 
rising their position on the question, with the 
already referred to result. 
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National Wholesalers Analyze “ 


Distribution Problems 


Atiantic City, N. J., April 25—The annua! 
meeting of the National-American Wholesale 
Lumber Association, which closed last Thursday 
night with a banquet at the Ambassador Hotel, 
was pronounced a distinct success in that nu- 
merous problems which for a long time have 
been enshrouded in uncertainty were clari- 
fied and real beneficial action was taken in a 
number of cases for the good of the lumber 
indusury as a whole as well as for the whole- 
salers as a distinct unit of the trade. [NoTeE— 
A telegraphic report of the Wednesday morn- 
ing and afternoon and Thursday morning ses- 
sions appeared on pages 60-64 of the April 
23 issue.—EpiTor] 

The convention was in keeping with the 
modern trend, with trite papers and stereo- 
typed speeches discarded, and with extem- 
poraneous discussions bringing to light real 
needs and remedies in the realm of the whole- 
saler. Popular questions were propounded pro 
and con from the floor and capable speakers 
from the stand gave talks filled with meat and 
common sense. 

Atlantic City, an ideal convention point, 
welcomed the lumbermen with bright sunshine 
and blue skies. Its hospitality was cordial and 
sincere and each one of the two hundred dele- 
gates from all sections of United States and 
Canada mixed pleasure with business, with 
wonderful results. New plans and ideas born 
in the convention hall will be thought over 
and acted upon, and the recreation afforded 
the members, many of whom brought with them 
their families, will repay them in rich divi- 
dends of health, inspiration and pleasant mem- 
ories.” 

Early Thursday afternoon President Ben C. 
Currie, of the National Hardwood Lumber As- 
sociation, gave a comprehensive talk on the 
question “To be or not to be a volume man.” 
Mr. Currie said in part: “This question 
should be divided two ways. First, let us 
take the question of pine, spruces and West 
Coast woods. These should be sold in vol- 
ume, I think. On the other hand, hardwoods 
should not be handled in this way because the 
man who goes in for volume business sacrifices 
service. In order to get the business he must 
get it on the consideration of price and then 
take a long gamble on credits.” 

President Currie also asserted that lumber 
can no longer be sold profitably on a 5 percent 
commission basis. He stated that changed 
conditions including high salaries, traveling ex- 
penses and other factors made it impossible for 
the wholesaler to make money on any car- 
load he sold on the 5 percent basis. Producers, 
he pointed out, want the wholesaler to mar- 

ket his goods but do not want to pay him 
more than 5 percent. 

However, Mr. Currie was very optimistic 
over the future of the wholesaler. He quoted 
leading producers as having confessed a 
change of heart in recent months and the most 
prominent as having declared that the pro- 
ducers now recognize the wholesaler as the 
biggest factor in the lumber business, and are 
with him almost 100 percent. Later in the 
day Mr. Currie proposed that a committee of 
wholesalers meet with a committee of leading 
producers to talk over current problems and 
bring about a closer understanding between the 
two branches. This motion was carried and a 
committee will be appointed by President 
Goodman in the near future. ~ 


Discusses Volume Versus Profit 


Vice President and General Manager Frank 
A. Niles, of Robert R. Sizer & Co., New 
York City, also spoke on “Must the Whole- 
saler Be a Volume Man?” and the convention 
hall was crowded with interested delegates to 





listen to his deductions. Prefacing his _re- 
marks with a tribute to the late Mr. Sizer, 
Mr. Niles said: 


Before entering deeply into the subject of the ‘vol- 
ume wholesaler’ let us consider the fact that there are 
several different types of wholesalers. Between the 
two extremes of the volume wholesaler who depends 
upon the volume of business for his profits and the 
specialist wholesaler who handles a small volume of 
specialties there are several specific types; in fact 
there are almost as many types as there are members 
of this organization, as no two of them do business 
in exactly the same way. The volume wholesaler de- 
pends upon a small profit per thousand feet on a large 
volume, and the specialist depends upon a large profit 
per thousand feet on the shipment of a few million 
feet annually. Between these two classes there are 
two or three other rather well defined types of whole- 
salers who combine to some extent many of the factors 
of the two preceding classes, namely, volume and rate 
of profit. Of course, the ideal business is a large 
volume with a heavy rate of profit per thousand feet. 
So far, I have never met any of this type. 


Differing Types of Wholesalers 


There is one very successful class of wholesaler be- 
tween the two extremes mentioned, one doing a rea- 
sonable volume of business in a concentrated area. He 
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is able to look after it very closely and personally. 
He keeps in close touch with the requirements of his 
customers and their financial standing, knows all of 
them by name, and in fact, knows everything con- 
cerning them, from the family dog to the amount 
of profit made annually. The success of this type of 
wholesaler lies in the facilities afforded for intensive 
cultivation. I am not at all sure but that eventually 
this is going to be the most successful type of whole- 
saler. This class, of course, can operate in only the 
more densely settled parts of the country. 

Then there is the wholesaler who does quite a vol- 
ume of business but is more closely related to the 
specialist in that he handles only one class of trade. 
For example, the wholesaler who caters to the railroad 
car stock. Then there is the general wholesaler who 
operates in a wider area and handles many different 
classes of wood for general purposes. Possibly the 
specialist who operates on very few and restricted 
lines, but. by the nature of the cases has very little 
competition, makes the greatest rate of profit per 
thousand feet. If it were only possible to add vol- 
ume to this type of business, we would have the per- 
fect wholesaler. 

The volume wholesaler must necessarily do a large 
amount of business, and what constitutes a large 
amount will, of course, vary with the different firms. 
We have so few definite statistics available in the 
wholesale industry that most of our ideas are founded 
more or less on arbitrary standards, and on this basis 
I should class any wholesale firm shipping 100,000,000 
feet or more per year as a volume wholesaler. 

Such success as I have had in the lumber business 
has been in the conduct of volume institutions, and this 
experience may enable me to point out some of the 


nd That Acceptance of 
Small Profit Margin to 


Attain Volume Is Dangerous 


defects this type of business has and which may apply 
in a measure to other types of wholesaling. The 
greatest trouble with the volume business is getting 
the proper adjustment between the gross income and 
the expense account, and insofar as the volume whole- 
saler fails to properly adjust the expense ratio to the 
gross income in just so far does he fail in being a 
successful wholesaler, if we mean by a _ successful 
wholesaler one who acquires a reasonable amount of 
profit for his efforts. My observation has been that 
this volume wholesaler does not possess proper knowl- 
edge of when to stop. 


Must Merchandise Lumber Intelligently 


There is, in the handling of lumber at wholesale, 
either in large or small quantities, the same problem 
that confronts all business men, namely, that which 
the economists call “the point of diminishing return.”’ 
He figures that if he can handle 100 million feet per 
year for $8,000.00 per month gross expense he can 
easily handle 110 million feet for the same amount. 
This is the greatest danger of the volume wholesaler. 
We believe that if the wholesaler can find the point of 
diminishing return in his business, and then has the 
will-power to stick to that point, he will make money. 
I concede it is difficult to find this point, and in view 
of the fact that so far we have not secured from the 
economists a formula which will disclose the point of 
diminishing return in any particular line of business, 
I offer the substitute motion which will, I believe, 
produce the same result—at least it will safeguard the 
business from going broke. Quit selling lumber at a 
low profit, thinking volume will reduce the rate of 
expense per 1,000 feet; quit selling lumber at a low 
rate of profit to gain somebody’s good will thinking 
you will make something in the future. 

All of you know approximately your cost of doing 
business, either on a percentage basis or on a rate 
per 1,000 feet. If, for example, your cost of doing 
business should be $1.50 per 1,000 feet, then you know 
that whenever you take an order at a gross profit of 
less than $2 per 1,000 feet you are losing money. 
It is, of course, true that the wholesale business can 
not be conducted on an exact set of rules and the 
element of speculation enters into it to a considerable 
extent; but that wholesaler who limits his speculative 
venture to the factor of profit only will be wise. In 
other words, I do not believe in selling lumber under 
any conditions, anywhere, at any time, for any less 
money than I know absolutely that I can buy it for. 
This is what I mean by speculating on the margin of 
profit. This is what the economists would call the fac- 
tor of safety. 


One of the results of a volume wholesaler’s trying to 
do all the business in the world through his own office, 
which is a very human and natural tendency, is to 
make it more difficult for other wholesalers to do 
business, and thus by his own acts he unconsciously 
creates additional competition. If he would be satis- 
fied to handle only that kind of lumber which he 
could sell at a reasonable profit instead of trying to 
handle all the lumber in the world, there would neces- 
sarily be a certain amount of lumber which he would 
not handle and which some other wholesaler probably 
would. Then the mill man, or retailer, or whoever 
that elusive person may be that pays the wholesaler’s 
profits, would under such a plan have to pay a little 
more profit than under the destructive idea of the 
volume wholesaler’s trying to do all of it in his own 
office. I have no hesitancy in expressing to you my 
very strong conviction that this policy must be changed, 
and so far as my own concern has been guilty of this 
in the past I want to assure you that steps have been 
taken to correct this situation. We are going to dis- 
continue any phase of our business which is not 
profitable. Any concern that has been in business 
for a few years can readily find out by an analysis 
of its purchase and selling records which part of its 
business is profitable and which is not. A _ sensible 
wholesaler, as soon as he has this information, will 
endeavor to make the unprofitable profitable or he will 
discontinue the unprofitable feature of his business. 


Credits Present Serious Problem 


Another great feature to be considered by volume 
wholesalers is that of credits. This is, of course, a 
serious problem for all wholesalers regardless of size, 
but I believe it affects the volume wholesaler more 
than the smaller one because the rate of profit is much 
lower to the volume wholesaler than to the one who 
does a small business, and the volume wholesaler 
needs many more orders to offset his loss than does 
the smaller wholesaler. To that extent, therefore, the 
volume wholesaler takes an increased risk as compared 
with that taken by those who ship smaller lots. The 
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volume wholesaler little realizes how quickly he can 
go beyond the line of safety. We are always telling 
our salesmen not to sacrifice safety for volume. Don’t 
engage in competition on credits. Consider every 
credit sale as so much money loaned. Goods are 
not properly sold and profit made until collection has 
been made and is in the cash drawer. The longer 
an account is unpaid the harder it is to collect. Un- 
due laxity of the wholesaler in his accounts breeds 
carelessness on the part of the customers. Naturally, 
no set line can be put forth that will fit all whole- 
salers with regard to extension of credit as conditions 
vary considerably and in many instances wholesalers 
get part of their business by this means. Neverthe- 
less, those principles laid down on this subject should, 
in my judgment, be diligently followed. 

There probably will always be a difference of opinion 
among wholesalers as to what the different types of 
wholesaling are and which are the more profitable, but 
I don’t think that the man has yet been born who is 
able to answer the question as to what is the best 
method of wholesaling lumber. On the whole, I be- 
lieve the wholesale lumber industry is going to expand 
and thrive best on that class of wholesale business 
that is intensively conducted in a restricted area, 
which, of course, can be done only in the more densely 
populated sections of the country. I am inclined to 
believe that such a type of wholesaling can be con- 
ducted at less expense and at less credit risk and can 
be more intelligently looked after by the executives of 
the company than any other form of wholesaling. 
Naturally, the wholesaler that deals in specialties comes 
under this classification. My final suggestion to every 





Mr. Dailey expressed gratification at the fact 
that the West Coast Lumbermen’s Association 
had assigned an official inspector to the Atlan- 
tic coast, with headquarters at New York City, 
and at the cooperation which the National is 
constantly receiving from the Pacific Lumber 
Inspection Bureau, which tends greatly to mini- 
mize the difficulties of the eastern trade. Speak- 
ing of arbitration work, Mr. Dailey said thirty- 
four arbitration cases involving $11,650 had 
been handled by the Seattle office during the 
last year, in addition to which it handled 
449 controversial cases and made collections of 
$135,425 in past due and doubtful accounts for 
members East and West. 


Mr. Dailey concluded his report by saying: 


At a time like this, when the minds of many 
manufacturers and retailers are being influenced 
by propaganda inimical to the best interests of 
the lumber wholesaler; when certain individuals 
and groups of manufacturers and retailers are 
drifting from one buying or selling experiment 
to another the lumber wholesaler has, right 
now, an outstanding opportunity to definitely 
and decisively clarify the cloudy atmosphere by 
spending the necessary time, thought and money 
to properly inform the lumber world of the true 
facts regarding the wholesaler’s function in the 
efficient distribution of the nation’s lumber out- 
put and to point out the fallacies of the various 


ished the wholesalers not to overlook the fact 
that without homes there will be no demand 
for big industries, railroads or other projects 
where volume sales of lumber are made. Mr 
Hamilton was introduced by President Under- 
hill as the “Advance Agent of Prosperity” and 
his talk was warmly applauded. 

Brief remarks were made by representatives 
of visiting associations, including the officials 
of the Canadian Lumbermen’s Association, the 
Eastern Lumber Salesmen’s Association, the 
National Retail Lumber Dealers’ Association, 
New Jersey Lumbermen’s Association, Phila- 

“delphia Lumbermen’s Exchange, Building 
Material Men’s Association of Westchester 
County, Philadelphia Retail Lumbermen’s As- 
sociation, the Wholesale Lumber Association 
(Inc.) of Toronto, the Baltimore association 
and the National Hardwood Lumber Associa- 
tion. 

Resolutions Adopted 


Seven resolutions were recommended and 
adopted in which President F. S. Underhill, 
the committees, speakers and all tthose who 
contributed to the success of the annual meeting 
were thanked for their services and expres- 
sions of appreciation extended, and the “Build 
a Home First Campaign” was heartily en- 





Annual Banquet of the National-American Wholesale Lumber Association at the Hotel Ambassador, Atlantic City, N. J., April 21 


wholesaler is to follow this rule, namely, never to take 
an order for a car of lumber under any circumstances 
that does not show profit. 


Reports on North Coast Office 


Commenting on the activities of the North 
Coast office, at Seattle, Wash., R. A. Dailey, 
its manager, said: 

The 1926 lumber production in Oregon, Wash- 
ington and British Columbia showed an increase 
of about 9 per cent over 1925 figures Approxi- 
mately as much lumber was marketed as was 
cut during the twelve months, but the average 
mill price declined about $2.50 per 1,000 feet 
from January to December. With the realiza- 
tion that it will be impossible for the majority 
of mills to operate another year under the con- 
ditions and prices that prevailed during 1926, 
quite an extensive production curtailment has 
been going on for the past thirty days which it 
is hoped will help materially to improve and 
stabilize the Coast lumber situation during the 
balance of the year. 

The record of the red cedar shingle industry 
closely paralleled the lumber record. There 
was an estimated production of 10,500,000,000 
shingles, an increase over 1925 production of 
about 10 per cent. Shingle prices declined dur- 
ing the year about 80 to 90 cents per thousand 
In spite of the discouragements of the past two 
years, the shingle industry’s aggressive campaign 
to improve the product and combat adverse 
propaganda, anti-shingle ordinances, patent 
roofing competition and fluctuating prices, is 
showing encouraging progress. 


lumber “substitutes” with which we are 
being urged to experiment. In other words, to 
take the offensive in this situation instead of 
being placed in the position of being forced to 
continually defend or apologize for the wholesale 
distributor's right of existence. 

Carl Crow, of Portland, Ore., followed Mr. 
Dailey and in his talk suggested that a plan 
be effected whereby the qualifications and ca- 
pacity of the wholesaler be put up to the mill 
owner. This would pave the way to a better 
understanding, in his opinion, especially in the 
Northwest, where 98 percent of the 1,500 saw 
mills do some business with the wholesaler and 
at least 85 percent do all their business through 
this medium. 

Secretary-manager F. W. Alexander, of the 
Pacific Lumber Inspection Bureau, Seattle, 
Wash., explained the methods used and the 
relation of P. L. I. B. inspection to intercoastal 
business. President L. B. Anderson, of the In- 
tercoastal Lumber Shippers’ Association, New 
York, explained that a new system of insurance 
is now in force which it is hoped will reduce 
shortages on water shipments. 


Expounds “Build A Home First” Idea 


President Edward Hamilton, of the New 
Jersey Lumbermen’s Association, made a fer- 
vid plea for the “Build A Home First” cam- 
paign which his association and other organi- 
zations have started. Mr. Hamilton admon- 


dorsed. Other resolutions recommended a cam- 
paign encouraging the building of better homes 
in the various communities and campaigns 
that have been and may be promoted through- 
out the country; thanked the lumber mutual 
fire insurance companies who supplied menus 
for the annual banquet, and expressed grati- 
tude and appreciation to E. C. Atkins & Co., 
of Indianapolis, Ind., for supplying the very 
attractive and appropriate badges used for the 
convention. 


Report of Nominations Committee 


The committee appointed to nominate direc- 
tors reported as follows: 

3efore submitting our recommendations for nom- 
inations of directors, we deem it desirable to call your 
attention to a bylaws requirement which we believe now 
needs to be changed. Under Section 1 of Article 5 of 
the present bylaws, not more than three directors can 
be reélected from the class of directors, whose terms 
expire if any in this class have previously been 
reélected. 

We thoroughly believe in the principle of rotation of 
office, but we find this bylaws provision a handicap 
to the membership itself, in carrying out their wishes. 
The membership from certain sections have strongly 
indicated that regardless of the length of time a di- 
rector may have served, he shall represent them on 
the board, and your committee can see no good reason 
why such a request should not be complied with. 

Furthermore, under our bylaws, the officers are 
elected from the board, and it can happen that the 
terms of these officers, as directors, would all expire 
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in one year. If some emergency arose requiring the 
reelection of all of these officers, the expressed wish 
of the association could not be complied with because 
of the bylaws which would prohibit reélection. 

It is our opinion that the membership desires a 
reasonable application of the rotation rule and there is 
no doubt that nominating committees in the future 
would use due diligence in adding new directors to 
the board. We believe all of the situations herein out- 
lined can be.fully met if not more than five of the 
reelected directors are eligible for reélection as their 
terms expire. 

Therefore, we offer the following bylaw amend- 
ment: “That the word ‘three’ in the fourth line of 
Paragraph 3, Section 1, Article 5, of the bylaws, be 
changed to read ‘five’.”’ 

This amendment was adopted as recom- 
mended without a dissenting vote. 

The following directors, terms expiring 1930, 
were unanimously elected: C. F. Anderson, 
Anderson Lumber Co., Marion, S. C.; C. A. 
Goodman, Sawyer-Goodman Co., Marinette, 
Wis.; Gardiner I. Jones, Jones Hardwood Co., 
Boston, Mass.; Arthur E. Lane, Arthur E. 
Lane Lumber Co., New York City; C. K. 
McClure, South Arkansas Lumber Co., St. 
Louis, Mo.; J. G. Newbegin, Newbegin Lum- 
ber Co., Tacoma, Wash.; W. H. Schuette, 
William Schuette & Co., Pittsburg, Pa.; R. P. 
Shannon, R. P. Shannon Lbr. Co., Vancouver, 
B. C.; Horace F. Taylor, Taylor & Crate, 
Buffalo, N. Y.; J. R. Thames, J. R. Thames 
Lbr. Co., Birmingham, Ala. 

Burton W. Adams, Fruit Growers Supply 
Co., San Francisco, Calif., was elected until 
1928 to fill the unexpired term of Frederic S. 
Palmer, San Francisco, resigned. 

The nominating committee, of which FE. H. 
Stoner, Pittsburg, Pa., was chairman, placed 
this ticket before the assembled delegates : 


President—C. A. Goodman, Sawyer-Goodman Co., 
Marinette, Wis. 


First vice president—Ben S. Woodhead, Beaumont 
Lumber Co., Beaumont, Texas. 


Second vice president—George M. Stevens, Stevens- 
Eaton Co., New York. 

Treasurer—Arthur E. Lane, Arthur E. Lane Cor- 
poration, New York. 

After Mr. Underhill refused to consider an- 
other term, the entire ticket was elected unan- 
imously. 


Favors Trade Extension Movement 


The appearance of the new president on the 
platform was the signal for a demonstration 
which continued for several minutes. Presi- 
dent-elect Goodman, in responding to the de- 
mand for a speech, said in part: 

I appreciate this wonderful expression of your con- 
fidence and will do my very best to serve for one 
year and after that will support wholeheartedly our 
next president. I believe that the majority should rule 
and that the minority should be happy. The whole- 
saler is a 100 percent lumberman and is the proper 
medium for distribution of mill and manufacturers’ 
products to the retailer. I am 100 percent in favor 
of the ‘trade extension movement and all other projects 
for the common good of the lumber industry. 


THE ANNUAL BANQUET 


The annual banquet Thursday evening was 
the climax of a splendidly arranged program 
for the entertainment and pleasure of the mem- 
bers and their ladies. The main dining room 
of the Ambassador, with its blue and gold 
trimmings studded with hundreds of lights, 
was a perfect stage for the beautiful women 
in evening gowns seated around tables re- 
splendent in their decorations. The menu was 
enticing and the music enthralling, as were the 
solos rendered by Miss Constance Carr, the 
Atlantic City soprano. 

F. S. Underhill presided at the banquet and 
the new chief executive, C. A. Goodman, was 
toastmaster. Invocation was made by the Rev- 
erend Alfonso Dare, D.D., of the St. Paul’s 
M. E. Church, and the addresses of the even- 
ing by Associate Editor H. V. Kaltenborn, 
of the Brooklyn Daily Eagle, and Francis 
Harvey Green of Pennington, New Jersey. 

The smoothness and business-like way in 
which the various scheduled events were per- 
formed was a great tribute to Directing Mana- 
ger W. W. Schupner, Department Manager 
L. N. Duggan, Arbitration Manager E. H. 
Christy and the annual meeting committee com- 
posed of F. S. Underhill, chairman; C. A. 
Goodman, Marinette, Wis.; F. R. Babcock, 





Pittsburgh, Pa.; Dwight Hinckley, Cincinnati, 
Ohio; Arthur E. Lane, New York; C. L. Lind- 
ner, Portland, Ore.; A. C. Manbert, Toronto, 
and C. A. Mauk, Toledo, Ohio. 


HOLD GOLF TOURNAMENT 


Following their convention in Atlantic City. 
some members of the National-American 
Wholesale Lumber Association and guests par- 


Millwork Cost 


At the thirteenth annual convention of the 
Millwork Cost Bureau held in the Congress 
Hotel, Chicago, on Thursday and Friday of 
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last week, E. J. Curtis, Clinton, lowa, was re- 
elected president. Other officers chosen to 
serve for the coming year were: 

First vice president—Charles A. Rinehimer, Elgin, 
Illinois. 

Second vice president—Morgan Davies, Oshkosh, 
Wisconsin, 

Third vice president—P. F. Conway, Danville, Va. 

Fourth vice president—J. D. P. Kennedy, Pitts- 
burgh, Pa. 

Treasurer—J. A. Loetscher, Dubuque, Iowa. 

Secretary—O. L. Appleton, Chicago. 

[Nore—A report of the opening session of 
the Millwork Cost Bureau convention ap- 
peared on page 44 of the April 23 issue of the 
AMERICAN LUMBERMAN.—EDITOR. ] 

The report of the publicity committee, sub- 
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ticipated in a golf tournament on Friday, April 
22, at the Northfield Country Club. There 
were a large number of entries and very keen 
interest displayed. The winners, to whom suit- 


. able prizes will be awarded, were: J. A. Fin- 


ley, Philadelphia, Pa.; A. J. Diebold, Pitts- 
burgh, Pa.; W. H. Fritz, Philadelphia, Pa.; 
A. E, Lane, New York City; W. H. Crystal, 
New York City; Ellis Seaman, New York City. 


Bureau Elects 


mitted by chairman E. C. Noelke, Burlington, 
Iowa, showed the goal of $65,000 that must be 
raised by the millwork industry for its par- 
ticipation in the national campaign sponsored 
by the National Lumber Manufacturers’ As- 
sociation, before the pledges already made be- 
come effective, nowhere near reached. After 
discussion, it was decided that district meet- 
ings shall be arranged by the directors, and 
possibly by other members, in their various 
territories, in which meetings the members so 
far as possible shall be gathered, and the mat- 
ter of the proposed campaign fund presented 
in a more intimate and personal way than is 
possible through the mail. 


On Friday, Wilson Compton, secretary-man- 
ager National Lumber Manufacturers’ Associa- 
tion, Washington, D. C., addressed the conven- 
tion along the line of the publicity and trade 
extension work being planned by his organiza- 
tion, and the part which it is hoped the mill- 
work manufacturers will take therein. 

Another convention speaker was Arthur A. 
Hood, Hoo-Hoo Snark of the Universe, who 
said in part that: 


“The inroads of rivals of lumber have not been 
made possible solely by the use of such rival commod- 
ities outside of the industry, but lumbermen them- 
selves are using them to an extent undreamed of. In 
every city of the country we find homes of the lead- 
ers of the lumber industry with very little wood in 
evidence. Recently in a certain California city a 
lumberman built a home costing $16,000 with only 
$38 worth of interior trim in it. In another western 
city, a lumber producing town by the way, where 
85 percent of the income of the town is derived di- 
rectly from the lumber industry, it was planned to 
build a golf club and $150,000 was raised for that 
purpose. The contract was about to be awarded 
when it was found that the specifications did not in- 
clude a smgle foot of lumber. This use of rival com- 
modities by lumbermen, as well as on the part of the 
public generally, is certainly not because such com- 
modities are better than lumber, but simply because of 
the subtle and efficient merchandising on the part 
of such so-called substitutes for lumber, combined 
with lack of knowledge by lumbermen of the prod- 
ucts of their industry, and the lack of ordinary com- 
mon sense among lumbermen.”’ 

Mr. Hood also touched upon the matter of perpetua- 
tion of the lumber supply, saying that, “lumbermen 
and public alike must be made to be crop-minded 
about timber. The truth must be taught that lum- 
ber is not an exhaustible resource, but is a perpetua- 
tion crop, the same as wheat or cotton. No crop can 
be perpetuated without /utilization, and increased 
utilization will inevitably result in increasing the 
forest supply. The public must be taught that the 
lumbermen as producers and distributers of the tim- 
ber crop are playing a part second only to the 
farmers in the life and welfare of citizens. So in 
the slogan, ‘Use Wood and Save Our Forest Crop’ 
we have a common denominator to which every lum- 
berman can subscribe, and which is the basis for co- 
ordination within our industry.” 


E. J. Bergk, president Standard Building 
Materials Co., Cleveland, Ohio, in an address 
in which he sought to point out “the open 
road to confidence in building values,” sug- 
gested that in connection with the numerous 
“Own Your Home” campaigns being conducted 
tiroughout the country, it might be well to 
add to the slogan “Own Your Home,” the 
words, “And Be Sure It Is A Good One.” 

“The jerry-builder,” said Mr. Bergk, “when 
all is said and done, is a fraud and perpetu- 
ates fraud. The man who builds and sells a 
poorly constructed house differs little from_the 
man who makes and passes bogus money. Nor 
is his offense lessened by the fact that he 
sells his product at a cheap price, any more 
than the counterfeiter is forgiven for dispos- 
ing of his product at less than its face value’ 
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Louisianians Put Retail Service Emphasize Fair Dealings 
Ideals in a Code of Ethics 


Lake CnHaArves, La., April 25.—Because of 
flood conditions and impassable roads in 
some sections, a number of dealers were pre- 
vented from attending the meeting of the 
Louisiana Retail Lumber Dealers’ Associa- 
tion held at the Majestic Hotel in this city 
on April 23, but notwithstanding this handi- 
cap there were seventy-six present and par- 
ticipating in one of the most interesting and 
helpful meetings this revived organization 
has yet held. 

W. H. Managan, of Krause & Managan, 
Lake Charles, president of the association, 
presided over the meeting, with Secretary R. 
A. McLauchlan, of New Orleans, assisting. 
The dealers were welcomed to Lake Charles 
by President Lee, of the local Association of 
Commerce, who briefly recounted some of 
the industrial advantages of Lake Charles, 
which are destined to make of this a great 
commercial center. The most important de- 
velopment has been the recent opening of the 
deep water port here, and the dealers were 
told that since the port was opened in No- 
vember of last year, forty ships had loaded 
or unloaded at the docks. Mr. Lee stated 
that he had just that morning been author- 
ized by the members of the Association of 
Commerce to sign a contract that would 
bring to Lake Charles a new $100,000 indus- 
try. This is a cotton compress, the estab- 
lishment of which at this port will make this 
a great cotton shipping center. He also 
referred to a $250,000 cellulose plant which 
is using rice hulls and thus affording a mar- 
ket for a product which up to this time has 
been difficult for the rice farmers to handle. 
Mr. Lee extended a cordial welcome to Lake 
Charles, the sincerity of which was proved 
by the many courtesies shown to the visit- 
ors during their stay. 

Reports on Association Activities 

Following an automatic roll calf which 
immediately set every one at ease, Secretary 
McLaughlan gave a report of the activities 
of the organization. He advised that locals 
had been organized at Shreveport and Alex- 
andria and are functioning satisfactorily. 
The association had 69 members, 49 of whom 
were fully paid up, and on April 17 there 
was $1,265 in the treasury, with all bills paid 
to that date. As a result of the excellent 
report made by the secretary and the dis- 
cussions that ensued during the day, a num- 
ber of new active and associate members 
were added to the roll before the meeting ad- 
journed in the afternoon. 


Code of Ethics Adopted 


The most important subject coming before 
the meeting was a report of a committee that 
had been appointed to prepare and submit to 
the meeting a code of ethics. C. M. Mana- 
gan, of Lake Charles, chairman of the com- 
mittee, presented the report, which was dis- 
cussed thoroughly section by section and 
paragraph by paragraph and finally was 
unanimously adopted as follows: 

Believing that our vocation is a worthy one and 
that it is essential to the progress and welfare of so- 
ciety, and that the purposes and aims of this associa- 
tion can better be attained when all members under- 
stand them, we hereby adopt the following statement 
of principles, or code of ethics, which we pledge our- 
selves, individually and collectively, to observe and 
endeavor to persuade all engaged in similar vocations 
to adopt and practice: 

I. Relation of Dealer to Customer 

Believing that the highest success of our business 


can be attained only when the best interests of our 
customers have been cared for, 


Be it Resolved: 
1. That we will endeavor to increase our efficiency 


and enlarge our service to our customers for our mu- 
tual profit. 


2. That we will stock and sell only materials whose 
quality we can vouch for as affording the customer 
the best value for the price paid. 


3. That, on the principle that no bargain is fair 
unless both parties benefit therefrom, we will charge 
a profit on all goods sold, but will limit that profit to 
a reasonable return on the investment necessary ade- 
quately to serve customers’ needs. 


4. That we will honestly represent our goods, 
both in our advertising and sales talk, so that our 
customers may place absolute confidence in us and 
our goods. 

5. That we will refrain from endangering the 
credit of our customers by overselling them, or uae 
ing jobs in a hazardous manner. 


II. Relation of Dealer to Manufacturer and 
Wholesaler 


Wuereas, This association has been formed for the 
mutual benefit of its members, and an injury to one 
is deemed an injury to all, and 

Believing that the retail dealer in lumber and build- 
ing materials is the logical source of supply for the 
consumer, and the legitimate outlet for the manu- 
facturer and jobber, 

Be it Resolved: 


That it will be considered an unethical and un- 
friendly act for any mill, manufacturer, or whole- 
saler, to solicit from, quote, make estimates, or sell 
to the consumer, or user, of any building or con- 
struction materials in territory where members of this 
association are located. 

This resolution is adopted for the following reasons: 














L. I. BERTRAND, 
New Iberia, La.; 
Discussed Insurance 

Developments 





W. A. ROBINSON, 
Shreveport, La. 
Reported on Lien Law 
Legislation 


1. The retail dealer has his money invested in 
the necessary materials and gives his time in serving 
the community in which he lives. 


2. The retail dealer is forced to extend credit and 


to assume the risk resultant; therefore, he is entitled 
to the cash business that goes to the manufacturer 
when he ships the consumer direct, since the cash 
customer is the only one who can deal] direct with 
the manufacturer or wholesaler. 


3. The manufacturer and the wholesaler can not 
expect to keep the patronage and good will of the 
retail dealer while competing with him, robbing him 
of his best customers. 

4. When the retailer is forced to meet the unfair 
competition of manufacturers and wholesalers, he not 
only loses just profit, but his credit is weakened 
with those he buys from. 

While going on record as above, we assure the 
manufacturers and wholesalers that we will reciprocate 
in every way possible the courtesies they may ex- 
tend us. Should occasion arise, where it is to the 
advantage of both parties to consult and work to- 
gether on special contracts, we will be found willing 
to do our part. 


III. Relation of Dealer to Dealer 


One of the objects of this association being the 
promotion of harmony and friendship among its mem- 
bers, and believing that there must be a basis of 
understanding of true ethical relationship among the 
members before this object can be adequately realized, 
and realizing that in unity there is strength, 


Be it Resolved: 


That we pledge ourselves, individually and col- 
lectively, 


With Customers and Pleasant 
Trade Relationships 


1. To conduct our business honestly, fairly and 
squarely at al] times. 


2. To use our best endeavors to elevate the stand. 


ards of our business, and so conduct our affairs that 
others in the same business may find it wise, profit. 
able and conducive to happiness to emulate our ex. 
ample. 


3. To consider no personal success legitimate or 
ethical which is secured by taking unfair advantage 
of certain opportunities in the social order that are 
not enjoyed by others, nor take advantage of oppor. 
tunities to achieve material success that others will 
not take because of the questionable morality in- 
volved. 


4. To conduct our businesses so that we shail 
receive a fair profit on investment. 


5. To refrain from “cut-throat” competition, price- 
slashing, ‘‘knocking’? our competitors, and other 
nefarious practices which hurt rather than help, and 
which sooner or later will act as a boomerang to our 
own individual business. 


6. To exchange legitimate information about our 
business, for our mutual benefit, which will help to 
promote understanding, correct unfair practices, and 
make the business more profitable. ‘ 


7. To refrain from undue solicitation for business 
in towns where we do not have stocks of merchandise, 
never shipping in without first consulting with the 
dealer, or dealers, regularly doing business at that 
location. 


8. To cooperate together to overcome unfair prac- 
tices of contractors, carpenters, and other customers, 
such as playing one dealer against the other, misrep- 
resenting prices quoted, etc. 


9. To be friendly and courteous to each other at 
all times. 


Committee Reports 


R. F. Mestayer, of New Orleans, chairman 
of a committee to confer with a similar com- 
mittee from the southern pine manufacturers 
to discuss matters of mutual interest, re- 
ported that these matters were being held in 
abeyance awaiting the organization of the 
manufacturers’ committee. He expected that 
a meeting soon would be held and the joint 
committee would begin to function in a way 
beneficial to both manufacturers and dealers. 
Upon motion, this committee was continued. 

After some discussion, a motion prevailed 
that a.committee on arbitration be appointed, 
this committee to handle any disagreements 
arising between manufacturer and dealer or 
dealer and dealer. This will be a standing 
committee of the association and is expected 
to be an important one. 

W. A. Robinson, of Shreveport, chairman 
of the committee on lien laws, reported that 
legislation had been watched closely, the 
committee had been quite active and as a 
result a satisfactory lien law is in effect in 
Louisiana. He urged dealers to keep closely 
in touch with this matter, as it was one of 
great importance and one which they could 
not afford to overlook. Mr. Robinson was 
thanked for the splendid work he and his 
committee had done, and upon motion the 
committee was continued. 

L. I. Bertrand, of New Iberia, brought up 
the question of insurance rates, and thought 
that the effort being made by the fire pre- 
vention bureau to increase rates should be 
vigorously opposed. The rates as proposed 
by the bureau would increase the insurance 
rates of the retail dealers from 20 to 25 per- 
cent. In this connection, G. L. Kline, of 
Shreveport, mentioned another injustice with 
which dealers are having to contend. This 
is the regulation providing for the payment 
of a license fee by every truck driver and 
also the installation of governors on trucks 
to regulate their speed. His own concern 
had successfully fought these matters for a 
long time, but finally had lost out. Others 
took part in this discussion, and as a result 
a motion prevailed to appoint a legislative 
committee to look after matters of this kind 
in future sessions of the State legislature. 

A. L. Ford, managing editor of the AMER- 
ICAN LUMBERMAN, Chicago, was introduced 
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and brought greetings and good wishes to 
the association from that publication. He 
briefly reported on business conditions gen- 
erally throughout the country and especially 
in Texas, having just completed a trip 
through that State from the Sabine River to 
the Mexican border at El Paso. 

At the close of the morning session, the 
members adjourned to the Majestic Hotel, 
where they were guests of the local lumber 
retailers and manufacturers at a delightful 
luncheon. This was presided over by Presi- 
dent W. H. Managan and during its progress 
informal talks were made by a number of 
dealers and representatives of lumber manu- 
facturers and manufacturers of other build- 
ing materials. Among those was B. 
Musser, a long time lumber manufacturer 
who recently has entered the retail business 
in this section. Mr. Musser formerly was 
general manager of the Bowman-Hicks 
Lumber Co.’s operation at Oakdale, La. 


Afternoon Session 


The afternoon session was devoted largely 
to committee reports and discussion of the 


organization of district or regional auxil- 


jaries. For the committee on regional asso- 
ciations, O. B. Hopkins, of Lafayette, recom- 
mended that the State be divided into seven 
districts, naming the headquarters of each, 
and that a chairman be appointed for each 
district, who will be located in the headquar- 
ters town. This report was adopted and the 
work of organizing 


naire that had been sent out from the secre- 
tary’s office and the replies to it, which threw 
considerable light on the situation in many 
parts of the State. 


Answers to Questionnaire 


1. Do you favor organization of local and dis- 
trict branches of association? Yes, 22; no, 2; no 
answer, 1. 


2. Do you believe that interest should be charged 
on accounts that are overdue? Yes, 22; nv answer, 3. 


8. Are you in favor of mills selling only on a 
basis of credit? Yes, 20; no answer, 5. 

4. Do you favor selling only on a basis of profit? 
Yes, 24; no, 1 

5. What are the business prospects in your com- 
munity for the balance of the year? Good, 14; very 
good, 4; poor, 7. 


6. What are your plans for increasing business? By 
mail and personal calls; more variety of stock handled; 
more advertising—business is good; prospects better 
and getting some sunshine; advertising and _ solicita- 
tion; none; more work; personal campaigning; advertis- 
ing ‘and encouraging improvement; stop manufacturers 
selling to consumers; sales promotion through ad- 
vertising, good stocks and good service; continued 
hard work and a square deal to everyone; to keep for- 
ever plugging; getting up early and going to bed late; 
do not know just what will do but certainly am not 
going to cut prices in order to increase sales; good 
service. 

7. Do you find auto trucks more profitable for local 
deliveries than teams? No. 9; Yes, 13; 1 doesn’t use 
teams and 1 uses only teams and one uses nothing. 


8. Do you favor admitting strictly building material 
dealers into association? Yes, 19; no. 3; no answer, 


9. Have you a demand for short lengths in your 
narket? Very little, 7; yes, 5; none, 12; no answer, 1. 

10. Do you make special effort to push short 
lengths? Yes, 20; no, 5 





the district auxiliaries | 
will proceed as rapidly 
as possible. 

The districts as 
recommended by the 
committee are as fol- 
luws: 





District No. 1: Head- 
quarters, New Orleans: 


taking in that part of the 
state within 40 miles of 
New Orleans. 

District No. 2: Head- 
quarters, Lafayette; tak- 
ing in as far as Morgan 
City on the east, Mer- 
menteau River on_ the 
west, Ville Platte on the 











north. 


District No. 3: Head- 
quarters, Lake Charles; The “Point Fermin,” 


Mermenteau River on the Charles. 
east, State line on the 
west, from Elizabeth and 
Rose Pine on the north 
to the Gulf. 

District No. 4: Headquarters, Alexandria; from 
Rose Pine and Elizabeth on the south to Natchitoches, 
Winnfield and Harrisonburg on the north, from the 
Mississippi River on the east to the Sabine River on 
the west. 

District No. 5: Headquarters, Shreveport; from 
Natchitoches on the south to the Arkansas State line 
on the north, from Summerville, Bienville, Arcadia and 
Creston on the east to the Texas State line on the 
west. 

District No. 6: Headquarters, Monroe; from Arcadia 
on the west to Mississippi River on the east, from Har- 
risonburg and Winnfield on the south to Arkansas 
State line on the north. 

District No. 7: Headquarters, Plaquemine; Plaque- 
mine, Napoleonville, Donaldsonville, Thibodeaux and 
Houma, Port Allen, Gross Tete, New Roads and those 
towns between the eastern boundary of district, No. 2 
and the Mississippi River. 


G. L. Kline, of Shreveport, told of the 
work that had been accomplished by the 
local organization there. Eight yards are 
represented in this organization and he re- 
ported that at every meeting there had been 
sixteen present, or two representatives from 
each yard that is a member. Mr. Kline in 
his talk laid down as a general proposition 
that the answer to the question, “How to get 
more volume at better prices” is to “Have 
confidence in one another.” 


Homer Harris, of Alexandria, reported for 
the local organization in that city and told 
of some of the difficulties encountered in try- 
ing to secure full codperation of the deal- 
ers in that section. 


Secretary McLauchlan read a _ question- 








one off the forty ships in the harbor at Lake 
This was the first ocean-going freighter to ascend the river to 
the Long-Bell Lumber Co.’s plant with Douglas fir lumber from the 
West Coast. 


11. Do you believe auto truck drivers should be 
charged drivers license? No, 21; yes, 2; no answer, 2. 

12. Do you believe present lien law satisfactory? 
No. 13; yes, 8; no answer, 4. 

13. Do you operate a millwork or planing mill plant 
in connection with your business? Yes, 6; no, 12; no 
answer, 7. 

For the executive committee, which held 
a meeting while the afternoon session was in 
progress, President Managan reported that 
they had selected the third Saturday in July 
as the time for the next meeting of the asso- 
ciation, this meeting to be held at Shreve- 
port. ‘All of the district chairmen who will 
be appointed in the meantime will be ex- 
pected to report at this meeting, and the 
members were urged to make an effort to 
secure a membership of 100 in the associa- 
tion by that time. Mr. Managan remarked 
that whenever the association could include 
in its membership 100 of the retail lumber 
concerns in the State, there would be little 
trouble in handling the various problems of 
merchandising that are constantly arising. 


Informal talks were made by a number of 
the members and the meeting closed at 4 
o’clock with a vote of thanks to the dealers 
of Lake Charles for their splendid entertain- 
ment. 

Sightseeing Trip Taken 

Following adjournment, the visitors were 
taken in two big sightseeing buses to the 
municipal docks, where they had an oppor- 





tunity to see one of the large shipping board 
vessels taking on cargo for Hamburg, Ger- 
many. This cargo consisted largely of rice 
and lumber, both of which are important 
products of this section. Following the trip 
to the docks, the visitors were taken to the 
plant of the Long-Bell Lumber Co., where 
they were shown the great stocks of yellow 
pine and Douglas fir, the fir lumber having 
been brought in by vessel from the plant at 
Longview, Wash. It is planned by the Long- 
Bell Lumber Co. to make the Lake Charles 
plant a distributing center for the entire 
southwestern territory, and at this plant will 
be assembled Douglas fir and hemlock lum- 
ber and cedar shingles from Washington, 
white pine lumber and doors from California, 
oak flooring from Louisiana and Arkansas, 
creosoted posts and piling and yellow pine 
lumber from Louisiana, thus making it pos- 
sible for a dealer to secure mixed cars con- 
taining anything in the line of lumber or 
lumber products that he requires. 


Following the visit to the Long-Bell plant, 
the party was taken to the plant of the 
Davidson Sash & Door Co., which is doing 
an extensive business in the manufacture 
of sash and doors and special millwork, and 
also carries a line of stock goods. Here they 
saw in progress, work on frames, sash and 
millwork for a six-story building now under 
construction in Lake Charles. 


Those Attending 


R. Lambert, Minden Lumber & Wood Yard, Min- 
den; P. C. Connell, Ruston Lumber & Supply Co., 
Ruston; B. M. Musser, Louisiana Western Lumber 
Co., Lake Charles; . Managan, Krause & Mana- 
gan Lumber Co., Lake Charles; C. M. Managan, 
Krause & Managan Lumber Co., Lake Charles; Fred 
Voorhies, Lafayette Lumber Co., Lafayette; E. 
McMillan, Krause Managan Lumber Co., Lake 
Charles; Paul W. Ayre, Krause & Managan Lumber 
Co., Lake Charles; O. B. Hopkins, Hopkins Bros. 
Co. (Inc.), Lafayette; L. L. Thompson, Hopkins 
Bros. Co. (Inc.), Sulphur; A. J. Dupuy, Bossier City 
Lumber Co., Bossier City; Carney James, Victoria 
Lumber Co., Shreveport; Paul Romera, Hopkins Bros. 
Co. (Inc.), Youngsville; Morgan J. Musser, Louisiana 
Western Lumber Co., Lake Charles; F. Lisle Peters, 
Louisiana Western Lumber Co., Lake Charles; Fred 
T. Griffith, Krause & Managan Lumber Co., De- 
Ridder; J Gary, Broussard Lumber Co., Kaplan, 
and Reaux Lumber Co., Abbeville; Robert Privat, L. 
Privat, Rayne; Joseph Gossen, Jr., Rayne Lumber 
Yard, Rayne; Frank Sibille, Hopkins Bros. Co. (Inc), 
Sunset; Homer H. Harris, Hill, Harris & Co., Alex- 
andria; J. Frank Carroll, Carroll Lumber Co., Alex- 
andria; C. M. Carroll, Krause & Managan Lumber 

o., DeQuincy; L. I. Bertrand, Bertrand Lumber Co., 
New Iberia; E. P. Folse, New Iberia; J. C. Murphy, 
Hill, Harris & Co., Alexandria; August Arry, St. 
Landry Lumber Co., Opelousas; W. H. Deax, Krause 
& Managan Lumber Co., Vinton; Gilbert E. Derouen, 
Krause & Managan Lumber Co., Lake Charles; E. E. 
Hoag, Krause & Managan Lumber Co., Crowley; 
E. G. Keller, Central Lumber Co., Crowley; s 
St. Germain, Mouton Lumber Co., Lafayette; W. E. 
Faught, W. E. Faught Lumber Co., Welsh, La.; ; W. 
A. Robinson, Robinson-Slagle Lumber . Shreve- 
port; G. L. Cline, Cline Lumber & Manufacturing 
Co., Shreveport; L. F. Glaze, George C. Vaughan & 
Sons, Alexandria; S. J. Dauterive, Dauterive Lumber 
Co. (Inc.), Pineville; Paul V. Nohe, St. Germain-Nohe 
Lumber Co., Jennings; R. F. Mestayer, Roca-Mestayer 
Lumber Co., New Orleans; F. T. Foote, Peoples Lum- 
ber Co., Kaplan; C. E. Cline, Lyons Lumber & Coal 
Co., DeQuincy; P. U. Voorhies, Lafayette Sash 
Door Co., Lafayette; C. A. Copenhaver, Victoria 
Lumber Co., Shreveport; Thomas Hutchinson, Re i 
kins Bros. Co., Duson; J. B. Arretteig, Scott; 

Reaud, Krause & Managan Lumber Co., Jennings; 
R. D. Swayze, Allen Manufacturing Co., Shreveport; 
Rudolph E. Krause, Krause & Managan Lumber Co., 
Lake Charles; R. J. Abbott, Darling Lumber Co., 
Baton Rouge; Louis Stelly, St. Landry Lumber Co., 
Opelousas; R. A. McLauchlan, secretary, New Or- 
leans; Charles Debaillon, Lafayette; D. H. McDirmid, 
Cole "Manufacturing Co., Alexandria; ah Montgom- 
ery, Paul M. Waitt Lumber Co., Lafayette; Curtis 
Read, Frost Lumber Industries (Inc.), Shreveport; 
W. P. Weber, Powell Lumber Co., Lake Charles: 
= D. Hoover, Powell Lumber Co., Lake Charles; 

O. Parker, The Glidden Co., New Orleans; L. P. 

eR, Long- Bell Lumber Co., Lake Charles; E. B. 
Powell, Long-Bell Lumber Co., Lake Charles; E. E. 
Krauss, Industrial Lumber Co., Elizabeth; L, W. 
Riggs, ‘Industrial Lumber Co., Elizabeth; J. Davidson, 
Davidson Sash & Door Co., Lake Charles; J. L. Glaze, 
Hillyer Deutsch Edwards (Inc.), Oakdale; S. 
Coats, White-Grandin Lumber Co., Slagle; L. E. Sigur, 
Southern Pine Association, New Orleans; A. Fs 
Frith, Johns-Manville Co., Lake Charles; W. E. Lee, 
president Chamber of Commerce, Lake Charles; jemes 
G. Simpson, Lake Charles; T. J. Toler, T. J. Toler 
Lumber Yard, Crowley; J. H. at j™ Vernon 
Parish Lumber Co., Kurthwood; J. L.. "McBride, 
Vernon Parish Lumber Co., ‘gt tevood: W._ R. 
Cornelius, Atlas Portland Cement Co., Kansas Cit : 

A. L. Ford, AMERICAN LUMBERMAN, Chicago; 

a ee Lutcher & Moore Lumber Co., Orange, Tex.; 

Lewis, Cornell Wood Products Co., Chicago; 

RS Connell, William Buchanan, Texarkana, Ark. 
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Central Kansans Aim at Better Merchandising 


It Means Forceful Sales Efforts, Good Service, Setting and Sticking 
toa Fair Price, and Collecting That 


Sauina, Kans., April 25.—The Central Kan- 
sas Lumbermen’s Association held its seventh 
annual convention here last Thursday and Fri- 
day—a rousing convention that was unanimous- 
ly agreed to have been the best ever in the 
organization’s career. The registration totalled 
272 and the attendance well over three hundred. 

The convention opened Thursday afternoon 
with an address of welcome by James Hargett, 
president of the Salina Chamber of Commerce, 
followed by an eloquent response by D. J. Fair, 
of Sterling, Kans., former president of the 
Southwestern Lumbermen’s Association. 

The theme of the entire convention—mer- 
chandising—was introduced after the first pre- 
liminaries of the opening session, when V. L. 
Teeter, of the Crihfield-Teeter Lumber Co, 
Geneseo, Kans., led a discussion on “Why You 
Should Advertise.” A display room even for 
the small lumber yard was urged as one of the 
best methods of advertising, the point brought 
out by Mr. Teeter being that the ability to 
see and handle any commodity leads the cus- 
tomer to greater interest in that product. He 
told of the house organ publication which his 
firm prints and of its advantages as an ad- 
vertising medium. Two other Kansas dealers 
told of using the same methods and obtaining 
results. 

H. Wildgen, of the Wildgen Lumber Co., 
Hoisington, Kan., discussed what happens when 
the price is cut. The idea of taking business 
away from a competitor or from another ter- 
ritory by cutting prices was decried in the dis- 
cussion that followed and the point brought out 
that every time the price is cut the volume of 
business must soar out of proportion-or money 
is lost to the firm. 

“A cut in price can not be depended upon to 
increase sales,” Mr. Wildgen said. “It reduces 
the fair gross margin of profit. Your overhead 
does not change and neither does your cost. As 
your gross profit is reduced your volume of 
sales must increase enormously. A 5 percent 
cut means a 25 percent increase in volume musi 
be made, for instance; a 10 percent cut neces- 
sitates a 6624 increase in volume; a 12% per- 
cent cut beests the needed increase in volume 
of business to 100 percent and if you cut the 
price 15 percent the volume of business must 
increase 150 percent. There is danger in quick 
turnover in the lumber business, which depends 
not on the whims of the people but on their 
need and their buying power.” 

Clinton Scott, Topeka, cited the fact that if 
a screen door which sells for $3 were reduced 
to $2.70, it would mean that $20,000 more busi- 
ness must be done that year to bring the earn- 
ings up to the previous level. Increased sales 
brought on by a cut in price increase the risk 
of bad accounts, too, it was pointed out. The 
sentiment of the convention was _ noticeably 
against price cutting. 

Free delivery in the country was the subject 
of lengthy discussion. The lumbermen de- 
clared themselves against the plan but admitted 
they still deliver. D. J. Fair stated that in his 
Hutchinson yard the average haul now is sev- 
enteen blocks where it used to be seven. “We 
can’t deliver a bundle of shingles seventeen 
blocks and make any money,” he said. 

O’Neill Ryan, merchandising counsel of the 
Celotex Co., Chicago, was the final speaker of 
the afternoon. 

All was not business at the convention, for 
the annual banquet Thursday night, followed 
by the annual “jamboree” and dance, and the 
farewell dance Friday evening, together with 
a breakfast for the women who are attending, 
furnished plenty of social hours. 


FRIDAY SESSIONS 


The Central Kansas lumbermen’s convention 





on Friday elected James Boulware, of the 
Badger Lumber Co., Herington, Kansas, as 
president for the coming year. He succeeds 
Austin P. Sanborn, of the A. M. Sanborn Lum- 
ber Co., Chapman, the youngest president the 
association has had, being only 28 years old. 
Mr. Sanborn becomes president ex-officio, a 
new office in the association. Other officers 
chosen are: 

First vice president—Forrest McCandless, Hutchin- 
son Lumber Co., Hutchinson. 

Second vice president—Frank Fitzgerald, McAlis- 
ter-Fitzgerald Lumber Co., Waterville. 

Directors—Austin P. Sanborn, A. M. Sanborn Lum- 
ber Co., Chapman, president ex-officio; H. C. Wildgen, 
Wildgen Lumber Co., Hoisington; J. W. Berry, 
Golden Belt Lumber Co., Manhattan; Glen C. Taylor, 
Taylor & Sons Lumber & Implement Co.; Lyons; M. 
P. Dinges, Schwaller & Sons, Hays; C. D. urk- 
holder, E. R. Burkholder Lumber Co., McPherson; 
John Houston, Houston Lumber Co., Newton. 

Mr. Houston is very much in earnest about 
selling lumber and getting the Kansas lumber 
dealers to sell themselves to their community 
by getting out and doing something for the 
town. His talk during the discussion on 
“Credits and Collection Policies” on the morn- 
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ing of the last day’s session was along those 
lines. 

Although the theme of the convention this 
year was “better merchandising” the keynote 
throughout was that Kansas lumbermen must 
“play fair” in business—must not only live but 
let live, must take a broader view of commu- 
nity interest, giving back to their own town 
or community something of the help which 
they receive from it, and must sell ideas and 
service as well as lumber. 

Ted Sanborn, of the A. M. Sanborn Lumber 
Co., Belleville, presented for discussion the 
topic “Credits and Collection Policies,” based 
on a thesis he prepared last spring when he 
graduated from the Kansas University school 
of business. “In preparing this thesis Mr. San- 
born sent out questionnaires to the Kansas 
dealers themselves, so that the material which 
he brought on the subject of credits and col- 
lections was gleaned from the men _ before 
whom he now spoke. That the larger part of 
the sales made by Kansas lumber dealers are 
credit transactions was one of the points 
brought out in the talk. He showed, too, that 
the agreement providing for two, three and 
four payments during the course of construc- 
tion is used more than any other plan of pay- 
ment in Kansas; that the giving of discounts 
is generally practiced among the Kansas deal- 


ers; that both line and independent yards are 
selling too much material to poor pay pros- 
pects; that the lien law is a valuable aid to the 
lumbermen; and that losses from bad accounts 
are apparently on the wane. Thirty-four percent 
of the line yards and 21.5 percent of the inde- 
pendent yards report that their loss from bad 
debts in 1925 was one-half of 1 percent of 
their total sales. 

Mr. Sanborn’s talk introduced the problem 
of discounts for cash. James Boulware opposed 
the discount idea, his theory being that the 
lumber dealer should have a price and stay 
with it. D. J. Fair was of the same opinion, 
saying “when you discount the price you also 
discount the goods.” In speaking of discount 
for cash Mr. Fair explained that at his own 
lumber yards cash means money in hand. “Cash 
is not 30 days time,” he declared. 

C. D. Burkholder, McPherson, expressed the 
opinion that each sale should be made to take 
care of itself and should determine whether 
or not a discount should be allowed. 

Glen Taylor, of the Taylor & Sons concerns, 
Lyons, came out in strong defense of the dis- 
count method. “I take the side of the eus- 
tomers,” he said. “I believe in a 2 percent 
discount for cash. The man who pays his 
money for the goods is an easy customer for 
the firm to handle. He doesn’t cost as much 
as the man who buys on credit, and his trade 
is of more value, therefore, to the firm. I be- 
lieve in recognizing that fact through the dis- 
count.” 

An appeal for more definite terms of credit 
on the part of the Kansas lumber dealers was 
made by J. W. Berry, Manhattan. “This dis- 
count business,” he said, “is merely a method 
we have of trying to kid our customers into 
thinking we are giving them something because 
they have money in their pocket. As lumber- 
men we do not have definite enough terms of 
credit. We are selling just as we did twenty- 
five years ago. -That’s our mistake. There 
have been many changes in. the last five years 
and many influences exerted to keep people 
from paying bills at their making. One is the 
installment payment plan. People are being 
urged to buy automobiles, radios, phonographs 
and everything else on the installment plan. 
The result is that their ready money is gone 
each week. The automobile salesman takes 
back the car which is not paid for. The lum- 
berman has never devised a plan that meets 
that. And we are going to get left unless we 
acquire more sense or apply what we have and 
start a definite credit plan of our own.” 


Kennett Hudson, Ardmore, Okla., president 
of the Southwestern Lumbermen’s Associatign, 
said he favors discount for cash and a little 
less discount for short credit, with interest for 
long time accounts. “One is the banking busi- 
ness, the other is merchandising,” he said. Mr. 
Hudson was one of the distinguished visitors 
at the Salina convention. E. E. Woods, Kansas 
City, Mo., secretary of the Southwestern asso- 
ciation, also spoke. “Not only in point of 
attendance, but in the interest and developmenit 
of the discussions, the Salina convention is the 
best of this year,” Mr. Woods said. “The 
arrangements made to give the people a good 
time are a noticeable part of the Kansas meet- 
ing.” 

Another distinguished visitor and the prin- 
cipal speaker was Pryor Irwin, nationally 
known retail counselor and investigator, Mil- 
waukee, Wis. He took part in the discussions 
and spoke twice, at the banquet and on the 
morning of the closing day, when he discussed 
“Picking the Winner,” urging the lumber deal- 
ers to find out what things sell readily and 
with profit and then to push those profitable 
lines. He cited the old saying of Theodore 
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Roosevelt who said “trust in the Lord and take 
your own part” as a good example for the 
ijumber dealers to follow. 


An innovation was the presentation of a two 
act farce, “When Mrs. Jones Shops at the 
Retail Lumber Store,” on Friday afternoon. 
The question box, too, was more than usually 
interesting this year. From it arose the old 
question of how to sell cement and what price 
to ask. D. J. Fair finally got across a motion, 
which was adopted, that the officers of the 
Central Kansas Lumbermen put the association 
on record as standing for a minimum of 20 
cents a sack, carload lots; and that they also 


Lumbermen 


Stockton, Cauir., April 23.—The second dis- 
trict conference of Rotary International held 
in this city Thursday, Friday and Saturday of 
this week, was one of the biggest and most 
successful conventions ever held in the West. 
A total registration of 4014 delegates from 
western States and Hawaii topped all previous 
registrations of meetings of this organization. 

Al Roth, of Palo Alto, was elected district 
governor for the new year, replacing Frederick 


go on record as believing that the proper chan- 
nel for distribution of cement is through the 
retail dealer. 

In the list of resolutions adopted was one 
which said: 


Oak flooring is coming into more general use in our 
territory and we wish to request the traffic depart- 
ment of the Southwestern Lumbermen’s Association, 
of which most of us are members, to investigate the 
freight rates on this commodity in shipments in 
straight and mixed cars, since the bulk of the flooring 
used carries a market value no higher than southern 
pine and is shipped from the same sections and is 
susceptible of heavier car loading. We can see no 
reason why the rate on oak flooring should be higher 


than the southern pine rate to any of our distributing 
points. The shipping of green or wet lumber imposes 
on us an expense of taking care of this wet lumber 
and if wet lumber is put into construction it often 
proves unsatisfactory and expensive to our customers. 
We would like to impress upon the shippers that we 
would much prefer dry lumber. It is our opinion that 
the saving in freight would compensate the shipper to 
give this more consideration. 


The Woodpecker Quartet, famous as the as- 
sociation’s own musical organization, was the 
life of the two-day gathering. It includes: 
Fred Taylor, Lyons; C. D. Burkholder, Mc- 
Pherson; H. C. Wildgen, Hoisington, and H. 
U. Darling, Wichita. 


Active in Rotary Conference 


During the conference there were held 
twenty-six luncheons at as many different clubs. 
One of these luncheons, held Friday noon, was 
in charge of Maurice Casey, of the Redwood 
Manufacturers’ Co. Most of the lumbermen 
attending the conference registered at this 
luncheon. Mr. Bird, who arranged the pro- 
gram, was highly complimented on the un- 
usual good entertainment provided. Musical 
numbers were rendered by Mich Landis, of 


in their localities and discussed changes which 
might be made for the betterment of business. 

The visiting lumbermen, all of whom were 
members of Rotary, voted appreciation to Mrs. 
Jessie E. Fraser, secretary of the California 
Retail Lumber Dealers’ Association. Mrs. 
Fraser is the only woman secretary of a lumber- 
men’s association in the United States or Canada 
and has created considerable interest in her 
work. 
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Lumbermen of Stockton, Calif., joined with Rotarian C. G. Bird, of the Stockton Lumber Co., to invite all Rotarian lumbermen of the second 
district to attend the district conference held in Stockton, April 21, 22 and 23 


A. McClung, of Huntington Park, Calif. Long 
Beach is practically assured as the meeting 
place for the 1928 gathering. 

Lumbermen were present in the city in large 
numbers during the week. C. G. Bird, manager 
of the Stockton Lumber Co., of this city, was 
active in looking after the pleasures and needs 
of these members of the industry. Previous to 
the convention he was chairman of the com- 
mittee appointed to invite the lumbermen Rota- 
rians of the district to the convention. Assist- 
ing him in his work were W. E. Bruce, Pioneer 
Lumber Co.; S. R. Rothermal, Central Lumber 
Co.; Frank Fisher, Fisher Bros.; Bill Falcon- 
bury, Falconbury Lumber Co.; O. D. Ruse, 
Tilden Lumber Co.; Bob Inglis, San Joaquin 
Lumber Co., and O. V. Wilson, Central Lumber 
Co., all of this city. Mr. Bird and the com- 
mittee sent letters to every lumberman Rota- 
rian in the district inviting them to the confer- 
ence and outlining the attraction. Accompany- 
ing one of the letters was a cartoon, part of 
which is shown herewith. On the bottom of the 
card in heavy face type was the following: 
“Come on fellows, we all stand back of Rotarian 
Charlie in extending to the Rotarian lumbermen 
of the second district a cordial and hearty 
invitation to Stockton’s big Rotary conference, 
April 21, 22 and 23.” 


the Falconbury Lumber Co., and Frank Smith, 
leader of the Associated Glee Clubs of Cali- 
fornia. There were also songs by the Cotton 
Blossom Singers, of Mississippi, and commu-. 
nity singing lead by Joe Baird, well known 
song leader. The principal address was deliv- 
ered by S. R. Black, secretary-manager of the 
California Forest Protective Association. Many 
of the local lumbermen not members of Rotary, 
were present as guests. Some members of the 
industry in San Francisco were also guests 
of Mr. Bird on this occasion. 

Following the close of the convention, 
seventy-six members of the California Retail 
Lumbermen’s Association met with the board 
of directors at the Stockton Chamber of Com- 
merce auditorium. Herbert Graham, former 
president of the Master Plumbers’ Association, 
addressed the gathering on the subject of 
“Credits.” 

C. W. Pinkerton, newly elected president of 
the Whittier (Calif.), Rotary Club, also spoke 
to the lumbermen. His remarks had to do 
with the legislative work of the California lum- 
bermen. He deglared that at the present time 
the legislative work is progressing at a 100 
percent rate in all lines. 

Various other lumbermen of the State also 
made short talks, outlined business conditions 


Has One Yard Under Water 


St. Lours, Mo., April 27.—Of the nine re- 
tail lumber yards operated in southeast Mis- 
souri, which is in the flooded area, by the 
E. C. Robinson Lumber Co., only one is 
actually under water, according to Fred M. 
Robinson, president of the company, which 
has headquarters in the Arcade Building, St. 
Louis. The yard under water is at New 
Madrid, which has been abandoned by most 
of the town’s inhabitants, including the man- 
ager of the Robinson yard. 

Mr. Robinson said that while the New 
Madrid yard is under water the lumber is 
all in sheds, and that they expected the loss 
to be light. Of course, the retail lumber 
business is at a standstill throughout south- 
east Missouri, Mr. Robinson added. 

“The greatest losses will be to the farm- 
ers,” he said. “They will be needing consid- 
erable lumber to make repairs as a result of 
the floods, which are the worst since 1847. 
They are without funds, and the extent of 
their repairs will depend largely upon the aid 
they receive from the Red Cross and other 
agencies,” 
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Since their organization, the six 
Associated Lumber Mutuals have 
returned to their policyholders in 
dividends a total of $34,915,845 
— ve serge a saving of ap- 
proximately 40% in insurance 
costs. At the same time they have 
given—and are now giving the 
most complete service and protec- 
tion the lumberman has ever 
known—designed for and distinct- 
ly fitted to the needs of the lumber 
industry. 

Write any of our companies for full 

information about both the protection 


and the saving represented by our 
policies. 


ASSOCIATED 


LUMBER 
MUTUALS 


The Lumber Mutual Fire Insurance Co., of 


Boston, Mass. 
Lumbermens Mutual Insurance Co., of Mans- 


field, Ohio 


Northwestern Mutual Fire Association of 


Seattle, Wash. 


Pennsylvania Lumbermens Mutual Fire 
Insurance Co., of Philadelphia, Pa. 
Central Manufacturers Mutual Insurance Co., 
of Van Wert, Ohio 
Indiana Lumbermens Mutual Insurance Co.. 
of Indianapolis, Ind. 


What she Associations Are 
Planning and Doing 


May 2—Central Committee on Lumber Standards, De- 
partment of Commerce, Washington, D. O. 

May 3—National Committee on Wood Utilizatien, Wash- 
ington, D. C. Annual. 

May 3-5—Ohamber of Commerce of the U. S. A., Wash- 
ington, D. C. Annual. 





ama Dealers, Tut- 
wiler Hotel, Birmingham, Ala. 


May 9-11—Associated Cooperage Industries of America, 
Hotel Jefferson, St. Louis, Me. Annual. 


May 12—Georgia Retail Lumber & Millwork Association, 
Macon, Ga. Semiannual. 


May 16-17—Loyal Legion of Loggers & Lumbermen, 
Portland, Ore. Semiannual meeting beard of directors. 


May 18—Southern Cypress Manufacturers’ Association, 
New Orleans, La. Annual. 


May 18-19—American Walnut Manufacturer’s Associa- 
— a Lick Springs Hotel, French Lick, Ind. 
nnua 


June 17-19—Lumberman’s Club of Arizona, Monte Vista 
Hotel, Flagstaff, Ariz., Annual. 


June 21-22—Plywood Manufacturers’ Association, Edge- 
water Beach Hotel, Chicago. Midsummer meeting. 


Aug. 22-28—National Retail Lumber Dealers’ Asso- 
ciation, Winthrop Hotel, Tacoma, Wash. Annual. 


Sept. 15-16—National Hardwood Lumber Association, 
Congress Hotel, Ohicago. Annual. 


Plans for Coopers’ Convention 


Sr. Louis, Mo., April 25.—The program for 
the twelfth annual convention of the Associated 
Cooperage Industries of America, which will 
be held at Hotel Jefferson, St. Louis, May 9, 
10 and 11, was made public today by C. G. 
Hirt, secretary and manager of the association. 

The first day of the convention will be oc- 
cupied with registration of members, meetings 
of grade rules committees, the tight coopers’ 
group and the executive committee. 

On the second day at 10 a. m., the entire 
slack cooperage branch, all groups, will meet. 
Reports of grade rules committee will be re- 
ceived regarding proposed changes in_para- 
graph 21 of grade rules, covering mill run 
apple barrel staves, to clarify the rule with 
respect to the question of discoloration, weather 
stain and mould. Revision of estimated weights 
on slack cooperage stock also will be con- 
sidered. 

The tight stave and heading group will meet 
at 10:30 a. m. the second day to consider 
further the subject of statistics. At 1:30 p. m. 
the tight and slack coopers’ group will meet, 
and at 2 p. m. the entire tight cooperage branch 
will meet to consider recommendations of 
changes by the grade rules committee. 

The slack coopers’ group and the coiled elm 
hoop group will meet at 3 p. m. The various 
groups will elect officers. 

The general session will be held Wednesday 
morning, with Edgar J. Kahn, president of 
the National Cooperage & Woodenware Co., 
of Peoria, Ill., presiding. The principal ad- 
dress will be delivered by Harold M. Bixby, 
vice president of the State National Bank and 
president of the St. Louis Chamber of Com- 
merce. 

The annual association dinner will be given 
at the Jefferson at 6:30 p. m. Tuesday, with 
the St. Louis cooperage interests providing the 
entertainment features. 

Mississippi-Louisiana Mill Men 

LaureL, Miss., April 25.—Last Tuesday, the 
Mississippi-East Louisiana Saw Mill Managers’ 
Association held its regular meeting here at 
the Hotel Pinehurst, with the President D. H. 
Foresman, general manager of the Sumter 
Lumber Co., Electric Mills, presiding. Twelve 
of the mills were represented. 

There was no specified topic for discussion, 
but considerable time was spent in talking of 
kiln drying with particular reference to speci- 
fied moisture content. It was decided that the 
meetings be held quarterly. 

The following directors were ‘elected: A. J. 
Glassow, general manager Wausau Southern 
Lumber Co., Laurel; F. A. Mullett, general 
manager Long-Bell Lumber Co., Quitman; A. 


B. Welch, general superintendent J. J. New- 
man Lumber Co., Hattiesburg; J. E. Welch; 
secretary Duboise Lumber Co., Lake, Miss: 
D. H. Foresman, general manager Sumter 
Lumber Co., Electric Mills; R. E. Cassibry, 
manager Finkbine Lumber Co., D’Lo; W. H. 
Chandler, superintendent Great Southern Lum- 
ber Co., Bogalusa, La.; A. De Weise, president 
De Weise Lumber Co., Philadelphia, Miss. 

The directors met in the afternoon and 
elected the following officers for next year: 

President—A. J. Glassow. 

Vice president—F. A. Mullett. 

Treasurer—A. B. Welch. 

The next meeting will take place in July. 


Mahoning Valley Dealers’ Annual 


Youncstown, Onto, April 25.—The annual 
meeting of the Mahoning Valley Lumber Deal- 
ers’ Association on April 19 at the Poland 
Country Club, near that city, resolved itself 
into a lively social session without any refer- 
ence to business. An excellent dinner was 
served and music was provided by the Yoho 
and Hooker lumber boys who appropriately 
dedicated selections to each member of the -as- 
sociation. The entire musical program was 
broadcast through WKBN, located at the Cen- 
tral Y. M. C. A., Youngstown. Announcements 
were made by President Jud Yoho, who filled 
the dual role of announcer and chairman of the 
meeting. Mr. Yoho acts as announcer for the 
musicians representing his firm when they ap- 
pear before the microphone at this station every 
Tuesday evening. Short addresses were made 
by Bales M. Campbell, A. F. Kicos, Tom Lind- 
say and J. T. Murphy. 


Penn Retailers Report on Business 


PittspurcH, Pa., April 26—At its April 
meeting last Friday, the board of directors of 
the Retail Lumber Dealers’ Association of 
Pennsylvania elected Past President J. 
Marks, of Cresson, as director from the asso- 
ciation to the National association for the 
fiscal year. 

President Hart B. Daugherty of Indiana, 
Pa., and Secretary William B. Stayer reported 
to the board on’ the presentation of the ob- 
jections of the association to the present scaf- 
folding regulations of the Pennsylvania depart- 
ment of labor and industry. The officials are 
hopeful that their recommendations for re- 
vision of the regulations may be adopted virtu- 
ally as submitted. 

Reports from the directors for their respec- 
tive districts showed that business in some 
instances is not as good as last year, perhaps 
largely on account of the depression in the 
coal industry due to the miners’ strike, al- 
though in some quarters the miners have not 
responded to the strike call, and prospects 
show a tendency to grow brighter. The di- 
rectors reported as follows: 

No. 1—Business picking up some. Collections are 
slow. Miners are not going out, which will stimulate 
trade to some extent. 

No. 2—Business fair; think we will have a fair 
volume of business the coming season. 

No. 3—Business is slow, but is looking a little bet- 
ter now. 

No. 4—Business slow; labor plenty. 

No. 5—Winter business was very slow. Outlook 
now is somewhat better and a fair amount of business 
the remainder of the spring and summer is expected. 

No. 6—Conditions show fair promise of reasonable 
business. March was comparatively a good month. 

No. 7—Business is still slow but will compare well 
with last year. Not very much figuring is being done. 

No. 8—Business conditions are not as good as last 
year, although the outlook is for better business, espe- 
cially in hotels and office buildings. There is not as 
much speculative building and apartment building as 
heretofore. Industrial conditions are fairly good, but 








» APRIL 


ot asain 
the co 
ness. 
No. 
dition: 
on ac¢ 
No. 
union 
adjud 
No. 
range 
No. 
Marc! 
matin 
creasi 
No 
will | 
able 
No 
large 
ing < 
good. 
is to 


T 
Lun 
mor 
her¢ 
diat 
The 
A. 
ber 
sx IC 
tior 
tior 
tha 

par 
tha 
¢ 


~ 


vit 


—-- 





~- »* 4 of 








of 


e 
S 
C 


[Ta oF 








Apri. 30, 1927 


AMERICAN LUMBERMAN 67 





the coal strike will no doubt have its effect on busi- 
ness. 

No. 9—There is little improvement in business con- 
ditions, with prospects for the immediate future poor 
on account of the coal strike, 

No. 10—Business is slow and very uncertain. The 
union mines will continue to operate, pending the final 
adjudication of the union agreement. 

No. 11—Mines closing down until new scale is ar- 
ranged. 

No. 12—Considerable improvement was noted for 
March over previous months. There is more esti- 
mating and dealers feel confident of better and in- 
creasing business during the coming months. 

No. 18—Business is picking up. The coal strike 
will affect our district, but results will not be notice- 
able for about thirty days. 

No. 14—The business outlook is very good. Several 
large jobs are in progress. There is plenty of figur- 
ing and the percentage of estimates accepted is very 
good. There is no labor trouble and plenty of labor 
is to be had. 


Toronto Wholesalers Meet 


Toronto, Ont., April 25—The Wholesale 
Lumber Dealers’ Association held its regular 
monthly meeting at the King Edward Hotel, 
here, April 25. L. D. Barclay, of the Cana- 
dian Western Lumber Co. (Ltd.), presided. 
The event of chief interest was a report by 
A. C. Manbert, of the Canadian General Lum- 
ber Co., Toronto, who had represented the as- 
sociation at the annual convention of the Na- 
tional-American Wholesale Lumber Associa- 
tion at Atlantic City. Mr. Manbert reported 
that the wholesalers in the United States ap- 
parently had all the problems and difficulties 
that the wholesalers in Canada experience. 

Secretary J. L. Campbell submitted an in- 
vitation from the Southwestern Ontario Re- 











“One ‘ae is worth two tomorrows; 
Have you eo gee to< do tomorrow? 
Do it today!” 


1 


tail Lumber Dealers’ Association to attend its 
annual meeting and cruise on the steamers 
Hamonic and Huronic, from Sarnia to Sault 
Ste. Marie and return, on May 24 and 25. 

A communication was read from the Ontario 
Retail Lumber Dealers’ Association, asking the 
wholesalers to consider a proposal for in- 
cluding piece tallies with every invoice» The 
wholesalers discussed the matter and decided 
that it would be quite satisfactory to include 
with invoices piece tallies for all shipments 
of dimension stock, showing the quantities of 
the various widths, thicknesses and lengths. 


Missouri Reforestation Plans 


St. Louis, Mo., April 26—Plans for ad- 
vancing the cause of reforestation in Missouri 
through relief from taxation of growing tim- 
ber and collecting the revenue at the time 
the timber crop is harvested were laid at the 
annual meeting of the Missouri Forestry As- 
sociation, which was held yesterday at Hotel 
Chase. 

A committee was appointed to discuss ways 
and means of bringing this needed relief and 
is composed of Jules A. Fremon, vice presi- 
dent of the Missouri Southern Railway, Leeper, 
chairman; Dr. Hermann von Schrenk, consult- 
ing timber engineer and president of the Mis- 
souri Forestery Association; A. R. Fathman, 
vice president, Western Tie & Timber Co., 
and president of the National Association of 
Railroad Tie Producets, St. Louis; John 
Penney, general superintendent of plants, T. 
J. Moss Tie Co., St. Louis, and W. P. Gruner, 
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Philip Gruner & Bros. Lumber Co., St. Louis. 
The question of educating the public of Mis- 
souri to the importance of forestry work also 


came in ‘for considerable discussion at the 
meeting. 

The forestry department has been supported 
by private funds subscribed through the Mis- 
souri Forestry Association, except for a period 
of four months during the session of the last 
Missouri legislature. The sum of $20,000 was 
subscribed for two years’ maintenance by lum- 
ber, cross tie and railroad interests, the ap- 
propriation for the department’s support hav- 
ing been vetoed by the governor. 

_ While no definite word has been received, 
it is understood that Gov. Baker will sign 
the present bill, but that he will release for 
the present only about $15,000 of the appropria- 
tion for the support of the department for the 
next two years. Until word is received, the 
plans of the department are rather indefinite. 
The following officers were re-elected: 
President—Dr, Hermann von Schrenk. 


Vice president— J. W. Fristoe, president, T. J. 
Moss Tie Co., St. Louis. . J 

Vice president—Mrs. Marie Turner Harvey, rep- 
resenting the Missouri Federation of Women’s Clubs, 
Kirksville. 


Secretary—Frederick Dunlap, State forester. 

Treasurer—W Gillum, president, Bank of 
Barnett, Barnett. 
_ Mr. Fremont was added to the council, which 
is composed of the officers and the following: 
Col. Charles C. Bell, Booneville; Dr. William 
H. Black, Marshall; Paul W. Brown, St. 
Louis; H. A. Buehler, Rolla; John F. Case, 
Wright City; Roy Godsey, Jefferson City; W. 
P. Gruner, St. Louis; J. H. Himmelberger, 
Cape Girardeau; Mrs. Clay Jordan, St. Louis; 
W. T. Kemper, Kansas City; R. E. Lee, 
Springfield; O. L. Munger, Piedmont; T. T. 
Poleman, St. Louis; Dr. Milford Riggs, Iron- 
ton; Julius Seidel, St. Louis; Edward J. White, 
St. Louis; R. B. White, Kansas City. 

In the absence of Dr. von Schrenk, Dr. 
Riggs presided at the meeting. 


"2 ee eeaeaeeaeaa: 


Alabama Dealers to Organize 


BirMINGHAM, Ata., April 25.—Plans are 
being made to hold a meeting here at the Tut- 
wiler Hotel, on May 6 and 7, to organize an 
Alabama association of retail lumber and build- 
ing material dealers. The present lien laws 
on the statute books of Alabama are very un- 
satisfactory to the lumbermen and it is planned 
at this meeting to draw up a new lien law to 
present to the State legislature for enactment. 


(Gag a@aaaaaanms 


Georgia Forestry Annual 

Datton, Ga., April 25—At the annual con- 
vention of the Georgia Forestry Association 
held here on April 22, two men closely identi- 
fied with the forestry movement in Georgia 
since its beginning and both of them members 
of the State forestry board, were elected to 
office. The officers are: 

President—C. B. Harman, Atlanta, Ga. 

First vice grenident— igs. M. E. Judd, Dalton, Ga. 

Second vice president—T. D. Burleigh Athens, Ga. 

Rg vice president—Mrs. Madge Merritt, Bruns- 
a H. Stone, Blairsville, Ga. 

The feature of the meeting was an offer 
from the American Forestry Association, made 
by Shirley Allen, of $10,000 for fire prevention 
work in Georgia, provided that the sum was 
doubled by the State. The offer was accepted 
by the Georgia association, and the additional 
$20,000 will be provided. 

It is declared that lands everywhere in 
Georgia not now under cultivation are fast 
coming back in timber with young trees now in 
evidence everywhere, especially the slash, long- 
leaf, shortleaf and lobolly pines which are 
showing an annual growth so far this year as 
great as 30 inches in the southern sections and 
frequently 18 inches or more in the northern 
sections of the State. Reforestation is being 
studied and the State board of forestry, through 
the State forester, B. M. Lufburrow, is very 
active in giving instructions as to planting, pro- 
tecting and cultivating, both artificially and 
naturally. Considerable forest extension work 
is also being done by the department, and as a 
result of this the State is forging ahead rapidly 
in reforestation and it is expected that ina very 
few years all idle and now so-called waste 
lands will be standing green in timber. 





Height 5%”’, length 104”, 
width 64”’. 


This Cedar Chest 
FREE to you 


Here is an unusual FREE Offer of a beauti- 
ful metal trimmed Treasure Chest or Vanity 
Box that will be a delight to every girl’s heart. 

Made from Tennessee Aromatic Red Cedar, 
silk lined, mirror in top, large size with Corbin 
lock and key, given away FREE. With every 
LCL order of Oak and Maple flooring of 1,000 
ft. or more at LCL prices we will deliver to 
you prepaid one of these useful Treasure 
Chests FREE. 

Just cut this out, pin to your order and you 
will get this unique Treasure Chest without 
charge. Price without order $3.50; West of 
Denver $4.00. Flooring shipped direct from 
mill, or locally from Chicago. Any quantity, 


delivered anywhere. 
HARDWOOO Co 





E. BARTHOLOMEW 


NEW ADDRESS—3403 WEST 48TH PLACE 
Phone Virginia 0200 CHICAGO 
4-30-27 


Saw Mills 
That Produce 


lumber economically must be scien- 
tifically designed and correctly built. 
That has been our business since 1890 
and we'll gladly refer you to dozens of 
operators whose plants we have built, 
such as, 


Alexandria Lumber Co., Alco, La. 


Write for complete data on our 
service and list of other mills. 


HRALL&S HEA 


MECHANICAL SAWMILL ENGINEERS AND DESIGNERS > 











Lake Charles, La. 














Fix Your Credit Loss 


in Advance 


You can state pretty accurately every 
item in your over-head expense but one— 
your credit loss. That you can only guess 
at. And how often you miss the mark, 
you, only, know! Because of present con- 
ditions, your credit loss is more of a 
problem than ever. 

If the year’s total covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the excess. 

Thus your credit loss for twelve months 
is determined in advance and nothing can 
increase it. 

The cost of Credit Insurance is small 
compared to the security afforded. 


Over $9,500,000 paid to our policyholders 
The American Credit-Indemnity Co. 


OF NEW YORK 
511 Locust St. 1751 Ill. Mer. Bank Bldg. 537 Mer. Exch. Bldg., 
St. Louis; Mo. 


Chicago Ill. San Francisco, 





























C.B. Richard & Co. , rn 


29 Broadway, NEW YORK  CvstomsBrokers. We 
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discount drafts. 
Commercial Credits 
Special department handling export lumber shipments 


for exports & imports 
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Service 
You Want 


is the kind our facilities 
enable us to render at 





| all times. Our mills | 
| have a daily capacity of | 


| 300,000 feet of 
| BAND SAWN AND KILN DRIED 


N. C. PINE 


| ROUGH or DRESSED LUMBER 


| o 


You'll find our prices 
right and our quality 











| 
pe unexcelled in | 
>. Partition, Ceiling, | 
| (o) Moulding, Trim, 
= ' 


Lath, Dimension. 


Inquiries and orders solicited 
for rail or water shipment. 


Surry Lumber Company | 


Manufacturers 


Incorporated 1885 
"Trust Building, Baltimore, Maryland | 














-Get All the Facts 


and then you’ll see where it 
will pay you to sell our 


N. C. Pine <i" 


booed Yellow Pine "oust sn4 


Car and Cargo Shipments. 


| Elington & Guy, Inc., 2 Richmond, Va. | 











Yellow Pine | 


Timbers, Lumber 


| Lath and Shin¢gles 





For our high grade dressed stock — 
“Ask the Wholesaler”’ 


| The Alger-Sullivan Lumber Co. | 


CENTURY, FLORIDA , od 

















Cummer Cypress Go. 


Mills: Jacksonville and Sumner, Fila. 


Gypress nee 


Shingles and Lath | 


| Sales Office, 300 Madison Ave., New York City | 
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Pickrel Walnut Co. 


Manufacturers 


Walnut Logs, Lumber 


ST. LOUIS, MISSOURI, U.S.A. 
Cable Address: “*Pickwood,” St. Louis 
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Lumber Club Doings 


Champaign County Club Meets 

Urpana, ILu., April 25.—At a meeting of the 
Champaign County Lumbermen’s Club, held 
here at the Urbana-Lincoln Hotel on April 22, 
forty-five lumbermen were present, the club 
having invited the nearby dealers to attend, of 
whom twelve were from Douglas County, five 
from Ford County and five from Danville. A. 
E. White, of St. Joseph, president of the club, 
presided, with Secretary Charles Patton, of 
Mahont, doing the secretarial honors. The 
meeting began with a dinner at 6:30 p. m., and 
the principal address delivered was by Walter 
McDougall, of Wolf & Co., accountants. His 
topic was “Know Your Costs”, and he gave 
a very comprehensive idea of this important 
subject. State Secretary J. F. Bryan also made 
a short talk, as did C. L. Schwartz, of Naper- 
ville, E. S. Todd, of Aurora, and M. L. Hecker, 
R. C. Saunder and Art Walls. 


Holds “Beaver Products Night” 


New York, April 25.—The Nylta Club cele- 
brated “Beaver Products Night” last Friday, 
with a capacity attendance. Pictures illustrat- 
ing the use and application of “Best Wall” 
were shown by Jack Glover, and Henry Peter- 
son, sales manager of the Beaver Products Co., 
gave a talk on salesmanship. 

Mr. Peterson spoke of the selling of special- 
ties by retail lumber yards and said some of 
them had made considerable success out of 
such business. He said personal contact would 
count more in successful salesmanship this 
year than it has in the last five years. 

Planning Annual Outing 

EvANSVILLE, Inp., April 25.—The annual out- 
ing of the Evansville Lumbermen’s Club will 
be held on June 2, the place of holding the 
outing to be decided upon later by the enter- 
tainment committee of the club composed of 
Gus E. Bauman, of the G. E. Bauman Hard- 
wood Co., A. Dimmitt, of the Maley & Wertz 
Lumber Co. and N. G. Harding, of the Evans- 
ville Veneer Co. Atkinson Park, on the Ken- 
tucky side of the Ohio River, opposite Evans- 
ville, is being considered as the picnic place. 


Discuss Roofing Question 


Stevens Point, Wis., April 25—The Cen- 
tral Wisconsin Lumbermen’s Club held one of 
the best meetings in its history here on April 
20 at the Hotel Whiting, when roofing and 
re-roofing was discussed by manufacturers’ 
representatives and the dealers, with the view 
of securing for the dealers the roofing busi- 
ness in their territories rather than let it go 
to outside firms which solicit business. 

In the absence of President C. F. Kellogg 
who is still in Florida, L. R. Anderson, of 
the John Week Lumber Co., of this city, called 
the meeting to order following the luncheon 
and then gave the gavel to Don S. Montgom- 
ery, secretary of the Wisconsin Retail Lum- 
bermen’s Association. Mr. Montgomery told 
the dealers about the roofing situation, analyzing 
it from the viewpoint of the manufacturers 
and dealers. 

Frank T. James, field man for the National 
Retail Lumber Dealers’ Association, in a brief 
talk, told the dealers how the roofing manu- 
facturers want to have lumber dealers get the 
roofing business, feeling that the dealers are 
the logical ones to handle roofing. He brought 
out the fact that the dealers have been losing 
the roofing business because they have been 
waiting for it to come to them instead of 
going after it themselves. 

Several representatives of roofing companies 
were at the meeting and discussed the situa- 
tion as to their individual companies, pointing 
out that. the companies want to work with 
the dealers on this, and they suggested that 
the dealers, in figuring roofing work, give the 


cost of the completed job and arrange for the 
contractor to do the work, a more satisfactory 
arrangement for the home owner. 

The club will hold its next meeting at Ros- 
holt, where it will be entertained by the Wis- 
consin Building Materials Co. Several trout 
fishing parties are being arranged for the day 
preceding and following the meeting. The date 
set for the meeting is May 25. 


(SREB aBaa ms 


Orange County Club Meets 


Downey, Cauir., April 23—The members of 

the Orange County Lumbermen’s Club, with 
their wives and friends, held a business meet- 
ing and banquet at the Women’s Club of this 
city. Among the speakers were W. O. Ben- 
stead, president of the Downey Chamber of 
Commerce; S. S. Skidmore, pioneer lumber- 
man of Downey; Sylvester Weaver, president 
of the Weaver-Henry Manufacturing Co., Los 
Angeles; Paul Hallingby, president of the Cal- 
ifornia Retail Lumbermen’s Association; A. E. 
Fickling, O. H. Barr, C. F. Grim, H. A. Lake, 
Frank Curran, C. H. Chapman, Charles Cur- 
ran, Frank N. Gibbs, W. V. Whitson, C. H. 
Griffen and J. E. Martin. 
_ E. H. Emison, president, presided, introduc- 
ing Mrs. J. E. Fraser, secretary of the Califor- 
nia Retail Lumbermen’s Association, San Fran- 
cisco, and C. W. Pinkerton, chairman of the 
State association legislative committee, who 
made brief reports. 

Among those present were: 

J. E. Martin, Los Angeles; Maurice C. Phillips, 
Santa Ana; W. Bader, Wilmington; J. A. Chris- 
tiansen, Whittier; J. W. Ditzler, Pico; Guy Tyler, 
Whittier; Walter Spicer, Santa Ana; Leonard Steere, 
Whittier; V. A. Van Matre, Downey; John Maier, 
Downey; L. W. Manning, Downey; Mr. and Mrs. A. 
E. Clark, Fullerton; H. W. Mooney, Los Angeles; 
R. Nilson, Buena Park; A. Price, Los Angeles; A. D. 
Hayes, Los Angeles; Mr. and Mrs. Frank Curran, 
Los Angeles; Mr. and Mrs. C. H. Chapman, Santa 
Ana; S. A. Clem, Santa Ana; Mr. and Mrs. L. W. 
Breiner, Fullerton; Mr. and Mrs. H. F. Moore, Brea; 
Mr. and Mrs. C. H. McGill, La Habra; Mr. and Mrs. 
O. H. Barr, Santa Ana; Mr. and Mrs. W. T. Brown, 
Fullerton; Mr. and Mrs. W. O. Benstead, Downey; 


Mr. and Mrs. Charles P. Curran, Pomona; Eliza 


Skidmore, Downey; S. S. Skidmore, Downey; 


Emison; Mr. and Mrs. H. A. Lake, Garden Grove; 
Mr. and Mrs. Frank N. Gibbs, Anaheim; Mr. and 
Mrs. C. F. Grim, Anaheim; Mr. and Mrs. W. R. 
Lindsay, Santa An; Mr, and Mrs. L. E. Cole, Los 
Angeles; Mr. and Mrs. J. C. Allen, Los Angeles; 
Mr. and Mrs. William Schultz, Norwalk; Mr. and 


Mrs. E. R. Walker, Yorba Linda; Mr. and Mrs. A. 


R. E. Earl, Whittier; Mr. and Mrs. Leslie M. Pear- 
son, Santa Ana; Mr. and Mrs. I. L. Ott, Santa Ana; 
Mr. nd Mrs. W. V. Whitson, Santa Ana; Mr. and 
Mrs. C. H. Griffen, Artesia. 


Tacoma Lumbermen’s Club Frolics . 


Tacoma, Wasu., April 23.—Good fellowship 
and hilarity were the keynotes of the annual 
banquet of the Tacoma Lumbermen’s Club held 
last night at the Tacoma Hotel and attended 
by more than 350 lumbermen from all parts 
of the Pacific Northwest. The usual formal 
program was waived for this occasion and the 
evening devoted to entertainment features. 
Speechmaking was limited to three minute 
talks by a few speakers. 

Frost Snyder, retiring president of the club, 
presided. A feature of the evening was the 
speakers table at which were seated all the 
past presidents of the club since its organiza- 
tion. They were called on for talks in the 
order of seniority as club leader. 

J. C. Buchanan, the first president of thé 
club, struck a serious note when called on. 
His talk was brief but to the point. “We 
can play well together,” he said, “I believe 
the time is coming when we can work better 
together like other people do and make our 
industry the prosperous one it ought to be.” 

A. H. Landram urged the lumbermen to re- 
member they are cutting off their timber with- 
out adequate return under present conditions. 
“The development of the Northwest depends 
on us,” he said. “If we get back the value 
of our natural resources we can continue to 
build beautiful cities, fine roads and great har- 
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pors. If we give it away to other States and 
to foreign countries which have cut off their 
timber we can not continue to go-ahead. It 
js time for us to take account of this.” 

W. Yale Henry, Paul H. Johns, Lee L. Doud, 
John E. Manley, Ernest Dolge, and J. G. 
Newbegin also spoke. J. G. Dickson, the pres- 
ent club president, was the last speaker. He 


paid a tribute to the work done by Mr. Snyder 





PETER 


Piperism No. 5 
Closes May 31, 1927 


The letter for May is “H.” Here is a 
great opportunity for you to talk about 
| home, which is one of the things the 
lumbermen are always anxious that the 
other fellows should own and build it 
out of lumber. There are many other 
things you can talk about using this | 
letter. 

Please remember that each piperism 
must be a complete sentence, each word 
beginning with the same letter and must 
say something about wood, lumber, 

| home building, or the lumber industry. 

There is no limit to the number any 
contestant can send in; send in several, 
it increases the opportunity for a prize. 

No employee of the American Lum- 

| berman will be allowed to enter the 
| contest. 


|| By way of illustration we quote a few 
samples from those sent in for previous 
contests: 


“Faulty finish finds few friends, fore- 
casts financial failure.” 
“Pause, picture poorhouse! 





| Possess 
|| premises, pick plot, plan place, purchase 
|| plank, plaster, paint, perceive permanent 
|| place, postpone poverty.” 

| “Bob Brown, builder, bought better 
boards, built better buildings, bagged 
bigger business, banked bigger bills.” 


Prizes this month— 


MD cc ciirne awe sate GateteanIeee $5 
EE. Gs cheese coeaes $3 
Pee CA, Gen dscietecrcinvenes $1 


| 
| 
| 
ie BE DOUNE seconccsvcasensessteutees $2 
| 


All entries must be addressed to Con- 
test Editor, AMERICAN LUMBERMAN, 431 
South Dearborn Street, Chicago, IIL, 
plainly marked with the month of the 
contest, and must be in Contest Editor’s 
hands by the day the contest ends. 


See the Wanted and For Sale Depart- 
ments of this issue, and each succeeding 
week, for amusing and suggestive ex- 
amples of Peterpiperisms. 
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as president last year and presented him with 
a handsome watch as a mark of the club’s 
appreciation. 

Gov. Roland Hartley was a guest at the 
banquet but aside from thanking the lumber- 
men for his reception made no address. Later 
in the evening Gov. I. L. Patterson of Oregon, 
who is visiting in Tacoma, was presented to 
the club, Gov. Hartley making the introduction. 

The remainder of the evening was devoted 
to the entertainment program which was ar- 
ranged by a special committee composed of 
Ralph Dickman, A. Wright, Roy Sharp, 
E. W. Demarest and C. C. Corse. 


Jackson Lumbermen’s Club 


Jackson, Miss., April 25.——The Jackson 
Lumbermen’s Club gathered last Thursday in 
one of the best meetings held this year. A 
large percentage of the members attended. The 
president had put the program in the hands 
of the Federated Women’s Clubs, which was 
in convention in this city at the time. Mrs. 
I. L. Parsons, State chairman of the women’s 
clubs, was in direct charge of the program. In 
a brief address, she told the lumbermen just 


~what work the federated clubs are doing. 


Long Leaf Pine Men Elect Officers 


New Or eans, La., April 25.—Following 
the recent incorporation of the Long Leaf 
Yellow Pine Manufacturers’ Association, 
chartered under the laws of Delaware, a 
meeting of its directors was held in the asso- 
ciation offices last Wednesday to complete 
the formalities of organization and elect offi- 
cers for the ensuing year. The election re- 
sulted as follows: 

President—Charles Green, Eastman, Gardiner & Co., 
Laurel, Miss. 

Vice-president—J. W. Link, Kirby Lumber Co., 
Houston, Tex., and W. H. Sullivan, Great Southern 
Lumber Co., Bogalusa, La. 

Secretary-treasurer—O. N. Cloud. 

Assistant secretary—E. W. McKay. 

Directors—E. L. Kurth, Keltys, Tex.; R. M. Hallo- 
well, Elizabeth, La.; E. A. Emery, Ovett, Miss.; J. H. 
Eddy, Birmingham, Ala.; L. O. Crosby, Blodgett, 
Miss.; L. L. Major, Hattiesburg, Miss.; S. M. Jones, 
Laurel, Miss.; R. J. Wilson, Shreveport, La.; A. J. 
Glassow, Laurel, Miss.; R. J. Williams, Poplarville, 
Miss.; H. L. White, Columbia, Miss.; F. W. Petti- 
bone, Lumberton, Miss. 


The manufacturers 
organization were: 


Angelina County Lumber Co., Keltys, Tex.; East- 
mon, Gardiner Co., Laurel, Miss.; Wausau Southern 
Lumber Co., Laurel, Miss.; Bentley & Emery, Ovett, 
Miss.; J. J. White Lumber Co., Columbia, Miss.; 
Crosby & Rowlands Lumber Co., Blodgett, Miss.; Wil- 
liams Yellow Pine Co., Poplarville, Miss.; Gilchrist- 
Fordney Co., Laurel, Miss.; Edward Hines Yellow 
Pine Co., Lumberton, Miss.; Industrial Lumber Co., 
Elizabeth, La.; Batson-McGehee Co., Millard, Miss. ; 
Kaul Lumber Co., Birmingham, Ala.; Virgin Pine 
Lumber Co., Piave, Miss.; Major-Sowers Saw Mill Co., 
Hattiesburg, Miss.; Wier Long Leaf Lumber Co., 
Houston, Tex.; Peavy-Wilson Lumber Co., Shreve- 
port, La.; Kirby Lumber Co., Houston, Tex.; Great 
Southern Lumber Co., Bogalusa, La. 


participating in the 


These manufacturers represent an annual 
output of more than a billion feet of long 
leaf yellow pine. 

By vote of the directors, a bureau of in- 
formation was established for the purpose of 
carrying on a trade promotion program, par- 


ticularly in the railroad and industrial field, 


and to afford a ready and convenient medium 
of contact between the manufacturers, deal- 
ers and consumers. It is particularly in this 
division of the nation’s building and con- 
struction that long leaf yellow pine serves 
with natural adaptation. By reason of its 
superior strength and lasting qualities, to- 
gether with its availability and proximity to 
the larger consuming centers, it will be the 
bureau’s endeavor to expand the demand for 
America’s leading structural wood. Under 
the present system of purchase for imme+ 
diate requirements, it has been found neces- 
sary to codrdinate the production of long 
leaf yellow pine manufacturers in order that 
emergencies such as sometimes arise may be 
met and the requirements of the distributing 
and consuming trade supplied with the dis- 
patch and efficiency. required. In cases of 
this kind, and where it is desired by the 
buyers, the Long Leaf Yellow Pine Manu- 
facturers’ Association will sell in its own 
name large orders, or orders of special char- 
acter, that can not be handled by mills act- 
ing independently within the time of delivery 
specified. 

The machinery for carrying on the various 
divisions of the association’s activities was 
provided through the appointment of the fol- 
lowing committees: Executive, budget and 
finance, executive and general committees on 
advertising and trade proniotion. 


Goldsboro 
N. C. Pine 












Jiffy Service to 
Eastern Buyers 


When your stocks of yard and 
shed items get a little “ short ” and 
you want fine quality ‘lumber on 
short notice, just remember that we 
have excellent facilities for 


Rail and Water 
Shipments 


Buyers located in territory con- 
tiguous to the Atlantic Coast, are 
invited to give Goldsboro North 
Carolina Pine atrial. Drop usa 


line now regarding your require- 
ments. 


Johnson & 
Wimsatt 


WASHINGTON, D. C. 
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Gulf Red Cypress 
Company 














WA \WA NWA \WA \WA WW 




















We are now located in our 
new offices on the 


13th Floor Barnett 
National Bank Building, 


Jacksonville, Florida 


We are nearer the center of 
our production which enables 
us to keep in closer touch with 
our mills and give our custom- 
ers more prompt and efficient 
service than ever before 
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With our large production of 
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Genuine 


Gulf Red Cypress 


and our unexcelled planing 
mill facilities, we can supply 
promptly all of your Cypress 
requirements. 
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Seidel at St. Louis specializes in 
Redwood. Good stocks of finish, 
shed stock, bungalow and bevel sid- 
ing always on hand. Immediate ship- 
ments on any of 27 railroads. 

Two days time will now bring Red- 
wood by local freight to any concern 
within 500 miles from Sr. Louis. 


Let us have your inquiries. 


CHee 


LUMBER CoO. 
St. Louis, Mo. 
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Buy= 





Yellow Pine 


The Aristocrat of Structural Woods 


—the all-purpose 
building material 
from sills to roof 
boards. Weinvite 
your inquiries. 


R. W. WIER 


Lumber Company 
First National HOUSTON, TEXAS 


Bank Building, 


Distributors:—Wier Long Leaf LumberCo. 
Mills:— Wiergate, Texas. 
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Dixie Hardwood News 


Change in Southern Interests 


CorintH, Miss., April 25.—Recent announce- 
ment was made here to the effect that the Hyde 
Lumber Co., of Memphis, Tenn., has purchased 
the interest in the Corinth Saw Mills (Inc.), 
tormerly held by the McMullen-Powell Lumber 
Co., of Chicago, and that new officers were 
elected as follows: President and general man- 
ager, W. Thomas Young, Corinth, Miss.; vice 
president, H. E. Schadt, secretary and general 
manager, of the Hyde Lumber Co., Memphis, 
Tenn.; secretary, J. T. Ruble, superintendent 
of West Point Mill, West Point, Miss.; treas- 
urer, C. W. Hyde, president of the Hyde Lum- 
ber Co., Memphis, Tenn. 

Extensive improvements at both Corinth and 
West Point band mills are under way, to in- 
crease the capacity of the plants. The Corinth 
Saw Mills (Inc.), will continue to specialize 
in the manufacture of thin lumber and plain 
and quartered oak, sap and red gum, poplar 
sycamore, elm and other southern hardwoods 
for both domestic and export trade. All sales, 
however, will be handled by the Hyde Lumber 


Co. 


New Alabama Hardwood Concern 


Monite, Ava., April 25.—Announcement 1s 
made here of the organization of the S. B. 
Adams Lumber Co. (Inc.), with a_ capitai 
stock of $100,000. The new company has pur- 
chased the present property, including stock 
of lumber, from the Lucas E. Moore Stave 
Co. and has already begun business. The 
principals of the new 
concern are S. 
Adams, president; J. L. 
Bedsole, vice president ; 
and Alan G. Knox, sec- 
retary-treasurer. 

Mr. Adams is now 
and has been general 





S. B. ADAMS, 
Mobile, Ala.; 


President S. B. Adams 
Lumber Co. (Inc.) 





manager of the Navco 
Hardwood (Co. at 
Navco, Ala., since the 
Moore company failed. 
He has in the last 
twenty-five years been 
connected in various ca- 
pacities with the Dar- 
nell-Love Co. as manager of its Leland ( Miss.) 
mill; was half owner of the O. P. Simpson Co.. 
Blanton, Miss., and for the last seven years 
was general manager of the Lucas E. Moore 
Stave Co. mills. Mr. Knox is the son of 
W. K. Knox, of Knox Bros., New York City, 
manufacturers of staves and cooperage. He 
was connected with the export end of the 
Moore company’s business, and spent several 
years abroad. 

Mr. Adams will be general manager of the 
new company, while Mr. Knox will have charge 
of sales. The S. B. Adams Lumber Co. will 
do both a domestic and export business, han- 
dling all southern hardwoods, mostly gum, oak 
and ash, 





Moves General Offices 


CooKEVILLE, TENN., April 26.— The H. T. 
Whitson Lumber Co. recently has moved its 
general offices to Cookeville from Livingston. 
Cookeville is situated in the center of this com- 
pany’s operations, and it is felt that removal of 
the general offices to this place will enable it 
to give better service to its growing list of cus- 
tomers. Private wires are heing installed to 
the larger operations, which assures direct com- 
munication between the sales department and 
shipping points. The H. T. Whitson Lumber 





Co. is now entering its nineteenth year in the 
manufacture of Appalachian Mountain hard- 
woods and it has grown from one small circular 
mill to one of the largest operations in this terri- 
tory, with two large band mills, ten circular 
mills and one flooring factory. H. T. Whitson 
has been sole owner of the business since its 
organization. T. B. Grissom, who has served 
as sales manager for the last ten years, recently 
has been promoted to the position of general 
manager. 


SSSSSSeaeeaaeni 


To Establish Naval Stores Yard 


JACKSONVILLE, Fia., April 25.—Steps have 
been taken by the city commission of Jackson- 
ville to establish and conduct .a general naval 
stores yard on city property adjacent to the 
municipal docks, which has been brought about 
on the request of the Jacksonville naval stores 
interests who are confronted by a higher rate 
from their present handlers, the Commodores 
Point Terminal Co. Adequate facilities for 
handling of the products can be arranged at the 
municipal docks without any great expense and 
city pride is urging the commissioners in their 
efforts to retain the position of the greatest 
naval stores market in the world for this 
port. Should the increased rates as charged by 
the Commodores company go into effect with- 
out relief from the municipality, it will mean 
the diversion of receipts from Jacksonville to 
Savannah or Brunswick and will subsequently 
subordinate Jacksonville’s position. A letter 
from the naval stores interests of the city was 
read before the meeting of the city commission- 
ers last night and the city attorney has been 
instructed to draft a bill for presentation before 
the legislature, which is now in session, so that 
the arrangements at the municipal docks can be 
completed. : 


“Old Ironsides” Order Placed 


CINCINNATI, Onto, April 25.—Several mills 
of the South have been favored with interest- 
ing orders for boat stock to be used in the 
historic hundred-year-old United States frigate 
Constitution that is to be completely over- 
hauled with money in part contributed by the 
school children of the United States. 

As battleships nowadays are built of steel, 
an order for this special timber is unusual. The 
great length and variety of the wood necessi- 
tated placing the order with a number of 
different mills. 

The blanket order was secured from the 
Boston Navy Yard by Johnny Walker, presi- 
dent of the Anchor Lumber Co., with general 
offices in Cincinnati. Charles E. Lane, of 
Parkersburg, W. Va., purchasing agent for 
the Anchor Lumber Co., distributed the order 
with the mills best adapted to produce each 
kind of timber. 

A large order for material to be used as 
breast hooks and stern knees was placed with 
the Wilderness Lumber Co., of Nallen, W. Va. 
Several other long pieces are to come from 
mills in Ohio. 

The Wilderness Lumber Co. has cut several 
hundred pieces of white oak, clear heart, 4!2x 
12 inches, 33 to 38 feet long. The majority 
of the logs brought to the mill made four of 
these pieces. The Wilderness Lumber Co. 
completed the Old Ironsides order in eight 
days, which included cutting, skidding and 
sawing. 

(‘SRB eaeaeaeaaeeaaeaae 

THE FARM population of the United States 
decreased 649,000 persons last year, the larg- 
est decrease in any one year since 1920, ac- 
cording to estimates of the bureau of agri- 
cultural economics, Department of Agricul- 
ture. The number of persons living on farms 
on Jan. 1, 1927, is estimated at 27,892,000, 
compared with 28,541,000 on Jan. 1, 1926. The 
1925 agricultural census figure, 28,982,000, was 
used as a base for the bureau’s estimate. 
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Lifted Up 


Great God has lifted up the trees 
Above the things of earth, 

To show to men, such fools as these, 
What dignity is worth. 

Men wallow in their muck and mire, 
And talk of many things, 

And yet the forest lifts a spire 
More kingly than the kings. 


Great God has lifted up a pine, 
Great God has made an oak, 

Has given earth a better line 
Than ever wore a cloak. 

Men try to make a royal show, 
Men dream about a crest, 

They talk of crowns, and never know 
That honesty is best. 


Great God has lifted up the trees 
That men may lift their eyes 

And find that God’s philosophies 
Are written on the skies. 

Men talk of parties, talk of creeds, 
When all they need to be 

Is only this: in looks, in deeds, 
A little like a tree. 


Between Trains 


Wauwatosa, Wis.—We have always insisted 
that the American people are essentially sound, 
although it would appear that they are essen- 
tially noise. One proof of it is the ring of 
suburbs that surrounds every American city. 
Foreigners come to this country and visit our 
great cities, with their incompetent if not cor- 
rupt governments, with their crime and their eab- 
arets, and think that that is America. But give 
an American half a chance and he flies from the 
city as he would from the plague, finds him a 
suburb and builds him a home, and each night 
leaves the contamination of the city behind 
him for the quiet and decency of a Wauwatosa 
or an Evanston, a Shaker Heights or a Roland 
Park. A city is a necessary evil, a suburb a 
just as necessary good. 

One reason is the women. There is little 
chance for a woman to express her public aspi- 
rations in a city, thanks to the men, who still 
must have their liquor and all that goes with 
it. But give her a village and she will make it 
blossom like a garden with good works. Two 
years ago, for example, the women of Wauwa- 
tosa, organized as the Wauwatosa Woman’s 
Club, built a clubhouse—not for themselves but 
for the community. And there tonight the good 
people of this good town gathered together, 
neighbors and friends. It is time for folks who 
have become cynical to quit laughing at Main 
street, and move to it. 


Younestown, On10—The General Fireproof- 
ing Co. threw open its plant, and, what was 
most important, its cafeteria, to the Rotary 
Club tonight, and the Rotarians got a new and 
better idea of one of their important local in- 
dustries. Why wouldn’t it be a good idea to 
have the club down to your yard some night, 
with a long table down the middle of the shed, 
and a lumberjack dinner, some souvenirs from 
the manufacturers, a little music, and show 
them that lumbermen are human beings, just 
like other people? They might burn up the 
shed, but at least they would have a good time. 


RocHEsTER, N. Y.—The insurance men of 
western New York gathered here tonight and 
everything was lovely until someone mentioned 
compulsory automobile insurance. It seems that 
the insurance men are not in favor of it. They 
say that insurance makes the reckless driver 
more reckless, and would increase accidents in- 
stead of decreasing them. They say that the 
way to cut down automobile accidents is to en- 
force the laws we have, and not pass new ones. 
They say a lot of things, and many of them are 
undoubtedly true. But nevertheless, we think 
we would rather be hit by a car that carried 


insurance than by one that carried only a sheik, 
a flapper and a bottle of gin. As a matter of 
fact, we would prefer not to be hit by any car 
at all. 

BALTIMORE, Mp.—The Methodists of Balti- 
more gathered in a great annual dinner tonight. 
There were bank presidents, and railroad ex- 
ecutives, and heads of great corporations, lead- 
ers in the life of a great city, who nevertheless 
have felt the need of religion in their lives, and 
in their lives have lived their religion. If re- 
ligion is* only a superstition, and God only a 
myth, and the universe operates by accident 
instead of by law, it is remarkable how many 
men, smart in other respects, have been fooled, 
and how few men who are satisfied religion is a 
failure have made a success of anything else. 
Whatever the Methodist Social Union got out of 
us tonight, we at least got that thought out of 
this great meeting. 





HOPEWELL, VA.—Here is where your rayon 
comes from, and now a great air reduction plant 
is to be built here also. No wonder we found 
the Hopewell Kiwanis Club all pepped up, for 
the Duponts have beat their ammunition plants 
into near-silk mills and nitrogen factories, and 
Hopewell is living up to its name. We remem- 
ber visiting a town called Hope Springs one 
time that had no springs and no hope of springs, 
but Hopewell seems entitled to hope well. 

Some day we hope to have opportunity and 
time to visit Virginia, not just to pass through 
it. Think of it—Fredericksburg, Richmond, 
Petersburg, Charlottesville—ought not any 
American to feel ashamed of himself, northerner 
or southerner, not to have gone over every step 
of it, but a southerner most of all? 





Apparently the Lumbermen Have 
Her Buffaloed 


BUFFALO, N. Y. 
Dear Sir: WOOD I marry a lumberman? I 
DOTE on them collectively and PINE for one of 
my own. Have tried to SPRUCE up to attract 
the kind of a mate I want but something always 
seems to GUM the works. My failure has made me 
BALSAM. I’m POPLAR with other masculinity 
but with lumbermen my power seems to WANE. 
Have even read CEDAR for aid but to no avail. 
My heart is true as OAK and FIR my ideal I'd 
even ROCK MAPLE. Dear Editor, can’t you help 
me find my DOUGLAS or will I have to go to 
NORWAY? 
Yours desperately, 
DOYAL RHEUL. (First cousin to Scribner.) 


(You brought this on yourself by saying you 
would like to hear from “especially the ladies.” 
Although I am not married, that does not prevent 
me from forming an opinion of what I would like.) 

Doyal. 


Summer Can’t Come Too Soon 


Summer can’t come too soon for me. 
I know that some folks won't agree, 
But there are things, it stands to reason, 
You just don’t get some other season. 
And, though it’s warmer right at noon, 
Summer, for me, can’t come too soon. 


It seems to me in summer days 

That things are different lots of ways. 
For instance, take a sawmill’s humming: 
Why, I can tell that summer’s coming 

By just a difference in the band, 

As sawmill men will understand. 


It always seemed to me a mill 
Needed a day that’s warm and still 
To sing its best—a sun a-shining, 
And now and then a cut-off whining, 
And way downstairs some other place 
A growling flywheel singing bass. 


That’s how a sawmill ought to sound, 
And does when summer is around; 
And so I long for summer weather 
When that whole sawmill sings together ; 
For then the world in lots of ways 
Will seem the same as in old days. 








An Idea That’s 
Taking With 
Shrewd Buyers 


The Meadow River idea of 
five kinds of hardwood flooring, 
five kinds of interior trim and 
Poplar bevel siding in mixed 
cars.is taking with shrewd lum- 
ber dealers because they see in 
it a chance to make extra prof- 
its as well as an opportunity 
to guarantee quality to their 
customers. 

These dealers now see that 
there is more net profit in buy- 
ing in our mixed car quantities 
than in ordering similar stock 
locally, often at a premium, a 
few hundred feet at atime. At 
the same time there is less time 
lost in ordering and checking 
shipments. 

All Meadow River products 
are manufactured from famous 
West Virginia Hardwoods of 
good substantial quality which 
will bring you repeat business. 
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We serve both large and 
small dealers. Let us have 
your inquiries. 





FLOORING— 


White Oak 
Red Oak 
Maple 
Birch 
Beech 


INTERIOR TRIM— 
Oak 
Chestnut 
Birch 
Poplar 
Basswood 





Also all West Va. Hardwoods 
—air dried or kiln dried. 
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THE MEADOW RIVER 


LUMBER Co. 
RAINELLE, ‘WEST VA. 
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Few concerns can look back 
on as long, satisfactory service 
to lumber buyers as our ‘or- 


ganization. And today we're 
better equipped than ever to 
render service. Let us tell you 
about the values we're featur- 
ing in 

YELLOW PINE 


Timbers, Long Joists, Yard 
and Shed Stock; also 


CYPRESS LUMBER 


Straight or mixed cars. 


BOECKELER 


LUMBER COMPANY 
St. Louis, Mo. 























HARDWOOD FLOORING 
Maple - Oak - Beech 


3 and 9 Birch 





NICHOLS & COX 
LUMBER COMPANY 
GRAND RAPIDS, MICHIGAN 











Poplar Magnolia 
Oak Beech Gum 


POPLAR BEVEL SIDING 
BOX SHOOKS 


Eastman - Gardiner 
Hardwood Co. 


LAUREL, MISSISSIPPI 
Member Hardwood Manufacturer’s Institute. 




















'Bedna Young Lumber Co. | 


JACKSON, TENNESSEE 
Manufacturers of 


| 
| COMHITE AND RED» OAK 
GUM, ASH, POPLAR 


YOUR INQUIRIES APPRECIATED. | 


Pelahatchie _ 
Lumber Company, Inc. 
SALES OFFICE: JACKSON, MISS. 
Sawmill, Planing Mill, Dry Kilns, Pelahatchie, Miss. 


YELLOW fe 


1 

















Dimension, Joists, Boards, Shiplap, K. D. Rough Finish. 
















Interesting Happenings in 


Resigns as Advertising Manager 

San Francisco, Cauir., April 23.—Austin 
L. Black, for the past three years advertising 
manager of the California White & Sugar Pine 
Manufacturers’ Association and previous to 
that advertising manager for the Pacific Lum- 
ber Co., has resigned to join the advertising 
agency of Hoenig-Cooper Co. Mr. Black will 
be special representative of the advertising 
agency, devoting his time almost entirely to 
lumber accounts. 

During Mr. Black’s 
connection with the pine 
association many new 
phases of wood and 
lumber advertising were 
brought forth in maga- 
zines and trade journals 
of the nation over the 





AUSTIN BLACK 
San Francisco, Calif.; 
Joins Advertising Agency to 
Handle Lumber Accounts. 





signature of the Cali- 
fornia White & Sugar 


Pine Manufacturers’ 
Association. Notably 
among these _ were: 


guardian of the grades 
whose likeness in 
sketches has appeared in more than a hundred 
publications and who is almost as well known 
as Paul Bunyon: The Cal Pine grade book, 
the first booklet of its nature ever published, 
showing the various grades of lumber in 
photographic reproduction so that even the 
layman might tell the grades he was pur- 
chasing; the adoption of the “O.K. ‘Cal’ Pine” 
trade mark which went into effect this year 
and which is stencilled on each upper grade 
piece of lumber manufactured in the associa- 
tion mills. 

Mr. Black’s work in the lumber industry will 
be carried on in his new connections, the 
Hoenig-Cooper ‘company establishing a new 
department for the sole use of lurabermen 
with Mr. Black in charge. 





“Cal” Pme, the mythical | 


Effects of Curtailed Production 

San Francisco, Cauir., April 23.—The cur- 
tailment program of the California pine manu- 
facturers has been placed in effect. Tele- 
eraphic promises of the various mills, as pub- 
lished exclusively in the AMERICAN LUMBER- 
MAN, have been carried out to the letter. As 
a result there has already been a reduction of 
18 percent of the normal year’s cut as based 
on the production records of 1925 and 1926. 
The total production of pine for the first 
four months of 1927 is only a third of the 
production for the same period of 1926, ac- 
cording to a comparative statement of produc- 
tion, shipments and orders compiled by the 
California White & Sugar Pine Manufactur- 
ers’ Association, effective April 17 and pub- 
lished today. 

Where in 1926 there were twenty mills run- 
ning at practically full capacity on May 1, this 
year finds but eleven mills cutting at all and 
those on a one-shift or short week basis. The 
production of the mills operating in 1926, up to 
and including April 16, was 30,691,109 feet as 
compared with 11,127,847 feet during the same 
period this year. There was little difference 
in orders or shipments as compared between 
the two years. 

Commenting on the curtailment and its ef- 
fect on the pine situation, Edward P. Ivory, 
sales manager of the Yosemite Lumber Co., one 
of the mills still shut down, said: 

“Yosemite will start cutting lumber on May 


LL 


1, operating one shift only. Later two shifts 
per day will be started. The curtailment, the 
first to be actually observed by all of the larger 
manufacturers, has solved one of the greatest 
problems of the industry. The conditions have 
steadily become better, prices have increased 
slightly but the most beneficial part of the re- 
sults obtained is the cutting down of stocks 
on hand so that as new stock is brought into 
the yards it can be of sizes and grades more 
adapted to 1927 needs.” 

H. D. Mortenson, president of the Pelican 
Bay Lumber Co., declared that conditions were 
such that to meet his demands he had already 
been compelled to operate two shifts. These 
two shifts, however, are working but five days 
per week, cutting enough lumber to fill orders 
but not overstocking the storage yards of the 
company. The Pelican Bay production for this 
year is about 600,000 feet under the 1926 foot- 
age. 

The following is a compraative list of the 
various mills, showing their production for 
1926 as compared with the present year. They 
are for the week ended April 17, 1926, and 
April 16, 1927. 


Production 


1926 1927 
Algoma eee 1,171,000 Down 
NM oad 5 vaareraiey bw Sea oe oh 690,458 384,983 
oN ere ee eee Down Down 
In rc hs caer: er ty igri ged ieiavcais Down Down 
I ie 5c x:5''bs pera ppb eal 1,377,430 Down 
Ewauna sn ae Maca wen Nate arnd 1,484,000 944,517 
EE ia ie. 2 sacle 5 bis ae Waaele Re 899,000 723,410 
SE ee ee 1,518,509 1,351,000 
ey NS 752,112 Down 
DE Ge cr cc ealoa bote bees 365,491 Down 
RN en a das pee za os ei 792,400 409,100 
eit ee oe 1,256,190 265,910 
ES ie hiatal te arent are 2,610,000 1,276,000 
re a rl iis Aik de, bruh wad tie od 1,445,789 408,827 
ET ee meen 3,125,000 2,169,000 
EY 5 ae ap hala iotahW ernie 654,000 Down 
ee ee SEE Ee eee 9 1,252,933 Down 
| SS Sania ieieRRend si 1,838,705 1,281,100 
UE EID: cea acca alee aa 1,885,410 Down 
EM GED ose vie neces os . 1,791,072 Down 
oh Ui ees 4,028,000 1,914,000 
ks cecoe windlass tevdurere 1,753,610 Down 
Total mills for both years...... 30,691,109 11,127,847 


Buying Agent for Coast Products 


SEATTLE, WasH., April 23.—A robust, old- 
time figure entering the lumber business with a 
new organization from a new angle is Harry 
P. Kennedy, who comes forth today with the 
announcement that he has formed the firm of 
Harry P. Kennedy & Co. His concern, which 
has established headquarters at 538 Henry 
building, will specialize as buying agent of Pa- 
cifice Coast torest prod- 
ucts. It is off for an 
auspicious entry in this 
field, since it has se- 
cured a number of 
first-class accounts. 

Although a reference 
is made to Mr. Ken- 








HARRY P. KENNEDY, 
Seattle, Wash.; 
Who Heads Own Firm 








nedy as an old-timer, 
it goes without saying 
that he is still a young 
man. He fits closely 
into the “full-strength 
of years,” set forth in 
the classics. Neverthe- 
less, he dates back to 
the romantic era when he was one of the organ- 
izers of the old Seattle Sawdust Club—which 
means that he is a lumberman of seasoned ex- 
perience, with knowledge of forest products lit- 
erally from the log to the latest customer. 

Mr. Kennedy came to Seattle in 1898 as a 
youngster of 15 years, for he was born May 
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13, 1883, in Minneapolis, Minn. Later he en- 
tered high school in Seattle as a freshman, 
but moved to Everett, where he was graduated 
from the Everett high school. In that city 
during vacations he worked for the Clark- 
Nickerson Lumber Co. In 1903 he entered 
the University of Washington, Seattle, leaving 
college to go to Seward, Alaska, where with 
two associates he established an electric light 
plant. Three years later he returned to this 
city, going with the Milwaukee Land Co., 
first running a compass and then cruising tim- 
ber. This gave him the basis for a connec- 
tion with the United States land office under 
Richard Ballinger, secretary of the interior, 
in the capacity of timber cruiser. 

During the next three years Mr. Kennedy 
was connected with a wholesale business in 
Seattle. He next traveled for the Grays Har- 
bor Commercial Co. 

In 1918 Mr. Kennedy joined the staff of the 
Lumber Buyers (Inc.), and four years later 
became secretary and manager of that organ- 
ization. He continued in that capacity until 
early the present month, when he withdrew 
from the Lumber Buyers, in order to form 
his own company under the style of Harry P. 


West Coast Lumber Circles 


ton, remarking the reproduction of timber in 
the South, where Mother Nature, he explained 
had “fooled” the experts through the rapidity 
with which the new growth had come on. As 
guest of honor Friday at the luncheon of the 
members’ council of the Chamber of Commerce 
he addressed an audience of several hundred, 
applying the same line of reasoning to the 
forests of the West Coast. The important 
thing, he explained, is to keep fire out of cut- 
over areas, and give the new crop a chance 
to grow. 


Makes Headquarters at Mill 


Reepsport, Ore., April 23.—Allen C. Hemp- 
hill, sales manager of the Winchester Bay Lum- 
ber Co., will arrive here next week, transferring 
his headquarters from Portland to the mill. It 
is understood that he will remain here indefin- 
itely. 


Fir in Ferry Withstands Strains 


Tacoma, WasH., April 23.—A notable piece 
of marine construction demonstrating the al- 
most exclusive use of wood in shipbuilding is 
the Defiance, built by the Washington Naviga- 

tion Co., the largest 











The “Defiance,” the largest ferry boat plying the Puget Sound, built 


of Douglas fir. 


Kennedy & Co. His wide knowledge of the 
lumber business, embracing the details of manu- 
facture, the multiplicity of grades, the problems 
of buying and the intricate system of distribu- 
tion, has given him a standing of accredited 
responsibility. Lumbermen know that he 
“knows the game.” For that reason he has 
blazed his own trail along a new line of activ- 
ity, markedly different from the methods of 
other lumbermen, in that his company is oper- 
ating as “buying agent” of Pacific coast forest 
products. 

Mr. Kennedy is a member of Phi-Delta- 
Theta, University of Washington Chapter; a 
member of the Hoo-Hoo Club of Seattle, and 
a member of Centralia Lodge No. 1083, B. P. 
O. E. He was married June 18, 1908, to Fran- 
ces Nickels, of Minneapolis, and is the father 
of two daughters, one of whem is attending 
the University of Washington and the other a 
high school in this city. 


Chief Forester on Tour 


Seatt_e, Wasu., April 23.—During a tour of 
the Pacific Northwest, Col. W. B. Greeley, 
forester of the United States, has been in 
Seattle this week, in conference with W. G. 
Weigle, supervisor of the Snoqualmie national 
forest, at whose headquarters he received visits 
from prominent lumbermen. Col. Greeley de- 
livered two notable addresses, each dealing 
with special features of reforestation, and each 
leading to the one conclusion—that under proper 
care there will always be a supply of timber 
and lumber in the United States. This observa- 
tion he applied especially to the fir region of 
the Pacific Northwest. He expressed the belief, 
also, that good could be accomplished by re- 
ducing the present cut of lumber. 

Col. Greeley spoke Thursday evening to the 
Forestry Club of the University of Washing- 


ferry in size and carry- 
ing capacity on Puget 
Sound, with a capacity 
for loading over seven- 
ty cars and 1,000 pas- 
sengers without being 
crowded. The vessel is 
unusually strongly con- 
structed and seaworthy. 
Douglas fir was used 
throughout in this con- 
struction, it being cut 
to special orders by the 
St. Paul & Tacoma 
Lumber Co., Tacoma. 
T he _ utilization of 
Douglas fir in this way 
is concrete evidence of 
the confidence shipbuilders have in its great 
strength and durability. The Defiance is in 
service day after day and year after year, 
suffering the most constant exposure to water 
and weather, and subjected to a strain seldom 
exacted of any other type of construction 
where lumber is used exclusively. 


Effect of Japanese Crisis on Lumber 


SEATTLE, WasH., April 23. — Financial 
troubles in Japan, beginning with the failure 
of the Bank of Tiawan, involving the great firm 
of Suzuk, and closing the Fifteenth Bank with 
its thirty-four branches and sixty-one sub- 
branches, are bound to react to a greater or less 
extent on the lumber business of the West 
Coast. The scope of the embarrassment to 
lumber will depend precisely on the abilty of 
the Japanese government to restore order in 
what now seems to be a condition of national 
panic. If business men can be assured of stabil- 
ity within a reasonably short interval, the effect 
on West Coast lumber, it is thought, will not 
be greatly detrimental; but if no solution is 
offered at the end of the present moratorium, 
and finances continue in a state of chaos, there 
is no telling what the effect may be. Japan in 
1926 took 903,000,000 feet of West Coast lum- 
ber, a 59 percent increase over its purchases 
in 1925. The total of 903,000,000 feet constittited 
50 percent of the export lumber trade of the 
West Coast. 

In dealing with this problem with respect 
to lumber, one must also consider the fact that 
China is now out of the market indefinitely. 
China in 1926 took 205,000,000 feet of West 
Coast lumber, or 15 percent of the total export 
trade. Thus the financial overturn in Japan 
and the revolution in China have combined sud- 
denly to hinder and restrict about 65 percent 
of the export trade. 

It is possible that lumber tonnage in the 
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Sell Durable 
Kitchen Floors 


—the kind that becomes 
harder with use and wear 
smoother each year. Our 
“Old Reliable” Michigan 
Hard Maple flooring wears 
“like iron” and gives the 
longest service for the least 
money. Your customers 
can treat this flooring with 
hot oil or can stain and var- 
nish it in any way they de- 
sire. 


It will pay you to stock 
“Old Reliable” Maple, Birch 
and Beech flooring. Lumber 
merchandisers find that our 
flooring is a quick seller and 
always satisfies customers. 
Give it a trial soon! 


Mail Coupon Today 


so that your name will be put on 
our mailing list to receive all 
future stock lists. This does not 
obligate you in any way. Do it 
now ! 


We also manufacture hardwood 
and’ softwood lumber, lath and 
poles. 


Grand Rapids Trust 


Company 
Receiver for William Horner 


Perkins Bldg., Grand Rapids, Mich. 


eel 


Grand Rapids Trust Co. 
Receiver for William Horner 


Perkins Bldg., Grand Rapids, Mich. 


Gentlemen: — Please send me your 
list of ‘‘ Old Reliable”’ 


latest stock 
Hardwood Flooring. 


I would like to receive future lists as 


they are issued, This will not obligate © | 


me in any way. 
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We Want Buyers 
of Hardwoods to Know 


that we take pride in the 
satisfaction we render our 
customers and we want to 
say that if you are looking 
for a source for your hard- 
wood requirements where 
you can consistently get re- 
liable stock at the right 
price, it will pay you to 
give us a trial. What do 
you need? 


Oak — Gum — Ash — Elm 


See us also for Cypress! 


The BREECE-WHITE 
MANUFACTURING CO. 
SALES OFFICE: 

Bank of Commerce Bldg., 


MEMPHIS, TENN. 


Sales Representatives 
Boyd White, 1145 Prendergast, Jamestown, N. Y. 


I. J. Newsome, Room 1200, First National Bank Bidg. 
Chicago, Ill. 
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Frank Handeyside, Appleton, Wis. 
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CI LOVISIANA Co 








ER Co. 
HAMMonD,LA. , cre 


Manufacturers of Long and Shortleaf 
Southern Pine Lumber 
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ATT JUMBER COMPANY 


RUSTON, LA. 
Manufacturers of 


Shortleaf Yellow Pine 
Forked Leaf White Oak 
We Grade it Right and Ship it Quickly. 


Office. 
RUSTON, LA. 




















Manufacturers 


Short Leaf Pine and Hardwoods 





Oriental trade will now pile up in British 
Columbia, with an excellent chance of being 
shifted into the Isthmian business, where 
freights are rather stiff. If such a thing hap- 
pens, there are likely to be certain readjust- 
ments in the intercoastal trade. Japan, it would 
appear, has not yet succeeded in deflating con- 
ditions arising from the World War. The ex- 
pectation of the present moment is that the 
government, with a breathing spell of three 
weeks, will be able to make readjustments so 
that business may go on as usual. 


Shows Views of World Tour 


SEATTLE, Wasu., April 23——-When Roy W. 
Thomas, manager of the Walton Lumber Co., 
Everett, started a few months ago on his tour 
of the world he was the recipient of a present 
from numerous friends, who gave him an ex- 
pensive movie camera. Last Tuesday evening 
at his home in Everett Mr. Thomas conducted 
a travelogue, backed by a projector, exhibiting 
to guests a motion-picture reproduction of 
scenes along the route. He brought forth the 
Empress of Scotland as that ship left New 
York; displayed scenes along the Mediterra- 
nean; Holy Land, Egypt, India, China and 
Japan—also exhibiting numerous curios as 
mementoes of the tour. There were ten reels 
of 100 feet each, giving an excellent idea of 
the experiences of the party abroad. Among 
Seattle lumbermen who were guests were John 
D. Collins, C. C. Bronson, Harry I. Worth, H. 
Neubert and J. F. Sharp. 


Quick Work on Rush Order 


SeaTtLe, Wasu., April 23.—Quick work in 
getting out a rush order for domestic delivery 
made a record: for Gordon H. MacDonald, 
manager of the American-Pacific Export Lum- 
ber Co. a few days ago. Thursday he received 
a cable from the Hawaiian Planing Mill Co., 
Hilo, asking for shipment by Matson passenger 
liner Laurline, sailing Saturday at noon, of the 
following items: 40 pieces, 3x10—60; 40 pieces, 
3x8—28; 116 pieces, 4x14—26; 110 pieces, 4x14 
—34; and 1 carload shiplap. 

Since the steamer was taking on wheat, which 
necessarily was loaded on top of the lumber, 
the lumber order had to be delivered at ship’s 
side by Friday evening. It was a difficult 
order to fill, on account of the unusual lengths. 
Sixty-foot logs are not plentiful, even in Seattle ; 
a 34-foot length calls for a 40-foot log; and 
26-and 28-foot lengths require a 32-foot log. 

Mr. MacDonald developed passenger speed. 
He discovered that the lumber would have 
to be cut, all of it; and he called into requisition 
three Seattle mills. The special stuff was de- 
livered by truck as fast as it came from the 
saw, and the shiplap went in by car—all of it 
in time for loading, as specified. 


San Jacinto Day at Longview 


Loncview, -Wasu., April 23. — Three-score 
sons and daughters of the Lone Star State 
renewed their pledges of loyalty to the ideals of 
Sam Houston, Steven F. Austin and the martyrs 
of the Alamo and Goliad at the third annual 
San Jacinto Day dinner given by former Texas 
residents, now citizens of Longview. There 
were informal talks made by a number of those 
attending and it was generally agreed that the 
representatives of Angelina and Jasper counties 
should be awarded the palm for oratory extoll- 
ing their respective sections. 

S. E. Ellis, formerly of Marshall, Tex., told 
the gathering a lot of truths about the Lone 
Star State and these truths were greatly il- 
luminated in the telling. George C. Morris, 
chairman, explained the purpose of the annual 
San Jacinto Day dinners and gave a very inter- 
esting talk on the sulphur mining industry of 
Freeport, which furnishes 99 percent of the 
nation’s supply of that commodity. FE. E. 
Hayes, formerly of Orange, advocated the or- 
ganization of a Texas Northwest Association 
for the purpose of acquainting Texas people 
with the scenic beauties of the Northwest. 
acquainting the Northwest with the places of 
beauty and historic interest in Texas and for 





the purpose of encouraging a closer codpera- 
tion between the two sections commercially 
and industrially. 

This was put in form of a motion and a 
committee composed of S. E. Ellis, Evans 
Wood, M. O. Kelly and E. E. Hayes was ap- 
pointed for the purpose of working out plans 
for an organization of this kind. The thought 
in mind was that the Northwest cities having 
a considerable number of citizens formerly 
residents of Texas would probably welcome an 
opportunity to codperate in a movement de- 
signed to be of substantial benefit of both 
their former and their present homes. 

The dinner closed with the entire gathering 
singing “America.” A large Texas flag, a gift 
from Houston (Tex.) friends to the Longview 
Texans occupied a place of honor at one end 
of the dining room. 

Orange, Beaumont, Port Arthur, Marshall, 
Lufkin, Jasper, Gainesville, Freeport and 
Wharton were among the Texas towns repre- 
sented at the dinner. There were a number of 
others, but east Texas was in the majority. 


Pictorial History of Douglas Fir 


SeaTTLeE, WasH., April 23.—A pictorial his- 
tory of Douglas fir lumber, from the forest 
to the finished product in the form of some 
structure, has been carried through four con- 
secutive issues of the publication of the Douglas 
Fir Exploitation & Export Co., entitled “Ex- 
ploits of the Douglas Fir—the Tree That 
Travels.” The series began with the January is- 
sue, which devoted its attention to photographs 
of logs and logging scenes; in the February 
number were reproductions of scenes in saw- 
mills, taking the lumber through the headrig 
and on to the gangs and trimmers; the March 
issue dealt with the sorting chain, storage, 
stacking for dry kiln, planing mill and yard; 
and the April number sets forth pictures of 
Douglas fir uses, including a reproduction of 
the Stevens Hotel, Chicago, with its 5,000 
windows of vertical grain Douglas fir sash and 
frames. The final number also sets forth uses 
in wood pipe line construction, largest known 
timber bridge, homes of Douglas fir, furniture, 
panels, staves—concluding with a flagpole 175 
feet high at the University of Washington, 
which after standing for twelve years was re- 
moved to make place for new buildings. The 
cover of each of these little books is most 
attractive, representing either a forest scene, or 
in the final issue a slash-grain fir panel in the 
natural wood. The pictures are valuable in mar- 
ket extension work, since they give an accurate 
photographic portrayal of the conversion of 
the tree into lumber. 


4 L District Board Meets 


SpokANE, WasH., April 23.—The district 
boards of the 4 L organization for eastern 
Washington and northern Idaho met here 
Thursday of this week. President W. C. 
Ruegnitz presided and made a glowing report 
of the activities and accomplishments of the 
organization since the first of the year. He 
said that more than 1,000 new members have 
been added in that period and that about 3,000 
have availed themselves of the group disability 
insurance offered them through their member- 
ship. The work of the members in the pro- 
motion of the use of wood products is making 
very satisfactory headway, he said. 

Reports were also made by field officers J. 
M. Pond and F. S. Nelson detailing the local 
situation and activities and pointing out that 
labor turnover has been less year by year due, 
they say, to the effect of the work of the or- 
ganization. - - 

The employer members of the eastern Wash- 
ington board for the coming year will be 
J. P. McGoldrick, R. L. Wilson, B. F. Pierce, 
John Dimeling, E. E. Boies, and the employee 
members will be Paul Marks, Ashley Richard, 
F. E. Dillie, E. W. Michaels, A. M. Nelson 
and S. H. Stevens. For northern Idaho, the 
employer hoard members are Huntington 
Taylor, E. H. Van Ostrand, R. E. Irwin and 
Sig Hofslund while the employee members are 
Fenimore Cady. Fred Phillips, Dewey LaVoy 
and Joseph L. Buckley. 
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Wood Utilization Program 


The annual meeting of the National Com- 
mittee on Wood Utilization, called by Secre- 
tary of Commerce Hoover to meet in Wash- 
ington, D. C., May 3 and 4, will formulate a 
program of activity for the next twelve months, 
which will make for closer utilization and bet- 
ter manufacturing, distributing and wood- 
using practices. A closer utilization of the 
country’s timber resources, in the opinion of 
the committee, is the most practical means of 
commercial reforestation. Mr. Hoover is 
chairman of the committee and Col. W. B. 
Greeley vice chairman. 

Secretary Hoover will preside at the meet- 
ing and make the opening address. On the 
first day of the conference each group will dis- 
cuss its respective problems concerning the 
work of the committee. The second day will 
be devoted to subcommittee meetings. 

Each group will select its chairman for the 
next twelve months and the newly selected 
chairmen will preside over the group meet- 
ings on the firs day. At the closing session 
each group chairman will present to the general 
committee the program of his group for the 
next year. 

A meeting of the executive committee will 
be held. on the afternoon of May 4 to take 
steps for the immediate execution of the 
adopted projects. 


Opinion in Phillips Lumber Case 


Justice Jennings Bailey on April 23 handed 
down an opinion in the equity division of the 
supreme court of the District of Columbia hold- 
ing that the United States Government is en- 
titled to an accounting for secret profits alleged 
to have been made by all but one of the de- 
fendants in the Phillips Lumber Case. The 
one defendant excepted by Justice Bailey from 
the accounting is John Stephens, president of 
the John Stephens Lumber Co., of Jackson- 
ville, Fia. Some of the defendants were in- 
dicted on a charge of conspiracy to defraud the 
Government in connection with the sale of sur- 
plus lumber following the armistice, but all 
were acquitted. 

The defendants held to be accountable are 
John L. Phillips, who with Stephens had the 
contract for the sale of the surplus lumber; 
the Merchants & Manufacturers Bank of New- 
ark, N. J., and Mrs. Nellie S. Chambers, who 
were sued as executors of the estate of George 
N. Chambers, a lumber expert now deceased; 
Capt. Frank T. Sullivan, lumber dealer of Buf- 
ialo, N. Y.; Lee L. Herrell and Roland Perry, 
lumber dealers of Washington; Charles Phil- 
lips, Jr., brother of John L. Phillips; Mrs. Lot- 
tie Eitzen, executrix of the estate of her hus- 
band, Gus. Eitzen, who was in the lumber busi- 
ness with Mitchell A. Touart, jr., at Pensa- 
cola, Fla.; Mitchell A. Touart, jr., and the Fi 
delity & Deposit Co. of Maryland, which went 
on the bond of John L. Phillips and John Ste- 
phens. 

The Government’s bill for accounting men- 
tions a lump sum of $3,216,873 as the price re- 
ceived for the 140,000,000 feet of lumber, the 
sale of which obligated the Government to pay 
a commission of 12 percent, $362,567.29, plus 
legitimate deductions. It was charged by the 
Government that the latter figures did not rep- 
resent the amounts actually received, princi- 
pally by John L. Phillips with the knowledge 
of his co-defendants. 

According to the Government’s bill, John L. 
Phillips and John Stephens were accepted by 
the Government to handle the sale because of 
their expert knowledge of lumber. Chambers 
was the Government inspector. The nearest 
figure obtainable in connection with the amount 
demanded by the Government is $1,500,000. 

Justice Bailey held that the defendants who 
are held to be accountable must account for not 
only sales but resales of lumber, the latter 
being part of an alleged plan of manipulation 






for personal profit. 
held to be accountable for at least $500,000 by 
reason of an alleged scheme between himself 
and Sullivan for the sale and resale of lumber. 
Sullivan is held to be jointly liable with John 


John L. Phillips is now 


L. Phillips. The bonding company is held 
liable to the extent of its bond as it applies to 
the lumber mentioned in the sales contracts. 
Chambers is held liable for resale profits of 
about $15,000. The liability of the other de- 
tendants may have to be determined by fur- 
ther hearing unless they are able to enter into 
a stipulation with Government counsel covering 
the exact amount. 

The court held that John L. Stephens and 
the other defendants found to be accountable 
were involved in a scheme to fix base prices in 
such a manner as to permit a profitable resale, 
or that at least the defendants knew of such a 
scheme and knew the lumber was undervalued 
and shared in the profits resulting from the un- 
dervaluation. 


Importance of Forest Conservation 


“Nature takes 10,000 years to make one inch 
of top soil by the process of decaying vegeta- 
tion. Along comes a stream running out of 
bounds and carries it away within an hour’s 
time.” This, according to Representative 
Martin L, Davey, of Ohio, president of the 
Davey Tree Expert Co., is what happens when 
forests are cut away at the headwaters of 
streams. Another result, he says, is alternate 
flood and drouth. 

These are some of the reasons why Mr. 
Davey thinks conservation is the most impor- 
tant issue before the American people. He 
knows of no other problem with such far- 
reaching consequences. “The problem of con- 
servation is the problem of preserving the basic 
natural wealth upon which the greatness and 
prosperity of America are founded,” he de- 
clared. 


Organize to Export Coast Products 


The American Export Door Corporation of 
Tacoma, Wash., has filed papers under the 
Webb-Pomerene law with the Federal Trade 
Commission for the purpose of exporting 
doors, other than joinery products, and ply- 
wood. 

The Export Trade Act, by which the Webb- 
Pomerene law is popularly known, grants ex- 
emption from the antitrust laws to an associa- 
tion entered into and solely engaged in export 
trade, with the provision that there be no re- 
straint in trade within the United States, or 
restraint of the export trade of any domestic 
competitor, and with the further prohibition of 
any agreement, understanding, conspiracy or act 
which shall enhance or depress prices or sub- 
stantially lessen competition within the United 
States or otherwise restrain domestic trade. 

The officers and directors of the Export Door 
Corporation are W. R. Ripley, president; T. A. 
Peterman, vice president; Frost Snyder, treas- 
urer and W. L. Rawn, secretary and manager. 
The members are: The Wheeler, Osgood Co., 
Tacoma, Wash.; Nicolai Door Manufacturing 
Co., Portland, Ore.; Henry McCleary Timber 
Co., McCleary, Wash.; Washington Door Co., 
Tacoma; Buffelen Lumber & Manufacturing 
Co., Tacoma; Clear Fir Lumber Co., Tacoma; 
Tregoning Manufacturing Co., Seattle; Knox 
& Toombs, Hoquiam, Wash., and Peterman 
Manufacturing Co., Tacoma. 

A similar application has been filed by the 
Western Plywood Export Co., 500 Leary Build- 
ing, Seattle, Wash., having for its purpose the 
exporting of veneers, plywood and plywood 
products. The officers are G. L. Bartells, presi- 
dent; E. Q. Walton, vice president ; Philip Gar- 
iand, secretary and treasurer. Members are: 
Elliott Bay Mill Co., Seattle; Harbor Plywood 
Co., Hoquiam; Portland Manufacturing .Co., 
Portland; The Wheeler, Osgood Co., Buffelen 
Lumber & Manufacturing Co.; Walton Veneer 
Co., Everett,*“Wash.; Tacoma Veneer Co., Ta- 





And Now 
Its On 
Every Stick 


For many years we have 
been stamping the tim- 
bers we have produced 
with our trade mark. 


We did this because we 
have been so mighty 
proud of the grain and 
texture and strength 
and rot-resistance of this 
CALCASIEU long leaf 
pine, and we wanted 
every one to know who 
was responsible for it. 


Today we are stamping 
every stick of lumber 
that comes out of our 
plant, not only big tim- 
bers, but flooring and 
ceiling and dimension 
and boards, with the 
word “Industrial.” 


If it says “Industrial” on 
the end of the stick, it’s 
CALCASIEU, the best 
of the long leaf. 








INDUSTRIAL 
LUMBER CO. 


ELIZABETH, LA. 


MEMBER SOUTHERN PINE ASSOCIATION 
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Rust-Owen Lumber Co. 


DRUMMOND, WIS. 
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Manufacturers of Wisconsin 


WHITE PINE 
Hemlock and 
Hardwoods 


White Pine Pattern, Flask and 
Shop Lumber our specialty 


Drewed EXTRA STANDARD” 




















Some Attractive Values 


4/4 Birch No.1 C. &B....350,000° 8/4 Maple No. 2 Common. ,75,000° 

4/4 Birch No.2 Com. .. .75,000° 4/4 Basswood No.1C.&B..45,000" 

4/4 Birch No. 3 Com......, 150,000 8/4 Basswood No.1C.&B..28,000" 

4/4 Maple No. 1C. &B.....75,000" 8/4 Basswood No. 2 Com. ..18,000" 

8/4 Maple No. 1C.&B....100,000" 8/4 Ashand ElmL. R. .....10,000° 
Hemlock Lath 4’ and 32” 


Write for description and prices. 


Hales Timber Go., Inc. 





FIFIELD, WISCONSIN 








JACKSON & TINDLE, Inc. 


MANUFACTURERS 
Mills at Pellston and Munisjng, Mich., and Jacksonboro, Ont. 
Maple, Elm, Birch, Beech 
Basswood, Hemlock,Pine 
Spruce. Cedar Shingles 


Main Office, BUFFALO, N. Y. 


Sales Office: 605 Murray Bidg., Grand Rapids, Mich. 
Kindly address all inquiries care Dept. 7 














Remember 
Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 


Specialize in Mixed Cars of WHITE PINE and 
Soe De ene, Siding, Colting, Flooring, 
loors, nds, ndow 
and Box Shooks from SAGINAW. a 
Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 
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VON PLATEN-FOX COMPANY 


Iron Mountain, Michigan 





Manufacturers of 17 different species 
of Northern Hardwoods 
17 17 


Baughman’s Buyer 
and Seller 


A well known calculator for standard lumber sizes 
to which is appended a considerable number of use- 
ful miscellaneous tables All editions have full cut- 
in index Desk size, 300 pages. 5x7 inches. red water- 
preined flexible leather, $4.00; black seal grain, $5.00; 

lue morocco leather, gilt edges, $6.00; brown imita- 
tion leather, $3.00. Pocket edition, 3'4x6 inches, 
with cut-in indexes. 


dn Silk Cloth, $1.50; Red Leather, $2.00 
Blae Morocco with Gilt Edge, $3.00 


FOR SALE BY 


American Lumberman 
431 So. Dearborn St, Chicago, Ill. 




















coma; Washington Veneer Co., Olympia, 
Wash., and Mackall-Paine Veneer Co., Van- 
couver, Wash. 


Accepts Bid for Tongass Timber 


The Forest Service has accepted the bid of 
I. and J. D. Zellerbach, of San Francisco, 
Calif., for the sale of 8,350,000 cords of pulp- 
wood on the Tongass national forest in Alaska. 
The successful bid was 80 cents per 100 cubic 
feet for spruce pulpwood and 40 cents for hem- 
lock. It is estimated that 75 percent of the tim- 
ber to be cut is hemlock, and that the Zeller- 
bach bid therefore averages 50 cents, while the 
only other bid, that of a subsidiary of the Inter- 
national Paper Co., offered an average of 45 
cents. An application from the Zellerbachs for 
water power permits on a number of excellent 
water powers in the vicinity of Ketchikan is 
pending before the Federal Power Commis- 
sion. The Forest Service will recommend that 
the permits be issued. It is expected that at 
least one and probably two years will be re- 
quired to complete the engineering studies nec- 
essary before construction of the paper mill can 
be begun, and it may be five years before paper 


Hoo-Hoo 


Hoo-Hoo Club Has House Warming 


San Francisco, Cauir., April 23.—The larg- 
est luncheon attendance of the year greeted the 
“House Warming Day” of Hoo-Hoo Club No. 
9, in its new home at the Commercial Club yes- 
terday. President J. Walter Kelly commenting 
on the turnout declared that club officials en- 
deavoring to increase luncheon attendance had 
apparently been rewarded with success. 

After lunch the meeting was turned over to 
Fred Holmes, president of the Holmes-Eureka 
Lumber Co., who showed motion pictures of the 
1926 Hoo-Hoo annual picnic held at Kendall 
Dell last August. This called for action toward 
the planning for the 1927 event and a committee 
was appointed to begin arrangements. ; 

The club endorsed a plan for the bay district 
nine, in Hoo-Hoo regalia, to attend the dedica- 
tion of the new McLaren Park. 


Seeeeaeeaaaasa 


News from Hoo-Hoo Headquarters 


Sr. Louis, Mo., April 27—Harold E. Leake, 
of the T. J. Peterson Lumber Co., Canton, 
Ohio, has been appointed Vicegerent Snark of 
the Canton district, to succeed the late O, H. 
Bachtel, according to announcement of Henry 
R. Isherwood, secretary-manager of the Con- 
catenated Order of Hoo-Hoo. It also is an- 
nounced that a concatenation will be held at 
Akron, Ohio, June 4, with John E. Woodruff, 
Vicegerent for the Akron district, and William 
G. Smith, State counselor for Ohio in charge. 


Forest Week Observed in St. Louis 


St. Lours, Mo., April 26—A dinner by 
Friends of the Forest, including the members 
of the Concatenated Order of Hoo-Hoo and 
the Missouri Forestry Association, at Hotel 
Chase last night was the principal event of 
the observance of American Forest Week, the 
celebration of which was in charge of Julius 
Seidel, chairman for Missouri. 

Forest week activities in St. Louis began 


Sunday morning with sermons in many 
churches. Three thousand forestry primers 
were distributed in St. Louis’ 113 public 


schools, for reading at the regular classes dur- 
ing the week and to be retained by the schools 
for reference purposes, and speakers appeared 
before high schools and civic clubs. 

At last night’s dinner meeting forestry was 
discussed from the standpoints of economics 
and sentiment. Isaac A. Hedges acted as 
toastmaster, and the speakers were Paul W. 
Brown, publisher of the Executive Magazine; 
Mr. Crawford, who also delivered the invoca- 
tion; John F. Case, of Wright City, president 
of the Missouri State Board of Agriculture; 





is actually being produced. Development of 
the water powers will require an outlay of sey. 
eral millions of dollars. Bids for a similar 
quantity of timber in the north end of the 
Tongass national forest, tributary to the large 
water powers in Port Snettisham, will be 
opened April 25. 


Nebraska National Forest Celebration 


The twenty-fifth anniversity of the estab- 
lishment of the Nebraska national forest and 
the Bessey forest nursery is to be celebrated 
early in June, according to an announcement by 
the Forest Service. This forest was the first 
continuous planting project ever started on the 
national forests. The close of the first twenty- 
five years of its history marks the transforma- 
tion of more than 10,000 acres of former bar- 
ren sand hill country into a successful timber 
stand, parts of which will attain commercial 
size within a comparatively few years. The re- 
union of a number of men prominent in for- 
estry, who were connected with the early de- 
velopment of the project, is planned, while 
others prominent in educational and _ political 
life will attend the anniversary ceremonies. 


Activities 


Frederick Dunlap of Columbia, secretary of 
the Missouri State Forestry Association, and 
Mr. Seidel. 

The meeting also adopted resolutions in- 
viting the American Forestry Association to 
hold its next annual meeting in St. Louis. 


Hold Tree Planting Exercises 

MitwavuKkee, Wis., April 28—The Milwau- 
kee Hoo-Hoo Club celebrated American For- 
est Week this week by planting 200 trees on 
the “Hoo-Hoo Reservation” at Spring Lake, 
Wis., where Rudolph Best, of the Best & 
Lade Lumber Co., Milwaukee, has his summer 
home. The tree planting expedition left Mil- 
waukee on Wednesday, April 27, in the morn- 
ing. A luncheon was served at noon and in 
the afternoon the tree planting exercises were 
held: The club planted 500 trees a year ago 
on the same property, which are growing nicely. 

The next activity of the club will be a 
bowling party to be held on May 5 at the 
American Luther Association Clubhouse at 
Eleventh and State streets, Milwaukee, where 
the entire bowling alleys have been obtained 
for use that evening. 


waeeceraaeaaes 


Concatenate at Duluth 


Dututu, Minn., April 25.—An aggregation 
of one hundred lumbermen of northern Min- 
nesota, Wisconsin and Michigan, attended a 
concatenation of the Duluth district Hoo-Hoo 
club at the Spalding Hotel here last Saturday 
evening, as a preliminary event to the opening 
of American Forest Week. 

The feature of the meeting was the initia- 
tion of nine candidates in the mysteries of 
Hoo-Hoo land. The degree work was, in 
charge of F. H. Carrier, Junior Hoo-Hoo of 
the Duluth district. 

A banquet preceded the initiation at which 
interesting talks were given by prominent mem- 
bers of the organization. Clarence L. Arlan- 
son, of Superior, spoke on “Forestry”: J. E. 
Roper on “Codperation”. and A. B. Skelton, 
president of the Duluth organization, spoke 
on the promotion by the Head of the Lakes 
Club of forest week. J. D. Twomey, Vice- 
gerent Snark, presided at the banquet. Musical 
entertainment was furnished by a saxophone 
band and the American Legion quartet. 





THE FOURTEEN national forests in Oregon in- 
clude 13,199,388 acres of Government land, or 
21.3 percent of the total area of the State. In 
Washington, the eight national forests include 


21.9 percent of the total area of the State or 
9,714,238 acres. 
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“Million a Year’’ Goal Reached 


(Continued from page 58) 


mittee considered many. recommendations from 
retailers. Standard commercial names for 
poth softwoods and hardwoods came in for 
discussion. Other matters brought up for 
the committee’s consideration included ques- 
tions relative to new widths established at the 
last general conference; attitude of eastern 
dealers on 134- and 234-inch rough dry dimen- 
sion and plank; tally of 214-inch face flooring ; 
status of recognition of American standards in 
lumber purchases by Federal Government; 
status of American lumber standard yard, 
factory and structural lumber grading rules; 
status of 7,000 series moldings; car lumber 
standardization; American engineering stand- 
ards for railway cross and switch ties, and 
plans of the Department of Commerce and 
National Committee on Wood Utilization rela- 
tive to the American lumber standards. 


American Forest Week Banquet 


The annual dinner of the National Lumber 
Manufacturers’ Association was held Thursday 
evening in the Gold Room of the Congress Ho- 
tel and constituted in fact a celebration jointly 
of the creation of the National Lumber Trade 
Extension Committee and of the American 
Forest Week, which by proclamation of the 
President of the United States began last Sun- 








Appreciation 


| 

| 

| We have just read “The Parable of 
| the Old House” which appears on the 
| first page of the American Lumber- 
| man of April 16. The beautiful senti- 
| ment of “The Parable” must call forth 
| from all who are fortunate enough to 
| have the opportunity to study it a de- 
| sire to express an appreciation of its 
| magic human appeal. We must not 
| wait until we are old ‘to take time to 
| read and reflect upon the great lessons 
| of life. I’m not an old man or a 
| preacher, but I believe there is a place 
| right on the front pages of our trade 
| journals for just such articles as that 
which your paper has used on its title 
page. Your subscribers will read them 
and they will be better citizens and 
| better lumbermen ttoo.—-Fred A. 


| Cramer, East Cleveland Lumber o | 





Cleveland, Ohio. 

















day and ends Saturday, April 30. Toastmaster 
On this memorable occasion was President 
Frank G. Wisner, of Laurel, Miss., well known 
for his successes in that office. 

The principal speaker of the evening was 
O. H. Cheney, vice-president, American Ex- 
change, Irving Trust Co., New York City, and 
author of the famous book “The New Com- 
petition.” 





Portrays Forest Conservation 


SEATTLE, W'asu., April 23.—Trees, particu- 
larly big trees, formed the theme of a pageant 
presented successfully for the second time a 
few days ago by the pupils of the John Muir 
school. Probably a thousand children took 
part. Appropriate to the name of the school, 
the central thought dealt with John Muir, 
naturalist and geologist. In the prologue, con- 
ducted by Nature and Youth, Nature exclaims: 
“Carry on, O Youth, the work of John Muir! 
Keep beauty alive in the hearts of men. Entice 
people to look at Nature’s loveliness.” 

The writer of the pageant, Florence Keller 
Brooke, depicts the story in seven episodes, 
dealing’ with the forests; wild life; birds, 
flowers and butterflies; clouds; winds, moun- 
tains, snowflakes and icicles, and finally glaciers. 
Each was personified by children daintily and 
elaborately costumed—each group acting out 
the character; as for example: “The winds go 
to every tree, fingering every leaf and branch; 
they seek and find all, caressing them tenderly, 


bending them in lusty exercises, stimulating 
their growth, plucking off a limb or two as re- 
quired or removing an entire tree or grove, 
now whispering and cooing through the 
branches like a sleeping child, now roaring like 
the ocean.” 

A large audience witnessed the production, 
young and old alike receiving the lesson cluster- 
ing about the exclamation, “Ah, the glory of a 
big tree!” It was an exceptionally fine por- 
trayal of the principles of conservation and 
proper forest protection. 





Committee on Moisture Content 


The board of directors of the Southern Pine 
Association met in Chicago on Wednesday of 
this week for the purpose of drawing up a 
budget for the coming year. The only other 
action of importance was the decision to ap- 
point a permanent fact finding committee of 
five on moisture content. The personnel of 
this committee, which will be instructed to 
compile all available data on the subject, will 
shortly be selected by President A. J. Peavy, 
of Shreveport, La. 





lowa Yard Changes Hands 


Cepar Rapips, Iowa, April 25.—The plant, 
equipment and stock of merchandise of T. I. 
Bachus, operating under the name of Eagle 
Lumber & Coal Co. at Fayette, lowa, has been 
purchased by the Iowa Builders Supply Co. 
which operates a line of retail yards with 
headquarters in Cedar Rapids. 


Installing Kiln Equipment 

Jasper, INv., April 27—The Hoosier Desk 
Co. is installing in its factory at this place 
an additional National Moistat kiln and also 
adding Moistat equipment to an old kiln. 
Increased business is announced by the com- 
pany as the reason for this necessary expan- 
sion. Orders for this equipment were placed 
with the National Dry Kiln Co., of Indian- 
apolis, Ind. 








Buying Big Stands for Pulp 

[Special telegram to AMERICAN LUMBERMAN ] 
Wasuincton, D. C., April 28.—The Forest 
Service has received from George T. Cam- 
eron, president and publisher of the San Fran- 
cisco Chronicle, and associates, a bid for the 
purchase of 835,000,000 cubic feet of pulp 
timber in the northern portion of the Tongass 
national forest, Alaska. Indications are the 
bid will be accepted, thus assuring the devel- 


opment of a large newspruic manu.acturing in- 
dustry. in the Juneau district. Mr. Cameron 
bid the minimum prices which the advertise- 
ment announced would be considered, or 60 
cents per 100 cubic feet for spruce pulpwood 
and 30 cents for hemlock, with prices also for 
spruce and hemlock sawlogs, poles and piling. 
Mr. Cameron and his associates had previously 
filed with the Federal Power Commission an 
application for a permit to develop the water 
power of the Long Lake and Crater Lake proj- 
ects, about fifty miles from Juneau. 

A similar amount of pulp timber was 
awarded last week to I. and J. D. Zellerbach, 
of San Francisco. The two will comprise the 
largest sale of timber ever made by the Forest 
Service; both concerns agree to establish 
newsprint plants of at least 200 tons daily ca- 
pacity. 


Ants Cause Damage 


Kansas City, Mo., April 26.—Lumber circles 
here are considerably perturbed over publicity 
given to the discovery that termite ants, sup- 
posed to have been brought from the South in 
lumber shipments, have caused considerable 
damage in a small section in the southeast 
portion of the city. The principal damage 
seems to have been caused to floor joists, sills 
and flooring. A determined fight is being 
made by city health and building officials to 
exterminate the ants by use of cyanic acid gas. 


Co PACIFIC COAST Co 


alifornia White Pine 
alifornia Sugar Pine 


and Arizona Soft Pine 
Best Stock for Factory and Pattern Lumber. 


4sk LOUIS WUICHET, Inc. 
Room 712 Railway Exchange CHIC AGO, ILL. 


Tel. Harrison 1295 
No.1 or No. 2 


px 
Common S4S 


West Coast 


HEMLOCK 


*Here’s the kind of stock you and your 
: customers will like. It’s cut from fine 
quality Upland timber and is nice,dry 
and bright. We can ship straight cars 
of 16’ or 18’ stock if you desire. Order 


some of it now. 


Pacific States 


TRasi” Lumber Co. 


REPRESENTATIVES : 


S.B.Marvin, 518 Peoples Gas Bidg., Chicas, Ill. 
K. J. Clarkson, 833 McKnight Bidg., Minneapolis, Minn. 
James A. Harrison, P.O. Box 745, Sioux Falls, S. D. 
Joseph Lean, P. O. Box 774, Omaha, Nebraska 
Frank Probst, P.O. Box, 1187, Fargo, No. Dakota 
O. G. Valentine, P. O. Box, 171, Denver, Colorado 




















The Polleys 
Lumber Co. 


Manufacturers of 


: Pondosa 


sail Pine 
Dry Selects 


General Offices and Mills: 


Shipments via N. P. 
and Milwaukee Rys. 


Missoula, Mont. 
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Co PACIFIC COAST Co 








MIXED CAR 


Shipments from our 


Minnesota 
Transfer 
Yards 


are not only a convenience, but by 
usually filling orders the same day we 
get them assures prompt arrival. 





“Bridal Veil” Bungalow Siding 
Big Timbers—Long Fir Joist— 
Fir—Cedar—Spruce—Western 
Pine Lumber and Red Cedar. 
Shingles. 





Shipments may also be made from our 
Mills at Granite Falls, Wash. 





A request for prices promptly given. 


H. B. WAITE 


LUMBER CoO. 


Minneapolis, . © e 

















Short Length Uppers 


We ship them at a saving in 
CEILING CEDAR SIDING 
FLOORING CLAPBOARDS 


Also General Yard Stock 
LONG TIMBERS 
- HEMLOCK - CEDAR 


he D. Collins Lumber Co. 


WHITE BLDG. SEATTLE, WASH. 

















When You Think Lumber 
THINK HANSEN-NIEDER” 


Short Lengths 
Make You Money. 


HANSEN-NIEDER 
LuMBER Co,,IINC. 


1029 HenryBldg:, SEATTLE 


















Lumbermen’s Exchange 
R, P. PRAY R. H. BROWNE 


California PIN E 


White and Sugar 


and North Coast Lumber, Box Shooks, 
Cut Stock, Mouldings 


“SS feat Baiting” SAN FRANCISCO 

















THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices om door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
mm leather, $8.50. AMERICAN LUMBERMAN, 431 8. 
Dearborn St., Chicago, Ill: 


News Notes from Ame 


Los Angeles, Calif. 


April 23.—Conditions througheut southern Califor- 
nia have markedly improved during the week. Prices 
on a number of items have strengthened and the mills 
are coming nearer to getting the list price than in 
twelve months. Not only in Los Angeles, but through- 
out the entire Southland, the construction program is 
progressing far better than it was expected to during 
the early part of the season, and residential con- 
struction is farther in the lead than at this time last 
year. Generally speaking, according to a number of 
surveys which have been made, there is a considerable 
shortage of residential properties. Not only are the 
home owners building, but investors as well. These 
conditions have had a beneficial influence on the lum- 
ber situation and the dealers, both wholesale and retail, 
are optimistic. At this writing the lumber reserve at 
the Los Angeles docks is slightly under 10,000,000 
feet, well below normal. The wholesalers are ship- 
ping practically everything they are able to get their 
hands on, as many of the retailers’ stocks are low for 
this time of year. 

Robert H. Taylor has sold his interest in the Cen- 
tral Lumber Co., Compton, to his associate, 
Peterson. 

The Sunkist Lumber Co., Monrovia, has taken a 
long term lease on a tract 150 feet on the Southern 
Pacific railroad right-of-way, where additional struc- 
tures will be erected immediately. 


Oscar 


Tacoma, Wash. 


April. 23.—What was unanimously voted one of the 
most successful meetings ever held by the Northwest 
lumber industry took place at the Winthrop Hotel 
here yesterday afternoon. Every manufacturing dis- 
trict in the Northwest was represented, and the com- 
bined output of mills whose representatives took part 
was estimated at more than 6,500,000,000 feet. The 
meeting was devoted to a frank discussion of the prob- 
lems facing the industry. Mai. Everett G. Griggs, 
president St. Paul & Tacoma Lumber Co., presided 
and all present took an active part in the discussions. 
The speakers were in general agreement that the pro- 
duction of too much lumber is responsible for the 
stagnation in the market, and the curtailment policy 
adopted by many of the mills during recent weeks is 
making many converts. A number of the millmen, 
who have not before been in agreement with the ma- 
jority on this point, declared themselves sold on the 
results and are planning to reduce their own outputs. 
While no concerted action was taken, many of the 
manufacturers said after the meeting that they in- 
tend to reduce their output materially during May, 
following the policy of the leading mills during the 
present month. 

After the meeting, Maj. Griggs discussed the sit- 
uation, declaring the spirit of codperation shown to 
be the most satisfactory feature of the gathering. 
“The lumbermen seem at last to be getting to-gether.”’ 
he said. “The meeting was attended by members of 
the West Coast association and by many non-mem- 
bers. All were in cordial agreement on the situation, 
and their working in harmony will be the most im- 
portant result of these gatherings. I am really hope- 
ful now of better times in the near future.” 

The usual business meeting of the Tacoma Lum- 
bermen’s Club was not held April 22 in view of the 
mass meeting of lumbermen held during the after- 
noon and the club banquet in the evening. Most of 
the local members attended both gatherings. 

Cargo shipments of lumber over the Tacoma docks 
last week: From the Baker, Shaffer, Milwaukee and 
McCormick docks and Portacoma piers, 6,095,000 feet; 
St. Paul & Tacoma Lumber Co., 1,925,000 feet; Puget 
Sound Lumber Co., 1,075,000 feet; Wheeler, Osgood 
Co., 450,000 feet; Dickman Lumber Co., 750,000 feet; 
Tidewater Mill Co., 250,000 feet; Cascade Timber Co., 
100,000 feet, and Defiance Lumber Co., 600,000 feet— 
a total of 11,245,000 feet. Destinations: Atlantic 
coast, 2,225,000 feet; California, 2,920,000 feet; Aus- 
tralia, 1,850,000 feet; Japan and China, 3,000,000 feet; 
Europe, 1,200,000 feet, and Hawaiian Islands, 50,000 
feet. Other than lumber: the Atlantic coast took 
4,500,000 shingles, 9,150 doors, 24,000 feet cross arms 
and 71 bundles broom handles. Japan and China took 
1,100 tons box shook. Europe took 18,900 doors and 
1,000 bundles broom handles. The Hawaiian Islands 
took 200,000 shingles, 250 tons box shook and 500 
doors. 

Application for nearly 10,000,000 feet of timber in 
the Rainier national forest has been made by the 
Silver Falls Logging Co., of Elbe. The timber ap 
plied for is located not far from Morton. The Silver 
Falls company recently purchased the timber and 
equipment of the Patton Logging Co. 

A large shipment of machinery for the new hard- 


—— 


wood mill now being built by the Buffelen Lumber & 
Manufacturing Co. was discharged here yesterday from 
the Williams liner Willfaro, which brought the equip- 
ment from the Atlantic coast. 

William W. Kilworth, president Washington Handle 
Co., was elected president of the Tacoma Rotary Club 
at the annual election of officers held yesterday. Mr, 
Kilworth will take office May 1. 

The John Dower Lumber Co. will be host to the 
Tacoma Kiwanis Club at one of the May meetings, 
The club will hold its weekly luncheon in the new 
storage sheds of the Dower company, and the mem- 
bers will take over the entire retail yard. The in- 
vitation was delivered at last Tuesday’s meeting of 
the club by John Dower, who also made an address, 
on present conditions in the retail lumber business, 
which was broadcast on the radio. 


San Francisco, Calif. 


April 23.—Several California pine mills at which 
production was stopped are now making preparations 
for opening. Some report that operations have begun 
on a one shift a day basis. The Pelican Bay Lum- 
ber Co., according to H. D. Mortenson, president, is 
operating two shifts a day five days a week. 

Prof. Enamuel Fritz, trade extension engineer of 
the California White & Sugar Pine Manufacturers’ 
Association, has returned from a general promotional 
trip through the middle West and eastern States. 
Prof. Fritz attended several annual conventions of 
the retail lumbermen. He will leave this week, ac- 
companied by Vic Johnson, chief inspector of the 
association, for a trip to several of the pine mills. 

D. H. Steinmetz, manager Pickering Lumber Co.’s 
western operations and president of the California 
White & Sugar Pine Manufacturers’ Association, left 
this week for Kansas City, Mo., for the annual con- 
ference of the Pickering interests. He will attend 
the annual convention of the National Lumber Manu- 
facturers’ Association at Chicago. 


Klamath Falls. Ore. 


April 23.—With logging conditions improving, due 
to good weather, shipments of logs to the mills here 
are increasing daily. At present between sixty-five 
and seventy cars of logs are being received each day 
from the camps. The Pelican Bay Lumber Co. is 
receiving about twenty-five cars a day; the Ewauna 
Box Co. about twenty cars, and the Shaw-Bertram 
Lumber Co. about twelve cars. A number of the 
smaller operations are shipping three to five cars a 
day. 

The Big Lakes Box Co., will start logging operations 
at once in its holdings on the west side of Upper 
Klamath Lake. This operation will supply logs for 
its mill until such time as they can get into their 
major holdings, which are now blocked with snow. 


Aberdeen-Hoquiam, Wash. 


April 23.—Practically all logging camps in the 
Grays Harbor district are in operation, but there has 
been a slight decrease in output of hemlock and cedar 
logs, while supply of fir logs has increased a little 
during the last thirty days. The log supply in gen- 
eral is not quite up to normal. Log prices are about 
the same as those ruling thirty days ago: 


No. 3 No. 2 No.1 
OO ted rtetnaneeiie bee nee $12 $18 $24 
DN Sats Nee te oc ek wekiee sa 12 18 28 


Camp run, cedar, $14 to $16; hemlock, $9. 

The mills are carrying out a program of curtailment. 
Several have discontinued night shifts. Some are 
taking turns in shutting down completely for one 
week. It is planned to carry this program through 
May. 

During the early part of April, lumber prices have 
been stiffer, due in part to the mills refusing to accept 
orders ahead. Rail business is more active than water 
business. The Atlantic coast demand is improved and 
prices are firmer. 

Capacity of the Oriental Lumber Co. mill, owned 
and operated by A. L. Davenport and T. W. Tebb, 
of the Pacific Lumber Agency, Aberdeen, has been in- 
creased from 15,000 to 75,000 feet a day. This mill 
saws airplane spruce. 

Equipment of the defunct River Logging Co. and 
Humptulips Logging Co., including twelve donkey en- 
gines and eight miles of railroad steel, with about 


four million feet of logs, was sold for $26,000 at a 
receiver’s sale at Carlisle, Wash. 

Charles H. Hoover has become manager of the 
Grays Harbor Log Scaling & Grading Bureau. He 
succeeds the late Edward I. Karr. Mr. Hoover has 
been connected with the Bureau for about three years. 
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Five engineers representing boroughs of New York 
City visited Grays Harbor early in February, and 
were guests of the Eureka Cedar Lumber & Shingle 
Co., of Hoquiam. Every opportunity was given the 
visitors to see the handling of hemlock. The Polson 
logging camps, the Anderson & Middleton mill, in 
Aberdeen, and the Eureka mill, in Hoquiam, were 
visited. A dinner at the Hotel Emerson, in Hoquiam, 
and a trip to Lake Quinault, were included in the 
entertainment program. 

The railway of the Independence Logging Co. will 
be sold at auction, May 28, at Camp 8, Oakville. The 
Independence Logging Co. went into the hands of a 
receiver after the failure of Hayes & Hayes Bank, 
Feb. 7 

The port of Grays Harbor will retain C. Bascom 
Slemp, former secretary to President Coolidge, as a 
representative in Washington, to interest Congress and 
government. engineers in a new port project calling for 
the reconstruction and extension of the jetty system. 

The State department of labor and industries has 
arranged with Schafer Bros. Lumber Co. to hold an 
industrial safety and first aid school on Monday, Tues- 
day and Wednesday of next week in the auditorium of 
the Montesano high school. All employees of Schafer 
Bros. are given permission to attend without. charge. 

Frank H. Lamb, of the Wynooche Timber Co., Mrs. 
Lamb and their two daughters will leave in May for 
a year in Europe. 


Portland, Ore. 


April 23.—In comparison with shipments, pine pro- 
duction is much lighter than it was a year ago, and 
there has been considerable reduction in mill stocks. 
Shipments for the first quarter of this year, however, 
were about 4 percent lighter than during the corre- 
sponding period of 1926. Virtually all of the associa- 
tion pine mills are now operating, but they are cut- 
ting considerably less than normal. Pine dealers re- 
port the demand for pine lumber holding up quite well. 
Fir mills, too, are proceeding with considerably more 
caution. 

Gustaf Asplund, Swedish commercial attaché, New 
York, was in Portland this week gathering informa- 
tion bearing on the forest resources. He visited 
paper plants here and several sawmills, spending a 
day at Longview. 


Spokane, Wash. 


April 23.—Warmer weather in the last few days 
is filling the creeks sufficiently to begin spring drives. 
The big drive on Priest River is in full operation. 
The bulk of the 50,000,000 feet will go to the mills 
of the Dalkena and Humbird lumber companies and 
the Diamond Match Co. Extremely high water is 
expected late in May and June. The companies are 
all taking steps to prevent damage. Firmer prices 
and better business in general are reported by whole- 
salers and manufacturers, but volume of business is 
not quite satisfactory. 

I. N. Tate, assistant general manager Weyerhaeuser 
Sales Co., is to attend a meeting of district sales 
managers in Pittsburgh, Pa., April 29-30. 

American Forest Week, April 24-30, has been re- 
ceiving a large amount of publicity through activity 
of the Spokane Hoo-Hoo Club committee. Especially 
valuable have been the extended interviews given by 
Roy R. Myers, Vicegerent Snark; Grant Dixon, and 
J. M. Brown, Senior Hoo-Hoo on the Supreme Nine. 
At its regular weekly luncheon, the Spokane Whole- 
sale Lumbermen’s Association endorsed the American 
Forest Week program, and pledged its support to re- 
forestation activities. 


Minneapolis, Minn. 


April 26.—Seeding is under way on farms through- 
out the Northwest, with seasonable weather. The 
poor condition of the country highways has had a 
tendency to retard lumber business. Present weather, 
however, is expected speedily to improve the situation. 
From all sections come reports that there is a good 
farm business in prospect. Up to now the large buy- 
ers of lumber have been retailers in large cities, and 
industrials, which are taking increased quantities. 
Transit shipments increased this week but none of 
the cars are held over for more than a few days, in- 
dicating that demand is increasing. Northern pine 
manufactufers are doing a good business. Cedar post 
and pole business is of fair volume for this time of 
year. The hardwood trade is light but is increasing. 

The review of the Northwestern National Bank, 
Minneapolis, shows that sales of 250 retail lumber 
yards in Minnesota, the Dakotas and Iowa during 
the three months ending April 1 were 92 percent of 
those of 1926. Prices of lumber are a little lower 


ricas Lumber Centers sumpter Valtey Pine 


than they were a year ago, so this is an excellent 
time to buy, according to the review, which forecasts 
a big revival in country trade. Last year there was 
a decrease from 1925, but the volume reached in 1925 
is a sample of what may be expected when agricul- 
ture reaches a more favorable plane. The review 
points out that it is not likely that per capita con- 
sumption of lumber will be as large as it was at 
its height, between 1910 and 1915. 

James A. Harrison, of Sioux Falls, S. D., who 
represents the Pacific States Lumber Co., when in 
the Twin Cities last week said that there will be 
more business in the rural sections of that State 
as soon as the roads dry up. Ray Kennedy, who 
travels South Dakota for the Blackwell Lumber Co., 
of Coeur d’Alene, Idaho, said that country trade is 
slow in developing because of poor roads. Gus 
Prestegaard, of the Prestegaard Lumber Co., Minne- 
apolis, has returned from Nebraska points, bringing 
a report of poor side roads, and farm optimism be- 
cause of plentiful moisture. 

L. T. Kubeshesky, of the Robert Duncan Lumber 
Co., Minneapolis, following a trip to hardwood mills 
in Wisconsin and Michigan, said that dry stock at 
northern mills is scarce. 


Philadelphia, Pa. 


April 25.—The next regular monthly meeting of the 
Philadelphia Lumber Exchange will be a dinner on 
Thursday evening, May 5. Mr. Strong, manager of 
the Regional Planning Federation, will give an illus- 
trated talk. 

The regular monthly meeting of Chapter ‘“‘C,” Re- 
tail Lumbermen’s Association of Philadelphia, was 
held at the Bellevue-Stratford Hotel today. One of 
the topics was “Pooled Cars.” 

George E. Lippincott, Vicegerent Snark of Hoo- 
Hoo, is working for an enthusiastic observance of 
Forest Week. 


Pittsburgh, Pa. 


April 26.—Retail yards report a little more activity 
in house building, although the total volume is about 
ten percent under what it was last year. Some south- 
ern pine mills are making advances. No changes have 
occurred in Pondosa or Idaho pines, or California 
sugar and white pines, with a fair volume of business 
in all. The business in hardwoods is improving gen- 
erally, including demand by retail yards. The demand 
for basswood continues strong. Wormy chestnut is 
moving on a good demand, and oak dimension is 
moving freely to the industrial trade. Notable short- 
ages are reported in some items of Appalachian hard- 
woods, particularly No. 2 B, No, 3 and No. 2 A pop- 
lar. In No. 2 oak there are also shortages, and the 
sound wormy dry stocks seem well sold up. Prices 
in basswood are stronger. There is a good deal of 
call for 6/4 and 8/4 No. 1 common and better maple. 
Wholesalers here having mill connections in the South 
expect that gum will probably be affected to a greater 
extent than any other variety of lumber by the flood 
conditions, 


New York, N. Y. 


April 25.—Lumbermen admitted today that things 
‘looked brighter.”’ Sales of fir, especially to sub- 
urban yards, have shown a wholesome increase in 


the last ten days. Southern pine flooring, however, 
was reported rather slow and prices are being main- 
tained with difficulty. Supplies of eastern spruce 
lath continue to come in without any particular des- 
tination and are selling at bargain prices. 

A joint outing is being planned for July by the 
Long Island Dealers’ Association and the Building 
Material Men’s Association of Westchester County. 
It is to be one of the biggest outings ever held by 
lumbermen in the metropolitan territory. The next 
meeting of the Building Material Association will be 
held May 12 at Briarcliffe, N. Y. 

Shepard & Morse received a cablegram from Lon- 
don today announcing the arrival there of Otis N. 
Shepard. Shepard & Morse have been handling 
European lumber for some time, and Mr. Shepard is 
visiting mills in northern Europe. 

J. Canby Morgan, who represents several West 
Coast mills, has just arrived in Vancouver, where he 
is making his headquarters with W. B. Plue, of the 
Warrington Lumber Co., and the Columbia River 
Door & Lumber Co. Mr. Morgan will spend about 
six months on the Coast, making new mill connec- 


tions and securing cargo space. 
W. M. Crombie & Co. have removed their offices 
to the new French Building at 551 Fifth Avenue. 
L. Jenny has been added. to the New York 
Paul & Tacoma Lumber Co. 
of the Chapman Lumber Co., 


sales force of the St. 
George P. Stanley, 
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quality and texture is remem- 
Goud long after the price is 
forgotten. Yourcustomers will 
be pleased with this soft tex- 
tured Pine lumber, as well as 
our other 


Western 
LumberProducts 


Order a trial car today. 


H. J. Anderson 
Lumber Co., Inc. 


Manufacturers and Wholesalers 
301-338 Northwestern Bank Building 
PORTLAND, OREGON 
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Willapa Lumber Co. 


Fir 
Spruce 
Hemlock 
Our Specialty 
Vertical Grain Uppers 
Carefully dried—Well manufactured. 


Mills: - RAYMOND, WASH, 
General Sales Office: PORTLAND, ORE, 
Chicago Representative 
Western Wood Products Co., Tribune Tower 
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Ties, Plank 
I Long Joists 
Timbers 


Long Dimension 


Give us a trial. 








TheGriswold LumberCo. 


Gasco Building, PORTLAND, ORE. 











LOGGERS & MANUFACTURERS 


Sitka Spruce 


Try our Kiln Dried Shop and Clears, 
rough ordressed. Our 5& 6/4 Shop 
is 65% or more, 8/4 80% or more 
EDGE GRAIN. 


We also manufacture Douglas 
Fir and Western Hemlock 


Winchester Bay Lumber Co. 


SALES OFFICE: 
910-11 Porter Bidg., PORTLAND, ORE. 
Mill at Reedsport, Ore. 
( Capacity 150,000’ 8 Hours ) 
Member West Coast Lumbermen’s Association. 
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Harry P. Kennedy 


for several years manager Lum- 
ber Buyers, Inc., Seattle, wishes 
to announce the organization of 


Harry P. Kennedy & Co. 


Buying Agents, 
Pacific Coast Forest Products 


A lumberman all his life, Mr. 
Kennedy has for several years 
devoted his time to placing 
West Coast business for Eastern 
concerns. 


Many large buyers find that 
a reliable firm on the Coast to 
look after their purchasing and 
shipments is most satisfactory. 


This company, starting business with 
a few excellent accounts, respect- 
fully solicits inquiries from respons- 
ible firms interested in learning 
about a satisfactory buying plan. 


Harry P. Kennedy 


Co. 


538 Henry Bldg., 
SEATTLE, WASH. 

















More Sales +- 
Careful Credit Granting== 


Increased Profits 
It’s simple arithmetic and can be easily done with the aid of 
Clancy’s Red Book Service 


of credit and sales information. This infor- 


mation makes credit granting safer for those who 
sell anything to concerns that make car purchases of lum- 
ber, millwork or other allied products. It is also an aid in 
selling to those classes as it gives the names of all carload 
buyers, new ones being furnished TWICE a week. 


Order the service now or at least write for rates and 
pamphlet No. 49-S. 


Try our Collection Department any time on ordinary past due 
or disputed accounts; whether or not you are a subscriber. 


For rates ask for Pamphiet No. 49-C. 


Lumbermen’s Credit Association 
608 S. Dearborn Street, CHICAGO 


Eastern Headquarters: 35 S. William St. 
NEW YORK CITY 











West Penn Lumber Co. 


Wholesale Lumber 
WHITE PINE YELLOW PINE 
HEMLOCK HARDWOODS 


PITTSBURGH, PA. 























White Pine 
LONG and SHORT LEAF 


ALSO) Yellow Pine 


WM. SCHUETTE CO. 
Pittsburgh, Pa. New York, N. Y. 


IDAHO 
MINNESOTA 
WESTMONT 











recently moved his office to the new Bank of Man- - 


hattan Building, Long Island City. 

Henry Chittick, of the Hunterspoint Lumber & 
Supply Co., Long Island City, has returned from a 
trip to the West Coast. 


Boston, Mass. 


April 26.—Eastern spruce frames have advanced to 
a firm $42. Eastern spruce boards are scarce; really 
dry merchantable grade are now quoted $34. Lath are 
quiet at unchanged prices. Shingles continue firm al- 
though demand is not really active. The market for 
Pacific coast fir is stronger all along the line. Both 
hardwood and southern pine floorings are offered at 
irregular prices. Pondosa pine is firm. There are oc- 
casional concessions from the regular price lists for 
Idaho white pine. More lumber is moving out of the 
retail yards and wholesalers are doing a larger volume 
of business than they were only a month ago. Current 
buying is featured by a general spirit of caution, ac- 
cording to reports from nearly all sources. Both re- 
tailers and industrial buyers are generally limiting their 
requisitions to very early requirements and asking for 
quite prompt delivery. 

F. W. Alexander, of the Pacific Lumber Inspection 
Bureau, and Chester J. Hogue, of the West Coast 
Lumber Bureau, were in Boston last week. On Sat- 
urday noon they were entertained at a luncheon given 
at the Harvard Club. 

The Cavanaugh Bros. Lumber Co. (Inc.), of Man- 
chester, N. H., will add western and southern lumber. 
F. Paul Cavanaugh is in charge of the native hard- 
woods and J. Carl Cavanaugh, general manager, will 
attend to native and Canadian softwoods. P. J. Fahey 
will specialize in southern and western lumber. 

At the office of the Basley Lumber Co. in Newton- 
ville it was stated this week that while building is 
fairly active this spring there is a surprisingly light 
call for clapboards, most frame houses using shingles 
or siding. The Dix Lumber Co., North Cambridge, 
stated that West Coast clapboards are selling better 
than native white pine or eastern spruce, red cedar 
getting the preference. 

Considerable high grade teak in the form of heavy 
planks has been imported here this season for the use 
of boat yards, which are quite busy, especially on 
pleasure craft. 


St. Louis, Mo. 


April 26.—The Gideon-Anderson Co., manufacturer 
of southern hardwoods, has opened an office at 208 
Murray Building, Grand Rapids, Mich., with Frank 
S. Barnard, formerly with Nichols & Cox Co., of the 
latter city, in charge. W. P. Anderson, president, 
has been elected president of the Polk County Lum- 
ber Co., Haines City, Fla., manufacturer of Southern 
longleaf pine. The mill has a capacity of 100,000 
feet daily, and most of its cut is for export trade, 
Haines city being but fifty miles from Tampa. 

Edgar J. Kahn, of Peoria, president of the Asso- 
ciated Cooperage Industries of America, has author- 
ized the appointment of a committee on flood relief, 
composed of the following members: B. A. Powell, 
Powell Cooperage Co., Memphis, Tenn., chairman; 
Galvin Hudson, Hudson & Dugger Co., Memphis; 
C. F. Meyer, St. Louis Cooperage Co., St. Louis, and 
A. H. Wrape, Henry Wrape Co., Paragould, Ark. 
Secretary Hirt said that the association desired to 
lend any assistance it can to members affected. 


Jacksonville, Fla. 


April 25.—Business booked by southeastern mills 
has been all that could be expected, and manufac- 
turers are well satisfied with the market trend. Many 
buyers have been placing their requirements at prices 
lower than for some years during spring. Due to the 
extreme dullness of the Florida market for six to 
eight months, mill accumulations have been greater 
than could be taken up by other territories in a short 
time. Floods in the Mississippi Valley will probably 
result in a stronger demand on this section in cases 
where prompt shipment is essential. 

The pine market has shown no change. Demand 
is mostly for timbers and especially cut stock, with 
some orders for shed and yard stocks mixed in. A 
good volume of business is being got from Virginia 
and the North. Margins are mighty small. Shortleaf 
is moving fairly well. Rough B&better kiln dried finish 
is bringing about $37, mill. Some are holding their 
5/4 for $43, but sales are made at $42. Shortleaf 
shed stocks are being hard pushed by longleaf. There 
is a very nice business in moldings. 

Hardwood demand is better, and Delta floods may 
result in southeastern mills feeling decided improve- 
ment in demand for red and sap gum. Larger plants 
are working a good part of their gum output into 
trim. Ash demand has dropped off considerably, but 
no gréat amount of stock is produced in this section. 
Poplar, due to heavy consignment shipments over- 
seas, is in very light demand for export. The con- 
signments were stopped several weeks ago and the 
foreign surplus is being gradually used up. 

Cypress continues to move in a very unsatisfac- 


it 
tory manner, but prices show wide Variation, for 
many mills had to move some of their surplus. Fin. 
ish orders, badly mixed, are coming in slowly and 
buyers are paying mill prices. - Some of the larger 
mills are holding their prices, their orders being 
mostly for specified lengths and widths as it is not 
easy to find mills that can furnish badly mixed 
orders. Demand for factory lumber is very poor, and 
there is a heavy mill surplus of 4/4 items. The sup- 
ply of thicker sizes is ample. Stocks are thoroughly 
dry. 
Florida retail yards and millwork plants do not 
seem to get started buying. In almost every Florida 
city there is need for moderate-priced houses, byt 
financing them is difficult. 
Ed. Leech, Florida representative Burton-Swartz 
Cypress Co., Perry, is convalescing in an Orlando 
hospital from a very severe attack of “flu.” 


Shreveport, La. 


April 25.—Wholesale pine business is suffering 
from excessive rains, shipments having been materially 
,slowed up. Local rains have been copious, and both 
logging and transportation of lumber from smaller 
mills to railroads are severely handicapped. Lumber 
shipments are moving slowly. The hardwood mills 
are handicapped even more than the pine mills, and 
their log supply is lower than for several years. 
There is a good demand for pine from a few Texas 
and Oklahoma points, but northern orders are fewer 
than usual. Prices are fairly firm, but there have 
been no changes of any note. A few buyers are be- 
ginning to realize that they must count on slower 
deliveries. -If the rivers continue to rise, the mills in 
eastern Arkansas, eastern Louisiana, and along the 
Delta in Mississippi will be out of commission for a 
month or more. There has been no change in hard- 
wood prices, as demand is rather light. 


Hattiesburg, Miss. 


April 26.—Farming operations this spring have had 
no effect on the labor situation at the mills, as labor 
continues plentiful. The increase in demand for low 
grades of pine has enabled mills to reduce their 
stocks of such items. Finish and high grade floor- 
ing are not moving well but the amount of high 
grade stock is small in comparison to the amount of 
common grades from the average run of logs. Mixed 
orders are still very noticeable. There has been 
considerable activity to export. There does not seem 
to be any disposition to increase production except at 
a few places where it is necessary to cut up timber 
blown down by storms. ’ ; 

The Appolonia Lumber Co., Pelahatchie, Miss., is 
putting on a night shift in order to cut up timber 
that was blown down during February, but the Pearl 
River Valley Lumber Co.’s plant at Canton has been 
down, undergoing general repairs. Both plants get 
their logs from the same general camps and are owned 
by the same company. 


Milwaukee, Wis. 


April 26.—The spring building program at Milwau- 
kee is well under way, and a large amount of !um- 
ber is moving to construction jobs. On the whole, 
building is more active than it was last year, with 
the result that the lumber market here is in a 
very good condition and sales have increased over 
1926. Fir from the West Coast and southern pine 
continue in favor, and some hemlock is moving in 
Milwaukee. In other sections of the State, hemlock 
is in better demand and is moving into the retail 
channels in fair to good amounts. All softwood quo- 
tations are very firm. Hardwood operators say that 
there has heen little increase in business. A _ little 
more birch is going to furniture manufacturers but 
their takings consist largely of southern woods. With 
the flood conditions prevailing in the South, the north- 
ern hardwoods took a turn upward, but do not yet 
bring the prices which they should. 


New Orleans, La. 


April 25.—Southern pine bookings registered a ‘gain 
for the week, cypress sales held their own and by some 
accounts were a shade better. Symptoms of improve- 
ment are reported on the hardwood side also. The 
changes have not been very marked, but all seem to 
be in the right direction. Prices likewise showed 
symptoms of increase in spots, though no featurable 
gains were reported. The flood in the lower Missis 
sippi Valley supplies the market feature. Cypress, hard- 
wood and pine mills protected by the Mississippi levees 
in Lousiana have sent labor quotas to work on the 
levees, temporarily suspending or reducing their out- 
puts. Suspension or demoralization of train service 
in the flooded areas is seriously interfering with ship- 
ments. 

Gov. Simpson of Louisiana today announced the ap- 
pointment of George J. Forrest to membership on the 
Orleans levee board. Mr. Forrest is president of the 
Forrest-Wahden Sash & Door Co. 
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Houston, Tex. 


April 25.—High waters have almost stopped pine 
production. Prices are off, but are expected to im- 
prove within the next few weeks. The Valley and 
coast sections are doing a good retail business. The 
middle section of the State is still suffering from last 
year’s crop conditions. The oil field trade is falling 
off materially. Hardwood prices are better but still 
low. Flood waters have closed the mills. Business 
from furniture and automobile factories is holding up. 
Sap gum is hardly to be found, due to the seasonable 
activity of box factories. Flooring oak is cheap but 
selling well. Magnolia is also in good demand. The 
demand for red gum is not so good. 


Birmingham, Ala. 


April 25.—Trim stocks are low, and demand for 
them is good. Rough “C” finish is moving freely, 
but its price has been weak. No. 3 common fiat 
grain 4-inch flooring is quite weak. Sales of No. 1 
green lath have been made by retailers as low as 
$4.25. Kiln dried lath are not in demand. Retail 
yard stocks in general are fair. This has been a 
banner week for the retailer. There were more con- 
tracts closed, more stock delivered and more estimates 
figured than for any week in six months. Car ma- 
terial dealers complain of a poor market. Whole- 
salers can not find stocks at a price that will justify 
buying ahead. Hardwood has been in much better 
demand, and several mills have sold out all dry stock, 
and in some instances have sold two or three weeks 
ahead on the partly dry. Common oak and upper 
grade sap gum lead in demand. Sales at several dol- 
lars over last winter’s market are not unusual. De- 
mand has been heaviest for lower grades. 

J. H. Ingham, while in Birmingham Thursday on 
his way from his company’s mills, reported the Fouke 
(Miss.) plant ready to reopen, and that the Allison 
plant: would be completed by May 10 to 15. Both 
mills have been rebuilt within six months. Capacity 


On account of floods which inundated the logging 
camps of the Lamar Lumber Co., it was necessary to 
postpone the opening of its mill, planned for April 18. 
As soon as logs can be taken from the woods the mill 
will be started under the general management of J. H. 
Grimmett. Mr. Grimmett has had twenty-five years’ 
experience in the lumber indutry and is recognized as 
an authority. He has been associated with the com- 
pany for the last three years, prior to which he man- 
aged a large mill at Quitman, Miss., for many years. 
J. C. Whidden, formerly of Hattiesburg, Miss., will 
have charge of the mill with the title of mill super- 
intendent, and J. M. Lyda will be superintendent of 
manufacture. Mr. Lyda was formerly associated with 
Mr. Grimmett at Quitman, Miss., and there had charge 
of manufacture of one of the largest mills in the 
State. 


R. H. Laftman, general manager of the Bogalusa Pa- 
per Co., has been elected to the -post of vice president 
and general manager, the promotion coming about a 
week ago at the annual directors’ meeting of the 
company. Other officials named were: Walter B. Cooke, 
chairman of the board and general counsel; A. C. 
Goodyear, president; W. H. Sullivan, executive vice- 
president; C. W. Goodyear, treasurer; M. L. Wue- 
scher, secretary, and John M. Geiger, assistant sec- 
retary. Mr. Laftman probably has a wider and longer 
experience with southern pulp than any other man in 
this country. His first experience in paper manufac- 
ture was in Billingsfors, Sweden, in the mill of his 
father. He first became connected with the Bogalusa 
interests in 1918, and but for a short period has since 
been in charge of the Bogalusa company as general 
manager. He is at present the southern representative 
on the board of directors of the Technical Association 
of the Paper & Pulp Industry, the first person in the 
South to receive this distinction. 


Beaumont, Tex. 


April 25.—Production of southern pine has been 
very materially curtailed throughout this section for 
the last two weeks, due to 








unusually heavy rains and 
floods, and the wet weather 
has serious impeded -move- 
ment of lumber, especially 
from mills which air dry 
their stocks. Demand has 
been as slack as it has ever 
been at this season, al- 
though that for the first 
half of April shows a 
slight increase over figures 
for the first half of March. 
Slow development of spring 
buying from the North and 
East is offset by the brisk 
demand from Texas and 
Oklahoma, where building 
operations are away ahead 





Two hundred years ago the wood gun carriages here shown were mounted 
with Spanish cannon defending the Old Spanish Fort near New Or- 


leans, La. 


Constant exposure to rains and winds and to the moisture 
of surrounding marsh lands caused the old cannon to rust out com- 
pletely, and it is a long time now since they were replaced with Civil 


of anything heretofore ex- 
perienced, and a big oil 
field demand has continued 
right through the winter. 
Opening up a new field in 
East Texas last week re- 
sulted in still larger or- 


War cannon, which were simply lowered into place on the original ders for rig and general 


wooden carriages. 


conditions 


The wood naturally shows signs of the ravages of 
two centuries’ time under a bare sky, but it’s a pretty safe bet that it 
will stand up as long as this second set of cannon survives the trying 


building material. 


Flood conditions in the 
woods have greatly re- 
duced the hardwood output 
in the Beaumont territory. 





of each one will be increased. The Eutaw plant has 
been remodeled. Mr. Ingham expects to go to the 
mills in California. He will afterward go East to 
be present when his youngest son graduates from 
Dartmouth. The younger Mr. Ingham will then join 
his brother in the southern mill plants. 

After considerable delay in the logging department, 
the Taylors Ferry Lumber Co., on the Warrior River 
twenty-three miles west of here, has been running 


full time. 
Bogalusa, La. 


April 25.—F. L. Peck, a director of the Great 
Southen Lumber Co., president of the Mississippi Cen- 
tral Railroad, lumber operator and financier, of Scran- 
ton, Pa., was a visitor in this city for a few days last 
week. Mr. Peck returned, on March 21, from Europe, 
where he spent several weeks, and has been in and 
around Hattiesburg, Miss., the last two weeks. Mr. 
Peck is one of the pioneers in the lumber industry in 
the South. He first visited this section in 1896 and 
shortly after purchased 400,000 acres of virgin Mis- 
Sissippi timber. In 1901, Frank H. Goodyear came 
South as the guest of Mr. Peck and a short time 
later the Goodyear interests had invested their first 
million dollars in southern pine, which resulted in the 
Great Southern Lumber Co. and made possible the 
present city of Bogalusa. Mr. Peck is also one of 
the owners of the Newman interests in Mississippi, op- 
erating three large mills. He is optimistic and pre- 
dicted prosperous conditions. 


Norfolk, Va. 


April 25.—There have been a larger volume of in- 
quiries during the week, but more figuring than buy- 
ing. The light spring sales may mean a_ heavier 
movement in summer. Mills are carrying all they 
want to carry of some items, and on other items are 
oversold. Prices show wide variation, as competition 
is keen, and are at a very low level. 

There has been little demand for 4/4 edge No. 2 
and better, band sawn rough. Small mills with kilns, 
however, have been forcing stock on an unwilling 
market. No. 2 and better 4/4 stock widths, band or 
circular sawn, have been rather quiet. Some buying 
is being delayed in the hope that prices will be lower. 
Very little 4/4 No. 8 edge or stock widths has been 
moving recently. The other items of good lumber 
have been quiet. 

Some water mills have been fortunate in selling 
small blocks of 4/4 edge No. 1 box, kiln dried 
rough, also low grade gum and poplar, dressed. One 
or two local box makers have been shut down for a 
week and mills are being asked to hold up shipments. 
No. 1 stock box, 4/4 rough or dressed, air or kiln 
dried, has not been active except in 6-inch, There 
is not much kiln dried 6-inch to be had and the 
price is stronger. More good 6-inch air dried is 
being shipped and sold at fair prices. Edge 4/4 No. 
2 box is moving very slowly, and mills are accumu- 
lating a surplus. No. 2 stock box, 4/4 dressed, is 
moving a little better and is firm. The 5/4 and 6/4 


Here are Reasons 

Why Simonds Points 

and Shanks are 
the Best 


Perfect Clearance 












Large Throat 


Heavy Swage on Rings: 


An Inserted Tooth Saw is 
only as good as its cutting and 
lasting qualities. Because of the 
method of manufacture, the high 
grade steel points and the sturdy 
plate which backs them, Simonds 
Inserted Tooth Saws lead the 
world. When you buy new 
saws or equip your old ones 
with new Points and Shanks 
you'll get more service and less 
frequent delays for refitting if 
you standardize on Simonds. 


Order from any Simonds 
branch office or service station. 


Simonds Saw and Steel 
Company 


ESTABLISHED 1832 — FITCHBURG, MASS. 


Chicago, Ill. Lockport, N. Y. San Francisco, Cal. 

Boston. Mass. Memphis, Tenn. Seattle, Wash. 

Detroit, Mich. Atlanta, Ga. Montreal, Que. 

New York City London, England Toronto, Ont. 
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St. John, N. B. 
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WATCHCLOCKS 


DETEX WATCHCLOCK CORPORATION 
BOSTON-23 BEACH ST. 

CHICAGO-4147 RAVENSWOOD AVE. @ NEW YORK-76 VARICK ST. 
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“Hercules” Wire Rope 


has been tested by time and 
proven by service. Its best 
recommendation is the con 
stantly increasing demand for 
it. Its one red-strand is our 
guarantee of quality. 


Established 1857, 


A. Leschen & Sons Rope Co. 


ST. LOUIS 
New York Chicago Denver San Francisco 





WARREN AXE & TOOL CO. 


Were awarded highest 


honors Panama - Pacific GRAND ad a 4 
——————_—_— 


International Exposition 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AXES-LOGGING TOOLS _ DROP FORGINGS. Daily fac- 


ory Capacity 3500 Axes& Tools 





box has been quiet, Box bark strips, 4/4 rough and 
dressed, have been in fair demand only. Price re- 
mains the same, for most mills are shipping on old 
orders. There is a good demand for pine-and hard- 
wood dunnage. 

After several weeks of fair sales of flooring, thin 
ceiling etc., demand is very quiet. There is no dis- 
position to cut prices. Production will be decreased 
if demand does not pick up. Kiln dried roofers, 6- 
inch, have been in good demand recently and are 
very scarce. Other items of kiln dried roofers are 
not so active. Air dried roofers have also slowed 
down, and are weak, due to shipments of transit cars. 
Cypress 6-inch roofers are selling briskly. Inquiries 
for rough and dressed pine framing continue in good 
volume, but orders are not in proportion. Lath con- 
tinue to move very slowly. 

The Norfolk office of the Chicago Lumber & Coal 
Co., of St. Louis, Mo., announces that effective April 
25 it has been appointed exclusive sales agent for the 
Bamberg Lumber Co., of Orangeburg, S. C., which 
manufactures band sawed kiln dried North Carolina 
pine and cypress. 


Jackson, Miss. 


April 25.—Manufacturers and wholesalers of south- 
ern pine report 4- and 6-inch No. 3 common in 
greater demand, some mills having boosted their prices 
on these items. Dimension shipments were light, due 
to inclement weather in the northern and central part 
of the State. A number of the smaller mills have 
closed down because they are unable to log or to 
haul their dimension to railroads. A great many of 
the manufacturers in this section devoted the entire 
week to rushing lumber for the relief of the flood 
sufferers in the Mississippi Valley. 

Most hardwood mills report a scarcity of saw logs, 
and some of the major operations have been forced 
to close down owing to Mississippi Valley floods. It 
is estimated that high water will prevent logging 
for six or eight weeks. The hardwood mills in this 
immediate vicinity have advanced their prices as 


much as $10. 
Macon, Ga. 


-Roofer manufacturers throughout this 
territory were much encouraged by the increase in 
orders this week. The heaviest volume of business in 
weeks was transacted. Large mills are still running 
below normal capacity, however. There was no change 
in prices. Small mills throughout this territory are 
running to capacity and are finding a market for all 
of their product. 

Longleaf pine mills in southwest Georgia and south- 
east Alabama are having no difficulty in disposing of 
their product. Production is normal and logging con- 
ditions are satisfactory. The extreme heat of the 
middle of last week slowed up operations a little, but 
this week opened with a minimum temperature below 
50 degrees. 


Brookhaven, Miss. 


April 25.—The market is decidedly bullish, par- 
ticularly with respect to hardwoods, on account of 
the flood conditions along the Mississippi Valley. The 
break in the levee north of Greenville will flood out 
the mills in the Delta section, and mills in Memphis 
territory dependent on the Delta section for logs will 
run short. Mills in Brookhaven territory are not 
much affected, as this is the highest point in Missis- 
sippi, but they suffer from a severe car shortage. 
Levee work is calling for large quantities of lumber, 
and rush orders are being received for upper grades 
for making boats. Heavy orders for export are going 
through and interior sales are holding up well. 

Surplus of 3-inch rift and flat grain flooring is get- 
ting rather low, and B&better is heavily oversold. 
The 4-inch 1s in heavier surplus, but rift grades have 
been moving nicely, with flat a little slow. B&hetter 
and No. 1 show the most surplus. Drop siding was 
a little slow, but several items are oversold and strips 
are being used up in making these. 
of No. 3 have been moving nicely. 


April 25. 


Mixed patterns 
Ceiling, %4x4-inch, 
has been showing excellent movement in all grades. 
The %x4-inch ceiling and %x4-inch partition have 
shown most movement in Nos. 2 and 3. Release of 
a large export order, which includes a good propor- 
tion of saps, is making available the shed room in 
which this material had been accumulated. Thicker 
B&better finish is slow, but there has been a little 
better call for No. 1 and “C”’ stock, largely in thicker 
sizes. 

Fencing in 4-inch No. 2 is showing a slight surplus, 
but is in active demand. The 6-inch flooring is badly 
oversold in longleaf. Shortleaf shows a comfortable 
surplus, but excellent sales have been made. here 
is considerable activity in the 8-, 10- and 12-inch No. 
3 longleaf boards, with stocks small, but shortleaf 
are not in good demand and are in fair surplus. 
There have been nice orders for 5/ and 6/4 No. 2. 
The 4-inch No. 3 fencing is still badly oversold in 
shortleaf, and surplus of longleaf is light. Boards 
in 6-inch width are oversold, but flooring is in good 
supply. Stocks of 8-, 10- and 12-inch No. 3 longleaf 
are low and badly broken, but there are fair stocks of 





shortleaf. Grain doors crews are now taking up No. 
4, for which there has been an excellent demand, 
prices being better than in a long time. Shook are 
badly ovetsold and buyers are pressing for delivery, 

Shortleaf moldings are oversold for ninety days, 
but longleaf can be loaded with dispatch. 

No. 1 lath have been extremely active, but Prices 
are very disappointing. Over sales cover production 
for thirty days. Of No. 2 there is no surplus. Upper 
grade pine shingles are in nice surplus, but lowg 
grades are oversold. 

Dimension, longleaf and shortleaf, in Nos. 1 ang 
2 and 3, has been a little quiet, but stocks are not 
very heavy and are broken. Longleaf timbers are 
sold well ahead, possibly for ninety days. Shortleaf 
timbers are in only nominal demand. There is active 
demand from most South American countries, South 
and West Africa, and also from England. 

There is active demand for hardwoods, and excellent 
inquiry. Hardwood shipments are holding up well. 

F. L. Peck, president J. J. Newman Lumber Co, 
and Mississippi Central railroad, is visiting their 
properties in the South. On a trip to Mobile he is 
accompanied by S. E. Moreton, vice president and 
general manager J. J. Newman Lumber Co. 

W. E. Dowling, of Pharoah, Cane & Co. (Ltd), 
Liverpool, England, is visiting mills in this section. 


Atlanta, Ga. 


April 25.—There has been noticeable improvement 
in pine demand. Southeastern retailers are buying 
more actively, and industrial call has also picked up. 
Railroad call is only slightly better, but there is good 
inquiry. Prices are sightly stronger, but still low. 
Pine flooring is $1 to $1.50 higher than in the preced- 
ing week, while ceiling and partition are up about $2. 
A further improvement in roofer call is reported, 
prices holding to $18.50 and $19.50 for No. 2 com- 
mon and better, some larger mills getting up to $19 
and $20. No. 3 prices are $11 to $12.50. 


Warren, Ark. 


April 25.—Demand for Arkansas soft pine this week 
has been light, due no doubt to the very serious con- 
ditions existing in the Mississippi Valley. Mills in 
the vicinity have not received any mail since Tuesday. 
No change in prices have been noted. Shipments have 
been light, stocks being wet following excessive rains, 
and production has been curtailed also. The Arkansas 
Lumber Co. and the Southern Lumber Co., of this 
city, sent a good part of their employees to Lake 
Village Ark,, to help hold the levee, and the Crossett 
Lumber Co., of Crossett, Ark., sent about three hun- 
dred men. Small mill production in this vicinity is 
at a standstill. 


Laurel, Miss. 


April 25.—Southern pine mill stocks are not un- 
usually large. In fact, some mills have barely nor- 
mal stocks. Orders for regular yard and shed items 
are of fair volume, while special cutting of all de- 
scriptions in longleaf is sought after. Heart tim- 
bers are difficult to obtain for prompt shipment, as are 
larger sizes of square edge and sound. Smaller sizes 
of longleaf timbers find a ready market through ex- 
port channels, when not covered by domestic orders. 
The export movement is steady and about normal. 

A. J. Cox, of Iowa City, one of the directors of 
Eastman, Gardiner & Co., is spending the week in 
Laurel. 

Philip S. Gardiner, secretary Eastman, Gardiner & 
Co., was called recently to the Pacific coast on ac- 
count of the illness of his son, J. Lyon Gardiner, 
who is now much better. 


Kansas City, Mo. 


April 26.—Cold weather, rains and floods and mud 
roads are having a bad effect on the lumber market 
over most of the Kansas City territory. Shipments 
have been delayed in some sections, and it is reported 
that retailers have suffered considerable losses. Last 
week was one of the poorest of the year in the volume 
of orders produced. Despite all the adverse elements, 
most sales managers carry an air of optimism, be- 
lieving that once the market gets a fair start, several 
good months will follow. Naturally, prices have suf- 
fered and on the more plentiful items concessions are 
to be had. The Texas and the oil field trade has been 
holding up well, and there is a little more buying in 
the North and West. The eastern market still is poor. 

The growing demand of contractors and builders 
for more accurately and thoroughly dried lumber has 
led the Missouri Hardwood Lumber Co. of this city, 
to install a Universal vacuum dryer in its yards here. 
After several months’ use of this dryer, the company 
states that it is proving very satisfactory because of 
its simplicity of operation and because considerable 
savings in the cost of drying hardwoods have been 
made. The Missouri Hardwood Lumber Co. has suc- 
cessfully dried various kinds of hardwood lumber of 
several different thicknesses at one operation and is 
now in position to give its customers lumber of a 
guaranteed moisture content, through the use of the 
Universal vacuum dryer. , 
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gy Duluth, Minn. 


April 25.—A moderate increase in inquiry for north- 
ern pine is reported. Line yards are ordering more 
mixed cars to sort up stocks, though the season is 
admittedly backward. Many moderate-priced houses 
are being figured on. One sawmill company booked 
an order for a lot of pattern lumber for all-rail ship- 
ment to Pittsburgh, the first from that quarter since 
last fall, and there is inquiry from Buffalo district. 
All grades of northern pine are firm at the moderate 
advances of last week. Sales officials are sanguine 
as to a strong market, as a result of curtailed outputs 
of saw logs. Active demand for lath has been a fea- 
ture recently. Shipments of bolts to mill operators 
are falling short on account of bad road conditions. 
Most of the lath are going to Chicago, and the mar- 
ket is steadily stiffening. Sales were put through at 
$7.75 last week and dealers here expect an advance 
to $8. Box lumber inquiry is on a substantial scale, 
with shipments from larger sawmill companies gain- 
ing, the smaller operators having few logs. Supplies 
of ties and pulpwood are well cleaned up. 

Log drives were started on two Itasca County 
streams last week. One, of spruce pulpwood only, is 
coming down the Prairie River, for the Itasca Paper 
Co.’s mill. The other is on the Big Fork River, logs 
for the International Lumber Co., International Falls. 


~ OBITUARY 


THEODORE GILLES, for many years en- 
gaged in the lumber manufacturing business 
at Tell City, Ind., died suddenly at his home 
in that city on Friday, April 15, following an 
attack of indigestion. He had been in apparent 
good health up to the time of his death. Mr. 
Gilles was born in Perry County near Tell City 
on Feb. 6, 1857, and was in his younger days 
engaged in farming. When 33 years old he en- 
gaged in the sawmill business at Tell City 
with George Brenner. Mr. Brenner died within 
a year after the forming of the partnership 
and Mr. Gilles carried on the business for a 
number of years. He bought up large timber 
tracts on the Ohio River above Tell City and 
the logs were rafted to his sawmill at Tell 
City, where they were cut up into lumber. He 
enjoyed a wide acquaintance along the Ohio 
River both in Kentucky and Indiana. With 
the passing of the old days when log rafts 
were plentiful on the Ohio River he gradually 
suspended operation of his sawmill and of 
late years spent most of his life in retire- 
ment except when from time to time he meas- 
ured lumber for various wood working plants 
in Tell City. He is survived by two sisters. 














SAMUEL T. WOODSUM, vice president of 
the Fox-Woodsum Lumber Co., of Glendale, 
Calif., died at a hospital in that place on Sun- 
day night, March 27, at the age of 82. Mr. 
Woodsum was a native of Maine and had been 
engaged in the lumber business in that State, 
Michigan, Nebraska or California most of his 
life. He went to California in 1909 when he 
became connected with the Fox-Woodsum 
Lumber Co. For many years Mr. Woodsum 
was in the lumber business at Lexington, 
Nebraska, and was widely known in the trade 
in the middle west. For the last few years 
he had made his home with his daughter, Mrs. 
Frank L. Fox, in Glendale. A son, Joseph F., 
of Redlands, another daughter, Mrs, T. C. Don- 
nell, of Long Beach, and a brother, Alfred L., 
of ae Angeles, with one grand-daughter, also 
survive. 


BURRELL I. PATTERSON, treasurer of the 
W. H. Wyatt Lumber Co., of Philadelphia, Pa., 
died at his home in West Collingswood, N. J., 
on Thursday, April 14. Funeral services were 
held at the home on Monday, April 18, at 
2p. m. 

HARRY MITCHELL BARNES, purchasing 
agent for the Haskell & Barker car plant at 
Michigan City, Ind., died at Wauwatosa, Wis., 
on Monday, April 18, of apoplexy. Mr. Barnes 
was well known in the lumber trade, particu- 
larly among the Chicago lumbermen. He was 
born in Syracuse, N. Y., in 1866 and his family 
moved to Springfield, Ill., in 1875. When a 
young man he worked at various jobs with 
the Springfield Iron Co. and other concerns, 
but at 21 found a position in the purchasing 
office of the Chicago, Burlington & Quincy. A 
year later he went with the Haskell & Barker 
Co. as private secretary to John H. Barker and 
a short time later became lumber purchasing 
agent. He is survived by a widow, one daugh- 
ter, who is the wife of Carter H. Manny, Chi- 
cago representative of the Twin Harbors Lum- 
ber Co., one brother, Edgar L. Barnes, of 
Springfield, Ill., and two sisters. 


D. J. McALLISTER, for many years woods 
Superintendent for the N. Ludington Co., of 
Ludington, Mich., died on April 19, of a heart 
attack at his home in Marinette, Wis. Mr. 
McAllister was born in Scotland 81 years ago. 
He had résided in Marinette since he was 19 
years old. A widow and one daughter survive. 





SASH, DOORS and MILLWORK 


Reducing Lumber Waste 


The subject of reducing lumber waste in planing 
mills was discussed at the annual meeting of the Mill- 
work Cost Bureau held in Chicago last week, among 
those participating being F. T. Jones, of Hall Bros. & 
Wood, Philadelphia, Pa., who spoke as follows in part: 


This paper deals primarily with lumber waste in a 
specialty mill, from the standpoint of “Grades” and 
“Piling.” 

It is just as true today as it was twenty-five years 
ago that a “cutter-out” can make or break a manu- 
facturer of millwork. We endeavor to reduce the 
percentage of the waste before the lumber reaches the 
“cutter-out.” 

Again bearing in mind that we operate a specialty 
mill experience since 1869 has shown us, that with 
two exceptions (shop cypress and wormy chestnut) 
FAS lumber purchased from as few shippers as pos- 
sible materially reduces our lumber waste. 

In purchasing FAS lumber from a minimum num- 
ber of shippers our “‘cutters-out” have a definite idea 
of what a thousand feet of lumber will produce in 
widths and lengths. This grade requiring only 10 
percent to 15 percent waste makes a saving in labor 
as well as in material. For with a low percentage of 
waste you have less lumber to purchase, thereby re- 
sulting in fewer feet to pile and to kiln dry, fewer 
feet for cutter-out to handle and fewer to put in 
storage kiln, than if lower grades requiring 25, 3314 
percent and more waste were purchased. 

We also try to reduce our lumber waste by having 
it piled carefully. Split ends and twisted lumber re- 
sult in considerable waste and are often the result of 
piling. FAS lumber produces better lengths and 
widths than the lower grades and thereby enables the 
man piling to make his tiers uniform. Purchasing 
from as few shippers as possible enables the man 
doing the piling to know what lengths and widths 
to expect from each shipper. This also materially aids 
him in piling to protect his lumber. The better the 
lumber is piled the less waste will result. 

Piling strips which are not uniform cause consid- 
erable waste. We run our piling strips through a 
sticker in order to be certain they are of uniform 
thickness. A board lying on a piling strip varying 











only a quarter of an inch results in a portion of that’ 


board not being fit for manufacture. When this con- 
dition exists on every layer in a pile containing fif- 
teen thousand or more feet of lumber the resulting 
lumber waste is indeed worthy of notice. 

We all endeavor to dry our lumber with as little 
resultant waste as possible but the closest inspection 
of dry kilns does not seem to eliminate waste. We 
have found that we had more waste lumber in our 
kilns as a result of poor piling and the poor condi- 
tion of the ‘“‘sleepers’’ than as the result of the way 
the heat and moisture was applied to the kiln. Each 
time a kiln is now emptied we inspect the sleepers 
to see that the heat and moisture have not twisted 
them out of shape, thus causing twisted lumber. 

And we are just as particular to have uniform 
piling strips in our dry kiln and storage kiln piles 
as we are in the piles in the yard. The best lumber 
placed in the best dry kiln in the world operated by 
the most efficient dry kiln specialist can be ruined if 
piled “hit or miss” in the dry kiln or storage kiln. 

Every executive should keep a close watch on the 
waste pile built up by the cutter-out. If the ends are 
split the cutter-out cuts them off. But every board 
with a split end should not be “cut off” and used. In 
many instances the board could be ripped to another 
width and use made of the entire board. The power 
to decide is vested in a “committee of one” the “cut- 
ter-out.” He can make you or break you according 
to his judgment in utilizing the lumber you give 
him. Keep an eye on his waste pile and you will 
reduce your lumber waste at his saw or at some other 


point in your mill. 
(gqg@@a@aeananaaae 


Establishes Yard and Plant 


Atianta, Ga., April 26.—The Jones Millwork Co., 
recently incorporated, has established a wholesale 
yard and finishing plant at 184 Spring Street, with 
C. C. Jones, who was formerly in the lumber business 
in Atlanta, in charge as district manager. The com- 
pany also has wholesale offices at Memphis, Tenn., 
and Asheville, N. C., which will henceforth operate 
under the direction of the Atlanta offices. 


Sash ond Door Plant Changes Hands 


Jackson, Miss., April 25.—It was announced last 
week that Enochs & Flowers (Inc.) had acquired the 
property of the Enochs Lumber & Manufacturing Co., 
located in’ this city. This plant was built about two 
years ago, and is of modern unit construction type. 
It was stated that J. L. Enochs, president of the 
company. wishes to retire from active business. 

The Enochs Lumber & Manufacturing Co. has been 
in business for the past twenty years, and is one of 
the best known sash and door concerns in the South. 


BABCOCK 


}_. SPRUCE LADDERS __J 


Sell a Ladder 
With Every 
Lumber Bill 


If you make it a point to 
ask every lumber customer 
whether he doesn’t need a 

ladder to do the job he 
® has in mind, you'll make 
a sale in a surprisingly 
large number of in- 


bend 
|} stances. Is there any- 
f thing you can sell easier? 
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Successful 


Line 


No line of ladders 
is being sold more 
successfully by retail 
lumber dealers than 
Babcock Spruce Ladders. 

. Ask some of your dealer 


friends in other cities what 
kind of ladders they sell. 


Send for the Babcock Catalog. 


W. W. Babcock Co. 


BATH, N. Y. 
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We Moved—~ 


April 23rd to our beautiful new 
offices in the 





Builders Building H 
228 North La Salle Street, 
CHICAGO, ILLINOIS 


Address all future inquiries and orders 
to above address. 


VANLANDINGHAM LBRr. Co. 


W. B. Vanlandingham 
E. T. Vanlandingham 
= B. Cunningham 


Lawrence F. Braun 
J tomy Fe Krueger 
ames Allee 7) 








Joun A. Spencer Lumser Co. 
Suite 800, 624 So. Michigan Ave., Chicago, IIL 
Wholesale and Commission 


eee FIR AND 
CALIFORNIA YELLOW 
WHITE PINE PINE 





Southern Hardwoods 











GILBERT NELSON & CO. 


Public Accountants 
If SOUTH LASALLE STREET 
CHICAGO 


TELEPHONE RANDOLPH 2220 








That First Impression 


So Much Depends 
On It 


Hand your pros- 
pect,a Wiggins 
card and you 
produce a first 







impression FOTEEL COMPANY 
that com- PITTeBURON. mA 

mands re- FISHER BULOIN® 
spectful at- 

tention. 


Wiggins Peerless Patent Book-Form Cards 


engraved with such skill and care that each card carries with it the 
distinction of supreme quality. 


Ask for tab of specimens, detach the card one by one and 
observe their clean-cut edges, and the protection afforded by 
their being encased in convenient book-form style. Samples free 
on request. 


The John B. Wiggins Company 
Established 1857 


Engravers Plate Makers 
1108 South Wabash Avenue, 


Die Embossers 
CHICAGO 











Estimateand Delivery Record Book 


This book is so designed, that, with less work than 
usual, the Balance-To-Go of any item is SHOWN CON- 
TINUOUSLY, and you do not need to spend anything 
more than the cost of ordinary record books to have 
this advantage. 

The delivery record forms are on the back of the 
original estimate that is retained in the book. You can 
use the delivery form for the estimate facing it. 


The book contains 180 estimates and duplicates ruled— 
40 lines to the page—360 sheets 94x16 inches and 6-page 
A to Z index. It is bound in heavy canvas with carbon 
paper and press board. 


Postpaid, $4.75 
American Lumberman 4°! %,;Desrborn St. 

















W. Kelley, of the Kelley-O’Melia Lumber Co., Mil- 
waukee, Wis., made a business trip to Chicago on 
Tuesday of this week. 


W. C. Steele, of the W. C. Steele Lumber Co., Cin- 
cinnati, Ohio, was in Chicago this week calling on his 
friends in the local trade. 


J. W. Ball, Chicago representative of the Gulf Red 
Cypress Co., is making a business trip this week 
in the northen Illinois consuming territory. 


C. D. Terwilliger, general manager of the Clover 
Valley Lumber Co., Loyalton, Calif., was in Chicago 
this week calling on the California pine trade. 


Al Wilson and John Shippen, of the Wilson Lumber 
Co., Detroit, Mich., spent several. days in Chicago 
this week calling on the local hardwood interests. 


V. P. Gregg, of the Gregg-Soderberg Lumber Co., 
wholesaler of Spokane, Wash., spent several days in 
Chicago this week en route east on a business trip. 


F. B. McMullen, of the McMullen-Powell Lumber 
Co., who underwent a serious operation recently is 
making satisfactory progress at the Evanston Hospital. 


Robert Carpenter, of New Orleans, La., southern 
representative of the Chicago Belting Co., was in 
Chicago last week calling on his friends in the local 
trade. 


E. C. Dawley, general manager of the Forest County 
Lumber Co., Elcho, Wis., passed through Chicago 
April 22 on his return to headquarters following a 
business trip to Toronto, Ont. 


John E. Carter, of the Frank Carter Co., Meno- 
monie, Wis., when in Chicago April 26 on business 
expressed the opinion that hardwood conditions presage 
a higher tendency to prices in the near future. 


G. J. Landeck, of the Landeck Lumber Co., whole- 
saler of Milwaukee, Wis., was in Chicago last week 


conferring with L. J. Pomeroy, of the company’s local 
office. 


L. O. Taylor, of Shevlin, Carpenter & Clarke Co., 
Minneapolis, Minn., spent a day in Chicago last week 
on business, and reported a good volume of orders 
being booked by the company. 


R. G. Wallace, general sales manager of the Mason 
Fibre Co., is in the South this week visiting New 
Orleans, La., and the company’s mill at Laurel, Miss., 
which is operating steadily on orders for Masonite in- 
sulating lath. 


Pete Smith, manager of the yellow pine department 
of the Hilgard Lumber Co., spent this week making 
the rounds of the trade in western Ohio in company 
with Sterling Lovejoy, the firm’s representative in 
that territory, with headquarters in Columbus, Ohio. 


D. G. Shelby, sales manager of the Clark & Boice 
Lumber Co., Dallas, Tex., spent several days in Chi- 
cago this week and reported that while business was 
somewhat slow at present prospects were encouraging 
for a healthy trade within the next thirty to sixty 
days. 


J. B. Coleman, field’ representative of the Northern 
Hemlock & Hardwood Manufacturers’ Association, was 
in Chicago this week. He spent some time in De- 
troit, Mich., last week and reported that consuming 
interests were busy and taking considerable quantities 
of northern woods. 


W. R. Depew, of Grand Rapids, Michigan repre- 
sentative of the International Lumber Co., spent a 
couple of days in Chicago this week consulting with 
the company’s local office. He reported a good volume 
of business in the Michigan territory from northern 
pine consuming interests. © 


George M. Stevens, of the Stevens-Eaton Co., New 
York City, who was elected second vice president of 
the National-American Wholesale Lumber Association 
at the annual convention held in Atlantic City, N. J., 
April 20-21, was in Chicago April 23, being called 
here on account of a death in the family. 


Joseph Klooster, manager of the Edwards Lumber 
Co., a live wire retail lumber concern at Muskegon, 
Mich., was in Chicago this week looking after busi- 
ness matters for his concern. Mr. Klooster reports 
considerable activity in the building line at Muskegon 
and looks forward to a satisfactory business year. 


L. E. Larson, sales manager of the Kullberg Manu- 
facturing Co., millwork manufacturer of Minneapolis, 
Minn., was in Chicago last week conferring with M. L. 
Hansen, of the Hansen Lumber Co., local representa- 
tive. Mr. Hansen left Sunday to spend a few days 
at the Minneapolis plant of the Kullberg company. 


J. D. Mylrea, president of the Thunder Lake Lum- 
ber Co., northern hardwood manufacturer of Rhine- 


lander, Wis., stopped over in Chicago for a few hours 
on April 25 en route to Buffalo, N. Y., on business, 
He reported that the cut this year was below normal, 
and looked forward to a satisfactory volume of business 
in northern hardwoods this season. 


Clyde H. Wilson, manager of the Chicago office of 
the Deer Park Lumber Co., returned April 27 from a 
ten days’ business trip to the East, during which he 
visited New York City, Pittsburgh, Pa., and other 
consuming centers. He also attended the recent annual 
convention of the National-American Wholesale Lum- 
ber Association in Atlantic City, N. J. 


D. McClellan, general manager of Nickey Bros., 
hardwood manufacturers of Memphis, Tenn., spent a 
day in Chicago last week on his way to Los Angeles, 
Calif., to look after the company’s interests in that 
city. He reported that the firm’s mills at Link and 
Calion, Ark., would be out of commission for some 
time due to the flooded conditions in that section. 


P. S. Gardiner, of Eastman, Gardiner & Co., Lau- 
rel, Miss., passed through Chicago last Monday en 
route home after a trip to California. Because of his 
extended absence and the necessity for looking after 
some important business matters at home, Mr. Gardi- 
ner did not find it possible to remain over in Chicago 
for the meeting of the National Lumber Manufactur- 
ers’ Association. 


Frank G. Karrick, who for many years has made 
his headquarters at St. Louis, Mo., as sales representa- 
tive of the Cady Lumber Corporation, has changed his 
headquarters to the Chicago office in 912 Marquette 
Building, in the same suite as William P. Hennessey, 
local representative for ‘“‘Cady Quality Arizona White 
Pine.” Mr. Karrick will in future cover the St. Louis 
territory from the Chicago office. 


D. N. Winton, of Minneapolis, Minn., W. S. Rosen- 
berry, of Gibbs, Idaho, vice president and general man- 
ager, respectively, of the Winton Lumber Co., manu- 
facturer of Idaho white pine, Engelmann and Saskatche- 
wan white spruce, and R. C. Winton, of Minneapolis, 
Minn., sales manager of the Eagle Lake Spruce Mills 
and The Pas Lumber Co., were in Chicago this week 
in attendance at the annual meeting of the National 
Lumber Manufacturers’ Association. 


I. N. Tate, of Spokane, Wash., and F. K. Weyer- 
haeuser, of Minneapolis, Minn., assistant general 
managers of the Weyerhaeuser Sales Co., spent 
Thursday of this week in Chicago and left for Pitts- 
burgh, Pa., the same evening to attend a meeting of 
the company’s district managers. They were accom- 
panied by F. H. Burke, district manager and Thomas 
McCulloch, of the Chicago office, and E. H. Bartlett, 
manager of the service department of Weyerhaeuser 
Forest Products, of St. Paul, Minn. 


Firms Change Loop Office Locations 


Spring and moving day are somewhat in the nature 
of synonymous terms, as not only many householders 
change their residences at this season, but the “moving 
bug” also affects numerous business houses. This year 
it seems that there have been more than the usual 
number of changes in loop office location among the 
latter class, with particular reference to lumber con- 
cerns. One reason for this is the fact that several new 
office buildings have recently been completed, affording 
attractive space at reasonable rentals. Among this 
class of structure is the new 23-story Builders’ Build- 
ing at 228 North La Salle Street, Chicago, with two 
basement floors for automobile storage for tenants, 
which comprise lumbermen, architects, engineers, build- 
ing material interests, and other factors connected with 
the building industry. This structure will be the future 
home of the Lumbermen’s Club of Chicago, which ex- 
pects to occupy its new quarters in about thirty days. 
The Builders’ Building will also house a comprehensive 
building material exhibit, details of which appeared 
on page 101 of the March 5, 1927, issue of the 
AMERICAN LUMBERMAN. 

A campaign has been under way for several months 
to get as many lumber firms as possible to take space 
in this new building. The result of this drive is that 
the following concerns are now located in this model 
office structure at Wacker Drive and La Salle Street, 
the suite numbers being given for convenience and 
ready reference: Long-Bell Lumber Co., 2220; Griffith- 
Hubbard Lumber Co., 1364; Western Wood Products 
Co., -1862; Gram-Willis Lumber Co., 1130; Vanland- 
ingham Lumber Co., 1842; Tri-State Lumber & Shingle 
Co., 1060; Louisiana Red Cypress Co., 1058; Frank J. 
Burns Lumber Co., 1906; Nat F. Wolfe Lumber Co., 
1836; E. C. Judd Lumber Co., 1148; Geo. A. Hoene 
Lumber Co., 2138; Oak Flooring Manufacturers’ Asso- 
ciation of the United States and Oak Flooring Bureau, 
1234, 

Other lumber concerns who have changed the loca- 
tion of their local offices are: Exchange Sawmills Sales 
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Co. from Suite 1010 to Suite 1136 Straus Building; 


Mummert Lumber & Tie Co., from McCormick Build- 
ing to larger quarters in Suite 3002-6 Pure Oil Build- 
ing, 35 East Wacker Drive. 

Announcement has been made by the Edward Hines 
Lumber Co. that on and after April 29 its downtown 
offices will be located at 100 West Monroe Street, 
where the entire 21st floor of this new building has 
been leased by this prominent lumber firm. The tele- 
phone number is Franklin 2580. 


Discuss Properties of Coast Woods 


The West Coast Lumber Bureau is holding the sec- 
ond series of its salesmen’s meetings, including sales 
representatives of West Coast lumber manufacturers, 
one of these meetings being held at the Palmer House 
in Chicago on Tuesday, April 26, and another at the 
Radisson Hotel in Minneapolis, Minn., on April 27. 
There were 33 sales representatives present at the 
Chicago meeting. C. J. Hogue, of Seattle, Wash., 
manager of the field department, gave a review of the 
bureau’s work during the last year and presented to 
the salesmen four booklets giving late sales helps and 
information to architects and construction engineers, 
pertaining to the mechanical properties and uses of 
West Coast woods. The future plans of the bureau, 
as outlined by Mr. Hogue, include adding to the field 
force possibly five more field engineers within the 
next few years. 

After Mr. Hogue’s talk, C. P. K. Johnson, of the 
timber mechanics’ department of the United States 
Forest Products Laboratory, Madison, Wis., gave a 
stereopticon lecture on the properties and uses of West 
Coast hemlock. Mr. Johnson answered many ques- 
tions, and with the information gathered it. was evi- 
dent to the salesmen that a great opportunity for 
selling hemlock has been opened up by the laboratory’s 
investigation. Mr. Hogue closed the discussion with 


remarks about the West Coast hemlock national ad- 
vertising campaign that will begin in May, and in the 
months following Sitka spruce and western red cedar 
national advertising will be placed before the Ameri- 
can public. Each of the four woods manufactured by 
the Pacific Northwest manufacturers is to be pro- 
moted in accordance with its percentage in relation to 
the different species being produced. 


Don Critchfield, manager of the retail dealer depart- 


ment of the West Coast bureau, is arranging these 
salesmen’s meetings. The next will be called about 
May 27 at Kansas City, at which Mr. Hogue and 
C. P. K. Johnson will be on the program. 


Cables Denote Trend of Export Trade 


Wasuincton, D. C., April 25.— A. Bland Calder, 


trade commissioner at Shanghai, cables the Depart- 
ment of Commerce that the lumber trade there is 
dormant. 
the request of Chinese dealers. 


Shippers are postponing home orders at 


Trade Commissioner MacGowan cables from San 


Juan, Porto Rico, that building permits for that city 


during the fiscal year ended March 31 totaled 280, 
compared with 258 for the preceding fiscal year. 

The Netherlands lumber market is seasonally active, 
according to a cable from Commercial Attaché J. F. 
Van Wickel, The Hague. Stocks are decreasing ow- 
ing to the keen German demand and new construc- 
tion work in the large cities is increasing. Prospects 
for the near future are encouraging. 

Commercial Attaché M. M. Mitchell cables from 
Brussels that the general lumber market in Belgium 
is improving, with good inquiries for American oak, 
despite Polish competition. The Baltic countries are 
getting much of the volume of softwood business. 

Trade Commissioner Lynn W. Meekins wires from 
Ottawa that improvement was reported in the Cana- 
dian lumber market during the first part of April. 











Improved Conveyor for P&H Trencher 


Within the last few years considerable develop- 
ment work has been undertaken by the Harnisch- 
feger Corporation, of Milwaukee, Wis., to the con 
veyor of the P&H trencher, and the company now 
offers a new conveyor (patent pending) which can 
be shifted by power from one side to the other or 
to any intermediate point. By pulling one pin it 
is convertible from the cradle type to a hinged and 
cable supported type, which gives the advantage of 
raising or lowering the discharged end in case of 
loading trucks or when necessary to handle extra 
spoil due to cave-ins or extra depth or width. 

The outside frame members have been eliminated 
in this conveyor, and in their place a center frame 
or back-bone construction is used, thereby doing 
away with the possibility of dirt hitting the frame 
and landing on the lower side of the belt causing 


New type of 
P&H trencher 
conveyor de- 
veloped by 
Harnischfeger 
Corporation, 
Milwaukee, Wis. 





~~ 


consumed 218 gallons of fuel oil, at a cost of approxi- 
mately $11.50 for the entire run. The average cost 
of fuel was 1% cents a mile. 


The new oil-electric will go into service at the Chi- 
cago & North Western’s terminal at Chicago. Two 
other oil-electric locomotives, working in the business- 
pier district on the banks of the Chicago River, amid 
towering skyscrapers, have each replaced two steam 
locomotives, while also, according to officials of the 











wear and slippage. Straight belt rollers have been 
substituted for the old conical type. This construc- 
tion forms a better trough and does away with the 
dirt guides that are used on many conveyors. The 
new P&H conveyor is shown in the accompanying 
illustration, particular attention being called to the 
center construction, the straight rollers, the lock 
pin and hoist cable. 


Oil-Electric Locomotive in Service 


Scuenectapy, N. Y., April 25.—Traveling under 
its own power, the third oil-electric locomotive for 
service on the Chicago & North Western railway 
left the assembling works of the American Locomo- 
tive Co, here last week for delivery to the railroad 
at Chicago. The locomotive, running only in day- 
light, will take approximately one week for the trip. 

The 820-mile run will be made over the New York 
Central lines from Schenectady to Niagara Falls and 
over the tracks of the Michigan Central railway from 
Niagara Falls, through southern Canada and Detroit, 
to Chicago. Night stops along the way will afford 
opportunity for inspection of the new type of rail 
motive power by the public. 

The oil-electric locomotive, of the 60-ton size, 
equipped itself with enough fuel oil and water at 
Schenectady to last the entire trip. On a run over 
the same route last fall an oil-electric of the same 
size, on delivery to the Chicago & North Western. 



















railroad, eliminating all smoke that formerly was 
created by the coal-burners. 

The daily average fuel cost of the oil-electric at 
Chicago is given by the Chicago & North Western 
officials as $6.20, as against $20.15 for a steam-driven 
locomotive doing the same work. They find that it 
is available for work 80 percent of the 7,000 working 
locomotive hours throughout the year, as against 40 
percent availability for the steam locomotive, which 
puts in half its time in the roundhouse, for repairs. 

The oil-electric locomotive, which derives its basic 
elements of economy of operation and ease of han- 


dling from its electric drive, combined with its -in- 
ternal-combustion oil engine as prime mover, is the 
joint product of the Ingersoll-Rand, American Loco- 
It is now 
in use on railroad systems or industrial enterprises, 
such as lumber, in practically every part of the 


motive and General Electric companies. 


country. 





WEEDS=— 
A Fire Menace!! 


Remove this menace— 
by removing weeds! 
Wilson's WEED KILLER Kills Weeds 


Inexpensive, clean and easy to use. Simply dilute 
WILSON’S WEED KILLER [1 gallon to 40 gallons of 
water} and sprinkle around your yards. One good ap- 
plication a year is sufficient. 


Send in a trial order today ! 

1 Gallen, $2.00 10 Gallons, $15.00 
5 Gallons, 8.00 25 Gallons, 30.00 
50 Gallons, $50 00 
Freight Allowed East of Mississippi 


Booklet mailed on request. 


Department R 
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Industrial Buyers! | 


Let us supply your needs in 


PORT ORFORD CEDAR 


P. O. Cedar Boat Stock 
Straight or Mixed Cars. 


Air Dried Rgh. P. O. Cedar 
and Rgh. Spruce in stock. 


Can forward on through 
rate, east and south. 


R. L. Smith Lumber Co. 


1900 Armour Road, North Kansas City, Mo. 
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Carefully Selected Moisture 
Fully Protected ” Proof 
Paper 


Reg. Trade Mark — Pat. applied for 


Big Hit With Dealers 
HARD AND SOFT WOOD 
Originators and Sole Owners, 

The West Cleveland Trim Co. 
Cleveland, Ohio 








SCRIBNER’S 


Lumber and Log Book 


Most complete book 
of its kind ever pub- 
lished. Gives measure- 
ments of all kinds of 
Lumber, Logs, Planks, 
Timber; HintstoLum- 
ber Dealers; Wood 
Measure; SpeedofCir- 
cular Saws; Care of 
Saws; Cord Wood 
Tables; Felling Trees; 
Growthof Trees; Land 
Measure; Wages, 
Rent, Board, Interest, 
Stave and Heading 
Bolts, etc. 


Standard Book throughout the United States 
and Canada. 


SENT FOST- 50 Cents 
S. E. FISHER, P.9. Box 197 


ROCHESTER, N. Y. 
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Dealers 


Who Are Boosting 
Their Lumber Sales 


by advertising homes rath- 
er than just lumber per 
thousand feet and who are 
equipped with up-to-date 
house plans will tell you 
that they have little trouble 
with price competition. 
Once they get a customer 
and his wife interested in 
the purchase of a home the 
sale is assured. 


Many of these dealers are 
now using our 


New House 


Plan Book 


in their sales and service 
rooms and are finding same 
a real help. Let us send 
you a copy FREE. Watch 
the AMERICAN LUMBERMAN 
each week for ‘‘ Ready 
Made” ads to run in your 
local newspaper featuring 
these plans. By using these 
ads in connection with the 
plan book you will see your 
business increase. Others 
are doing it. 


Write today for your 
FREE copy of book 


Americanfiimberman 
431 So. Dearborn St. 
CHICAGO 























Important Phases of Delivery Service 


[Nore: The first instalment covering experi- 
ences with motor trucks and comments thereon 
by prominent lumber dealers in lowa and Min- 
nesota appeared on page 73 of the April 16 
issue—Epitor.] 


“It is our firm belief that deliveries should be 
charged for at a rate that will cover their total 
cost in all cases,’’ says Noble Little, of the C. W. 
Chapman Lumber Co., of Waterloo, Iowa. “This 
is the only method fair to all concerned, because 
each customer gets the service he requires at what 
it is worth, and each one pays according to the 
service he requires. The dealer gets proper pay 
for just the service he gives in each case. Now 
in practice we have found that in any moderate 
sized town or city, where there are not more than 
two building material dealers, if they are prac- 
tical business men and just have common sense 
enough to codperate in a fair and sensible way 
they can sell all the goods they handle f.o.b. their 
plants and charge for deliveries without the least 
bit of difficulty. We see no reason why the same 
thing could not be extended to larger places with 
more dealers, but it becomes increasingly compli- 
cated to discontinue the old custom of free deliv- 
eries the more dealers there are in one community. 
We have not seen free delivery discontinued in 
any community in our section where there are 
more than three lumber dealers, although we know 
of one with three dealers that all charge for de- 


Barry, president of the Hawkeye Lumber & Coa] 
Co., of Cedar Rapids, lowa, who remarks: “As the 
motor truck delivery costs more than teams, then 
the lumberman must get more for his stuff to pay 
for its cost. The consumers of lumber insist upon 
this kind of service, apparently regardless of what 
the cost might be. Country yard deliveries are q 
little different problem, we know, but believe coun- 
try yards will have to put in motor trucks to com- 
pete with the cities eventually, as the increase of 
paving opens a wider radii for all of the yards in 
the district. We feel there should be some charge 
made for delivery even in the city. The building 
material men handling the heavier materials have 
a zoning system here in this city, which they fol- 
low very religiously and apparently whether they 
are making a profit or not on their material, they 
do get their delivery cost and are that much 
ahead. They are one better than the lumberman 
in that respect, but we feel that is a question which 
the lumberman will have to settle very soon, ‘at 
least to the extent of making a flat charge of some 
kind for the deliveries of smaller sales at least.” 


[The discussion of this subject will be con- 
tinued in a later issue —EDbiror. ] 


(@Q@@a@2ea22e222208. 


Unusual Order for Cletrac Tractors 


CLEVELAND, OHIO, April 25.—Cleveland-made 
tractors are being extensively used for highway 
work in the. South, and in this connection it is 
interesting to record the fact that the Tennessee 














Part of long train of Cletracs lined up at the Cleveland plant just before entraining for delivery 
to the Tennessee Highway Department. 


livery, but they have done so ever since we knew 
of the conditions there.” 
Truck Cost for Local Deliveries 

Five trucks are operated by the Taber Lumber 
Co., of Keokuk, lowa, two at the Keokuk yard and 
three at smaller yards, and the company has been 
making country deliveries outside the city limits 
for only the last year. “These country deliveries 
constitute less than 10 percent of our mileage,” 
says E. Carroll Taber. “We are, therefore, not in 
position to give any figures that would be of value 
on country delivery service. Locally we operate 
Ford and Dodge trucks and the figures for the 
last year were: 








Ford Dodge 
TT Ee Se eee $388 $456 
reel eau wadsieongaa 104 293 

ES cienis 5:3 beat weap Abe a a eae wR $492 $749 


“We figure 20 percent depreciation. The above 
figures do not include any wages for drivers. It 
is our opinion that when the roads are all paved 
that the lumber yards maintaining a delivery serv- 
ice will have to make deliveries everywhere within 
their legitimate territory. So far the ambitious 
yard manages to get paid for this delivery in some 
way or other, while the rest do not.” 

The C. A. Buchwald Lumber Co., of Marshall- 
town, Iowa, employs two 1-ton Ford trucks and 
one team in its delivery service, and advises that 
it costs more to deliver with trucks than team, 
“but we get so much better service with trucks 
that we have to have them,” says Mr. Buchwald, 
who adds, “I don’t think big trucks pay for short 
hauls of less than two miles.” 


Should Add Truck Expense to Material Bill 


Motor truck delivery is an essential in the trans- 
portation of the business of the modern lumber- 
man, particularly so in a city, according to O. T. 


Highway Department recently placed an order 
with the Cleveland Tractor Co. for 29 Cletracs, 
making a tetal of 51 employed in the furtherance 
of the good roads movement in Tennessee. This 
unusual order was prompted by the excellent serv- 
ice of the 22 Cletrac “Twenties’’ previously pur- 
chased by the Tennessee Highway Department. 
The accompanying illustration depicts the long 
train of Cletracs lined up at the Cleveland fac- 
tory of the Cleveland Tractor Co. just before en- 
training for delivery to the Tennessee Highway 
Department to join the other 22 Cletracs that 
are being used in completing the State’s highway 
improvement program. 
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Truck Sales Indicate Business Trend 


Retail deliveries of Graham Bros. trucks and 
commercial cars to customers by Dodge Bros. 
dealers now are averaging more than 230 a day. 
This volume of sales practically equals the high 
average of 1926 when all previous records of the 
company -were broken with a total of 67,293 
commercial car and truck deliveries. Coming 
well in advance of the peak buying season, the 
present large sales indicate another record- 
breaking year for Graham Bros. 

Since the beginning of the year, the growing 
popularity of Graham Bros. trucks has been 
shown by constantly increased deliveries to re- 
tail purchasers. For the week ended April 2, 
a total of 1,277 commercial cars and trucks were 
sold by dealers in the United States alone, com- 
pared with 1,174 for the preceding week, and 
1,103, 997, 920 and 830 respectively for the weeks 
preceding. The increased sales reported by this 
prominent truck manufacturer of Detroit, Mich., 
indicate improved business conditions as the 
spring season advances, for motor truck sales 
are a barometer of general business activity. 
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Flooring Finish Jambs Shortleaf Dimension, SISIE Lon i i i 
7 gleaf Dimension, SISIE Shiplap 
ed 1x3” EG B&bet. sap..... 72.50] B&bet. Rough: ns wt ill f > 9x4" , 99 on Iw ” r 
FG Bé&bet. Sap..... 47.00 1 - — 44.00 SS 7a 76.00 ads a 7 ; Wo. a 4 - 10 seveeees 29.25) No. 1, 1x8”, other lets... $2.25 
~ Se 5 Berens 43.00 ing” cercereccesers ** oe iy , 1% & Sxt”....... 85.00 18’ 13” (10 to 20’): 
PN IIE aera] begamd WO" eco 64.00 Fencing, 818 ax 6”, 10" a 
RG Ba&bet. sap... a 69.75) No. 1, 1x4”, other Igts... 36.00)" "1: lad 
ip gerbe 34.50 5/anig? Bis ceeeees oh] 1x6”, other lgts....... 40.00 18’ 
‘f 2 mal Y4EELZ — awcceesenccese 4; ee 
1x6” No. 5 ee ae eee 39.73 1% & 2x4 to 12”..... 70.00 = (all Igts.) : 16.00| 2x 8”, 12° 18 & 
No. 2, C. M....... 18.75 it «ile iel hue tees ata sex) (18? 2x 8”, 12° 
og a a epi ieee B&bet. Surfaced: 1x6 PEST AE 19.25 ca 16 
i RES Ee ee 46.00} No. 3 (all lgts.): 9x10”, 12” 18 & 
Ceiling fall RRS sta aa 51.50 ak al te 13.00) ~ 16’ 2x10”, 10’ Mixed No. 3 Dimension 
x4” BOE sc icisseces 34.50 1x8” re grt eceeeees 51.75 SET RR SE Le 15.00 18 12’ 15.25 
ue. : pebeeaanrs 33.69 a ee $1.69 Boards, SIS or $2S 2x12”, 18 ED hs seweknsscix MURS 00.8 cc ccoamaien 12.75 
ry ae 19.00) 5/4x4", 6 & 8. .....! 68.25] No. 1, 1x8”, other legts.. 37.25| 8% 2—2x4 cea pate tet SRM res onnnpennnnesenss gh 
i AG” aaa 75.75] 1x10”, other Igts....... 41.50 18’ - eae Poco ck een 2??? SEL SNeerr ae ess wig’ 
is4 & @” B&bet......... 41.00] 5/4x12” .............. $3.00] 1x12”, other igts...... 19.50 18 & $ 16’ 
Drop Siding Vk & 2x4 to 12”..... 64.50 ™ 3 (all 10 to 20’): — 6”, 10"... 18 & Longleaf Timbers 
ler 1x4 or 6” B&bet......... 42.75| © —— , > Sere +7 3 Sq. E & S, S48, 
cs, MU WAT acaba teins beh 40.75 BIST co eeresecseres 60.00) 4x12”, 10/16” 28.00 3 oe A ’ & under: 
y 0 x12", speeeeee 2B, 00 18 2x 6”, 10 
ce BD cdncccicenes . 25.00] B&better: i 1x12”, 18 & 20’...... 29.75] ox 9”, 10’ ~ pee ener a ao . 28.75 
nis Gar Materiel 4 & ©. i a a 56. 00 No. 3, (all lgts.): ae 12" i 18, & . 4 
BS MH LY acces evvccceees ‘ > ¢ STE TeETereeTTT Te 4.40 } er ee 8 i cecccen SE) 6S wean sneene scenees 92. 
rv- (All 1 6” So eli as aii tiers . 18.25] 9x10". 10’ ’ 10" 
ar- B&bet. 9°& 18” 41.00 Car Decking 7 = oe ary 
; “er multiples: 20.22. 36.25| No. 1. 2”, 9, 10, 18 or “a “ae Lath +f 2x10”, 3, Shortleaf Timbers 
at. — Ge ty eee a eerie oe ee 5 OY 18 2”, 10’ 23.00] N ough, 20’ & under: 
ng “2 2 2a 38.00| Heart face, 2”, 9, 10, 18 Byrkit Lath 2x12”, 10’ gh Ate ly’ a on 
~~ WE | cndvswonsses 38.60 OG Ba eT ee 45.00}12’ & longer............ 15.00 12’ BBY Vc cacjaatcs Me ee vanes peuciaees .. 32.00 
n- 
ay 
at ARKANSAS SOFT PINE 
ay The following are current f.o.b. mill prices on Arkansas soft pine made during the week ended April 22: 
Flooring Finish—Dressed Dimension—Dressed Facing and Boards 
Edge grain— 1x3” 1x4” B&better Cc No. 1 No. 2 No.1 No.2 No. 3 
{ SE was tksandeuseaioee see $70.25 ee Scenes eek awe $64.00 $50.00 12, 14 10, 18 12, 14 10, 18 Ss perrrcrr. $34.25 $16.50 $14.50 
— de acim ited deere 874.50 66.75 ace 66.50 52.00 16’ 20’ 16’ 20’ a) ere 38.00 20.75 16.50 
gO BY aca ceceseeeseeees ote: SE SM, Wie esacsives 72.50 54.00 | $26.50 $28.25 2x 4” $24.00 $25.25 | 1x 8” ......... 34.50 22.00 = 17.75 
; eS 74.50 56.00 | 24.25 25.50 2x 6” 20.25 21.50 | 1x10” ......... 36.50 22.00 18.00 
Ss. Flat grain— 14, 1%, 2”x4 to 8”.. 76.75 Le i 25.75 26.75 2x 8” 21.00 22.00 | 1x12” .......-. 49.50 27.50 18.75 
y- I, cae aaneameaee $56.00 $40.50 1%, 1%, 2”x5, 10, 12” 80.00 iaretn 26.75 27.75 2x10” 22.00 23.50 : 
zh ag pene stangenses: "41.00 36.50 a 28.00 30.50 2x12" 24.75 25.75 Cogent om 
1e peeve ecbsees 23.00 22.25 Ceiling and Partition ” B&better 
93 Clg. Cig. c ig. Part. S2S&CM—Shiplap 1X4, OY eee e cece eee e ee eeeeee $68.00 
. % ¥" 4" «ie oie ae Oe ON As. iinace vas coemeees 78.50 
. 2 sNO. a oe 
> Moldings B&better ...$89.00 $41.50 $43.00 $46.50 | Ix 67 «2.02... $38.50 $21.00 $16.50 Lath 
” 154” and under....30 percent discount | No. 1...... os S650 we ees Oe a vadeueein 35.50 22.00 17.75 No.1 No.2 
196" amd OVOP. .cce- 24 percent discount Ne ; ee a ee ack apee Bee > <cslviomeee Se 22.25 18.00 rer Te ees T $4.10 $3.35 
4 
. WISCONSIN HEMLOCK 
», The following are f. 0. b. mill prices on Wisconsin hemlock : 
e No. 1 Hemtock Boarps, S7S— 8’ 10’ 12’ 14’ 16’ 18&20’ 22/24’ 
\- 8’ 10’ 12’ 14’ 16’ 18&20’ 8/16’ 2x 4” on $20: 4 $31.00 $30.00 $29.00 $31.00 $33.00 $35.00 
d Ix 4” ....$27.00 $28.00 $28.00 $28. 00 $29.00 $31.50 $28.00 | 2x 6 see 28.00 28.00 28.00 80.00 32.00 35.00 
s 1x 6” eee 29.50 80.50 30,50 0.50 82.00 34.50 30.50 2x 8” eee 35:00 31.00 30.00 30.00 31.00 33,00 35.00 
3 1x 8” sooe Sawe 32.50 32.50 32. 50 34.00 36.50 32.50 2x10” «+++ 29.00 32.00 32.00 32.00 33.00 34.00 36.00 
1x10” eee B2.50 33. 50 33.50 33.50 35.00 37.50 33.50 2x12” «++. 30.00 33.00 33.00 33.00 34.00 35.00 37,00 
" 1x12” cose Se 4.50 34,50 34.50 36.00 38.5 34.50 
e For mérchantable 81S, ~~ ™ $3 from price of No. 1, for No. 2, deduct $5. No. 2 hemlock, rough, 6’ and longer, 2x4” and wider, $22.00: 1x4” and 
8 For shiplap or flooring, add 50 cents to prices of No. 1 boards. wider, $22.00. 








Crating stock, S1 or 2S, 6” and wider, 6” and longer, No. 2, $26.00; No. 3, 
$22.50. _ . . $ For No. 2 dimension, deduct $4 from price of No. 1. 
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NORTHERN PINE 


——— 


Duluth, Minn., April 26.—Northern pine is firm at recent advances, quotations f.o.b. Duluth being: 


Common Boarps, RoucH— 
, 


FENCING, RoucH— 


6 8’ 10’ 12" 14’ 16’ 18’ 20’ 6’ 8’ 10,12&14" 16° 18&29 
No. 1, 8”........$55.00 $57.00 $62.00 $62.00 $62.00 $60.00 $65.00 $65.00 6” No. 1 ........sceeeeeee+- $51.00 $55.00 $59.00 $61.00 $61.00 
<P. nasil 61. 63. 69.00 71.00 66.00 66.00 71.00 71.00 ER eiagataectet-pregerese ~esnaae 41.00 43.00 46.00 46.00 
—_iparete 67.00 70.00 77.00 77.00 72.00 72.00 77.00 77.00 EE ie eR banat 29.00 31.00 33.00 34.00 34.00 
No. 2, 8%. ...c005 35.00 37.00 46.00 46.00 46.00 44.00 50.00 650.00 4” No.1.......... secnianaall 47.00 50.00 56.00 62.00 62.00 
SP scontic’ 38.00 40.00 49.00 45.00 45.00 45.00 53.00 655.00 TR scaled PI 36.00 41.00 47.00 45.00 
i 12” PRE 41-00 44.00 54.00 54.00 50.00 49.00 $0.00 60.00 Sf Yppewereisrtsademens . 25.00 28.00 29.00 30.00 29.00 
o. 3, Fr weeens oe f q . i t A 5 i ” ” 
Sebel 29.00 31.00 33.00 83.00 33.00 33.00 33.00 33.00 Mo. 4, 6-foot and a ae eee So eee 
Sanaa 31.00 33.00 35.00 35.00 35.00 35.00 39.00 39.00 5” fencing same as 


For all white pine, Nos. 1 and 2, add $1. 
Boards, 6 to 20’, 


Shiplap and D&M, 8’ and up, add $1.25. 
No. 1 Piece Storr, 81S1zE— 


6’ 8’ 10’ 12’ 14’ 


8, 10, and 12”, No. 4, $30.50; No. 6, $21. 
For 81 or 82, ada 75 cents; SISIB, add 2: for resawed, add $1. 
Drop siding, ‘grooved roofing and 0. G. s hiplap, 8’ and up, add $1. 50. 


All white pine, Nos. 1 and 2, add $1. 


S1 or S2, add 75 cents; S1S1B, add $1. 
Flooring, %- and %-inch ceiling, or beveled well tubing, add $2. 
Drop siding or partition, add $1.50. 


Well tubing, D&M and beveled, add $2. 


SIDING, 4 AND 6”, 4 TO a 


16’ 18’ 20’ 6” 4” 6” 
a ae -++-$28.50 $82.50 $34.60 $32.50 $82.50 $83.50 $35.50 $35.50 Babetter $40.00 $44.00 EF $20.00 sane 
F Becalapmaaneicze: 28.50 29.50 $2.50 82.50 32.50 32.50 60 34.69 B&better .........++. : 00 B ovens ssen cones ces 000 
Basmati 28.50 $1.50 $4.50 $4.50 33.50 $3.50 a. 50 35.50 Bh steveteencssvepecete EE - TE Se Cass ee | 
Bae SSIS BR HR Be BE BE GE Bi” “ain mar comin otto ecoet m pero of and bot 


or sas: a 


34. 
2 Pass. stuff, $3 less than No. 1; pine, rough, deduct 75 cents; D&M 
Minnesota larch, 2x4- and 2x6-inch, $3 under Norway pine. 


grade 


Siding run to O.G., 


$2 a thousand extra; product of the strip as it 
s. 
Beaded ceiling, %-inch, $1.50 more than same grade of siding. 





NORTH CAROLINA PINE 


Norfolk, Va, April 25.—Following are typical 
average f.o.b. Norfolk prices, made during the 
week ended April 22, as reported to the North 
Carolina Pine Association: 


4/ 174 feage, Pek a ae Es is 0 Cdeeevis none $48.33 
> SASS ee 34.38 
Box NO re ns nes A ee 5 24.40 

No. 2& No. 1 
btr. No. 3 box 
1x6” $53.29 $38.00 a ale 

EE jhe hie td te ate ig eae ae 56.75 38.25 $26.00 

i A ea 58.75 40.25 27.67 

ee 64.75 29.87 

Bdge No. 2 & better, 5/4.........cccccees 54.58 
| DRS ae eee 58.75 

rn mavens eee, 2 & B. ccckveccscveeeis 35.00 

re ee Ms ce ecrccesoeesonves ee ee 

ee Cn toner we kee he whens we 5.11 

Dressed: 

Flooring, 13/16” 216” 

ee ee eee... wc obeawbaws $43.77 $48.42 
tg eee 39.75 49.59 
a eel aia ot lh tk © int ie “lap de be 37.55 42.10 
ee ere 36.25 38.75 

ere ee eee 41.82 

Box barkstrips (dressed or resawn).... 18.75 

*Air 

Roofers No. 1 dried 
lil ESSE ae are $27.81 $18.23 
DS, :cdiaute wide mamuan ese iaawd 27.50 19.39 
REET ee oe 5 ee 19.26 
i aha ms ahs a ae Sah talkie 19.15 
*F. o. b. Georgia-Alabama mill ‘points. 





RED CEDAR SIDING 


Seattle, Wash., April 23.—Prices of red 
cedar siding, new bundling, 8- to 18-foot, f.o.b. 
mill: 


Bevel Siding, ‘- inch 





Width— Clear a —" 
OS eer ee $25.00 $24.00 $16.00 
EE ee 27.00 25.00 20.00 
OS ee 31.00 28.00 24.00 
DL, cu crcenmenadeadae 35.00 ae seas 
DEED -étcanesnevenadben 43.00 
Clea- Bungalow Siding, 34-inch 

DT cikeaiietinek  Aneadaatuaeduoen $46.00 
DE ccctenwnamenthbed nahh. dda savananne 56.00 
DL tnnicnienineadncvneecadietsatenaes 65.00 

Seattle, Wash., April 23.—Eastern prices 
f.o.b. mill are: 

Per square Per M 


4 bunches 4 or 5 bunches 
First Grades, Standard Stock 


2’, eye $1.60@1.68 $2.00@2.10 
I os oe 1.72 2.15 

i cD ete cee abe 1.72@1.76 2.15@2.20 
he Me scscncaenen ead 2.41 @2.49 3.00 @3.11 
Eurekas alate’ »au@ete . 2.30@2.34 3.15 @3.20 
ee i ee he 2.93 @2.96 3.95 @4.00 


First Grades, Rite-Grade Inspected Stock 


SS Oe $1.76 $2.20 
| ER a 1.88 2.35 
Extra clears . - 2.12@2.20 2.65@2.75 
OSS ere ee 2.45 @2.53 3.05@3.15 
PEED «ck wcccdcvencevedeee, meen £50085) 
Perfections cstecessccsce Saas 4060635 
Second Grades, Standard Stock 
Common stars, 6/2......... $0.80@ .84 $1.00@1.05 
Common stars, 5/2......... .92@ .96 1.15@1.20 
Common clears ............ 1.40 1.75 


British Columbia Stock, Seattle Market 


Panes (OCD cccikechas cde $3.00 
Pa Ele dss sceannen $2.73 3.40 
Pe Pea eee 2.88 3.95 
Perfections ........ Pr 4.15 





WESTERN PINES 


Spokane, Wash., April 23.—Following are re- 
vised prices, f.o.b. mill, according to Discount 
Card No. 3, which became effective March 4: 





Pondosa Pine, 16-Foot, Inch— 
No.2 No. mu] No.4 No.5 
4” $38.00 $19.50 ..cce cocce 
6” 8.00 22°60 jinn ‘madeos 
s c" Fie aera. 
10” . 24.00 20.50 ..... ° 
De ‘sebcteedate 44.00 26.00 31.80 cc. ccoce 
- be eics sive akeek 20 xeees $15.50 $ 7.00 
Pondosa Pine Shop— 
Factory 
Cc No.1 No.2 No.3 Com 
oe & 6/4 - 50 $41.50 $25.50 $16.00 ..... 
eee -— 51.50 36.50 16.50 ..... 
Oe wkeatetues - ssh Wess aeane $24.50 
Idaho White meni 16-Foot— 
No.1 No.2 No.3 No.4 No.5 
7 wiceviommal $47.00 $39.00 $23.00 ..... nee 
- svteboeaion ee Gee Fe lccsce . seees 
TO a cect a? ee See 4¢sens | |6esews 
a vesnnsaen’ ae wee Se ieece secde 
a Sasssiuhons ee Cae 66 EE i caece canes 
- oe cs sbbe- Saves ‘needs $19.00 $ 7.00 
White Fir, 6- to 20-Foot, Inch— 
4” 6” 8&10" 12” 4”&wdr. 
see. 1 & 2. - e. 00 $25.00 $26.00 $27.00 ..... 
iD conmeee 5.00 18.00 19.00 20.00 ..... 
No © sescnatn taees ease $14.00 


ereee 8 ewer 


[Special telegram to AMERICAN LuMBERMAN] 


Portland, Ore., April 26.—The following are 
f.o.b. Chicago prices on Bey pine shop, S28: 


No. No. 2 No. 3 
“2 fee $56. oo $41.00 $34.00 
ve ttsebietee beens eianene’s 66.00 51.00 34.00 


Above shop prices are for shipments of No. 3 and 
better. For straight cars of specified grades, add $5. 


CALIFORNIA PINES 


San Prancisco, Calif., April 23.—The follow- 
ing average prices f.o.b. mills, those on com- 
mons including 1-inch stock only, were com- 
piled from the report of the California White 
and Sugar Pine Manufacturers’ Association for 
the week ended April 20: 


California White Pine 





Nos. 1&2 clr. C sel. D sel. No. 3 clr. — 
4/4xa.w. - - . $72.40 $64.40 $52.45 $50.30 
5/4xa.w. oo 72.95 64.30 54 50 58.00 
6/4xa.w. . 69.30 59.85 48.95 60.20 
8/4xa.w. . 80.25 72.80 59.55 71.40 

California Sugar Pine 

Nos. 1&2 clr. C sel. D sel. No. 3 clr. 
4/4xa.w. .- -$93 10 $86.40 $70.50 $55.15 
5/4xa.w. - 87.40 79.15 62.75 65.70 
6/4xa.w. . 86.35 74.20 53.75 64.60 
8/4xa.w. . 95.05 $4.25 70.25 83.05 

White Pine Shop Mixed Pines 
Inch shop ....... $31.30 No. 1 common....$45.50 
No. 1 - 5/4 x No. 2 common.... 27.60 
ice el i alee 44.40 oe 3 common.... 22.65 

No. 2 shop, 6/4 x OX coecssceccece 21.75 

BW. ccccccceess 9615 Siding. Bibtr. “.-. 81-85 
ce Bwsncon 5.40 
Sugar Pine Shop Lath, No. 2 ey 3.75 

No. 2 sh ‘4 x No. 1 dimen., 1% 
ji ag : : a a ae $44.80 WOW | vivctcenes 19.55 

lech NE ieee 38.90 Douglas Fir 
No. 2 shop, 6/4.. 28.40 Cerca wecam ad $40.40 
TS 19.10 
P Cedar Ties and timbers.. 23.20 
Miscellaneous ....$24.10 Dimension No 17.35 





DOUGLAS FIR 


[Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore., April 27.—¥F.o.b. mill prices 
on actual sales on fir, April 23, 25 and 26, 
direct and wholesale, reported by West Coast 
mills to the Davis Statistical Bureau, were as 
follows: 


Vertical Grain Flooring 


B B&btr Cc D 

DO? <eutGd ottaccewsioan $36.00 $36.25 $29.50 oud 

DN eta oe hewWenan ade s ose 41.00 sees 
et eee wees 38.25 
Flat Grain Flooring 
Ds vavcudcateoeaan o* 26.00 21.50 
Di ststabicnmen sant one 31.50 27.00 
Mixed Grain Poaemng 
MO” s2c004cudba oraees $16.75 
Ceiling 
DET ois waned anes nies 24.50 20.00 
MONI» «sir gh stk Gol elle Sites. Sat alana 25.25 21.25 
Drop Siding, 1x6” 

re Sree or 30.00 27.75 itn 

MED akan ial tiicib ch Geletone’h ore 30.50 25.75 onthe 

Dl. icvanatoneueens ea ane 17.50 
Finish, Kiln Dried and Surfaced 

1x6” 1x8” 1x12” 

OOOO 40.50 46.00 52.50 

Common Boards, and Shiplap 

1x6” 1x8” 1x10” 1x12” 

eee 17.25 17.00 18.00 20.75 

a eee ae 11.75 12.00 15.75 15.00 

Ps OP Gateusciecndasan 9.25 9.00 9.00 eves 

Dimension 


No. 1, 2” thick 
12’ 14’ 16’ 18’ 20’ 


22&24’ 26-32’ 
4”. .$16.75 $16.75 $19.25 $19.75 $19.00 


6”.. 16.00 15.75 18.25 18.00 18.25 $20. 50 $24. 25 
8”.. 16.25 16.25 17.75 17.25 18.50 20.75 21.50 
10”.. 17.00 17.00 18.25 18.75 19.00 19.75 - 50 
12”.. 17.50 17.25 18.75 18.75 20.00 21.50 23.25 


2x4”, 8’, $15.75; 10’, $16.75; 2x6”, 10’, $14.50 


RKandom— 2x4” 2x6” 2x8” 2x10” 2x12” 
7 See. $11.00 $10.00 aires 25 $14.50 $15.00 
/ oe Ba Cee 7.50 5.75 rc gates iden 
No. 1 Common Timbers 
3x3 to 4x18” to 90’, surfaced. ......ccccccees $20.00 
he!) he Se Serre eee 19.25 
Gud te BEEIES” We GU, GUTTER E sin céics coccsesss 19.50 
Fir Lath 
ee a ES occ ch ion ca ane neem end eke 2.50 
Bé&better, Flat Grain Car Siding, 9 or 1- 
Beis anaind condone ankles ae 6 wand ue ae 
Se” cccchama ate ebdews Gu kawe scaneseeeseeees 39.25 





WEST COAST LOGS 


[Special telegram to AMpRICAN LUMBERMAN) 


Portland, Ore., April 26.—Log market quo- 
tations: 


Fir, yellow: No. 1, $22; No. 2, $17; No. 3, $12. 
Fir, red: Ungraded, $15.50@16. 

Cedar: $14@16. 

Hemlock: $11@12, ungraded. 

Spruce: No. 1, $25; No. 2, $19; No. 3, $13. 


Everett, Wash., April 23.—Log market: 
Fir: No. 1, $24; No. 2, $18; No. 3, $12. 


Cedar: Rafts of shingle logs only, $15@16; 
lumber logs, $28 

Hemlock: No. 2, $12@13; No. 3, $10@11. 

Spruce: $1 higher than fir. 
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WEST COAST SPRUCE HARDWOOD FLOORING HARDWOOD LOGS 
[Special telegram to AMBRICAN LUMBERMAN) 
Portland, Ore., April 26.—The following are Sales by Michigan and Wisconsin flooring Memphis, Tenn., April 25.—Following quota- 
prices for mixed carlots prevailing here today: mills of maple, beech and birch flooring, as re- | tions are based on average dimensions, 14-inch 
lila Factory stock ported to the Maple Flooring Manufacturers’ | UP diameter, 12- to 16-foot lengths: 
& 20° Fin “ sain : ys cin $30.00 Association, averaged as follows, f.o.b. cars Fo.b. cars 
561.00 all ond 1 iye 77775°75°'° "39°99 | flooring mill basis, during the week ended Delivered Memphis 
ifm : 1H’ IIT ss.00 | April 23: Memphis territory 
62.00 Bevel siding— ee . Variety— Per M PerM 
45-00 xt" aceite a 29.00 Late iepentesene ae MAPLE— Clear No.1 Factory | Red and white oak. -$35.00@40.00  $27.00@32.00 
29°00 6" w.eeeeees BL. reen box lumber 19.00 | 44x2%” ............ $68.19 $60.60 $37.61 | BUM reresseeereees oo Re, 60s sr amar as 
ENGLEMANN SPRUCE ae pane cae sar2-* Att Set eae 
Ss na up...--. ° ° . 
Prices f.o.b. Chicago on kiln dried Engelmann Hickory, 12” and =o. 40.00@42.00 32. 34.00 
white spruce boards, S48, D&M, shiplap, drop sid- BLACK WALNUT Maple, 16” and up... 40.00@45.00 32.00@37.00 
ing, ceiling and standard patterns, in lengths 6- Lo 
and 16-foot, containing not more than 10 percent Cincinnati, Ohio, April 25.—Following are | No, gs are classed a. ptt oA to 
of shorts a en than 50 percent of 16-foot: pes —" on American black walnut f.0.b. | cover average for both. 
Dé&better No.1 No.2 No.3 NCInAAC: 
» as ste oie bar 360 3ihbo dno FAS, 4/4, $240; 5/4, $250; 6/4, $255; 8/4, $265. ant anne ae joe oe ie teen 
22.00 event 61 82 82 54.00 41.50 35.00 Selects, 4/4, $160; 5/4, $165; 6/4, $170; 8/4, $180. | and weight. Oak, ash and hickory are from 
36.00 Bo enone +4 = = ag ote ag No. 1, 4/4, $95; 5/4, $105; 6/4, $115; 8/4, $130. wider distances; while gum, poplar and elm 
e >: Sl 9 SRD 1.00 Suen | 5 4/4, 905; 6/6, 900; 6/4, O50; 8/6, OOS. a awe 
~~ “4 5/, 6/ 7 in No. 1, add $10 to price of 
4/4 in same width; in No. 2, add $6; in No. 3, 
add $5. HARDWOOD INSTITUTE PAST SALES REPORT 
oanl Random widths, 6- to 16-foot lengths— Memphis, Tenn., April 25.—Following is summary of Chicago/Cleveland average hardwood 
a... 4, 4/4, $31.50; 5/4, $36.50; 6/4, $38.50; 8/4, — obtained during week ended April 19, as reported to the Hardwood Manufacturers’ In- 
OU. s eC: 
No. 5, 4/4, $25.50; other thicknesses, $29.50. r 
For all rough stock, add $2.50. ; Rep ee POPLAR-CONT'D HARD MAPLE BASSWOOD-CONT'D 
eae Spruce lath, 4-foot, No. 1, $8.45; No. 2, $6.95. Figured Wood Fisia — 
26, Chgo Clev Chgo Clev Chgo Clev Chgo Olev Chgo Clev 
ns CYPRESS ruzysa a Spooscs || me 2 on g sete linaoen a wice oa || rurete & Seoonts, [xo 2 com & Sele 
St. Louis, Mo., April 25. i satin — o-4 41.80 ese 113-17" Box Boards 10-4 nia tH o-4 oie o1°28 
on cypress f.o.b. St. Louis: 4-4 103,25 .., No 80cmmea ° (ipszete’i’Seunk,” $B 8 o0 eee Bess ests 70,00 
, GULF COAST RED CYPRESS— 5-4 107,00 .., 4-4 25,75 .., 5-8 81,00 No 1 Com & Sels 4-4 * 34,75 
' New Grades— Factory No.1 8-4 119,25 ,.. 6-4 29,00 4... 4-4 91,00 103,50 4-4. 70,00 || 5-4 -* . 
vee Tank Selects Sho Box a Cen S one a 5 Ome 5-4 101,50 107,00 6-4 3.. 69,75 
4/4 cccccces --$116.75 $68.75 $51.75 $31.75 res eos ~ Warne Uar-tth— Dw 309,80 126,75 No 2 Common Firsts & Seconis 
Sikes EB TRI GET S878 | | G4 cats 222 || rurete er Seoonts [fies iescso <2. ate actor ar ot 
Bia 131.75 88.75 73.75 31.75 | | Firsts & Seconds oo. foe ore ea ew. || 1-8 58,88 se 
/ seen eeeeeeee 136.75 93.75 78.75 eee 4-4 101,25 ece 4-4 125, 25 150, 00 5-8 60 00 No 1 Com & Seis 4-4 aves eee 
 Sekopscenare ats (8878 8Te os o-4 10728 *: 5-4 25+ 160000 aa 22 Bé200 |] 5-4 47.50 5-4 77.25 20, 
6.75 Peck random, 4/4” .......... Pee $24.75 No 1 Com'4 Seis” Bo 1 Con's Seis” te & . ” o-4 47°50 vn o-4 80°75 atts 
Common Rough— No.1 No.2 No.3 5-4 88:00 7: ice se7s0 °22 || At 82.50... No 2 Common ““" |/No 1 Com 4Sels 
SAME coscccees ebcastal $54.75 $43.75 $32.75 | |No 2 Common “" 3-4 70.75 °:. |ig-e getco °°" oo Sa cee Boe Gees °°? 
peacetime mate 61.75 50. 34.7 4-4 33,50 4-4 75,25 32: lca ats oc! Ate Sa sores oo” 
Add $2 for specified lengths on common grades. vireut -s Pan eee 6-4 102,00 °°: Firsts & Seconis $8 3e°25 nee 
Finish, S18 or S28— 4-4 65,00 a. 4-4 48,25 9 1 Con's seis 5 308,08 a5. [se Comes 
5-4 67.75 — 5-4 49°50 -_ po os 49,50 No 1 Com & Sels 4-4 29,00 .., 
bo tas! $108 ais #285 ae 8 sn is or %s 973, qe oat 71200 Sion senete & teem S-4 se rare -_ Va Ct ar 
x. eeeeee 0. . eee . ° 
1x4” 121.2! 120-78 116.78 110-76 10276. ) | [20-8 88.00 22. 1-8 95,90 60,60 ee coco «| faces of Masai © Weeente hrarew on, 
12” 1x16” -2222. 126.75 120.75 115.75 106.75 °::: | 135 con's sels’ 4-4 87.78 123,00 fo 1 Common * o1Common ° ||"o 2 Common 
2.50 Sten ¢ Bevel Siding— A B C&btr. 5-8 35,75 4... 6-4 112,25 ,.. 4-4 pe 77.50 = Common 143,00 |] 6-6 Sa 
BP wreneaissscsonnesns . $53 $45 $43 oS Sots ose 8-4 135,50 138,75 }}5-4 52,75 67,00 xt ptt pry 15a00 |i Fivate & Sesenas 
“e SP Conscauipicntent 0058 ae 55 53 aaa e|6hlCU6hhes ae. dc 4-4 120,00 
af . eee e ace " oes eee . 
00 rere ngereense*Potcar ? 2 7 59 8-4 57.75 5 ., 1-8 30:25 °:: tho 8a Comma °° rosste F Sesonte goa [72 140200 
. 4 g- B c D 10-4 73,00 ;., 5-8 44,50 .., 5-8 26.75 ... 6-4 64.75 °.. ||No 2 Common 
ioe a” stateses .-+-$48.50 $45.00 $41.00 $28.00 Plain 3-4 51,75 .., [lang 36.75 42.75 8-4 70,50 ; 4-4 30,00 
Firsts & Seconds 4-4, 59.25 73,00 lis-4 — ° ° pei one 
YELLOW CYPRESS— 3-4 52,75 pa 5-4 67,50 82,25 Ko 2 eee 54,50 10-4 75,00 see 5-4 46,25 
Factory— No.1 No.1 No.2 4-4 59500 [°° 6-4 73,00 ,.- : - ae 12-4 83,50 ... No 3 Common 
32’ fees FAS Select Shop com. com. or ype eee 8-4 obs 86,25 |] 5- =~ ay 7 : es 2 tee 
eeccccoece ° eee No 2 Commo eee ° ™ . eee 
r arene a i PO i re Br 
oy . eee mn 34, one e . eee 
= a a 29) | ic bere Si: ll a4 48:09 Bisrs |liscateaSeoms || 2-4 0180.22: ito 2 com Sel 
25 10/4 ceccccccee 100 75 65 ni 3-4 34.50 °°: 4-4 29, 75. ° ni-6 coe, 188,00 || He 8 Comnen 4-4 61,50 
Boards— » 4-4 44.75 ... No 3 Common °" © 1 Com & Sels 075 aoe 
9” age a No. i No. ‘sane 1” random 5-4 48°50 °.- 44 23,7 + 28,25 it “3 72,00 on6 ype pied oa _ +e 
00  _tthiebseoten yas 42.50 ae see 6-6 40.88 40% Sound Worny ——., ak So’es °%° [ivicete 5° seceehe Ou 
ie 1x10” Cee eeeeeeessese 43.50 . eeeee No 2 Common 4-4 60.00 5-8 "56 as 8 12-4 27°50 eee rests 2, econds 
=; MR cooce Ge ——— = 8 =— sae 5-8 17,50 ... 4-4 ona °°" aaie 4-4 se Oe sce 
‘ails sesoceccce OEM 36.00 ee 3-4 21,50 °.. Firsts F Seoonts 025 ane > Sen ee 
POCE, WEE” ciccovce sees cece $23.00 4-4 27.00 1-2 50,25 5-4 94,50 .., 13-17" Box Bourds 6-4 96.50 °., 
4 KILN DRIED TUPELO FLOORING— ; 54 29.25 :°- 5-8 se: erie $4 200,00... ist, 72599, 50°* i 135-8 te 
6-4 28.75 °.. 4-4 7 - 050 see 3 r 50,50 ... 
50 B&better Select No.1 | |xo 2 Common *** 5-4 we wise 2-4 121,50... 4-6 72,00 Seleote = & 
BEX2%” nc cece cece $61.50 $51.50 $43.50 44 22.25 ... 04 0. Male OES aoe rirete & Seconds Se OR aoe 
50 watrunmer iiss sss 4-4 52,25 85200 || wo 1 Com asels’” || 6-4 63.50... 
OAK FLOORING ei ahiesee es gap c PEER ne | HR. aes ae 
00 The following are average prices, Memphis Bo8 $128 who ri o8°99 6°25 |Re-4 92,50 22. 4n4 35450 4-4 42,25 eee 
25 base, obtained for Oak Flooring during the 2-4 69,75 4.4 5-4 60,50 ,,. 22 “— —_aesmt ary 5-4 48,25 .., 
_ week ended April 16, as reported by the Oak © 1 Com & Sels No 2 Common 5-4 35°00 — er omy 50,50 S-4 38°00 ae 
Flooring Manufacturers’ Association: a ig ese a eee brags 6-4 38,25 3°: ~~ plain . 10-4 69,75 oo. 
t$x1%” $$x2%” 1 Q” 8-4 51,25 °.. 6-4 48°50 ..° 8-4 44,00 .,, Parete & Seconds ||16-4 98,50 ,., 
Cie, eth: Wht... ee my = ne Nn2-4 56.75 ., me 3 Common °-- 2-4 53,25 .., ees 101,75 ||No 1 Common R W 
" Clr. qtd. red...... $83.82 83.59 ee Plain Be: oe 5-4 eee 14250 |] 4-4 39,00 ... 
. Sel: qtd. w. & r... 65.47 72.61 59.40 $58.42 avete 6 Seccate rivets’ & Seconds ty = a a3, go ll eos agr60 °c 
Clr. pln, wht...... 63.86 79.22 52.79 60.05 ee es eee . rats & Second mon **" 
1 © 1 Com & Seis es Firsts econds No 1 Com & Sels No 2 Common 
2. Cir. pin. red...... 63.74 75.62 53.44 58.11 ba 332 asrso |fate 53,25 4-4 5 4-4 31,25 
Sel. pin. wht...... 57.89 66.92 . 4540 4727 | be fcoshm °° 6-4 44. 84,50 Ile4 4°50 [°° S-a 32 eat00 || saa 3675 o2 
Sel. pln. red...... 5425 65.82 4729 46.87 | | a-a 27.78 ound Woimy waxed” fort, 86.25... 6-4 3., 62,75 ||Peoky RW” 
No. 1 common.... 41.25 45.78 28.07 28.71 5-4 32.25 °°° 3-4 29.50... 12-4 91,25 108,75 B-4 4, 64,50 || 4-4 27,75 40, 
No. 2 common.... 16.39 19.66 7.89 9.07 = 4-4 37.75 60,25 ||"° 2 Com’ 4 Sela’ — 5 
ni 7 ” 13- . 3 a 7 eee eer 4 2 
ee x1 ta” x2” fexls” fyx2 oy an b~4 43.50 sins a ove oo Se eve oR 
Sel, qtd. BS _ . "ae $75. ko oes $78.00 Firete a Seconds 8-4 61.00 71,00 1394 cane 88°75 - noon eee 
Clr. pln. wht...... 79.81 72.82 $57.50 76.84 5-8 41,00 ‘°° Firsts & Seoonts No 2 Common 
Cir. pln. red...... 73.00 71.67 57.50 70.88 3-4 45,00 °°° 4-4 106,00 6-4 30,25 41,75 || Firete = ee 
" Sel. pln. whe... 1.: 62.76 64.25... 60.00 | | 4-4 49,90 ioe Fiain “"* = tho-a s0ngo oo" Sua il artes 
° a Be, Bec coes 62.0 66.38 satan 59.50 51,25 ... Panel & Wide No 1 ° eee eee 
No. 1 common.... 46.42 49.62 34.25 34.98 6-4 55,50 °°: m4 see 150,00 [P24 39.25 2. 6-4 31, 97,00 
‘No. 2 common.... 10.14 13.07 tees mas 8-4 «s+ 93,50 
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MICHIGAN HARDWOODS 


The following list represents present values of hardwoods, f.o.b. Lower Michigan mills: 


No.1 No.2 No.3 
FAS Selects com. com. com. 


Bass woop— 


4/4 $65@ 68 $55@ 58 $45 
5/4 65@ 68 655@ 58 45@ 48 28@30 238@25 
6/4 75@ 80 65@ 70 52@ 55 35 238@26 
8/4 80@ 85 70@ 75 657@ 60 88@40 ...... 
10/4 95@100 85@ 90 70@ 75 45@650 ...... 
BrercoH— 


6/8 No. 2commonand better 30@32 12@14 

4/4 60@ 65 45 0 83@ 35 23@25 18@20 

5/4 65@ 70 50@ 55 * 37 28@30 21 
50 


48 Bee $21@23 


19 
6/4 65@ 70 655 42 30@32 20@22 
8/4 T5@ 80 65 52 383@35 20@22 





100@105 


4/4 65@ 70 65@ 60 45@ 50 26@28 20@22 
5/4 759 80 60@ 65 50@ 55 28@30 22@24 
Hr 85@ 909 70@ 75 60@ 65 30@32 22@24 
10/4 

13/4 85 

16/4 120@125 105 


90 75@ 80 
110 + 95@100 60@55 ...... 


No.1 No.2 
FAS Selects com. com, com. 


HarkD MAPLE— 


4/4 70@ 75 60@ 65 47@ 50 28@30 15@17 
5/4 80@ 8 65@ 70 55@ 68 32 17@19 


9 
8/4 100@105 85@ 90 70@ 75 38@40 20@22 
10/4 115@120 100@105 85@ 90 45@50 26@28 
12/4 125@130 110@115 95@106 45@50 28@30 
14/4 140@145 125@130 115@120 50@55 
16/4 160@165 145@150 135@140 50@55 


Harp MAPLe RouGH FLoorine Stock— 


O/4 ccccccce cecceess 40@ 42 28@30 18@20 
WE ésescdee ‘cvce soee 483@ 45 28@30 20@22 


4/4 65@ 70 55@ 60 40@ 45 28@30 16@18 
5/4 75@ 80 65@ 70 50@ 55 33@35 18@20 
6/4 80@ 8 70@ 75 55@ 60 38@40 18@20 
8/4 85@ 90 75@ 80 60@ 65 40@45 20@22 


END Drizgp WHITE MaPLe— 

OF4 TEE ccccccee WOOD cccece 
ee BeEED coscccce BE OD ccccce 
PG DENUNEEe ccecccee «EOD ccccee 
8/4 120@125 ........ 90@ 95 ...... 
Oaxk— 

4/4 90@ 95 70@ 75 655 
5/4 95@100 75@ 80 65 


60 33@35 18@20 
70 35@37 20@22 
6/4 95@100 
8/4 105@110 85 


80 43 





WISCONSIN HARDWOODS 


Following are prices of Wisconsin hardwood f.o.b. Wausau mill points: 


No. 1 No.2 No.3 
FAS Selects com. com. com. 
ASH— 
| ieee $ 92.00 $ 77.00 $ 58.00 $37.00 $20.00 
ee ee 100.00 85.00 65.00 40.00 21.00 
ae asses 110.00 95.00 70.00 40.00 21.00 
ME - genes 115.00 100.00 75.00 45.00 nae 
Basswoop— 
ee «aswae 71.00 61.00 47.00 29.00 22.00 
5/4 ee 61.00 50.00 30.00 23.00 
| | Beers 78.00 68.00 55.00 34.00 25.00 
*— a 90.00 80.00 65.00 35.00 25.00 
|, a 100.00 90.00 75.00 50.00 2 la 
..’ saoek 110.00 100.00 85.00 60.00 
BircH— 
aa 97.00 77.00 47.00 28.00 20.00 
wanes 102.00 82.00 53.00 33.00 21.00 
”. 108.00 88.00 58.00 37.00 21.00 
ee 110.00 90.00 70.00 42.00 22.00 
mee “sencda 120.00 100.00 85.00 55.00 
7 125.00 105.00 90.00 60.00 
Pe esKed 85.00 70.00 42.00 26.00 
eels 82.00 68.00 35.00 
Sorr ELM— 
PE: een 67.00 57.00 44.00 25.00 21.00 
ES ie 70.00 60.00 45.00 30.00 22.00 
oe ‘paves 80.00 70.00 55.00 30.00 22.00 
85.00 75.00 65.00 35.00 23.00 
Sees 95.00 85.00 75.00 40.00 
|, ie 100.00 90.00 80.00 45.00 


No.1 No.2 No.3 
FAS Selects com. com, com. 
Rock ELM— 
eens 70.00 45.00 25.00 18.00 
on - “eens 80.00 50.00 30.00 19.00 
|, eee 80.00 55.00 30.00 20.00 
ae.” Seana 85.00 ema 60.00 35.00 *25.00 
re “esaet 95.00 pean 70.00 45.00 eae 
re ename 100.00 aaae 75.00 50.00 *30.00 
Harp MAPLE— 
ee M“Gknes 65.00 55.00 43.00 30.00 15.00 
mee “geens 72.00 62.00 47.00 31.00 17.00 
OS eee 85.00 75.00 60.00 33.00 19.00 
ee <cxane 90. 80.00 65.00 38.00 20.00 
hi 108.00 98.00 83.00 50.00 
ee 115.00 105.00 90.00 55.00 
Mee  sxeks 165.00 150.00 135.00 
Sorr MaPLe— 
On eeene 65.00 55.00 45.00 27.00 20.00 
oe -adwes 70.00 60.00 47.00 32.00 21.00 
Me “anaes 85.00 75.00 60.00 32.00 21.00 
, arr 90.00 80.00 65.00 38.00 21.00 
Rep OakK— 
oe wes 95.00 75.00 60.00 38.00 19.00 
oe -aaews 100.00 80.00 65.00 40.00 20.00 
SFO scase 105.00 85.00 70.00 44.00 ° 20.00 
S saaws 110.00 90.00 75.00 47.00 20.00 


*Bridge plank. 





PHILADELPHIA PRICES 


Philadelphia, Pa., April 25.—Wholesale prices secured from authoritative sources exclu- 
sively for the American Lumberman are as follows: 


Southern Pine, Merchantable—1905 
(Steamer Delivery) 


3x4” and 4x4”....$44.00 BEET wdeseccedns $49.00 
3x6” and 6x6”.... 42.00 DT etches eens 58.00 
3x8”, 4x8” an PE noneadseens 56.00 

a -ucenensed 43.00 ae 68.00 
weneeaneda 50.00 DE pxthvewenen 65.00 


Lengths 22 to 24 feet, add $2. 

= 2 feet additional, add $1.00 to 32-foot 
price. 

Each 1 foot over 32 feet, add $1. 

Longleaf Pine Flooring, 25/32x2%¢-inch Face 


(Rail Delivery) 


TR eo ee  adieaebe meen $90.00 
i een ea ee edn eked 77.00 
a ang be ce area @ aah meee 58.00 
aa so ans cha deehwdanee dee 47.00 
Oe a Cw ch in anns wawkbeeeene aoe 25.50 
Air Dried No. 2 Common Roofers 
fe, | SET $26.00 1x10”, %x 9%....$27.50 
a C:| e 27.50 1x12”, %x11%.... 28.00 


Shortleaf Dimension, S4S, '4-inch Scant, 10- to 
16-foot 


i sseniaadnd wa ee id $29.00 
ae eS et Me <crevesveeses 30.50 
Da éxtdbietdeode 28.00 
Lath, 4-foot No. 1 
nn indie yeka ional $6.75 c.i.f.—$7.25 delivered 
eee 5.25 c.i.f.— 5.75 delivered 





Kiln Dried North Carolina Roofers 


US 0%, BE BY ccccccccccccccccccccccccccccns $29.00 
BEE Bg TEE TEE ceccccccccccccsessceceseseeces 31.50 
UHI”, BE OW cocccccccccccccccccccccccccces 32.00 
BEES ¢ THANE cecccccccccecceevevssveseceoce 33.00 


##-inch thick, $1 more. 
Red Cedar Bevel Siding 


eR on aca cenncaanekeunad née tneden $42.00 
et CT cesedeetdadcsensnthncesveeianeere 62.00 
TE cctrdnendsncbknedibdeedenanaeai 69.00 
Maple Flooring f.o.b. Philadelphia 
et Se ccebeednelvdeckecnereeseoneke $78.00 
ih ccuveeinensethiaeeaeeeeneeen 69.00 
eT Se 43.50 
ee” We SOUND GOONER. i ccrcccecceeseecce 64.00 


Western White Pine, Dressed 


D No. 2 No. 3 
$62.50 $45.25 $37.25 
17.6 43.25 39.75 
67.50 45.25 39.75 


13” and up... 


North Carolina Pine Flooring 


No. 2&btr. No. 3 No. 4 
Be” GE osceccnsuvcus $80.00 J Zee 
ee ae SPE re 55.00 44.00 $27.00 





POPLAR ‘o 


Cincinnati, Ohio, April 25.—The following 
are average wholesalers’ carlot prices, Cincin- 
nati base, on poplar: 


Sorr TExXTURE— 4/4 5/4&6/4 8/4 
eee $100@110 $110@120 $110 
Saps & select... 72 77 a2? 88 . go 2120 
Ne. 1 com..... 50 55 65 70 70 8 % 


No. 2 com. A.. 36 388 42 45 45 48 
No. 2 com. B.. 25 27 27 29 28 93 
VALLEY— 


errr $ 90@ 95 $ 95@100 $100 
Saps & selects. 60 65 7° 75 . 7 
No. 1 com..... 45 48 52 55 55 60 


37 40 40 
No. 2 com. B.. 25 27 26 28 27 ¢ 


POPLAR BEVEL SIDING _ 


Louisville, Ky., April 25.—Total sales are of 
good volume and include many small orders, so 
that sellers’ stocks as a whole are light, though 
those of 5- and 6-inch clear are in surplus and 
have been reduced in price, present quotations 
f.o.b. Louisville reading: 





Clear Select No.1 No.2 





eh ceevawemeinawe $50 $38 $28 $22 

SNE sad Garnentew sions’ 50 36 26 20 

DOE sdccgarnadcciara 48 35 24 18 
CROSS TIES 


St. Louis, Mo., April 25.—Cross tie quota- 
tions f.o.b, St. Louis: 

Untreated 

White Southern 

Oak Sap Pine 


No. 5, 7x9”, 8’, 9-inch face..... $1.50 $1.25 
No. 4, 7x8”, 8’, 8-inch face..... 1.40 1.10 
No. 3, 6x8”, 8’, 8-inch face..... 1.25 1.00 
No. 2, 6x7”, 8’, 7-inch face..... 1.15 85 
No. 1, 6x6”, 8’, 6-inch face..... 1.05 -75 


Red oak ties, 10 cents less and heart cypress 
ties 15 cents less than white oak; tupelo and 
gum cross ties, 15 cents less than white oak; 
sap cypress, 20 cents less than white oak. 


Switch Bridge 

Ties Plank 

, 0 eee ee $43.00 $42.00 
DME dikewistmenacned becuase 40.00 38.00 





SOUTHERN PINE TIES 


New York, April 25.—Following are quota- 
tions on southern pine ties, f.o.b. New York: 


All 8’ 6”— ; Sap Heart 
TES soccecccvescccscveceees +++ $1.40 $1.75 
ME e068 db eecessenseorecerewenss 1.30 1.65 
WET cccvendevessnsnenacescntonns 1.20 1.40 





For Editorial Review of Current Market Con- 
ditions See Page 39 


NORTHERN PINE 


CHICAGO, April 27.—Northern pine demand holds 
up in good shape. There is renewed activity in rail- 
road business, new equipment and grain door require- 
ments constituting the bulk of the orders from this 
source. Substantial contract orders have been placed 
by industrial concerns covering their needs for a period 
of six months. Retail demand is on a satisfactory 
basis. Mill stocks are still badly broken. Prices are 
on a higher basis, dimension having advanced 50 cents, 
and No. 3 common $1. 


MINNEAPOLIS, MINN., April 26.—At most mills 
now operating, production of northern pine is increas- 
ing, but seasoned stock of items in heaviest demand 
are low in supply. In some cases, green stock is 
being shipped. Industrials and retailers in the larger 
cities are buying in normal amounts. Country retail 
trade is just beginning to open up. Prices are steady. 


BUFFALO, N. Y., April 27.—Northern pine de- 
mand is not showing much increase, and small-lot 
buying is the rule. Most grades are feeling sharp 
competition, but lower grades are firm and some in- 
crease in box trade is reported. The yard stocks in 
this locality have become somewhat depleted, but the 
first lake cargoes of the season are expected in the 
near future. Mills have no large stocks available in 
the majority of cases. 


EASTERN SPRUCE 


BOSTON, MASS., April 26.—The principal eastern 
spruce producers quote $42 base for frames. No 
advances have been made on Provincial random, but 
the market is firmer. Scantling ranges from $32@34. 
Boards are quiet but light offerings keep prices firm. 
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HARDWOODS 


CHICAGO, April 27.—Northern hardwood: demand 
holds up to seasonal volume. The automobile industry 
is taking thick maple and birch in 6/, 8/ and 10/4. 
Flooring factories are placing some orders, but dry mill 
stocks of flooring material are low. The call from the 
furniture interests is not very active. Yard trade is 
good. Prices hold firm, as dry stocks in the North 
are not excessive, and last winter’s cut will not be 
ready for the market for the next two months. South- 
ern hardwood production and shipments are materially 
curtailed on account of the flood conditions, and this 
has had considerable effect on demand in local terri- 
tory. 


NEW ORLEANS, LA., April 25.—Some improve- 
ment in the spot call for sap gum is reported—FAS 
being the chief beneficiary, though the lowers are shar- 
ing. Thick elm and maple continue active, oak rather 
quiet. Prices are considered a shade stronger all round, 
probably due in part to the curtailment of production 
by floods in the lower Mississippi Valley. 


ST. LOUIS, MO., April 25.—The southern hard- 
wood market is in a dubious condition as a result of 
the Mississippi floods. Some local operators have been 
unable to get in touch with their mills, and railroad 
service to affected areas is curtailed. It is under- 
stood that some mills have lost stock in the flood, 
while others are moving cars quickly in order to save 
lumber. The latter are offering stock at lower prices. 
Production has been seriously curtailed and shipments 
are indefinite. There is no solicitation of new busi- 
ness. Prices have not changed materially, although 
strong advances are expected. 


CINCINNATI, OHIO, April 26.—Hardwood de- 
mand shows further improvement, and prices generally 
are firmer, though dealers report no material changes 
in the situation. The flood conditions in the South 
are expected eventually to have a decided strength- 
ening effect on valley hardwoods. Cincinnati dealers 
report that furniture manufacturers are buying fair 
sized lots, while the flooring manufacturers have also 
been in the market to a greater extent. Builders’ 
hardwoods are beginning to move. 

BUFFALO, N. Y., April 27.—Hardwood demand 
is a little more active than it was a short time ago, 
and inquiries are fairly satisfactory. Buying is not 
on any large scale, but compares favorably with vol- 
ume of a year ago. The prospects are for a stiffening 
in prices on southern hardwoods, as within the next 
few weeks a noticeable shortage of dry stocks will 
be in evidence, particularly in woods in most demand. 


FIR, SPRUCE, CEDAR 


CHICAGO, April 27.—Retailers are buying mixed 
cars of fir for fill-in purposes, and the tone of the 
market is improving. Yard stocks are not heavy, but 
dealers want to move some of the lumber they have on 
hand before placing orders for larger quantities. Coast 
mill prices are firm with a tendency to advance as 
stocks are none too plentiful. Fir and larch dimension 
are moving well. Inland Empire red cedar is in good 
demand and stocks are pretty well sold up. 


NEW YORK, April 25.—Last week’s fir sales were 
the biggest so far this spring. Fine weather brought 
a generous demand from yards. Prices have not 
advanced but are holding firm. Most cargo receipts 
are bargained for in advance. Yards are not as well 
supplied as they were this time last year. 


BALTIMORE, MD., April 25.—Fir is encountering 
the same obstacles met by others, with the competition 
all the keener, inasmuch as it involves rival bidding 
among sellers of fir. Though the receipts of the large 
fir operators have been held down to a é¢onsiderable 
extent, stocks here are ample. 


KANSAS CITY, MO., April 26.—Fir demand in 
this market has been lagging a little in the last week. 
City demand has been fair, but country business is 
not good. Prices have shown no change here. 


LOS ANGELES, CALIF., April 23.—Douglas fir 
prices have been exceptionally firm during the week, 
and in a number of instances have been advanced by 
both wholesalers and retailers. Stocks are rather 
short. Shipments are readily absorbed. 


CYPRESS 


NEW ORLEANS, LA., April 25.—Current business 
is rated up to the mark of the preceding week and per- 
haps a little better, with mixed car bookings predemi- 
nant, and production in this district apparently normal 
save at one or two mills where labor has been diverted 
to the high-water fight. 


CHICAGO, April 27.—Cypress orders are being 
received in fair volume from both retail and industrial 
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EXPEDITIOUS SERVICE 


in shipment of 


Soft - Yellow 


COTTONWOOD 
Oak~—Ash—Gum—Elm 


in fact 
All Southern Hardwoods 


Wire or Write 


Turner-Farber-Love Company 


Home Office: MEMPHIS, TENN. 
BRANCH OFFICES: 
New York, 350 Madison Ave. New Orleans, Hibernia Bank Bldg. | Chicago, 612 North Michigan Ave. 
Mills at Memphis, Tenn., Leland, Charleston, Tchula, Miss. 

















The Editor Thought The Story Of 
The First Electric Light Was A Hoax 


“How did that stuff getintothe Files were proving their worth 
paper?” he shouted at the city in the laboratory and work 
editor when he read the ac-_ shop. 

count of Edison’s carbon fila- Just as Nicholson and Black 


ment electric lamp. But it was . ° 
no hoax. Edison had made a Diamond Saw Files have al 


aad aoa ong” i Ways demonstrated their abil- 
prs ge pom hers in the appt ity to put renewed bite on the 
Cation Of electricity. teeth of saws —in the quickest 


And back in those pioneer and most effective way. 


days of 1878, and even earlier, Hardware dealers can supply 
Nicholson and BlackDiamond you. 


NICHOLSON FILE COMPANY 
Providence, R.1., U.S.A. 
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1TRAOL MARKY 


Providence Factory 
NICHOLSON FILE CoO. 
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Philadelphia Factory 
G. & H. BARNETT CO. 
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Have YOU 


Ordered Your Copies 
f “TOUCH WOOD!” . 


Scores of retail lumber dealers and lumber manufactur- 
ers are placing copies of “Touch Wood!” in the schools in 
their communities to educate the growing children as to 
the value and utility of lumber. 

Sawmill machinery manufacturers, retail lumber deal- 
ers and lumber manufacturers are presenting copies to 
good customers and prospective customers as a lumber 
good will building proposition. Others are placing copies 
in the hands of their salesmen. 


Kindly ship us 175 copies of the book- 
let “Touch Wood!”—H. H. Troup & Co., 
Kankakee, Iil. 


Enclosed find check for which please 
send us thirty copies of “Touch Wood!” 
We are going to distribute these books in 
the schools —W. J. Durham Lumber Co., 
Neenah, Wis. 


Wish on receipt of this letter you would 
send me 50 copies of “Touch Wood!” 
sending bill in my care—W. H. Sullivan, 
Vice-pres. and Gen. Mgr. Great South- 
ern Lumber Co., Bogalusa, La. 


Please forward us fifty additional 
copies of your booklet “Touch Wood!” 
We have already purchased 25 copies 
from you—Peavy-Wilson Lumber Co., 
Shreveport, La. 


Please send us twenty-five copies of 
“Touch Wood!” for our use.—C. D. John- 
son Lumber Co., Portland, Ore. 


We are enclosing herewith our order 
for 20 copies of “Touch Wood!’—Rine- 
himer Bros. Mfg. Co., Elgin, Ill. 


We are enclosing order form covering 
100 copies of “Touch Wood!”—The Vir- 
ginia and Rainy Lake Company, Virginia, 
Minn. 


I wish you would please have shipped 
to us as a starter 100 copies of “Touch 
Wood!”—Shevlin Carpenter & Clarke 
Co., Minneapolis, Minn. 


Please send us 10 copies of “Touch 
Wood!”—Newt Olson Lumber Co., Ar- 
vada, Colorado. 


Scores of others are ordering 6 to 100 and more copies. Create a 
wood favorable feeling in your community by distributing some 
copies of “Touch Wood!” yourself. The school teachers will appre- 


ciate them. 


The library will value a copy or two. 


Your own boy 


and girl or your neighbor’s boy and girl will welcome a copy. 


How many copies can you use? 


Single copies 50 cents. 


Lower prices on quantities. 


SEND YOUR ORDER TODAY! 
AMERICAN LUMBERMAN, Chicago, III: 


PUBLISHED WEEKLY SINCE 1873 
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This trailer is preferred by lumber- 


men who use tractors for hauling trains 
of logging trailers because it gives a 
steel center line draught through the 
entire train. 


The sturdy construction of all Hemming 4-, 


Hemming xs’ 8-Wheel Trailer 


on, 











6-, and 8-wheel log wagons and trailers insures 
long wear at rock bottom maintenance cost. 
They are especially designed to meet the needs 
of lumbermen. That’s why so many of them 
are in use today on the most difficult logging 
operations. 


Write for Complete Catalog Today. 


HEMMING WAGON FACTORY, Meridian, Miss. 





SPECIFICATIONS: 
AXLES 4”’ x6’’ split hickory. 
SKEINS 3%4”’ x10” or 4’’ x 12’”’, long sleeve 
malleable. 
WHEELS 34” diameter, with 5’’, 6” or 8” tire. 
BOLSTERS 4’’x 11” 6’ long; side bars, 4’’ x 6’’; 
center bar, 444’’x6%”’, with 3’’x5’”’ built-up 


bars. 
TONGUE 4’’x6’’, 5’ long; reach,4’’x6’’, 11’ long 
CAPACITY 10 tons. 


























sources. Greenhouse interests and tank manufacturers 
are well represented in the market. Mill stocks are 
well assorted and prices are on the same basis pre. 
vailing for the last few weeks. 


ST. LOUIS, MO., April 25.—Demand for req cy- 
press is fairly good, but all orders are accepted sub- 
ject to delay owing to the inconveniences caused by 
the floods. The waters have not interfered with pro 
duction of this wood, but railroad transportation is 
uncertain. Prices are unchanged. A few more in. 
quiries are being received for yellow cypress, chiefly 
low grade stock. The market is firm. 


HEMLOCK 


NEW YORK, April 25.—Demand for western hem- 
lock is improving very slowly, building ordinances 
continuing to be a serious detriment to many items, 
Eastern hemlock is scarce and demand for it is slow, 
Stocks of western lumber are more than ample. 


BOSTON, MASS., April 26.—Some improvement is 
noted in hemlock trade. Offerings of eastern hemlock 
are fairly light and prices keep steady. Some sellers 
are accepting $29.50 for random boards and others 
quote $30. For clipped boards, $31 is a usual quota- 
tion. Western hemlock is noticeably firmer. Ordi- 
nary schedules in transit are $30@31 c, i. f., and $32 
is now asked for mill shipment. No. 1 boards, with 
15 percent of No. 2, are $29 c. i. f 


WESTERN PINES 


CHICAGO, April 27.—The local demand for west- 
ern pines is fair, but shipments are not coming out 
very briskly as mills have not much dry stock avail- 
able, especially in Nos. 2, 3 and 4 Pondosa and Idaho 
pines. Prices are firm. There is still a good demand 
for California white pine from sash and door factories, 
Shipments have exceeded production during the last 
month. Prices hold on a steady basis. 


SAN FRANCISCO, CALIF., April 23.—There is 
a sustained demand for pines in both the upper and 
lower grades, with several of the mills reporting 
stocks bady cut into. Prices have increased about 
$1.50 to $2 on the upper grades, and in proportion 
on the lower grades. Rail demand is increasing in 
face of flood conditions in the middle West, and 
coastwise demand is above normal. Export demand 
has softened slightly during the week. Retail busi- 
ness is above normal. 





NEW YORK, April 25.—Prices on all Inland Em- 
pire items are holding well. A few items in Idaho 
are scarce and shipments hardly up to the seasonal 
average. ‘ 


BUFFALO, N. Y., April 27.—The California pines 
are maintaining a firm tone in the chief grades, and 
mills seem to have very little stock of items most in 
demand. A greater firmness is also displayed in 
Idaho and Oregon common pine. Where cutting of 
prices is being done, it is largely where wholesalers 
are eager to reduce their stocks. The buying is not 
at all brisk, but inquiries are in a little better vol- 
ume. Customers are taking yard stocks, rather than 
wait for mill shipments. 


KANSAS CITY, MO., April 26.—Factory business 
continues comparatively good, but yard trade in west- 
ern pines is a little slack, buyers keeping their orders 
close to immediate requirements. Prices have shown 
no change. 


LOS ANGELES, CALIF., April 23.—With the bet- 
terment of weather in the California white and sugar 
pine regions, several of the larger mills have resumed 
operations. Reserves at the mills are quite low, as 
are those in southern California. Prices are firm. 


REDWOOD 


SAN FRANCISCO, CALIF., April 23.—The red- 
wood market continues to show increased strength, 
the orders maintaining a 80 percent lead over pro 
duction and orders on hand increasing each week. 
For the first time in two years a general increase in 
prices on redwood upper grades was announced last 
week by redwood manufacturers. It averaged about 
7 percent. Export business, rail demand and local 
business are all above normal. 


LOS ANGELES, CALIF., April 23.—The Califor- 
nia redwood market is in a healthy condition, and 
prices are steady despite recent advances. 


SOUTHERN PINE 


CHICAGO, April 27.—Southern pine demand in the 
local territory has been pretty good during the last 
week, both retailers and industrial concerns placing a 
considerable volume of orders. Floods in the South 
Stocks in the 


have delayed shipments from the mills. 
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hands of most of the large producers are in good 
assortment generally. Prices are a little firmer. 


NEW ORLEANS, LA., April 25.—Orders lead, with 
shipments second and production third. Local observ- 
ers report improved call for some upper grade items, 
notable 3-inch B flooring. Prices are well held over 
the list in general. 


ST. LOUIS, MO., April 25.—Demand for southern 
pine shows an improvement, retail yards being the 
most active buyers. The floods in the Mississippi Val- 
ley are curtailing production and restricting shipments, 
and orders are taken with the understanding that de- 
lays may occur in delivery. Considerable stock has 
been lost in the confusion attending railroad transpor- 
tation. While mixed cars have been the chief re- 
quirement to date, many yards, in their eagerness to 
get stock, are placing orders for straight loads. There 
is also some business being placed by industrials, such 
as automobile and clay concerns, who use crating. 
Prices are unchanged, although local observers say 
there may be slight increases in the near future. 


KANSAS CITY, MO., April 26.—Southern pine 
business was slower in this market last week. Coun- 
try trade has been held back by bad weather, and 
city trade has not developed heavily as yet. Prices 
on long lengths have held firm, but the shorter length 
stock has been weak in most items. There is a 
fair industrial demand, but not enough to stiffen in- 
dustrial items to any extent. 





NEW YORK, April 25.—Flooring prices have 
stiffened to some extent the last week, fine weather 
having improved demand. However, flooring prices 
are none too stable. Lumber items are fairly well 
stabilized and demand continues to improve. 


BOSTON, MASS., April 26.—Southern pine dis- 
tributers report strenuous competition and quiet de- 
mand. Retailers’ stocks are light but they are cautious 
about ordering ahead. There is so much price-cutting 
that confidence is lacking in quotations. B&better rift, 
1x4-inch longleaf flooring from good mills is $78@79; 
shortleaf, $72. B&better 11/16-inch partition sells down 
to $49. The usual range for 8-inch air dried roofers* 
is $30@31. 


SHINGLES AND LATH 


SEATTLE, WASH., April 23.—Red cedar shingles 
are so weak that the market apparently can not go 
any lower. Demand is dead. Mills are running gen- 
erally. Clears to the trade, $2.05@2.10; XXXXX, 
fairly strong, at $3@3.10. 





MINNEAPOLIS, MINN., April 26.—Demand for 
red cedar shingles is improving slowly and not rapidly 
enough to stabilize prices. Quotations vary. Whole- 
salers are confident that an improvement in demand 
is to be expected within the next ten days. Clears 
were bringing about $2.15, and stars, $2. 


KANSAS CITY, MO., April 26.—Shingle trade is 
holding up well, but prices continue unsatisfactory. 
Most of the demand is for clears, as there is not 
enougli spread over stars to make the latter attractive. 
The demand for siding is slow and is mostly for 
mixed cars. Lath demand is fair. 


NEW YORK, April 25.—Eastern spruce lath con- 
tinue to suffer seriously from over-supply, prices 
wholesale being lower than for several years. West 
Coast shingle prices still vary greatly. Supplies are 
ample, but demand seems to be feeling the effect of 
anti-shingle ordinances. 


NEW ORLEANS, LA., April 25.—Cypress shingles 
continue seasonably quiet with prices unchanged. 
Cypress lath are said to be selling in satisfying vol- 
ume on mixed car orders, with prices unchanged and 
firm, 


BOXBOARDS 


BOSTON, MASS., April 26.—Stocks of dry box 
lumber in first hands have been appreciably reduced 
and, with current production curtailed, prices have 
steadied considerably. Round edge white pine, inch, 
have sold at $27@30, f. o. b. shipping point. Demand 
is about seasonably fair. Some large consumers are 
contracting pretty well ahead, but smaller factories are 
buying conservatively. 


CLAPBOARDS 


BOSTON, MASS., April 26.—The clapboard market 
is quiet. Offerings of native white pine and eastern 
spruce are very light and prices keep firm. Eastern 
spruce are $120 a thousand pieces for 4-foot, 6-inch 
extras; $115 for clears and $110 for second clears. 
The 5%-inch are $5 less. There is very little call for 
western spruce and California pine. Red cedars sell 
fairly well at rather easy prices. The 38-foot clears 
are $18.75, and the 4- and 5-foot, $28.75. Redwood 
are quiet at $24.50 for 3-foot to 7-foot clears. 


Hymeneal 


PROEBSTEL-WILEMAN. On Sunday even- 
ing, April 10, Miss Edith Wileman became the 
bride of Charles Proebstel, the ceremony being 
performed in the Cathedral sacristy, Santa Fe, 
N. M., by Father Kunkel, with Mrs. Joe Mc- 
Cabe as matron of honor and Levi Hughes as 
best man. The wedding was a quiet one be- 
cause of the recent death of Mr. Proebstel’s 
brother. Following the ceremony an informal 
reception for a few close friends was held at 
the new home, 355 Hillside Ave., which Mr. 
Proebstel and bride will occupy. The bride, 
a former resident of Raton, N. M., has lived 
in Santa Fe for some time and has been as- 
sistant secretary of State and held other im- 
portant positions. Mr. Proebstel is widely 
known in the lumber trade as manager of the 
Santa Fe Builders’ Supply Co., and vice-presi- 
dent of the New Mexico Lumbermen’s Associ- 
ation. He is also an active member of the 
Mountain States Lumber Dealers’ Association 
and a past president of that organization. He 
is president of the New Mexico Game Com- 


mission and a leader in the State work toward 
conservation of hunting and fishing resources, 


_ BAILEY-CARTER. A wedding of marked 
interest to the lumber world occurred on Tues- 
day, April 19, at Laurel, Miss., when Miss 
Helen Carter, daughter of Mr. and Mrs. W. M. 
Carter, became the bride of Walter Bailey, son 
of Mr. and Mrs. John W. Bailey of that city. 
The ceremony was performed at the First 
Presbyterian Church by the pastor, Dr. Gray- 
son L. Tucker, and was followed by an infor- 
mal reception at the home of the bride’s par- 
ents. Mr, Bailey and his bride left for a trip 
to Chicago and other points. They will make 
their home in High Point, N. C., where Mr. 
Bailey makes his headquarters as representa- 
tive for the Eastman-Gardiner’ Hardwood Co., 
of Laurel, of which his father, John W. Bailey, 
is vice president-and general manager. The 
bride’s father, W. M. Carter, has also been 
prominent.in the lumber trade. The groom is 
a graduate of the University of Alabama, class 
of ’25, and a member of Phi Gamma Delta. 
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‘doing 


for us” 


“FTSHE Universal Vacuum Dryer we bought 
from you is still doing good work for 
us, most of our drying being Hickory Spoke 


Mr. G. F. Weis, 
Wheatley Spoke Company, Inc., 
Wheatley, Ark. 


It matters not whether it be brick, tile or frame. 
Your old dry kiln can be brought up-to-date at small 
cost by installing UNIVERSAL VACUUM DRYER 


UNIVERSAL VACUUM drying is faster. 
lation is controlled and cost of operation materially 
lowered. The very minimum of equipment is re- 
quired and, superintended by our engineer, your 
present buildings can be converted and put into 
highly satisfactory operation with the minimum of 
labor and delay. There is no further expense. 


UNIVERSAL VACUUM DRYER CO. 


UNIVERSAL. 


work 


















Circu- 


Send for Information about a Uni- 
versal to cut down your drying costs. 
Please explain type of work being done. 


Kansas City, Mo. 





Vacuum DIRYER 





94 .AMERICAN LUMBERMAN 


APRIL 30, 1927 











Business Changes 


CALIFORNIA Dorris—K & C Lumber Co. suc- 
ceeded by H. Croisant Lumber Co 

Lemon Grove—Parks -Lumber Co., of La Mesa, 
has purchased retail yard of Lemon Grove Lumber 
Co. and wili operate as branch yard. 

Martinez—Plywood Products Co. has been suc- 
ceeded by Western Plywood Co., of Reno, Nev. 

Whittier—Brun-Jackson Lumber Co. succeeds the 
Jackson Lumber Co, 

COLORADO. Denver—Fred Goble Lumber Co. 
sold to L. J. Stark and Albert Giesecke. 

IOWA. Fayette—Eagle Lumber & Coal Co. sold 
to Iowa Builders Supply Co. 

Harper—W. W. Horras sucteeded by Waechter 
Lumber Co 

KANSAS. Liberal—Paul W. Light & Co. chang- 
ing name to Paul W. Light Lumber Co. 

Mulberry—Forest Lumber Co. sold to Dickason- 
Goodman Lumber Co 

MAINE. Presque Isle—Aroostook Moulding Co. 
succeeded by Perry Co 

MICHIGAN Detroit—Brownell Corporation sold 
retail lumber business to Peoples Lum>er Co 


Detroit—Munger-Guthrie-Brand Lumber Co.; H. 
M. Munger sold interest. 

MINNESOTA. Henderson—Hermann Bros. sold 
to Dows Lumber Co. 

MISSOURI. Savannah—Forest Lumber Co. sold 
to Geo. W. Rhoads. 

MONTANA. Ekalaka—Lantis Rickard Lumber 
Co. succeeded by H. G. Lantis. 

NEBRASKA. 2“wing—Crowell Lumber & Grain 
Co. succeeded by Independent Lumber & Coal ‘Co. 

NEW YORK. New York—N. H. Morgan, district 
sales manager for Shevlin-Hixon Co., McCloud 
River Lumber Co., Carpenter-Hixon Co. and R, G. 
Chisolm Lumber Co., announces removal of office 
to the Graybar Building, 420 Lexington Ave. 

Richfield Springs—W. B. Ward & Co. sold to 
H. E. Schooley & Co. 

Tottenville—Tottenville Coal & Supply Co. suc- 
ceeded by Totten Coal & Lumber Co., incorporated. 

NORTH DAKOTA. Oberon—Bovey, Shute & 
Jackson (Inc.) succeeded by Independent Lumber 
Yard (Inc.). 

OHIO. Hamler—Panning Bros. succeeded by 
Panning Lumber Co. 

Swanton—Pilliod Lumber Co. changing name to 























How the Ryman Lumber Co. 
solved its handling problem 


The Ryman Lumber Co. of Wilkes 
Barre, Pa., specializes in large timber. 


For a long time it handled the timber 


by hand but the output was limited 
and the handling far too costly because 


of the number of men required. 


Now an ORTON Crane Truck 
handles thetimber. It is shown above 
with a 24 ft. boom loading a 12x12x50. 
It lifts loads varying from 10,000 lbs. 
at 10 ft. radius to 3,000 lbs. at 25 fr. 


radius. 


Cranes 





ORTON CRANE 





The Crane Truck travels and steers 
in any direction on high grade steel 
wheels and heavy duty rubber tires. 
It is furnished with 53 H. P. gasoline 
motor or high torque heavy duty elec- 
tric motor. 

This size crane is also mounted on 
wide steel road wheels, Flexible Crawl- 
ing Treads or even a motor truck. 

Write for Bulletin A-40 contain- 
ing descriptive and numerous instal- 
lations. 


Shovels 





& SHOVEL COMPANY, 608 SO. DEARBORN ST., CHICAGO, ILL. 





Pilliod Cabinet Co., management and Personnel to 
remain the same, 

Toledo—Washburn Lumber Co. succeeded by 
South Side Lumber & Supply Co. 

OREGON. Garibaldi—Continental Lumber (cg 
succeeded by Hammond-Tillamook Lumber Co. 

Myrtle Point—Ross Smith has sold his interest 
in sawmill of Smith & Huntley at Gravel Ford 
near here, to Al Huntley. ; 

TENNESSEE. Brownsville—Bomer Lumber (Co 
succeeds Brownsville Lumber Co. ; 

TEXAS. Daingerfield—W. R. De 
ceeded by De Prang & Williams. 

Fort Worth—Farrar Lumber Co. succeeded by 
Reynolds-Campbell Co. 

San Antonio—Couch-Abeles Lumber Co. changing 
name to Harry Abeles Lumber Co.; increasing 
capital to $100,000. 

UTAH. Clearfield—Utah & Oregon Lumber Co 
succeeded by Clearfield Lumber Co. ; 

WASHINGTON. Glenwood — Sawmill of Glen- 
wood Lumber Co. taken over by Mr. Nordby, who 
plans to add a box factory. 

Kennewick and Mabton—Giard Lumber Co. sold 
to John Dower Lumber Co. 

WYOMING. Buffalo, Casper, Kaycee—K eith 
Lumber Co. has discontinued the business at Cas- 
per. J. E. Keith has purchased the yards of the 
Buffalo Lumber Co. at Buffalo and Kaycee and 
will operate with headquarters in Buffalo. 

BRITISH NORTH AMERICA 


SASKATCHEWAN. Swift Current—Beaver Lum- 
ber Co, (Ltd.) succeeded by Trip Lumber Co. 


New Mills and Equipment 


ALABAMA, Drewy—McCreary-Alford Lumber 
Co, reported planning to rebuild two dry kilns re- 
cently destroyed by fire. 

Eufaula—Whittel & Slade Lumber Co. planning 
to rebuild sawmills destroyed by fire. 

Prichard—Burton Box Co. plans erection of ad- 
ditional unit and installation of new machinery 
which will increase present capacity. 

CALIFORNIA. Los Angeles—Factory building 
being erected on 59th St. for Hawthorn F'urniture 
Mfg. Co. : 

FLORIDA. Jasper—Gould Stave Co. reported to 
erect plant. 

Olustee—Goethe-Howell Lumber Co. building log- 
ging railway, saw and planing mill for develop 
ment of 650,000-acre timber tract recently pur 
chased from Olustee Timber Co. 

GEORGIA. Adrian—C. E. Youmans is planning 
establishment of lumber mill for manufacture ot 
staves, headings, etc. 

Columbus—Electric City Lumber Co. planning to 
rebuild plant destroyed by fire. 

Cuthbert—E, S. Witel & Son building woodwork- 
ing plant for manufacture of ax and broom han- 
dles and other hardwood products, 

Mount Zion—J. W. Sanders reported planning to 
rebuild sawmill destroyed by fire. 

MISSISSIPPI. Jackson—Gulf States Creosoting 
Co., of Hattiesburg, to erect $175,000 factory in 
Jackson. 

NEW YORK. Jamestown—National Furniture 
Co. installing five dry kilns. 

NORTH CAROLINA. High Point—Snow Lum- 
ber Co., millwork, to erect warehouse. 

OREGON. Carlton—Snider Shingle Co. will re- 
build mill. 

Walterville—Sawmill of G. L. Williams on Camp 
Creek to be put in operation as soon as buildings 
are completed. 

SOUTH CAROLINA. Orangeburg—E. E. Fra- 
sier, of Georgetown, S. C., leased building and in- 
stalling furniture and millwork plant. 

TENNESSEE. Nashville — Tennessee Hickory 
Products Co. planning to rebuild dry kilns de- 
stroyed by fire. 

VIRGINIA. Roanoke—Johnson-Carper Furniture 
Co. building $116,000 factory. 

WASHINGTON. Lowell—Walton Lumber Co. to 
erect new plant; enlarge power plant; $400,000. 

WEST VIRGINIA. Beckley—E. H. Crouch Lum- 
ber Co. will rebuild burned plant. 


Incorporations 


ARKANSAS. Elaine—Elaine Cooperage Co., in- 
corporated; capital, $20,000. 

FLORIDA. Manatee—Miller Lumber Co., incor- 
porated; capital, $50,000. 

Melbourne—Guerin Lumber Co., 
capital, $50,000. 

Sanford—Sanford Cash Lumber Co., 
rated; capital, $25,000. 

GEORGIA. Macon—Gulf States Lumber Co., in- 
corporated; capital, $10,000; old concern; will in- 
stall mill and offices at Macon. 

IDAHO. Horse Shoe Bend — Horseshoe Pine 
Lumber Co., incorporated; sawmill; capital, $45,- 
000.. 

ILLINOIS. Chicago—Miller Lumber & Supply 
Co., increasing capital from $10,000 to $50,000. 

Cicero—Suburban Material & Supply Co., incor- 
porated; capital, $10,000. 

INDIANA. Greens Fork—Greens Fork Lumber 
Co. decreasing capital from $200,000 to $100,000. 

South Bend—Merry-Enright Lumber Co., incor- 
porated; 3,000 shares, no par value. 

KENTUCKY. Ashland—Kitchen Lumber Co., in- 
corporated; capital, $100,000; old concern. 

MAINE. Southborough—Builders Lumber & 
Supply Co., incorporated; capital, $20,000. 

MICHIGAN. Halfway—Stephens Lumber Co. in- 
creasing capital from $150,000 to $200,000. 

MINNESOTA. Harmony—Farmers & Merchants 
Lumber Co., incorporated: capital, $25,000. 

MISSOURI. St. Louis—Fischer-Krug Woodwork- 
ing Co., incorporated. 

St. Louis—Emil Granberg, incorporated; capital, 
$20,000. 

NEBRASKA. Omaha—Independent Lumber & 
Coal Co., incorporated. 
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NEVADA. Reno—Western Plywood Co., incor- 
porated; capital, $500,000. 

NEW YORK. Buffalo—Lake Keuka Lumber 
‘o., incorporated; capital, $10,000; will do business 
1, Penn Yan, N. Y. (Address Edmiston Hagmeir, 
Jones St., Buffalo.) 
Buffalo—Zimmerman Lumber Corporation, in- 
corporated; capital, 100 shares no par value; ad- 
dress Geo. J. Zimmerman, 44 Bidwell Parkway, 
Buffalo. 

Elmira—lInsular Lumber Sales Corporation, in- 
corporated; capital, 200 shares, no par value. 

Manhattan—Laboratories, incorporated; capital, 
$20,000; balsa wood and similar products; address 
Samuel Rubin, 150 Broadway, New York City. 

Maspeth—S,. Cameron Yard Supply Co., incorpo- 
rated. 

NORTH CAROLINA. Cherryville—Indian Creek 
Lumber Co., incorporated; capital, $12,000; build- 
ing supplies. 

OHIO. “Canton—Magruder Lumber Co., incorpo- 
rated; capital, $75,000. 

OREGON. Empire—Western Empire Lumber 
Co., incorporated; capital, $100,000; sawmill. 

Portland—Fir Door Manufacturers’ Association, 
incorporated; capital, $1,500. 

PENNSYLVANIA. Philadelphia—Insular Lum- 
ber Sales Corporation, incorporated; capital, 200 
shares, no par value; address A. E, Edgcomb, 239 
Harvey St. 

SOUTH CAROLINA. Charleston—Southern Lum- 
ber Corporation, incorporated; capital, $10,000; old 
concern, 

TEXAS. Harlinge — Deprang-Hampton Lumber 
Co., incorporated; capital, $6,000 

WASHINGTON. Baring—Union Mill & Timber 
Co., incorporated; capital, $50,000. 

Port Angeles—Nichols & Trumbull, incorporated; 
eapital, $50,000; shingle and sawmills. 

Seattle—Seattle Lumber Milling Co., incorpo- 
rated; capital, $2,000; sawmill. 

Seattle—Red Cedar Shake Corporation, incorpo- 
rated; capital, $5,000. 

Seattle—John D. Collins Lumber Co., incorpo- 
rated; capital, $50,000. 


New Ventures 


ARKANSAS. Yellville—Doshler & Este opening 
new lumber business. 


CALIFORNIA. Alhambra—The Stevens Lumber 
& Mill Co., has opened new retail yard. 

Burlingame—Johnson Lumber Co. opening retail 
jumber business, 

Los Angeles—Walker Lumber & Mfg. Co. en- 
gaged in lumber business. 

Los Angeles—Angelus Lumber Co, opening at 
2132 Hyde Park Blvd. 

San Francisco—Aetna Hardwood Floor Co, has 
engaged in business in the Call Building. 

San Francisco—John D. Spaulding Co., lumber, 
opening office in Monadnock Bldg. 

San Francisco—F. M. Purdy Lumber Co. formed 
by Frank M, and Frederick A. Purdy. 

DISTRICT OF COLUMBIA. Washington—W. H, 
Olmstead will open at 77-87 New York Ave., N. E, 

FLORIDA. Jacksonville—Penn Lumber Co. 
opening branch office here under management of 
John H. Earle. 

GEORGIA. Adrian—cC. E. Youmans opening 
stave mill, 

IDAHO. Bonners Ferry—Tom Secculs and Dan 
Rookey have opened a tie mill in the Meadow 
Creek district. 

ILLINOIS. Madison— Wade Williams opening 
lumber business; building under construction in 
Market St. 

Chicago—Mont Clare Lumber & Supply Co. 
opening retail lumber at Medill and Neva avenues, 

MICHIGAN. La Peer—Chas. Hubbard and son, 
George, opening lumber yard. 

NEBRASKA. Hastings—Adams & Kelly Co. 
opening wholesale sash and door business. 

NEW YORK. Yonkers—Roger T. Sand Lumber 
Co. opening wholesale business. 

OKLAHOMA. Crescent—Cullen Lumber Co. 
erecting new lumber yards and will open. : 

Gotebo—T. H. Rogers Lumber Co. opening retail 
business. 

Lima—Spurrier Lumber Co. opening retail busi- 
ness. 

Waurika—Waurika Lumber Co. opening retail 
business. 

OREGON. Corvallis—E. M. Coats & Son open- 
ing hardwod flooring business, branch at Albany. 

PENNSYLVANIA. New Kensington—Commer- 
cial Lumber Corporation has installed planing mill 
and box plant and has begun operations. 

TEXAS. Marshall—N. P. Turner starting hard- 
wood sawmill. 

WASHINGTON. Shelton—McCleary Lumber Co. 
building sheds and will open sales yard. 

Seattle—H. B. Kennedy & Co. opening wholesale 
and commission lumber business in Henry Bldg. 

WISCONSIN. Cedarburg — Cedarburg Wood 
Products Co. organized. 


Casualties 


_1OWA. Lime Springs—Burgess & Sons Lumber 
Co., damaged by fire. 

_PENNSYLVANIA. Montoursville—Montour Fur- 
niture Co., loss by fire, $60,000; dry kiln, trucks 
and lumber destroyed. 

Shamokin—Raup Lumber Co., loss by fire in 
Planing mill, $10,000. 

_TENNESSEE. Nashville—Six dry kilns at plant 
-“ Tennessee Hickory Products Co. destroyed by 
ire, 








WASHINGTON. Blaine—Morrison Mill Co., loss 
by fire in yard; 150,000 feet of spruce lumber, part 
of pier and yard damaged. 

BRITISH NORTH AMERICA 

ONTARIO Vittoria—Saw and planin mi 
, ON s F: a “4 ill of 
Fr. E, Butler & Son destroyed by fire. 





KNIVES 


and LAST LONGER 


You can improve the quality of your 
work and cut costs by standardizing on 


Dowd 


for long service; they hold their edge 


longer 


To prove their quality, Dowd only asks 
that you try a set of knives for ten days, 
without expense or obligation on your 


part. 


yourself the superiority of Dowd Knives. 
Only knives proven good could be sold 
on such a basis. Send in your trial order 


now. 


R.J. Dowd Knife Works 


Makers of better cutting knives since 1847 
Beloit, Wis. 


High Speed Steel 


Knives 
Excelsior Knives 
Moulding Knives 
Planer Knives 
Veneer Knives 
Mitre Knives 


that HOLD THEIR EDGE- 


Knives. These knives are made 


and require less re-grinding. 


In this way you can judge for 


Heavy High Speed 
Knives 

Heading Knives 

Matcher Knives 

Stave Knives 

Hog Knives 

Milled-To-Pattern 
Bits 





















Birch 
Maple 
Beech 
Basswood 
Elm 
Norway 
White Pine 
Hemlock 









Quality 


NORTHERN 
HARDWOODS 


from Quality Timber 


Stack Lumber Co. 


MANISTIQUE, MICHIGAN 
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Minimum Weights in Open Cars 
[Special telegram to Amertcan LumBERMAN] 


Wasuincton, D. C., April 27.—Division 4 of the 
Interstate Commerce Commission today promulgated 
a decision in Docket No. 17,986—Coast Fir & Cedar 
Products Co, et al. vs. Canadian Pacific Railway Co. 
et al.—holding that minimum weights applicable on 
shipments of lumber and other forest products in open 
cars from points in Washington, Oregon and British 
Columbia to various destinations in the United States 
are not unreasonable or otherwise unlawful. The com- 
plaint is dismissed. 

Complainants’ prayer, as modified at the hearing, 
was for the establishment of the same minima for 
shipments in open cars as apply on shipments in closed 
cars, and for an award of reparation. The allegation 
of unjust discrimination was withdrawn at the hearing. 

Division 4 points out that in the commission’s deci- 
sion in Lumber Carload Minima it was observed that 
“The present minima on lumber loaded in open top 
equipment are apparently satisfactory to shippers and 
carriers.”” It adds that the record in the instant case 
“is not persuasive that any change in the various char- 
acteristics of the transportation of forest products in 
open top cars from this territory has since occurred to 
warrant a different conclusion. Therefore, the par- 
ticular commercial needs or requirements of the rela- 
tively few complainants should not, in the absence 
of convincing evidence warranting a change, operate 
to disturb a minimum weight adjustment that for so 
long a period apparently has been satisfactory to all 
other shippers in this extensive origin territory.” 


om 
Coast Rates to Nebraska Points 

Wasuincton, D. C., April 25.—Division 3 of the 
Interstate Commerce Commission in a decision handed 
down in Docket No. 17,997—Walrath & Sherwood 
Lumber Co. vs. Chicago & North Western Railway 
et al.—finds that the rates on lumber and related 
articles from points in the Coast, Spokane and Oregon 
groups (groups Nos. 1, 2 and 8) to Gordon, Irwin, 
Merriman and Eli, Neb., are unreasonable. Two 
specific shipments were found overcharged. 

For the future Division 8 prescribes a rate of 58 
cents a hundred pounds on lumber from Group 1 to 
Gordon and a rate of 54.5 cents from Groups 2 and 
8. The rates on cedar shingles are 12 cents higher, 
in accordance with previous rulings of the commis- 
sion. To Irwin the new lumber rate is 59 cents from 
Group 1 and 55.5 cents from Groups 2 and 3, the 
rates to Merriman 1 cent higher, and those to Eli 1 
cent above the Merriman rates. ; 

Although the complainant assailed the reasonable- 
ness of the rates from Groups 4 and 65, little evi- 
dence was introduced in support of that contention. 
Division 3 in this connection recalls that the commis- 
sion has heretofore pointed out that proper relation- 
ships should be maintained between the competing 
origin groups, adding: “The carriers in the present 
case should see that such rates are published on 
lumber and shingles from Groups 4 and 5 to Gordon, 
Irwin, Merriman and Eli as will preserve the exist- 
ing relationships with the rates from Groups 1, 2 
and 8 to the same destinations.” 

Complainant is directed to comply with Rule V in 
compiling a statement of reparation due to the rates 
found unreasonable. An order was issued making 
the new rates effective on or before June 10. 


Consolidated Southwestern Decision 


Wasuincton, D. C., April 25.—The unanimous de- 
cision handed down by the Interstate Commerce Com- 
mission in the Consolidated Southwestern Cases, 
which is described by the commission as one of the 
most important and voluminous issued in its 40 years 
of work, does not cover basic commodities or raw ma- 
terials such as lumber, grain, sand and the like. It 
does cover most other commodities, principally manu- 
factured articles, and requires a sweeping readjust- 
ment of both class and commodity rates, in many of 
which lumbermen necessarily are interested. 

Commissioner Lewis prepared the report. While 
principally it covers interstate rates, intrastate rates 
are found to be unduly preferential and to discrimi- 
nate unjustly against interstate commerce where and 
to the extent that they are relatively lower than the 
approved interstate rates. The necessary readjustment 
of the intrastate rates is left, in the first instance, to 
State commissions and to the railroads, in accordance 
with the customary practice. The effective date of the 
commission’s order covering the interstate rates is Dec. 
5, on 60 days’ notice. This is believed to give ampie 
time for the working out of the general adjustment 
called for. 

The decision reveals the chaotic condition of the 
present rate structure in the Southwest, and that the 
tariffs are complicated, ambiguous and unsatisfactory. 
Many existing rates for given distances are found to 


be substantially similar throughout the Southwest and 
western and southern Kansas and southern Missouri. 

In order to enable each city or town to obtain the 
share of trade to which its advantages of location en- 
titles it, the commission holds that a general readjust- 
ment of all the rates is necessary on a comprehensive 
plan which will enable tariffs to be simplified and will 
afford the shippers like rates for like services. The 
decision probably goes further in the direction of abol- 
ishing rate inequalities and bringing about simplified 
tariffs than any one previous decision of the commis- 
s10n. 

The readjustment prescribed to, from and between 
points in the Southwest involves both increases and 
reductions. For example, the removal of the undue 
prejudice to Oklahoma and the undue preference to 
Kansas and southern Missouri will involve some in- 
creases in rates between those States and between 
those States and other sections of the country. On 
the other hand, many of the rates found reasonable to 
and from Kansas and southern Missouri, particularly 
on traffic from or to the great manufacturing area in 
the central and middle Atlantic States, are lower than 
the present rates, sometimes materially. 

A new rate structure is provided. It consists of 
ten class and nine commodity scales. Maximum rea- 
sonable rates on about 35 particular commodities are 
prescribed by assignment of the.commodities to certain 
of the class scales or certain of the nine commodity 
scales. 

Among the commodities on which specific carload 
rates are prescribed are agricultural implements, 
wooden barrels and kegs, furniture, roofing materials, 
bagging and ties, coffee, canned goods, iron and steel 


articles etc. 
S@ SSE BEZaSE 


Revenue Freight Loading Data 


Wasuincrton, D. C., April 27.—Revenue freight load- 
ings for the week ended April 16 totaled 956,875 cars, 
according to reports filed today by the carriers. This 
was a decrease of 2,599 cars compared with the pre- 
ceding week. The loadings for the week of April 16 
were distributed as follows: Forest products, 68,274 
cars; grain, 34,926 cars; livestock, 25,850 cars; coal, 
152,788 cars; coke, 11,670 cars; ore, 12,591 cars; 
merchandise, 268,984 cars; miscellaneous, 381,802 cars. 


Value of Lumber Company’s Railroad 


Wasuincrton, D. C., April 25.—The final value for 
rate-making purposes of the property of the Gulf & 
Sabine River Railroad Co., owned and used for com- 
mon carrier purposes, was $243,000 as of June 30, 
1919, according to Division 1 of the Interstate Com- 
merce Commission, On that date the carrier owned 
and operated in Louisiana 16.228 miles of single-track 
standard-gauge steam railroad, extending from Nitram 
to Fullerton, with a branch line from Fullerton to 
Thompson’s Creek. The carrier also owned and used 
6.701 miles of yard tracks and sidings. Apparently, 
Division 1 says, this line was constructed as a tap line 
in the interest of the Gulf Lumber Co., which owns 
extensive timber lands in the vicinity of the railroad 
and a large sawmill at Fullerton. It is operated pri- 
marily for hauling logs and timber products. The car- 
rier’s principal officers and some of its directors are 
also officers and directors of the lumber company. 





Trouble and Litigation 


Battimore, Mp., April 25.—Marcus A. Tregor has 
been appointed receiver for the Continental Lumber 
Co., of this city, on application of W. Gordon Isaac, 
a brother of Turner W. Isaac, head of the company, 
and associated with him ever since the formation of 
the corporation. The petitioner alleged that the com- 
pany is insolvent. The company has been in liquida- 
tion for several months. 


Burrato, N. Y., April 25.—Liabilities of the White 
River Lumber Co., lately declared bankrupt, are esti- 
mated at $40,000 and assets at $10,000. James H. 
Walsh is president of the company. The petitioning 
creditors and their claims are: Crossett Lumber Co. 
of Arkansas, $758; Angelina Hardwood Lumber Co. 
of Texas, $2,482; Grant Timber & Mfg. Co. of 
Louisiana, $556; Miller Lumber Co. of Arkansas, 
$826; Kraetzer Cured Lumber Co. of Mississippi, 
$1,683. 


Two Rivers, Wis., April 25.—Wisconsin Wood 
Products Co. filed voluntary petition in bankruptcy 
at Milwaukee listing liabilities at $134,277 and assets 
at $79,148. C. F. Kirst is president and Henry Green- 
wood, secretary. 


Parrisu, Wis., April 26.—Hurlbutt-Tillman Lum- 
ber Co. has filed a voluntary petition in bankruptcy, 
listing liabilities at $170,000. 








Advertisements will be inserted in 
this department at the following rates: 
25 cents a line for one week. 

45 cents a line for two consecutive weeks. 
60 cents a line for three consecutive weeks. 
75 cents a line for four consecutive weeks. 
=~ words of ordinary length make one 

e. Count in signature. 
H ing counts as two lines. 
No display except the heading can be ad- 
mitted. 


Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 























WE WILL BUY 
YOUR 
SHAVINGS AND SAWDUST 


All or part of your supply if 
satisfactory. Mail sample and 
write for particulars today. 


FRANK MILLER & SONS, 
3611 Auburn Ave., Chicago, Illinois 





WANTED NEWS OF L. E. FULTON ; 
employed in office of Montana Lumber Co., Lewis- 
town, Montana. Last heard of at Sand Point, 
Idaho. Aged Mother. 

Address “Cc. 4," care American Lumberman. 


FOR SALE 88,000 SQ. FT. ON SOO LINE 
11 miles west of Loop. 
Address EDW. F. LEGACY, 
1169 S. Lyman Ave., Oak Park, IIl. 








Forest fires frustrate fir factories 
from functioning for furnishing fine 
frames, flooring from firstclass facil- 
ities. 
Nellie M. Harrison, Saginaw, Mich. 
Try for a Prize by sending in yours. 
See Particulars on Page 69. 





HOUSE BILL SALES MANAGER 
competent to handle a sales force of fifteen salesmen 
and a plan service and estimating department selling 
complete guaranteed quantities of lumber, millwork, 
building materials, paints and hardware necessary to 
construct a home, or to sell complete homes to be built 
through customer contractors. Give history of expe- 
rience and names of companies employed by. 

Address “A, 2,"" care American Lumberman. 


YOUNG MAN AS MANAGER OF COMPANY 
Building garages and small cottages, also retail yard. 
Must have financial ability, experience with contracting 
and simple blueprints. Location near Chicago. Won- 
derful chance for right man with ability and vision. 
Give experience, age and present salary. 

Address “‘W. 104,’’ care American Lumberman, 


WANTED MAN TO RUN LUMBER YARD 
In the South. Must have considerable experience 
and put in a small amount of capital. Splendid 
opportunity for a good man. 

Address “C, 38,” care American Lumberman. 











WANTED—SUPERINTENDENT 
A man who can do detailing and billing. Able to handle 
men and get production in a high grade special millwork 
plant. State age, experience and salary first letter. 
Address ‘‘W. 109,”’ care American Lumberman. 
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FOR SAL 


2—Diamond Iron Works Double Cut- 
ting 9-ft. Band Mills—One Right 
and One Left-— with Steam Feed 
Carriages. 


1—84” Diamond Edger. 


1 —28’x 48” Nordberg Corliss, Heavy- 
Duty Engine, flywheel 48”x 20 ft. 


1—26’x 48" Allis-Chalmers Engine, 
with two flywheels 30x 16-ft. and 
24x 16-ft. 





Transmission equipment, etc., with the 
above comprising a complete two band saw- 
mill outfit. 


Anaconda Copper Mining Co. 


Lumber Department 


BONNER, MONTANA 


"| 


| M7 

















Buy Maple Flooring 
Favorably Now 


__ The demand for Bigelow Brand Nail 
Groove Maple Flooring always increases as 
the building season progresses. Now is 
your opportunity to buy it favorably. Don't 
delay. Let us quote you on some of the 
following: 


90 M 25/32x2%" Clear& No.1 9 to 22 inches 
42 M 25/32 x1" No. 1 1% to 16 feet 
110 M 25/32x2” Clear 2 to 16 feet 
200 M 25/32x 244" Clear 2 to 16 feet 
95 M 25/32x2%' No.1 1% to 16 feet 
40 M 33/32x2%" Clear 2 to 16 teet 
45 M 33/32x 3%" Factory 1 to 16 feet 


We also manufacture all grades Basswood, Hard Maple, 
Soft Maple,Rock Elm, Soft Elm, Beech and Birch lumber. 


Kneeland-Bigelow Co. 


BAY CITY, MICHIGAN 


























' In the Tribune 
| Tower 


the press rooms oc- 
cupy the second and 
third stories and are 
floored with 50,000 
feet Clear “Electric” 
Maple 13/16x2 
inch face furnished 
through Rittenhouse 
&@ Embree Co., our 
Chicago. Distribu- 
tors. 

To worthily build 
throughout, nothing 
better than Maple 
floors could be found 
to endure this severe 
test of service and 








humanefficiency,and 

nobetter Maplefloor- 

eG oe ing can be found than 

| A il om Cobbs & Mitchell’s. 

hag | AS 
“Bas TR erwin Tak 58 
a TG eekeann fs 
Cosss & MITCHELL, INC. 
Sales Department CADILLAC, MICH. 
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Reliable “Rockhard” Quality 


Maple and Birch Flooring 


Our new flooring factory has been in 
operation over a year and we now 
have a well assorted stock of 3/8” and 
13/16" Reliable “Rockhard’’ flooring 
and can give quick service when you 
are in a hurry. 


Send for our stock list and let us quote 
your requirements. 


We guarantee millwork and quality. 


Mitchell Brothers Co. 


Sales Department. CADILLAC, MICHIGAN 
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1301 CHAMBER OF COMMERCE 


CHICAGO 





INSURANCE AT COST 


Excess Premiums Returned to Policy Holders 





“Jimmie Weatherbest” 









WEATITERBEST 
Stained Shingles 
Sold Through 
Lumber Dealers 
Only. 


Wants You To Know 


—that the National Advertising of the 
WEATHERBEST Old Home Remodeling Contest 
is bringing a big response. Look up some of the 
good old homes in your locality and acquaint the 
owners with this 


$2750 Prize Contest 


For the Best Examples 
of Remodeling 


Your salesmen do not need to neglect new busi- 
ness, but whenever they are in the neighbor- 
hood of a desirable residential section, they can 
pick out house after house that can be re- 
modeled to advantage. Helping a customer to 
win one of these prizes will make a good friend 
for you. 


Display the Giant Ad Posters wherever you 
can, Leave an Application Blank with good 
prospective old-home owners. 


WEATHERBEST STAINED SHINGLE CO., Inc. 


1504 Main St., North Tonawanda, N. Y. 


Western Plant—St. Paul, Minn. 
Distributing Warehouses in Leading Centers 
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STAINED SHINGLES 
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“AMERICAN” Locomotive Cranes 

Built the Mill 
At Lewiston, Idaho, two “AMERICAN” cranes belonging to 
the Clearwater Timber Company are doing the heavy work in 
the construction of a large lumber mill. These two cranes were 
the first pieces of equipment on the ground. They have exca- 
vated for footings, driven hundreds of boom piling, unloaded 
and placed heavy timbers and machinery; in fact, simplified 
and speeded up the work all along the line. When the mill 
is completed they will be available to load and unload logs, 
lumber, etc., and keep production going at top speed. One of 
these machines, shown on this page, is 10 tons capacity and is 
mounted on Continuous Chain Treads, the other is 25 tons 

capacity and is mounted on an 8-wheel car body. 


American Locomotive Cranes are made in from 10 to 30-ton 
capacities. Write for special catalog which shows all of them. 


f AMERICAN Y 


Saint Paul, Minn. 
New York .Chicage , Pittsburgh , Seattle, St. Lowis, New Orleans 
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‘Ir PAYS 


to develop 
Celotex business” 


ODAY, in your own community, Celotex 
business is waiting for you—business built by 
the new home comfort Celotex provides. 


Are you getting your share of the profitable 
trade created by this demand? The proved suc- 
cess of Celotex and the powerful national adver- 
tising behind it give you every opportunity. 


Let the Celotex representative tell you the 
Celotex story. You will find it vitally interesting, 
for it points the way to increased business and 
profits. Your request will bring full information. 
Why not write us now? 


Yo 
aS 


























R. ]. Bamber, Manager 
of Sales for The Com- 
fort Coal-Lumber Co., 
Hackensack, N. J., con- 
siders Celotex one of the 
most important and 
profitable items in their 
yard. “Our Celotex sales 
are steadily increasing,” 
says Mr. Bamber, “‘be- 
cause Celotex is thor- 
oughly satisfactory 
wherever it is used. As 
soon as a few homes in 
any community have 
been. made more com- 
fortable with Celotex, 
builders of other homes 
demand its protection.” 

















































(above): The Long Beach Lumber 
Co., Inc., Long Beach, New York, 
are profiting by the demand for 
Celotex. Mr.William H. Tiedeman, 
Manager, knows why: “There is no 
question about the increased com- 
fort and fuel saving Celotex makes 
possible. Because it is so satisfac- 
tory there is a steady demand for it 
that makes ita very fast-moving item 
to carry. We are selling more Celo- 
tex each year—it is one of the most 
profitable materials in our yard.” 


(left): “Last year Johnson Brothers 
sold approximately one million feet 
of Celotex,” says F. Albert Lutz, 
formerly Secretary of this Brooklyn, 
N.Y., lumberyarg.“This year, if their 
business grows as it should, they 
will sell close to the second million. 
It pays to develop Celotex business, 
because it brings in a good profit, 
handles at a minimum cost, and 
satisfies both home builder and con- 
sumer.” 


THE CELOTEX COMPANY, Chicago, III. 


Mills: New Orleans, La. 


Branch Sales Offices in many principal cities 


(Seetelephone books for addresses) 


Canadian Representatives: Alexander Murray & Co., Ltd. 
Montreal, Toronto, Halifax, Winnipeg, Vancouver 
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Apartments of this type are designed to attract a discriminating class of 
the well-to-do. Conservative tastes in finishing and decorative features 
must be correctly anticipated to attract desirable leases. 


That E. E. Jackson Long Leaf Yellow Pine Rift Flooring should have 
been selected in this instance is a striking testimonial to its sterling 
qualities of beauty and adaptability to harmonious treatment,and—on the 
practical side—to its perfect manufacture and long wearing qualities. 


Handsome to an ultimate degree, the flawless mirror-smooth surfaces of 
the floors in this splendid structure provide impressive endorsement of 
superlative excellence of E. E. JACKSON FLOORING. Dealers will 


find it a dependable answer to every specification, however exacting. 


May we quote? 


Beautiful Living Accommodations 


E. E. JACKSON LUMBER COMPANY 
Citizens Bank Bldg., Baltimore, Md. Plant: Riderwood, Ala. 


30, 1997 









of this | 


Fashionable Apartment House 
finished throughout in 














“TEMPLE GARDENS” in the exclusive Druid 
Hill Park section of Baltimore. A. Lowther | 








Forrest, Architect. F gine with 100,000 feet of 
our “*B” Rift Flooring 
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Bradley, Miller & Co., 
Bay City, Michigan. 


Gentlemen: 
our present frame requirements. 












1202 Marquette St., 


Enclosed are the details on the frame we are selling, and 
Please send prices and complete infor- 











RAME may be water-proof and 

wind-proof, yet be a long ways from 

weather-proof! But if it can also 
withstand weather for the lifetime of a 
house free from rotting, warping, split- 
ting and cracking, then it truly is a 
weather-proot frame. The best frame to 
withstand weather is made of Michigan 
White Pine — that’s the Bradley-Miller 
Frame. Hundreds of dealers have built 
up a highly profitable frame business with } 
weatherproof Bradley-Millers. So can 
you! Send us your details and let us 
give you quotations on straight or mixed 
cars. 


BRADLEY, MILLER & CO. 
1202 Marquette St., Bay City, Mich. 
EASTERN REPRESENTATIVES 


Mr. A. D. Meese, Box 867, New Haven, Conn. 
Mr. L. A. Moore, 94 Richards Place, West 
Haven Conn, 

MIDDLE WEST REPRESENTATIVES 


Mr. e B. Fidler, 458 E. Center St., Marion, Ohio, 
H. . Vincent, Garrettsville, Ohio. 
j Mr. ‘Ford J. Callahan, 50 Leicester Court, 
Detroit, Mich. 





AE EN TOOTS POLED SP RRO 
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ait Belmont oe ve eo a 
of Badeoas, Bradley. Miller 


4 208 8. Wenona Dee. 
a Bay City, Mich. 


Cart White Pine 
Frames ___ 
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You Can Always Get 
Quick Deliveries 


Because of the large daily capacities of our 
two mills, immense storage facilities and 
direct connections to the main line of the 
Santa Fe railroad, we can promptly fill 
your orders. Hundreds of buyers rely upon 
us to keep them supplied with 
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Clady Quality Write Pine 


REPRESENTATIVES: 
Wm. P. Hennessey, 912 Marquette Bldg., Chicago 


t—aiL_——<—. Our yard stock, shed stock, timbers, shop 
chat Cai SE soe me and factory lumber, box and erating mater 
John P. Wilkes, Kelsey Bldg.. Grand Rapids, Mich. ial is very light in weight, uniform in color 
Ty tS 5, ene soft textured, strong and durable. A trial 
Vim order will convince you that for quality 
Suenieds Eanes ts.” Lance, ane and milling it is hard to beat Cady Quality 


Arizona White Pine lumber. Get in touch 
now, ph our Branch Office nearest you. 


Cady Lumber Corporation 


Mills and Box Factories:— Executive and Sales Offices: 
McNary and Flagstaff, Arizona Firet National El Paso, Texas 


“ARIZONA’S FINEST QUALITY IS CADY QUALITY” 














AMERICAN LUMBERMAN 


APRIL 30, 1997 





APRIL 





The Pondosa Pine 


OO0.00 


Prize question contest has started something 


Questions coming in from all quarters. We are looking for yours 








This unusual contest was an- 
nounced last month in this publica- 
tion. If you missed it then, this is to 
tell you there’s still time to try for 
the substantial cash prizes. Here are 
the facts: 

One of the very choicest woods that 
is grown in America is Pondosa Pine. 
Thousands of dealers throughout the 
country already know this to be so. 
We want every lumber dealer to 
know how good Pondosa really is 
and where it should be used and why. 
To encourage you to find out these 
things, we are offering $4000.00 in 
cash prizes for the best sets of ques- 
tions on the use of Pondosa Pine in 
building. 

A thorough knowledge of the facts 
about lumber will help you sell more 
of it. After all, nothing takes the 
place of real lumber. It is a profitable 
item which you should not neglect. 

The home owner, the building con- 
tractor and the architect should also 
know al] about Pondosa Pine. Its 
advantages over other materials for 
certain purposes and what it means 
in building economy. Why it ap- 
peals to careful carpenters and fore- 


most manufacturers of sash, doors 
and interior and exterior trim. To 
include these folks too, we are divid- 
ag contest into four classes. One 
—Lumber dealers. Two—Home own- 
ers. Three—Architects. Four—Con- 
tractors. 


24 PRIZES IN ALL 
Four $500 Prizes 


We will pay $500.00 in cash in each 
class for the best set of questions 
sent us about the use of Pondosa Pine 
in building. 

Twenty $100 Prizes 


We will also pay $100 in cash to each 
of the five lumber dealers, $100 to 
each of the five home owners, $100 
to each of the five architects and $100 
to each of the five building contrac- 
tors whose sets of questions shall be 
judged to be the next best. 

One month of the contest is gone. 
You still have two months in which 
to prepare and send in your questions. 
But don’t put it off any longer. Talk 
to contractors and architects if you 
wish or draw on your own experience 
—but write those questions today. 


Remember that the number of ques- 
tions will not alone decide the winner, 
though you may send in as many sets 
as you wish. Send your questions to 
Contest Editor, Dept. 14, Western 
Pine Manufacturers Association of 
Portland, Oregon. 


CONTEST RULES 


1, t opens March 1, 1927. Closes May 31, 
font uestions must be st-marked not 


T 
of thé ju 
sets of questions. p bee will be sent win- 
sions can 
Public announcement of their names will be 
made in September. 


If are a home owner or prospective home 
ownee, lease print or plainly write your 
name address at top of each sheet. 


If are an architect, contractor, or lum- 

ber dealer the questions should be written on 
your business stationery. 

. Any firm or any or all of the individuals in 
. an “rchitect’s,  nivacter’s or dealer’s office 
may compete, 

If in the opinion of the judges two or more 
qoubesigate ano tied for any of the prizes, 
the full amount of that prize will be given 
to each. 

6. The judges will be selected by the Western 
Pine , Association. Their de- 
cision shall be final. 

7. Do not write for information about this con- 

test. All the information is contained on this 

page. 


- 



































Wouldn’t you like to know 
how the decorative effective- 
ness of interior woodwork is 


Don’t 


Pondosa Pine? 


you want 
where and why Pondosa can 
: help those of your customers 
assured and maintained by who are 


half-timbered homes? 
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to know 


building English 


you md why? 


In breakfast nooks and other 
built-in features it is imper- 
ative that such lumber as 
Pondosa Pine be used. Do 
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When you stop to think of 
what exterior woodwork must 
put up with, many questions 
about Pondosa Pine suggest 
themselves. 
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Pondosa Pine 


The Pick o'the Pines 
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HE MARATHON LUMBER 
CO. is one of the Wausau Group 
of GOOD LUMBER mills: — 


Our Associate mills are: — 
Silver Falls Timber Co.,-Silverton, Ore. 
Brooks & Ross Lumber Co. 
Schofield, Wisconsin 
Wisconsin & Arkansas Lumber Co. 
Malvern, Arkansas 
Bissell Lumber Company 
Marshfield, Wisconsin 
Wausau Southern Lumber Co. 
Laurel, Mississippi 
BC Spruce Mills, Ltd. 


SOUTHERN 
PINE 


in all items 





Lumberton, B.C. 


SOUTHERN 2 
H A R D W O O D S : Yawkey-Bissell nee. ities 


DEPENDABLE QUALITY 


Modern equipment, a superior manufactured 7 
product from a fine stand of timber plus the 
will to serve, has won us recognition with 
exacting buyers as being a dependable source 
for quality Southern Pine in all items. 








LUMBER OF GUARANTEED MOISTURE 
CONTENT A SPECIALTY 


Let us quote on your next requirement for Southern 
Yellow Pine yard and shed stock, timbers, railroad and 
car material, shop and factory lumber. 








EVERY. 
Ja ZMKRKED 


Ashi ZPIECE// 
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Our prices are right and prompt shipments guaranteed. 
You will know it 


MARATHON LUMBER CO. 


Laurel Mississippi roan iet 


by its Grade-Mark. 
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Buffalo Hardwood Lumber Co. 
SPECIALTIES— 


WHITE ASH, OAK, WALNUT AND MAPLE 
940 Seneca Street. 








BUFFALO fei" 


FAMOUS LUMBER CENTER in this Market.’’ 


Unequalled facilities for rapid dispatch, by Rail, 
Lake, or Barge Canal, on all your requirements, 
large or small. 





Atlantic Lumber Company 
HARDWOODS. 


Our Specialty—West Virginia and Pennsylvania Cherry 
West Virginia Soft Red and White Oak. 1055 Seneca Street 


Blakeslee, Perrin & Darling 


A COMPLETE STOK OF SEASONED HARDWOODS 


Including Ash, Basswood, Birch, Cherry, Chestnut, Cypress, Elm, Gum, 
Hickory, Maple, Plain and Quartered Oak, Poplar and Walnut. 


1100 Seneca Street 








G. ELIAS & BRO., Inc. 


Air and Kiln Dried Hardwoods 


Oak Plank and Timbers Oak and Maple Flooring 
Planing Mill Facilities 


965 Elk Street 


Yeager Lumber Co., Inc. 


Our Speciaities 


OAK—POPLAR— ASH — MAPLE 


932 Elk Street 








CLEAR PACIFIC COAST FIR AND SPRUCE 
NORTHERN HARDWOODS 


Frank T. Sullivan Lumber Co., Inc. 


Office, Yard and Sheds, 2624 Delaware Ave. 





Standard Hardwood Lumber Co. 
HARDWOODS 


Prompt Shipments—from Buffalo Yards or from Mill direct to you 
8,000,000 feet Dry Stock on Hand. 1333 Clinton Street 








Miller, Sturm & Miller 
Hardwoods of All Kinds 


1142 Seneca Street 


Hugh McLean Lumber Co. 
HARDWOODS OF ALL KINDS 
Our Specialties —Quartered White Oak, Plain and Quartered Gum 
940 Elk Street 











Taylor & Crate, Inc. Harpwoops oF ALL KINDS 


A large stock of Hardwoods 
carried at all times at our big Buffalo yards. 


RAIL AND CARGO SHIPMENTS 
Established 61 Years 2101 Elmwood Avenue 








GRAY ELM, BROWN ASH, MAPLE, BIRCH 
also SOUTHERN HARDWOODS 


T. Sullivan & Company, 2 Arthur Street 
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LUMBER and INSULATION 














VERY HOME, apartment, 
hotel, school and office build- 
ing should be insulated. 


But insulation should not be con- 
fused with structural materials. 
Correctly designed and installed 
insulation, does not come in con- 
tact with the surfaces of the build- 
ing material; it takes full advantage 
of surface resistances and divided 
spaces. That is one of the reasons 
why insulation should be added. 


For more than 17 years, FLAX-LI- 
NUM has insisted that insulation, 
added to good construction, cuts 
fuel bills a full third every winter 
and keeps the home more comfort- 
ably cool in summer. That theory 
has been substantiated time and 
time again in actual construction. 


There are practical reasons for the 
method of installing 2 inch FLAX- 
LIL-NUM in side walls. As heat 


passes through a wall, some of it 
is stopped by each surface in the 
wall. Being between the studs, 
halfway between inner and outer 
walls, FLAX-LI-NUM creates six 
surface resistances instead of four, 
and two air spaces instead of one. 


The installation of 1 inch FLAX-LI- 
NUM in attic or top floor ceiling is 
equally practical. More than 60% 
of the heat losses are through the 
roof. For that reason, twice as 
much insulation should be install- 
ed in the roof as in the side walls. 


The cost of adding FLAX-LI-NUM 
insulation to good lumber con- 
struction is no more than the price 
of a good piece of furniture. The 
investment is quickly repaid in 
reduced size of heating plant and 
a one-third saving in fuel. 


FLAX-LI-NUM is the logical insula- 
tion for lumber merchants to sell. 


Write for samples and complete information. 


FLAX-LI-NUM INSULATING COMPANY 
St. Paul, Minnesota 





lax -li-num 
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Hintyer-Devrscu-JARRATT Co. * 
LUMBER arn Ss 
Saw ANTONIO TEKAS 


November 9th, 1926 


D. W. Alderman & Sons Company, 
Alcolu, S. C. 


“Makes Good” In Texas 


Notice how this dealer says that it 
‘makes the best floor for the least 
money where hard service is required.”’ 
This is due to our scientific method of 
kiln drying which prevents warping, 
shrinking, splintering and slivering. 


Alderman’s Rock Gum Flooring will 


Gentlemen: 

We have just furnished the A. B. Frank Company, 
wholesale drygoods establishment, with 150,000 feet of your 
rock gum flooring. This is the first flooring of this kind 
ever laid in San Antonio, and it has received most favorable 
comment from contractors and others who have seenit. It 


lays well, and we are convinced makes the best floor for the 


least money where hard service is required. 
We are glad to say that the shipment and handling 


of this order by you was very satisfactory, indeed, and that 


satisfy customers and give you a good 
marginof profit becauseit’s priced right. 


Our flooring is plainly branded, end- 


matched, hollow backed and bundled. 
25/32x2% face stock is counted 1x3. 


D.W. Alderman & Sons 
Company 


SOUTH CAROLINA 


the grades were excellent. 
Very truly yours, 
HILLYER-DEUTSCH-JARRATT CO., 
By {, Y\——— 





VLE-r ALCOLU, 





One of the Activities of the National Lumber Manufacturers’ Association 


NATIONA biinrrrinsurance “ExcHANGE 
Pe Ce asa tee Om 


Fire Insurance for LUMBER MANUFACTURERS 


EXECUTIVE BOARD 
0. A. BIGELOW, Chairman—W. A. HOLT, Vice-Chairman—F. C. KNAPP—G. W. DULANY, Jr., Treas.—HARRY B. CLARK, Atty. & Mgr. 


ADVISORY COMMITTEE—WILSON COMPTON, Secretary, Washington, D. C. 


Conway Bldg., 111 West Washington St., CHICAGO, ILL. 





F. R. Adams, Scotia, Calif. A. C. Dixon, Eugene, Ore. H. B. Hewes, Jeanerette, La. ¥. C. Knapp, Portland, Ore. 

Cc. F. Anderson, Marion, 8. C. G. W. Dulany, Jr., Chicago, Ill. W. A. Holt, Oconto, Wis. J.P. MoGol rick, Spokane, Wash. 
J. B. Arnold, Groveland, Fla. J. B. Edwards, Oakdale, La. H. C. Hornby, Cloquet, Minn J. A. Mathieu, Rainy Lake, Ont. 
C. A. Bigelow, Bay City, Mich. M. L. Fleishel, Jacksonville, Fla. Ay P, Sageere : A. J. Peavy, Shreveport, La. 

W. E. DeLaney, Sulligent, Ala. J. 8. Foley, Eastport, Fla. John L. Kaul, Birmingham, Ala. W. L. Saunders, Cadillac, Mich. 
R. E. Danaher, San Francisco, Calif. J. P. Hennessy, Minneapolis, Minn. John H. Kirby, Houston, Tex. Frank G. Wisner, Laurel, Miss. 











Our Specialties Are 


Uniform Grading Even Color and Texture 


Courteous and Equitable Dealings 


rnamaee- GULF RED CYPRESS 


Gurton- Swartz 
(press Co. of Florida 


Perry, Hla. 





We Solicit your 
inquiries and orders. 


Address all inquiries to our Selling Agent, 


GULF RED CYPRESS CO. 


SAVANNAH, GA. 





Our Location 
In the heart of 
THE BEST CYPRESS 
DISTRICT 
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REGISTERED 
U.S. PAT. 
OFFICE 


Pioneers in Producing 


dentijied Lumbe 


All stock bearing the Arkansas Soft Pine trade mark is manufactured, 
grade marked and sold exclusively by the following companies: 
Arkansas Lumber Co. . Warren, Ark. Edgar Lumber Co. ..... . Wesson, Ark. 
Caddo River Lumber Co., Rosboro,Ark. Fordyce Lumber Co..... Fordyce, Ark. 
Sales Office: R. A. Long Building, Kansas City, Mo. Halpin-Neimeyer Lbr.Co., Hot Springs, Ark. 
Crossett Lumber Co. . . Crossett, Ark. Southern Lumber Co. . . . . Warren, Ark. 


Dierks Lumber & Coal Co., Dierks,Ark. Wisconsin & Arkansas Lumber Co. 
Sales Office: Gates Building, Kansas City, Mo. Malvern, Ark. 


Composing the 


ARKANSAS SOFT PINE BUREAU 
LITTLE ROCK, ARKANSAS 
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The surface of this beautiful 
siding is like satin under the fin- 
gers and the painter’s brush slips 
over it with nothing to disturb 
the even flow of the paint. 

Customers are delighted with its smooth- 


ness. They profit by ite enduring beauty 
and high insulation. 








Manufactured by 


“Sell Keystone Red Cedar Siding in 1927” HAMMOND CEDAR COMPANY, Ltd., New Westminster, B. C. 
































| i a >> Working Light 
Tia =S«éMMeaanns: Pyle-O-Lytes 


fe 
iat @ N HUNDREDS of industrial plants, stor- 
@\ | Bee age yards and similar installations, night 
Yi work goes on at top speed safely and effici- 
ently under the evenly distributed light from 
Pyle-O-Lyte floodlight projectors. You can 
speed up work, cut down accidents and mis- 
takes by using this safe, economical, highly 
efficient working light for general outdoor 
illumination. 


Send for the Pyle-O-Lyte bulletins with 
complete description. 


THE PYLE-NATIONAL COMPANY 


1334-1358 N. Kostner Ave., Chicago, Ill., U.S.A. 
Branch Offices: 


Canadian Agents: 3509 Grand Central Terminal, New York City Export Department: 
The Holden Company, Ltd 310 S. Michigan Avenue, 4 ‘ Chicago International Railway Supply Company, 
Montreal, Winnipeg, Vancouver, Toronto 815 Boatmen’s Bank Bldg., St. Louis, Missouri 30 Church Street, New York City 








| 311 Builders Exchange Bldg., St. Paul, Minnesota AL4-30-Gray 
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Means 


Little Waste 


The manufacturer of hardwood products who watches his wastage 
factor will find he can reduce it materially by using ADE lumber, 


This is not a claim—it is a fact assured because waste comes from 
bad drying, careless grading, and loose inspection. 


ADE common lumber, due to our method of cutting a timber out 
of every log, produces an unusually high percentage of clear cut- 
tings. This primary excess of good cutting lumber is safe- 
guarded by drying to the lowest possible moisture content, uni- 
form grading, and rigid inspection. 


The month you use nothing but lumber with ADE stamped on 
the end of each stick will be the month of your lowest wastage. 


Hillyer Deutsch Edwards, Inc. 
Oakdale Hardwoods— Pine Louisiana 


BRANCHES: 


CHICAGO—223 Railway Exchange Blidg. DETROIT—1013 Dime Bidg. 

GREAT BRITAIN—Suffolk House CONTINENTAL EUROPE— 

Lawrence Pountney Hill, London, E. C. 4 No. 5 Rue Gretry, Paris, France 
MEXICO, Box 2353, Mexico City, D. F. 
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GRAHAM BROTHERS 
TRUCKS 


01/0 1245 








%-Ton Chassis F.O.B. Detroit 14%-Ton Chassis F.O.B. Detroit 
1-Ton Chassis F.O.B. Detroit 2-Ton Chassis F.O.B. Detroit 


Dual Rear Wheels Optional at Same Price 


* 
Ua ity — 
V O lume — 
° 
Ask your local Dodge Brothers dealer for the 
Vocational Book which features the use of trucks and 
commercial cars in your particular line of business 


SOLD BY DODGE BROTHERS DEALERS EVERYWHERE 
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NEW YORK OFFICE, 405 Lexington Avenue. 


King Solomon Had To 


From what history tells us of the building of King Solomon’s 
Temple, the stock piles of materials must have been tremendous. 
Just imagine the amount of back-breaking energy that must have 
been used by the slave crews in hauling materials hither and yon. 


The strange part of it all is that many so-called modern lumber 
and building material firms still cling to the same antiquated 
methods employed by King Solomon. To unload cars or trans- 
port lumber and materials about the yard, they use man-power. 
This method of material handling is as slow and cumbersome as 
it was in King Solomon’s days—and far more expensive. You 
have to pay them money nowadays. 


King Solomon used this method because he had to. But you can 
unload cars, shift piles of lumber and do all that sort of work in 
minutes instead of hours, hours instead of days and at a small 
fraction of the cost of hand labor. 


If you don’t think this is true, write for Catalog L-4 and see how 
other firms in your line of business are saving time and money by 
using Standard Conveyors—the modern method of materia] han- 


STANDARD 


CONVEYOR COMPANY 





NORTH SAINT PAUL, MINNESOTA 


BOSTON OFFICE, Park Square Building. 


CHICAGO OFFICE, 549 West Washington Street. 
PHILADELPHIA OFFICE, 3110 Market Street. 
CLEVELAND OFFICB, 1108 Hippodrome Building. 


ATLANTA OFFICE. 


—_—  * CITY OFFICE, 419 Manufacturers’ Exch. 


MILWAUKEE OFFICE, 209 Grand Avenue. 
LOS ANGELES OFFICE, 835 So. San Pedro Street. 
SEATTLE OFFICE, 1105 Second Avenue. 


709 Glenn putine. 
INDIANAPOLIS OFFICE, 404 Lombard Building. CHARLOTTE, . O. Box No. 181. 


. OFFICE, 
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A Symbol of Service 
and Quality 


White Pine Lumber That 
Delights the Pattern 
Maker 


The best way to keep up production and 
hold down costs in the pattern shop is to 
give pattern makers lumber which works 
easily, saves labor and time in sharpening 
tools. Hundreds of pattern makers know 
that such lumber is 


MADERA 


WATER CURED AIR DRIED 


SUGAR PINE 


This wide, thick, clear, soft textured 
lumber pleases the pattern maker because 
it gives due credit to his craftsmanship. 





Madera (California) Sugar Pine is a true 
White Pine—both botanically and phys- 
ically. Our method of water curing and 
air drying this lumber makes it non-shrink- 
ing, non-warping, non-swelling, non- 
checking, non-chipping and non-splitting. 

Demand water-cured, air-dried Madera 
Sugar Pine. 





Madera Sugar Pine Co. 


MADERA, CALIFORNIA, U. S. A. 


APRIL 30, 1997 


——— 


IDAHO WHITE PINE 
ENGLEMANN SPRUCE 
SASKATCHEWAN WHITE SPRUCE 


has been, for many years, THE ACKNOWL- 
EDGED STANDARD OF COMPARISON 
by which all buyers of lumber base their judg- 
ment of UNIFORM GRADE—EXCEL- 
LENT MILLWORK—and DEPENDABLE 
QUALITY. 


Thousands of satisfied users of WINTON 
QUALITY LUMBER throughout the coun- 
try testify to this fact. 


The reason for this fact is, our IDAHO 
MILLS saw only IDAHO WHITE PINE, 
the GISCOME MILL saws only ENGEL- 
MANN SPRUCE, and THE PAS MILL saws 
only SASKATCHEWAN WHITE SPRUCE, 
so that all of our men are able to concentrate 
all of their efforts on making a PERFECT 
PRODUCT of the one kind of wood produced. 


We solicit your orders and inquiries. 


SALES OFFICE: 
954 Security Bldg., MINNEAPOLIS, MINN. 
REPRESENTATIVES 
i J. HARRIS, Room 416, No. 415 Lexington Ave., New York. 
K. UTHWORTH, 1110 Conway Bidg., Chicago, Til. 
Tas. B. Let 142 West —_ i. saciees. Mich. 

M. STEW , P. O. Box 730, Royal Oak, Mich. 
¢: R. énowe 0. Box 516, Madison, Wis. 
R. S. WATTS, oe Hotel, Peoria, 
Vv. J. HUSTED, 954 Securi ty Bldg., 


Il. 
7. Minn. 





























Peninsula Lumber Co. 


PORTLAND, OREGON 


Manufacturers of 


Dour For Car 
las Fi 1 or Cargo 
tomese suse Shipment 
Mail Address, Office and Mills, 
P.O. Drawer 4198 Ft. of McKenna Ave. 
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A 


job 
we 
are 
proud 
to 
build 
and 
you 
will 
be 
proud 
to 

sell 


CAN’T WARP OR CHECK 


Here is a slab door you can depend upon. 


Dealers sell this door with perfect confidence that it will 


stand up and give long-lived satisfaction under severe conditions. Built 
of short cores, each one locked with a tongue-and- -groove. Thoroughly 
glued under pressure with waterproof glue. 


California Pine one-piece face that will not check, glued on 
under heavy hydraulic pressure. Man, it’s a real door job! 


Put some in your next MIXED CAR from Westwood. Theysellon sight. 


TRADE MARK 


“Producers of White Pine for Over Half a Century” 
SS 


i The RED RIVER LUMBER CO. 


SN 
MILL, FACTORIES and SALES, WESTWOOD, CALIFORNIA 
Distributing Yards, CHICAGO, LOS ANGELES and MINNEAPOLIS 


foo Hy) 
SALES OFFICES: 


ear i 
Au 

E Monadnock Building, 807 Hennepin Avenue, 360 N. Michigan Blvd. 702 E. Slausen Ave. 
REGISTERED SAN FRANCISCO . MINNEAPOLIS CHICAGO LOS ANGELES 


peter 
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FOUR of the best selling points for any building 
lumber today is beauty, style, long wear and 








economy. “Beaver Brand” Western Red Cedar 
Bungalow Siding has all of them in abundance. 
That’s why so many dealers in the central and east- 
ern states are selling large quantities of it. 


| 

| 

| 3/4x8”,10” and 12” 
| Put some of it in stock and note how it increases 


Clear Bungalow 
AND 
1/2x4”",5”,6” and 8” 


fits. 
your sales and profits Clear Bevel 


Order from us in straight or mixed cars; or in 
mixed cars with shingles from any B. C. shingle 
mill. 





BEAVER BRAND 
G 

ne 

CLEA 









THURSTON - FLAVELLE, LTD. 


PORT MOODY, BRITISH COLUMBIA 























KIRBY LUMBER COMPANY 


MANUFACTURERS 


HOUSTON, TEXAS EXPORTERS 


SOUTHERN 
HarDwoops 


Every effort is being 
made in handling our 
lumber from mills to yard 
to insure bright, flat, 
evenly dried stock. 








NECHES VALLEY RED GUM 


“KIRBY FoR QUALITY IN QUANTITY” 
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Glimpse of the new McCormick logging railroad into virgin timber 
_ on the Olympic Peninsula, Puget Sound. This timber was selected by 
Capt. W. C. Talbot three-quarters of a century ago and is one of the 
choicest stands in the Douglas Fir region. 











Every step McCormick-controlled 
—cutting, milling, transporting — 


from our forests to your yards 








WE protect you as well as ourselves, by controlling every 
McCormick lumber operation from our forests to your yards. For 
a quarter of a century McCormick lumber has stood for depend- 
able quality, grades and delivery. We are safeguarding that re- 
putation today by every possible precaution. 








In addition to our own logging camps, You can profit by McCormick service. 
mills, treating plant, and fleet of vessels, It will meet every regular and special 
we load cars at our own gridirons, de- requirement you may have for West 





livering them at the terminals of the | Coast woods. Let our representative 
great trans-continental railroads for rapid | quote you on straight or mixed cars—or 
delivery to inland markets. ask the nearest McCormick sales office. 


Chas. R. McCormick Lumber Co. 


SALES OFFICES: Portland, San Francisco, Seattle, Los 
Angeles, San Diego, New York, Philadelphia. MILLS: 
St. Helens, Oregon; Port Ludlow and Port Gamble, Wash- 
ington. TREATING PLANT: St. Helens, Oregon. 


Douglas Fir + Cedar ‘ Spruce Hemlock 
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One Standard of Quality for 
Nearly 25 Years—That’s ==> 


Our large family of steady customers know that one / =, 
Sales Representatives \ 





shipment matches another; that they always get carefully 
milled and accurately graded lumber. This dependability io seine! GER de Thee, eines ie 


is appreciated by exacting buyers because they order and 314-316 Baker Bldg., Minneapolis, Minn.; and 


P. H. BETZER, State of Minnesota, 314-316 Baker 
re order our Bldg., Minneapolis, Minn. 


malblle . CRANES. SEN, gates, So. Dak., for So. Dak. and 
DéuSlas Fir CEDAR and HEMLOCK Rae 


MERRITT L. CHAFFEE, P. 0. Box No. 178 Grand 


~~ P Island, Nebr., State of Nebraska. 
"Loads Lumber Supply RED CEDAR SHINGLES DEWEY-BOWER LUMBER CO., Athletic Club Bldg., 
Dallas, Texas for North Texas. 











If you are not familiar with Mumby Sustained Quality WM. W. WALLACE, West Building, Houston, Texas, 
. ° . ior South Texas. 
lumber and prompt service, it will pay you to send us a waseneite 
trial order. Represented in Iowa, Missouri, Kansas and Oklahoma, by 
° ° ° 4 THE GUNTER LUMBER COMPANY 
Our two mills have a combined daily capacity of 275,000 3 cae ae. Gales Gee 
feet of lumber, 25,000 lath and 200,000 shingles. With the following Salesmen: 
Get in touch with our representative in your locality 1 aaa + é oe ae toe ee 
regarding your needs. Ko W. PAXTON, P. O. Box 394, Osborne, Kansas, J 
Mumby Lumber & Shingle C 
um umber ingle Co. 
Russell Bordeaux, General Manager GENERAL SALES OFFICE: Mill A— Bordeaux, Wash. 
Charles B. Monday, Sales Manager 809-810 White Bldg., Seattle, Wash. Mill B— Malone, Wash. 








CALIFORNIA 
White Pine 





Oma 















ALGOMA, 
OREGON. 





TIMBER:—Unexcelled for SOFT TEXTURE. Supply ample for 25 years. 


PRODUCTS:—Clears, Selects, Factory Plank, Bevel Siding, Common Lumber and Box Shook. 
MANUFACTURE and QUALITY—Uniformly Excellent. 








Algoma Lumber Co., Fay Building, Los Angeles, Cal. 


ESTABLISHED 1905 





ANNUAL CAPACITY:—Saw Mill 50 million. Planing Mill 25 million. Box Factory 25 million. 
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One More Reason 


Sor Selling 
ondosaPine 











































eyerhaeuser 
Makes it 


OU’VE heard a lot, lately, about the fine qual- 

ities of Pondosa Pine. To the reasons why you 
should be selling it you can add this one: Weyer- 
haeuser makes it. 


From any one of the nine Weyerhaeuser mills pro- 
ducing Pondosa Pine you can get this excellent wood 
at its best. 


No finer Pondosa Pines grow anywhere than on the 
Weyerhaeuser holdings. The qualities of this species 
are enhanced by the expert manufacture for which 
Weyerhaeuser is favorably known. The finished 
product is of such a uniform quality that you can sell 














Pondosa Pine of the high- it with pride. And sell it quickly, on its merits. 

ext quality is awcther fea- Weyerhaeuser Pondosa Pine Yard and Shed stock build satisfied 
ture of the Weyerhaeuser eens 
Piso bayleg adven- permanent customers for you. Contractors and carpenters like its 
tage that benefits every uniformity, its excellent milling and smooth, satiny surfaces. They 
dealer who uses it. Ask come back for more of it. 


the Weyerhaeuser man. 


See the Weyerhaeuser man. Have him fix you up with a trial 
car—a mixed car if you choose, containing other popular specialties 
from the Weyerhaeuser Inland Empire mills. 


WEYERHAEUSER SALES COMPANY, ‘Distributors of Weyerhaeuser Forest Products 
General Office: SPOKANE, WASHINGTON 
‘Branch Offices: 


MINNEAPOLIS ST. PAUL CHICAGO TOLEDO 
806 Plymouth Building 2563 Franklin Avenue 208 So. La Salle Street 1313 Second National Bank Building 
PITTSBURGH PHILADELPHIA NEW YORK BALTIMORE PORTSMOUTH 
2401 First National Bank Building 1600 Arch Street 285 Madison Avenue “$12 Lexington Building Rhode Island 


6) eee SP 
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Speed Reducers 


at the Morton Salt Company, Ludington, Michigan 


“Our newest drier has a capacity of 

4 tons of salt per hour. For driving it we use a 
20 H.P. motor operating at 1,200 R. P. M. and 
driving through a Falk Speed Reducer which re- 
duces to the speed of the rotarydrier,45.3 R.P.M. 
“The Falk Speed Reducer is the best type of re- 
duction we have ever found. It is compact be- 
cause the reducer is mounted on a base integral 


with the motor and so occupies but little space. 


“For several months we used a 10 H. P. Falk 
Reducer on our iodine mixer. When the load 
on this mixer burned out a 10 H. P. motor, we 
replaced it with a 15 H.P. motor. The Falk 
Speed Reducer, although rated at 10 H. P., car- 
ried without difficulty this overload of approx- 
imately 50%.” E.C. Hardy, Plant Manager. 


The FALK CORPORATION, Milwaukee, Wisconsin 























APRIL 30, 1927 





927 





Apri 30, 1927 





AMERICAN LUMBERMAN 





















































A Profit Maker for You- 


Long-Bell Douglas Fir Frames 


"Teen is more profit for the retail lumber dealer in selling Long-Bell knocked down 
Douglas Fir frames than in selling the lumber for frames. Greater satisfaction, longer 
life, better appearance and more serviceability are selling features that you and your customers 


will appreciate. 


No wood surpasses this soft texture, old growth, yellow Douglas Fir for frame stock. Every 


piece is all heart . . . durable and practically impervious to water. The wood is properly 
seasoned and the frame accurately manufactured. 


Casing, pulley, stiles and sills are all vertical grain, giving a smoothly machined product. It 
takes and retains paint—assuring a free running sash. 


In its construction the sash sets against one shoulder of the sill, making a waterproof and 
dust-tight joint. The other shoulder forms an insect-proof joint with the screen or a 
weather-proof joint with the storm sash. 





Specifications~L-B 530 


Side and Head Jambs, 
25/32 x 4-9/16 
Side and Head Casing, 
1-1/16 x 4-1/2 
Blind Stop, 3/4 x 1-5/16 
Parting Bead, 1/2 x 3/4 


Here is a semi-assembled frame in seven units, shipped 
in two metal-banded bundles. One bundle contains the 
two head members and sill; the other contains the side 
jambs and casing. 


These Advantages 


For profit, for satisfaction, for dura- Door Frames, plain cap with 3/4 in. 
bility, for long-time service, sell Long- 


Drip Cap, 1-1/16 x 1-5/8 
Sill, 1-5/8 x 7-1/2 


The sash weight pockets are 
cut with a fine gauge saw and 
either are removed and reset 


Bell Douglas Fir Frames. 


OTHER LONG-BELL FRAMES 
Window Frames, plain cap with 3/4 in. 
outside casing, L-B 430 
Window Frames, moulded cap with, 
3/4 in. outside casing, L-B 435 


outside casing, L-B 152 

Door Frames, moulded with 3/4 in. 
outside casing, L-B 164 

Door Frames, plain cap with 1-1/16 in. 
outside casing, L-B 150 : 

Door Frames, moulded cap with 1-1/16 
in. outside casing, L-B 161 


with screws, or merely sawn 
with sufficient wood left on 
the cross-cut to hold them in 
place. Frames are’shipped with 
Dillon jam-proof, non-rusting 
face-plate pulleys properly set 
with screws; or, if pulleys are 
not desired, we will bore for 
the pulleys spécified. 

Send inquiries to our nearest district 

representative or to the Kansas City 

office — also specifications or blue 


prints calling for estimates on 
special frames. 











A Long-Bell frame can 
assembled in less 
than ten minutes! 


Window Frames, moulded cap with Also Brigk House Box, cellar and case- 
1-1/16 in. outside casing, L-B 535 ment frames. 


THE LONG-BELL LUMBER COMPANY 


R. A. LONG BUILDING __ Lumbermen since 1875 KANSAS CITY, MO. 
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Strong Evidence 
About Heavy-Duty 
Internationals 


Boise, Idaho 
Oct. 25, 1926 





International Harvester Company 
Salt Lake City, Utah 
Gentlemen: 
.. . . We bought our first 5-ton International Truck three years 
ago; it has been in service continually since that time. We now 
own five heavy-duty Internationals. Our fleet consists of 28 trucks 
of the very best makes. We are replacing our other makes with 
Internationals as fast as we can as we know without a doubt that 
the Internationals can be operated cheaper, give better service and make 
us more money than any other heavy-duty truck we have ever used. 


Yours very truly, 


LITTLE & PAUL COMPANY 
By W. Paul 


Internationals 1 will w ork a s well for yo us 


INTERNATIONAL HarvesTER COMPANY 
606 So. Michigan Ave. of AMERICA 


(Incorporated) 


Chicago, Illinois 








Tractors. The McCormick- Deering 
Industrial Tractor is known to lumber- 
men everywhere. Used in the woods 
and in the yard, for trailer hauling, for 
complete operation of portable saw 
mills, etc. Delivers power three ways— 
drawbar, belt and power take-off. Sturdy, 
compact, powerful, flexible, economical. 


Trucks. International trucks cover a 
wide need. Heavy-Duty double-reduc- 
tion and chain drive, 2/4 to 5-ton. Speed 
Trucks, 4 and 6-cylinder, for 114 and 114- 
ton loads; a great variety of bodies. The 
new “Special Delivery” for 34-ton loads. 


Service. International owns and op- 
erates 126 Branches in the United States. 
All with up-to-the-minute facilities for 
keeping International trucks on the job 
anywhere. 


A tremendous load on one of the Internationals owned by Little & Paul, loggers. Each International makes a 6-mile haul 
five times daily, always overloaded. Not one has been laid up a moment all season. 


LL 
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Douglas DOUGLASFIR\ Pacific 


Fir — eA Hemlock 


Douglas Fir Exploitation 
~~ & Export Co. 


Exclusive foreign selling agents for 111 mills with daily 
eight hour capacity of 17,205,000 feet B. M. 








EXPORT SHIPPERS—CARGO AND PARCEL 
SHIPMENTS TO ALL FOREIGN MARKETS 











HEAD OFFICE: 1125 HENRY BLDG., SEATTLE, WASH., 


BRANCHES; 
ABERDEEN, WASH. PORTLAND, ORE. 


SAN FRANCISCO, CAL. 


= CABLE ADDRESS, all offices, FIREXICO. — 


C.1. F. OFFERS 


on Request 
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SIPSEY VALLEY 





SHORTLEAF PINE 


OFTLITE appeals 

S to the carpenter’s 

well-being. Easy to 

work and light to han- 

dle it lightens the car- 

penter’s daily work. At 

the same time it in- 

sures a good, substantial 

*. job. No wonder Softlite 
x is a good seller. 


Let us quote you, 


MIXED 
CARS 
Finish 
Casing 
Base 
Flooring 
Ceiling 
Siding 
Boards 
Shiplap 


50,000 
eet Daily 































































The Sea Lion belts on trimmer saws in mill of the W. P. Brown 
& Sons Lumber Company of Fayette, Alabama. Just another 
saw mill drive on which Sea Lion belts last longer than any 
other leather belts. 


The leather belts 


saw mill men prefer 


HE men in the mill know leather belts. 
They know that some leather belts are very 
much better than others. That some leather 
belts last twice as long as others. 


Chicago Belting leather belts are respected and 
regarded highly by hundreds of mills from coast to 
coast. We have specialized in making the highest 
grade of leather belting for saw mill and planing 
mill use for 38 years. 


These belts are not like other belts. They are all 
scientifically constructed to last longer and give a 
greater return per dollar of cost. 


They are made by the pre-tested method—a great 
advancement in the manufacture of leather belting. 
Yet their cost is no greater than that of other first 
quality leather belts. 


They are enough better than other leather belts to be 
entitled to your consideration the next time you 
order belts. 


We have stocks and service located in all of the 
saw mill districts of the United States and would be 
glad to send you prices and samples on any of our 
oak, chrome or combination tanned leather belts— 


the most economical belts the saw mill has ever 
known. 


Cee Helting Company 


beac ‘ ler ts Aves 
"Can 108 NorrH Green STREET 
CHICAGO. USA ye yok. - 






B ied 


Made by the pre-tested method 
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Making the Customers Smile 


Sawmilling is a pretty game if you play 
it right. 


To play it right there must be good tim- 

r, and modern machinery, and an 
organization of trained and contented 
men, and most of all, there must be the 
ability and the desire to see a customer 
smile instead of scowl when he looks into 
a car of stock. 


The famous Calcasieu and Angelina long 
leaf pine belts (unmatched in quality) 








For high grade band sawn Southern Hardwoods 
address Angelina Hardwood Co., Ewing, Texas. 








ANGELINA COUNTY LUMBER CO. 


SUDDEN 
SERVICE 









finest stands of timber. 


condition. 


Master shingles. 
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M<‘ Master Red Cedar Siding 
isthe BrandtoSell 


The beauty and velvety smoothness of John McMas- 
ter Red Cedar Bevel Siding instantly attract the favor- 
able attention of all who see it. 

John McMaster Red Cedar Siding comes from the 
Every step in its manufacture 
is under the supervision of men who know Cedar. It is 
dried so that it will not shrink or swell. 
well above the minimum requirements of each grade. 


John McMaster siding is straight and true. It is 
light and easily handled. 
shipped so as to reach your yard in best possible 
Order our 1x6” Clear 100% V. G. and A 
grade Bevel Siding mixed with famous John Mc- 


John M°Master Shingle Co. 


SEATTLE,WASH. 


furnish the timber; every refinement that 
money can buy or ingenuity devise cer- 
tifies the machinery; years of training of 
steady employes insures a competent 
organization; and the gospel of customer 
good will, adhered to for thirty-nine 
years, does the rest. 


Immense kiln capacity; large stocks of 
better grades; the best of railroad con- 
nections; and an adaptable organization 
insure SUDDEN SERVICE in stock or 
special items. 

All Texas sales handled by Angelina County 


Lumber Company. All sales outside of 
Texas handled separately by each company. 


Keltys, Texas 


VERNON PARISH LUMBER CO. 


Kurthwood, Louisiana 





It is graded 


It is carefully bundled and 
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More Days in the Month 
for the LOGGER 


“CATERPILLAR” TRACTORS squeeze More 
Working Days into the Loggers’ Month. 


Extra Hours Added.... Extra Hours Saved... . 











“Caterpillar” track-type trac’ | famous freedom from unnec- 
tors work in wet ground. . in essary shutdowns . . . heat- 
heat or cold .. reserve power treated steels to carry the load 


handles the peak loads..... ... ahabit of keeping at work. 
THERE IS A “CATERPILLAR” DEALER NEAR YOU 


CATERPILLAR TRACTOR CoO. 


Executive Offices: San Leandro, California, U.S.A. 
Sales Offices and Factories: 









Peoria, Illinois San Leandro, California 
Distributing Warehouse: Albany, N.Y. 
New York Office: 50 Church Street yf 
Successor to 
C. L. Bes: The Holt M fac- 
BEST Tractor Co. pete Gua HOLT 
.. PRICES... a | 
SIXTY CRUISER $5075 
Peoria or San Leandro er if er 
SEart wo « » SOOO 
Peoria or San ae. uicker 
THIRTY . . . $3000 
Peoria or San a... 7 ch cap er 
y 716 | re 
Peoria 
LOGGING 
WHEELER. . . $2500 





San Leandro 


Aves TER PIU PAT. OFF. 


6727 





 eeeae 


—y sh a RE 


. —— 


APRIL 30, 1927 





AMERICAN LUMBERMAN 


Telling the farm trade 


Telling the farm trade 


Douglas Fir is mighty good lumber.for farm use, 
and we are telling two and one-half million farmers 
about it in farm publications. 


Advertised 


And in addition to advertising the merits of 
Douglas Fir to farmers, we are conducting a nation- 
wide campaign in such general magazines as The 
Saturday Evening Post, the Literary Digest, House 
Beautiful, House and Garden, Better Homes and 
Gardens and many others. 


For your profit 
The whole idea of our campaign is to enable you 
to sell more West Coast woods— Douglas Fir, Sitka 


Spruce, West Coast Hemlock and Western Re 
Cedar—at a profit. : 


Saleable lumber 


You know Douglas Fir stays bright and straight 
in the pile—so you are proud to show it. What we 
are doing is telling people the advantages to them 
in using Douglas Fir. So when you offer to supply 
it, they will accept gladly. 

Dealer helps 


You can tie up your. business with our national 


-campaign by using our illustrated literature and 


newspaper advertisements. We furnish free mats 
all ready for you to hand to your local newspapers. 
The advertisements are written to your trade and 
are just as much your advertisements as if you had 
written them yourself. 


“Big Trees” 


- We also publish a newspaper, called “Big Trees”, 
that is full of splendid selling points that you can 
use when you sell Douglas Fir and other West Coast 
woods. This newspaper, “Big Trees”, carries examples 
of the dealer-help advertisements previously men- 
tioned, so you can choose what you like best. 


Write for details 
We hope you are receiving “Big Trees” regularly. 
f you are not, just write us and tell us to put your 
name on the list. There is no charge. cAddress, 
West Coast Lumber Bureau, 562 Stuart Building, 
Seattle, Washington. | 





rah} ish 


rable . 
Douglas Fir 
Lumber Supply 


A lumber bargain 


WH EN you go to your retail lumber dealer and 
buy Douglas Fir, you pay less than for any other 
lumber of equal quality—and here is what you get in 
addition: . 

More usefulness 


You can use Douglas Fir for more different purposes 
than any other wood. at means a saving because 
it stops waste. There’s always a practical use for 
Douglas Fir on a farm. 


More strength and stiffness 

You pay less for the stiff strength of Douglas Fir 
and you need less of it to hold a given load. Floors 
and roofs held up by Douglas Fir are safer and more 
rigid. 

Lighter weight 

Douglas Fir joists and rafters are easy to handle 

and place and eliminate much useless deadweight. 


Greater durability per dollar 
Most Douglas Fir dimension lumber is all heart- 
wood—the more durable part of any tree. Ask your 
dealer how much he would have to charge for all 
heartwood lumber of any other kind and you will un- 
derstand why Douglas Fir costs you less per year of 
usefulness as well as in first cost. 


Our new book, ““Where to use Douglas Fir on your 
farm,” is just off the press—and your copy is waiting 
for you to send us your name and address. 





WEsT COAST 
LUMBER BUREAU 


5560C Stuart Bldg., 
Seattle, Washington 





Please send me your free book on the farm 
uses of West Coast Woods. 


cAddress 


City ; State....... 
w23F 





ralolle . 
ouolas Fir .. 
America’s Permanent 
Lumber Supply 


This is a typical Bureau advertisement 
in Farm Publications. 


Important West Coast Woods—Douglas Fir - West Coast (Sitka) Spruce - West Coast Hemlock - Western Red Cedar 
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The Hines Kind 


From the finest trees of the south—sound, straight, 
dense—the Hines kind of long leaf yellow pine is 
cut. 


For special cutting, finish, flooring and dimension, 
the Hines kind of southern pine is growing in 
reputation. 


From a yard with a stock such as no other mill 
carries, we can ship at once timbers running from 
4 x 4’s ten foot up to 12 x 12’s forty foot. 

All this stock is soda dipt and air dried. Your or- 
der can be shipped at once—no later than the day 
after it is received. This is the Hines kind of Service. 
Write, wire or telephone your order. 

Sales office North of Ohio River, Chicago, Illinois; 
South of Ohio River and Export Sales, Lumberton, 





Mississippi. 
Edward Hines 
Yellow Pine 
Lumberton, Co. Mississippi 























Mills at Lumberton and Kiln, Mississippi 
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Another Triumph for Quality 


Edward Hines’ Beautiful Birch was selected for 





the interior of Donaldson’s Glass Block—a 








=i] We 


1 F 





famous Minneapolis building. The noted archi- 
tects, Graham, Anderson, Probst & White, de- 
signed the woodwork and it was produced by 
Aaron Carlson, Inc., a firm that has used Ed- 
ward Hines’ Birch in making woodwork for many 
fine buildings in and around Minneapolis. 

Such approval is our reward for cutting the fin- 
est birch—as much as 25 million feet in one mill. 
Every foot of this is carefully sawed. Every 
piece is properly dried in Sturtevant kilns. 

From our immense stocks we can fill your order 
for any type of material on the day we receive 
it. So write, telephone or wire your Birch re- 
quirements. 


Look on us, too, as a dependable source of sup- 
ply for Hemlock and White Pine. Our standing 

















*timber will last for many years. 


Edward Hines 
Hardwood & Hemlock Company 


(Formerly Park Falis Lumber Company) 


Park Falls, Wisconsin 
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34 AMERICAN 
EMPORIUM a Omend Olio 
FORESTRY CO. utica, Nn. ry. 


Mills— 
New York Office, Conifer, N. Y. New England Office, 
5635 Grand Central Term. CranberryLake,N.Y. 161 Devonshire St. Boston, Mass, 
Telephone, Murray Hill 6514 Galeton, Penn. Telephone, Hancock 6789 
Danby, Vt 


MANUFACTURERS OF BAND SAWN 
Hardwood, Spruce, 
Hemlock, White Pine 








Wisconsin Land & Lumber Co. 


HERMANSVILLE, MICHIGAN 
The World’s Best Known 


No After - Smoothing required as 
with other Makes 


HARDWOOD FLOORING oN 


Band Sawn Hard and Softwoods 
IN STRAIGHT OR MIXED CARS 
WHITE CEDAR POLES, POSTS AND SHINGLES 
FACTORY CLIPPINGS AND SLABWOOD 














The Strongest and Most 
Durable Logging Tools 


on the market are to be found in the “ American’ 
line. We have them for all purposes. 

Write now for catalog describing “American” log- 
ging tools and appliances. 

Order from your jobber. If he can’t supply you— 
we will. 


American Logging Tool Co. 


EVART, MICHIGAN 






SKIDDING 
TONGS 





—— 
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“Fnormous 
Savings!” 


]_UMBER dealers every- 
= where are writing in to 
tell us how Logan Lumber 
Conveyors save them time, 
money and labor! Here, for 
instance, is what the Ham- 
mer Lumber Co. of Wilming- 
ton says: 























































“Many people have seen 
these rollers in operation at 
our plant and have often 
commented on the enormous 
amount of labor cost we are 
saving in using same!” 


The picture tells the story. 
Two men do the work of 
four—in half the time! Learn 
for yourself the economy and 
convenience of Logan Lum- 
ber Conveyors. Use the 
coupon now! 











LOGAN CO., Incorporated (Formerly The Dow Co.), Louisville, Ky. 


Send, without obligating me, complete information and price on Logan 
Lumber Conveyors. 








HETTLER BRAND 
Hardwood Flooring 


Surplus items In stock and for immediate shipment: 


MAPLE RED OAK 
10,000’ 25/32x114” Clear 20,000’ 13/16x1%” Clear 
12,000’ 25/32x114” No. 1 10,000’ 18/1exi " Select 
20,000’ 25/32x2° ” Clear 15,000° 18/16x3 “ Clear 





22,000’ 25/32x2 ” No. 1 onaer’ Select 
80,000’ 13/10a%" No. 1 Com. 


HERMAN H. HETTLER LUMBER CO. 


Phone, Humboldt 0200 2601 Elston Ave., Chicago, III. 











FAST 








RELIABILITY 


JUST AS A RELIABLE BOND HOUSE 
STANDS BACK OF ITS BOND ISSUES, SO 
H. M. SPAIN & CO. STAND BACK OF 
THEIR TIMBER ESTIMATES. THE RELI- 
ABILITY OF OUR WORK IS BEST EVI- 
DENCED BY THE FACT THAT WE SERVE 
THE SAME FIRMS YEAR AFTER YEAR. 


H. M. SPAIN & CoO. 


STANDARD COMMERCIAL TIMBER ESTIMATES 
BANK OF COMMERCE BUILDING NORTHWESTERN BANK BLOG. 
MEMPHIS, TENNESSEE PORTLAND. OREGON 














JORDAN LUMBER (() 


Established 1880 Capacity 20 Million Ft. Annually 


Manufacturers of 
LOWER PENINSULA MICHIGAN 
Hardwood—Hemilock and Pine Lumber 
White Cedar Shingles, Posts, Poles, etc. 


Makers of “IMPERIAL” Maple Flooring. 
We can ship Straight or Mixed Cars promptly. 


Fully Equipped Planing Mill. Send Us Your Inquiries. 

















WEST MICHIGAN FLOORING CO. 


MANUPACTURERS- MANISTEE, MICH. 


MAPLE FLOORING 





“ACME” 





“MARATHON” 


MAPLE FLOORING 


WARD BROS. 


(Manufacturers) 


BIG RAPIDS, MICH, 
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WARREN-HUCKINS COMPANY 
JACKSONVILLE, FLORIDA 
ARCHITECTURAL WOODWORK 


Estimator-salesman-detailer. Have an opening for man 
not over 35 experienced in-Cost Book A estimating, sell- 
ing and detailing custom millwork, willing to start on 
small pay. 

We occasionally have vacancies for highly skilled bench 
and machine men, not over forty-five. 
Modern plant, individual electric drive. 
cellent working and living conditions. 
Qualified men seeking improvement and permanent po- 
sitions and willing to submit their history and refer- 
ences may write for enrollment blank. 


Open shop. BEx- 





WELL LOCATED MILL IN GOOD 
Wholesale and retail district in Eastern Washington, 
wishes to establish the unity of their employees, office 
manager, retail sales manager, plant engineer and pro- 
duction manager etc. Must take financial interest. 
Fully secured and returnable to you if not suited or 
you don’t make good. Ideal living conditions and good 
wages. 

Address “A. 16,’’ care American Lumberman. 


WANTED FIRST CLASS FACTORY FOREMAN 
Who fully understands manufacture of Fir window 
frames and production of cut stock. Sold for fac- 
tory purposes. Party filling position must be good 
executive, know how to handle men and watch 
costs. Excellent opportunity, unusually good living 
conditions. Give references and salary expected. 

Address “C, 34,’’ care American Lumberman. 


WANTED RETAIL LUMBERMAN 
Capable of listing millwork from plans and estt- 
mating same; by large concern doing retail lumber 
and millwork in Eastern Ohio. State full ‘particu- 
lars and experience in estimating and selling in 
application. 
Address 








“C, 28,’ care American Lumberman. 


WANTED BOOKKEEPER 
to keep books for Chevrolet Agency in Colorado. 
Automobile bookkeeper not absolutely necessary, 
but requires good accountant and salesman com- 
bined. 
Address “Cc. 8,’ care American Lumberman. 


CALIFORNIA WHITE PINE BUYER WANTED 
Large wholesaler employing fifteen salesmen in Central 
and Eastern States desires to form a connection with 
commission buyer to place orders for Oalifornia white 
pine, white fir, etc. 

Address ‘‘W. 121,’’ care American Lumberman. 


WANTED A MAN TO FILL POSITION 
As superintendent of our hardwood flooring mill. Must 
be experienced handling help, grinding knives, operating 











dry kilns. Give full particulars, experience, etc. in 
letter. 
Address “A, 22,"° care American Lumberman. 





WANTED: 
Man familiar with box manufacturing business. One 
who can take charge cf a small factory and quote 
prices on boxes. tp gto 


Address care American Lumberman. 





WANTED—AT ONCE, BAND SAWYER 
For right pene mill who is also a filer. 


Address “C. care American Lumberman. 





Fuller's fine fitting features, fully 
faced, find frequent fascination for 
finicky fashionable families. Flat 
fibred finished fir furnished first 
forestalls further foolish fixing. 
Floated floors for feet forspeak 

frugal financing. 

A. W. Pruitt, Kaukauna, Wis. 


Try for a Prize by sending in yours. 
See Particulars on Page 69. 





LARGE WHOLESALE DISTRIBUTOR 
Of Pacific Coast Woods wants sales representative in 


Ohio, Indiana, Illinois and Michigan. An acquaintance- 
ship particularly embracing the industrial, railroad and 
specialty trades is highly desirable and to the man who 
possesses the necessary qualifications an exclusive terri- 
torial arrangement ll be offered. Anyone interested 
will plates write fully stating age, experience, educa- 
tional qualifications, whether married or single, also ter- 
ritory covered. Also please advise plan of remunera- 
tion ney aad or profit-sharing—indicating yearly 
earnings expected. 
Address “B. 8,’’ care American Lumberman. 
FOR EASTERN OHIO 

One who knows retail trade intimately and has thorough 
knowledge of Inland Empire products, yellow pine and 
West Coast lumber. Salary and bonus basis. State age, 
experience, salary expected. 

Address “*G. 127,’ care American Lumberman. 











OUR ARGO YARD, DOING BUSINESS IN 
Lyons, Berwyn, La Grange and that northwestern coun- 
try is in need of a lumber salesman. While it is princi- 
pally a salesman we want, yet he must also understand 
the lumber and millwork business thoroughly. The sal- 
ary we offer at this point will only be measured by his 


ability. 
WALTER H. SCHENK COMPANY, 
6601 South Central Ave., Chicago, Ill. 


WANTED—SALESMAN, 
Now employed by wholesale lumber company. Prefer 
man who has good position and an established trade. 
Large wholesaler maintaining offices in Portland, Ore- 
gon; Spokane, Washington, and Meridian, Mississippi, 
will offer an attractive ition—drawing account and 
percentage of profits. ant to place men particularly 
2 —-. Maryland, New York, New Jersey and New 
ngland. 
Address “‘H. 116,”" care American Lumberman. 


WANTED—RELIABLE COMMISSION LUMBER 


To sell Southern Pine and Hardwoods. 
commission basis. 
Address P. O. Box 1197, Mobile, Ala. 


WANTE ALESMEN 
On a commission basis to sell N. O. Pine, yellow pine 
and cypress lumber. Prefer experienced salesmen with 
established trade located anywhere in Va., W. Va., 
d., Pa., N. J., N. ¥., Conn. and Mass. 
Address CLYDE EBY, New Bern, N. O. 








Strictly 








Forty fine fellows, famous for fire 

fighting, frantically fought fierce 

fire, foolish farmer fired fixing 
fences. 

Henry Kingston, Marinett, Wis. 


Try for a Prize by sending in yours. 
See Particulars on Page 69. 





SALESMANAGER SOUTHERN HARDWOODS 


38 years of age. 18 years selling experience Southern 
Hardwoods, domestic and Export. Acquainted 0. F. A. 
territory consumers. Also large acquaintance mills La., 
Miss., Ala. and Texas. Desires position Salesmanager or 
Assistant. Prefer locate in South. 

Address “A. 26,’ care American Lumberman. 


GERMAN YARD MANAGER 

single, 36, Lutheran. Member of Masons and Odd- 
fellows. 15 years’ lumber experience as manager 
of line yard, 8 years with present firm. Wants to 
make a change. Prefer good line yard in good sized 
town or city. Good on figures, good salesman and 
collector. Minnesota or Dakotas preferred. Can 
come on 30 days’ notice. 

Address “C, 19,"" care American Lumberman. 


LUMBER BUYER 

Open for position either in Chicago or the South. 
At present employed as Purchasing Agent for large 
Line Yard concern in Chicago. Extensive personal 
acquaintance among manufacturers in entire south- 
ern producing territory; also familiar with Pacific 
Coast mills. In present position for past five years, 
but for personal reasons desire to make change. 

Address “C. 33,’’ care American Lumberman. 


THOROUGHLY EXPERIENCED 
Yellow Pine Sales Manager, who for many years has 
successfully marketed output of mill 160 capacity, 
also has had wholesale erience, wants position as 
Sales Manager with good mill, or Assistant with larger 
mill or whoiesaler. rd worker, best references. 
ddress “B. 15,’ care American Lumberman,. 


A THOROUGH YELLOW PINE LUMBERMAN. 
Wants position as general superintendent or outside 
superintendent of plant, having had over twenty years’ 
experience in sawmilling. Several Faw in each depart- 
ment. Am at present employed. ve good reasons for 
wanting to change. 

Address “A. 6,’’ care American Lumberman. 

















_ EXECUTIVE 
Man of executive ability, experience and personality 


wants management of large operation. Oompetent to 
take charge entire sawmill deal. Pine, hardwood or 
both; am at present handling both. Know books, office 
work and ae as well as grades, manufacture 
and practical sawmilling experience. Know enough 
good men in all departments to perfect real organization. 
Can handle southern operation for northern interests, 
or perfect the hardwood department of large pine opera- 
tion. Correspondence solicited with properly financed 
high class concern. 
Address ““A, 24,’’ care American Lumberman, 


EXPERIENCED LUMBE 
Married man, forty years old, clean habits, honest, in- 
dustrious, good education, with eleven years’ experience 
in sales department of lumber manufacturers, and eight 
years as salesman covering Northern Ohio and Western 
Pennsylvania. Know grades white pine, yellow pine, 
fir and northern hardwoods. Prefer position in sales 
department of large manufacturer where can be at home 
but will consider traveling for manufacturer or large 





wholesaler. Can report on three weeks’ notice te pres- 
ent employers. 
Address ‘‘A. 15,” care American Lumberman. 





EXPERIENCED AUDITOR-BUYER 
Desires communication with Retail, Wholesale Lumber 
Company, or large Contractors, wanting a buyer, general 
manager or assistant, just past age 40, 20 years’ busi- 
ness experience, with 14 years’ lumbering, good execu- 
tive ability, competent in detail. Employed present same 
company past 12 years, prefer the west or east, success- 
ful results and references assured. 

Address ‘‘B. 14,’’ care American Lumberman. 


SALES REPRESENTATIVE 
Any first class mill that is desirous of securing the 
services of a white pine man that has covered the 
trade for the past five years in Ohio, Pennsylvania, 
Indiana and New York, and will guarantee to get 
results and can furnish the best of reference, please 
communicate with 
“C. 5,” care American Lumberman. 


EXPERIENCED LUMBER & MILLWORK MAN 
40 yrs. old, 20 years in game, accounting, estimat- 
ing, sales, line yard manager, credit man. Good 
personality. Available now. Will go anywhere. 
Will start on trial proposition. Located in Chicago 
at present. 

Address 








“C, 29,” care American Lumberman. 





Frank Filpot feels famous, finds fine 
fir forest, flawless flooring, fault- 
lessly fitted factory, finished fore- 
man. Fine fellow Frank, faces fine 
future, fame, fortune. 
Jean Waters, London, England. 


Try for a Prize by sending in yours. 
See Particulars on Page 69. 





WANTED: POSITION AS MANAGER 
Of retail yard by a young man twenty-eight years 
of age; five years of experience in retail yard; good 
at sales and collections; employed at present as 
manager, but desires change; can furnish best of 
references, including present employer. 
Address ‘“C. 20," care American Lumberman. 


YOUNG MAN 26 YEARS OF AGE 
Experienced lumber and special millwork sales- 
man, married, college education, desires position 
with reputable yard and mill catering to contract- 
ing trade. 

Address 





“C. 27,’ care American Lumberman. 


WANTED POSITION AS . t 
line yard superintendent or buyer. Sixteen years’ 
experience in retail yard work with two concerns. 
Twelve years of this as superintendent of lHne 


yards. 
“C. 16,” care American Lumberman. 


Address 
BAND SAW FILER , 
With 20 years’ experience filing sawmills and fac 
tories in all kinds of woods. Can come at once. 
Address A. H. FIELD, 16 Buffalo St., 
Elkins, W. Va. 











WANTED POSITION—SALESMAN 
Have wide acquaintance and travel experience in Ohio, 
New York, Pennsylvania, West Virginia. Production 
always good. press, pine, hardwoods, western lum- 
ber. Capable sales manager. 
Address SALESMAN, 504 Marshall Bldg., Oleveland, 0. 


BAND SAW FILER 
Open for position. Twenty years’ experience. 
Single or double cut. Can handle any size mill. 
Can saw or run a mill. Reference furnished, 
satisfaction guaranteed. 
Address “‘C. 32,” care American Lumberman. 


RETAIL LUMBERMAN 
Desires position as assistant manager, or manager of 
a small yard. Can invest. 
Address *“*‘W. 108,’’ care American Lumberman. 


WANTED—POSITION 
As Band or Gang saw filer. Nine years’ experience. 
Write J. O. SMITH, 312 Waldo St., Marquette, Mich. 














Flo Field fandangoes fantastically 
for fir finish. 
T. E. Crews, Hammond, La. 
Try for a Prize by sending in yours. 
See Particulars on Page 69. 





HIGH CLASS ACCOUNTANT AND AUDITOR 
Who has specialized on accounting and income tax re- 
turns for lumber manufacturers is open for a position. 


A-1 references. 
Address ‘“‘B. 26’’ care American Lumberman. 


MANAGER MILLWORK MFG. & JOBBING PLANT 
Wants position by June ist. Years of practical ex- 
perience all departments. High class executive. 
What have you open? 

Address “C. 25,” care American Lumberman. 


NORTHERN HARDWOOD INSPECTOR 








wants position. Single. Will go anywhere. Best 
references. 
Address “Cc. 9,” care American Lumberman. 





POSITION WANTED AS BOOKKEEPER AND 
traffic man. Nine years’ experience. Best of refer- 
ences available now. 

L. E. THOMAS, 208 Avirett Ave., Cumberland, Md, 


POSITION WANTED—BAND SAW FILER 
Hardwood or pine. Best of reference. 
Address “C. 17,” care American Lumberman. 


YARD FOREMAN AND LUMBER INSPECTOR 

Best of references. Wants position in Wisconsin, knows 

lumber from stump to consumer. ° 
Address ‘‘B. 24,’’ care American Lumberman. 


HIGH CLASS MILL FOREMAN 
Wants position any kind timber. Come on short notice. 
A-1 reference. 

Address ‘‘B. 12,’”’ care American Lumberman. 
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EXECUTIVE AND MANAGER 
Wants general management of large retail lumber and 
building material business where there is volume. Age 
44 years. Married. 16 years’ management, buying and 
handling sales and credits. Have initiative and execu- 
tive and organization ability. Employed. Would like 
to be near university. 
Address “*R, 133,’’ care American Lumberman. 


POSITION WANTED 
Man of fifty, married, twenty-five years’ experience with 
large yellow pine mill, one year’s experience as manager 
of retail yard in Florida, wants position as manager or 
assistant manager of retail yard. North preferred. 
Can invest. 
Address ‘‘B. 25°’ care American Lumberman. 


EXPERIENCED SASH DOOR & MILLWORK MAN 


Want situation as Supt. Estimator, detailer and 











biller. All branches in millwork, 20 years’ expe- 
rience. 

Address “Cc. 6," care American Lumberman. 

TIMBER ESTIMATING 
A specialty; costs from stump to car. Large or 
small tracts. Also large body of coal and clay 
lands for sale, along R. R. 
W. J. McGOVERN, Clearfield, Pa. 





WANTED—POSITION IN RETAIL YARD 
4 years’ experience, bookkeeping, selling, estimat- 
ing and collecting. Available at once. Age 24. 
Married. Can furnish references. 
Address “Cc. 30," care American Lumberman. 


WANTED BY AN ACTIVE LUMBER SALESMAN 
Selling dealers, a Cement, Celotex and Sash and 
Door account. Commission basis. 
ROOM 216 MUTUAL BUILDING AND LOAN 
BUILDING, Charlotte, N. Car. 





WANTED—5 CARS OF MIXED OAK, 
Hard texture, must be at least 60% 14 & 16 ft. long. 
Each car to contain as follows: 
No. 1 Common 2,000 ft. 4/4 
,000 ft. 5/4 
2,000 ft. 6/4 
2,000 ft. 8/4 
2,000 ft. 10/4 
2,000 ft. 12/4 
New York delivery, THE DALIS LU : er CORPO- 
RATION, 105 Court St., Brooklyn, N. 


WANTED 
WANTED—2 cars 5/4 Birch No. 1 Common and Selects 
DS2. Must average from 7 to 8” wide. 
One car No. 1 Common 12/4 Birch, and one car first and 
Second 12/4 Birch. 
F DALIS LUMBER CORPORATION 
105 Court St. Brooklyn, N. Y. 


ounae MAPLE, BIRCH, BEECH PICKETS 
Pale a « 
Apply C. LACOMBE, Alexandria, Ont., Can. 


WANTED 12/4 NO. 2 COMMON SOFT MAPLE 
For immediate shipment. Quote price delivered Wash- 
ington, D C., steting amount can furnish. 

Address “‘W. 110,’’ care American Lumberman. 


WANTED—LUMBER AND SHINGLES 
In exchange for one-half — of land in Alberta, 
Canada. Assessed valuation $4,400.00. 

LITTLE WOLF RIVER LBR. CO., Manawa, Wis. 


WALNUT LOGS WANTED 
12” and up » diameter. 
J. FRYE LBR. & VENEER CO., 
415 Mutual Home Building, Dayton, Ohio. 




















RIGHT HAND BAND OR CIRCULAR SAWYER 
Would like to hear from lumber company that wants a 
man of long experience. Satisfaction guaranteed. 
Hardwood. BAND SAWYER, 

215 Court Ave., Memphis, Tenn. 


HIGH GRADE BOOKKEEPER-ACCOUNTANT 
Desires sition. 15 years’ experience manufacturing 
and retail, preparing balance sheet, profit and loss, in- 
come tax, etc. Highest references. 

Address “T. 120,"" care American Lumberman. 


HIGH CLASS HARDWOOD MAN 
Wants to hear from Company that is not getting what 
they know the mill can cut and the yard is not being 
handled efficiently. Where the cost of mill and yard 
is too high and not getting satisfactory results. 
Address “A. 34,"’ care American Lumberman. 


A LUMBER YARD OWNER 
That wants to retire or yards owned by an estate re- 
quiring aggressive manager. Locality acceptable; idea 
would be future purchase. 
Address “P. 104,’’ care American Lumberman. 


POSITION WANTED—YARD MANAGER 
Six years’ experience in selling, bookkeeping, and col- 
lecting. Lllinois location. Available at once. 

Address “A. 20,"" care American Lumberman. 


POSITION WANTED AS BOOKKEEPER 
Thoroughly experienced, good references. Michigan or 
Wisconsin preferred. 

Address “A. 8,’" care American Lumberman. 


POSITION WANTED 
By experienced hardwood buyer and inspector. Prefer 
road job. Will go anywhere. A-1 references. 
Address ““M. 115."" care American Lumberman. 


WANTED—POSITION WITH FUTURE 
As accountant and general office bookkeeper, fifteen 
years’ experience, wholesale and retail line yards. 
Address “A. 30,"’ care American Lumberman. 


























A BAND SAW FILER WANTS POSITION 
20 years experience. - Reference. 
Address “*T, 119,’ care American Lumberman. 





WANTED—TO eat 5 21 HARDWOOD MILL 


Band mill preferred but not essential, providing circu- 
lar sawn lumber well manufactured. We are willing to 
advance on lumber as put in pile. Write us for detailed 
information. 

Address “OC. 123."" care American Lumberman. 


WANTED 
Five hundred cars walnut logs. Twelve inches and up 
diameter, eight feet and up long. We inspect at ship- 
ping point and pay cash, 
GEO. W. HARTZELL, Piqua, 0. 


WANTED 
Straight cars 9/16 x 13/16 and 9/16 x 1-5/16 Chestnut 
and Oak Mouldings. Can use either or both woods. 
THE INTERIOR LUMBER CO., Pittsburgh, Pa. 
4/4 AND 5/4 WHITE OAK, WHITE ASH, 
Or rock elm tie-sides, good stock green or dry. also 8/4 


white oak and hickory dry. ROBERT ALBRIGHT, Soo 
Line Bldg., Minneapolis, Minn. 











WANTED 
Clear poplar logs. 
WARREN ROSS LUMBER CO., 
Jamestown, N. Y. 


WANTED: SPECIAL OFFERS 
On 1%” face oak and maple flooring for our yard. 
Address “‘W. 120,’’ care American Lumberman. 


WE PAY CASH FOR WALNUT LOGS 
THE KOSSE, SHOE & SCHLEYER OO., 
Cincinnati, Ohio. 











WANTED—CAR QUANTITIES, 
Finished or rough ironing table tops, pine, spruce or fir. 
1,’ care American Lumberman. 


ddress “A. 





Fir finish for fraternal flats, fur- 
nishes future foresight for frater- 
nity fellows. 

R. L. Aubrey, Jr., Morgantown, W. Va. 


Try for a Prize by sending in yours. 
See Particulars on Page 69. 





WANTED—2 ROSS CARRIERS 
Write full details condition, price, etc. 
Address “C. 35," care American Lumberman, 





HAVE YOU SOME SECOND HAND 
MACHINERY TO SELL? 
Advertise in the Wanted and For Sale department of 
the AMERICAN LUMBERMAN. You can sell it by ad- 
vertising. 





PRACTICAL AND RESPONSIBLE HARDWOOD 
Buyer and inspector desires connection for instal- 
lation of concentration yard in center of good pro- 
ducing territory with large margin of profits; sev- 
enty-five percent of shipments go direct. Good lo- 
cation, all advantages, Poplar predominating, Ala- 
bama, Florida and Georgia can produce the ship- 
ments: would like to tie up stock to apply on lum- 
ber shortage from flood district. Percentage basis 
only. 

Address “Cc. 31," care American Lumberman. 





WANTED TO BUY 5 CARS OR MORE 
4/4” FAS dry basswood Quote best cash price 
F. O. B. cars mill 
Address “© 1,” care American Lumberman. 





Fred Fink fighting frost from 
frozen fingers fells firs for fine 
fixtures. 

Nila M. Allison, Colorado Springs, Colo. 
Try for a Prize by sending in yours. 
See Particulars on Page 69. 





* WANTED 
On account of shortening our cut to conserve timber we 
have capacity to manufacture and market ten million 
feet of timber per year. Want to get in touch with 
parties owning stumpage north of Menominee, Michigan, 
that they want to eash in. Will saw and market for 
them at our plant. References exchanged. 
Address “R. 132.°° eare American Lumberman. 





PACIFIC COAST BUYER 
Now representing old established eastern firm desires 
additional buying connection commission basis. Fifteen 
years’ experience handling rail and water lumber ship- 
ments from best coast mills in Washington, Oregon and 
British Columbia. Address PACIFIC COAST BUYER, 
P. 0. Box 288, Seattle, Wash. 








Al MAN EXPERIENCED IN 
Sash and doer estimating and selling with aptitude for 
accounting and system can establish and own perma- 
nent profitable business clearing from $350 to $650 per 
month. No competition. No investment. Write now for 
free information. 
Address “P. 115,’" care American Lumberman, 


LARGE WHOLESALER 
Traveling twelve men in Ohio, New York and Pennsyl- 
vania would like to make a connection with a lath buyer 
on commission basis in Province of Ontaric; particularly 
interested in spruce and No. 3 jack pine lath. 
Address “*R. 138,’’ care American Lumberman. 


WHOLESALE COMMISSION LUMBERMAN 


With established trade and office in N. J. wants connec- 
tion with reliable mfg. of Southern Pine and West coast 


products. 
MARTIN WEISMAN, 
12 Beaver St. Newark, N. J. 
OLD ESTABLISHED WHOLESALER 
with well established trade in western New York 
and Penna. desires to make connection with a re- 
liable manufacturer of hardwoods and yellow pine 














on a commission basis. Have well equipped office. 
Address “C. 10,” care American Lumberman. 
ANTED 


Good sized retail lumber yard. Prefer near Chi- 
cago. Pay cash. Give location, sales, investment, 
etc. 

Address “Cc. 3,” care American Lumberman. 





Fight fiercely, fairly for fine fir 
finish. 
W. F. Harris, Portsmouth, N. H. 
Try for a Prize by sending in yours. 
See Particulars on Page 69. 





WANTED—TO BUY A LUMBER BUSINESS 





Location near Chicago. Will pay a bonus for a 
money maker. 
Address “C. 2," care American Lumberman., 
TIMBERLANDS 


Loans on timberlands. Timber bond issues. Timberlands 
bought and sold. Appraisals and reports on timberlands 
and water power. 30 years’ experience. 
F. R. MEIER, 
Timberland Factor, 165 Broadway, New York. 


WANTED TO BUY LUMBER YARD 
In Northern or Central Illinois. 
State full particulars first letter. 
Address “B. 18,’’ care American Lumberman, 


WANTED—MILL CONNECTIONS 
Yellow pine crating lumber and framing lumber. Large 
field. Address ‘‘B. 4,’’ care American Lumberman. 











WANTED TO RENT 
Several logging wheels or logging trucks for short 
time in Forest County, Wisconsin. 
HOLT LUMBER COMPANY, Oconto, Wisconsin. 





IF YOU WANT TO CUT A SMALL TRACT 


Of timber and want to get a portable mill for it, a small 
ad in the American Lumberman will put you in touch 
with some such operator who is through with his mill. 

If you want to sell the mill, put an ad in the Ameri- 
can Lumberman. You will find another fellow who will 
want just what you have. 


AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago, Ill. 





FOR SALE: IN NORTHERN ILLINOIS 


A line of 10 Elevators and Lumber Yards 
located at Chana, Adeline, Davis Junction, 
Fay, Leaf River, Maple Park, Maryland, 
New Milford, Stillman Valley, Thompson. 
In prosperous country and all doing good 
business. Will sell as a line or separately. 


For further information 
Address “C. 21,” 
care American Lumberman. 





FOR SALE—2 YARDS 
Adjoining towns, 12 miles apart, connected by paved 
road. Only yards in each town. Located in the best 
German farming center of Michigan. Both old modern 
towns. Waterworks, good schools, paved streets, etc. 
One has sugar beet factory. The yards have fine profit 
record last five years. Will sell for one-third to one- 
half cash, balance on time, to responsible parties. 
Address *““A. 10,’ care American Lumberman. 


FOR SALE OR LEASE 
Fully equipped lumber yard 165x330 feet on busiest 
street in Salt Lake City, 834 South State St. Good 
business in sight. 

FELT LUMBER CO. 
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FOR SALE—RETAIL LUMBER YARD 
First class lumber yard and planing mill in N. W. 
Penna. in fine community on through paved high- 
way, nine miles from a town of over 15,000. Build- 
ings, equipment and stock in fine shape. Price 
about $14,000.00. 
Address “C. 7,’ care American Lumberman. 





FOR SALE: IN IOWA 


A line of 3 elevators and lumber yards 
located at Farson, Grimes and Kenwood. 
Will sell separately if desired. All located 
in live territory. 

Address “C, 22,’’ 
care American Lumberman, 


WILL TAKE LUMBER IN PAYMENT 
Fully equipped circular saw mill, eighteen to 
twenty thousand feet per day— 

100 Horse Power Schofield Boiler. 

60 Horse Power Cole Steam Engine. 

No. 6 Memphis Machine Works carriage. 

Fisher & Davis 3 saw edger. 

40 Horse Power HGS Steam Engine. 

2 Tractors. 

2 Houston Skidders. 

1 3%-Ton White Truck. 

21 Mules. 

5 Log Wagons. 
All with full equipment, in good running condition. 
As we are about sawed out, will sell on time and 
take lumber in payment, or would go in with right 
party having good biock of hardwood timber and 
would furnish some additional capital towards 
manufacturing timber. 

Address “C. 12,” care American Lumberman. 





FOR SALE OLD ESTABLISHED 
Lumber and material yard doing a business of over 
one million dollars a year. Want to sell to settle 
estate owing to death in the family. Will sell at 
inventory price and lease the yard; stock and 
equipment will aggregate $250,000. 
Address “C, 26,” care American Lumberman. 


UNUSUAL OPPORTUNITY 
Building material and coal company with an established 
profitable business will take in active member for ex- 
pansion in ER, $25,000 necessary. Fast growing 
Chicago suburb. 
Address 


FOR SALE: LUMBER AND COAL BUSINESS 
Located at Botna, Iowa. 


Address “‘C, 24,” 
care American Lumberman. 


OOD SMALL YARD CENTRAL IOWA 





“B. 3,’’ care American Lumberman. 








G 
For sale. Small stock, good territory. A bargain. 
Address “K, 102,’ care American Lumberman. 





PINE SAWDUST, LARGE STOCK, FOR SALE 
Other forest products. HENRY PAULSEN, Isle, Minn. 





Fastidious, farsighted folk favor 
forestry for furthering felicity for- 
ever. 

Miss Lucy Marsac, Bemidji, Minn. 


Try for a Prize by sending in yours. 


See Particulars on Page 69. 





MODERN UP TO DATE SAW MILL PLANT 


For sale. Oap. 40 M with 100 M per week dry kiln, 
planer and box plant, ample to take care of output of 
mill and more. The plant is practically new, modern 
machinery and ready to operate with 1,500,000 feet logs 
in pond. Timber Pondosa piso and fir, own ever five 
years’ run and plenty stand , F- for 20 years more. 
Terms easy, $10,000 cash if balance is made satisfac- 
tory. Answer promptly if interested. 
Address *““M. 114,’’ care American Lumberman. 


LONG LEAF YELLOW PINE LOCATION. 
Am in touch with owner of two hundred and fifty mil- 
lion feet long leaf yellow pine. Well blocked virgin 
tract. Can be secured for substantial payment and then 
pay-as-cut plan. Am experienced and practical lumber- 
man and wish to form connection with large firm or syn- 
dicate to develop this tract. This is real timber and an 
excellent opportunity for parties able to finance it. 

Address “A, 25,’’ care American Lumberman. 


SAW MILL FOR SALE 
Six-year-old plant, consisting of band mill, resaw, plan- 
ing mill and two lath mills, located on Soo road and 
Lake Michigan in Northern Peninsula of Michigan. Pur- 
chaser need not tie up much money in standing timber 
as large stands of hardwood timber available to mill are 
for sale by various owners and could be purchased as 
needed. Mill now being operated ready for immediate 
use. Excellent timber easily available to mill, runs 
heavily to hardwood. 
ddress “B. 10,’’ care American Lumberman. 


MILL MACHINERY 
Nine ft. Filer & Stowell band saw mill, with complete 
equipment, good running condition. H. S. & G. 250 HP. 
twin engine. HP. Ironton engine. Planing mill ma- 
chinery, motor driven planer, moulder, sander, resaw, 
ripsaw, woodworker, dado, and six motors. Seven acres 
of high river frontage for sale with mills er separately. 
THE FEARON LUMBER & VENEER CO., Ironton, 


FOR SALE—UP-TO-DATE PLANING MILL 
Practically new brick building. All machinery in 
good condition and driven by individual motors. 
Located in growing community. Will sell all or 
will consider selling machinery and stock and leas- 
ing building. 

Address “‘C. 37,’’ care American Lumberman. 

















7 FOOT FAY & EGAN, BALL BEARING 
right hand band mill outfit complete, ready to run; 
outside equipment includes 3 hoists, derrick, fine 
cable way outfit, Decker log loader, 38-ton geared 
engine, etc. Located in Kentucky on river and 
railroad; logs brought in by raft or rail. Operation 
was new a few years ago and equipment in fine 
condition. Will sell either to be operated where it 
is, or will sell equipment to be moved. Excellent 
proposition either way. 

Address “C 18,” care American Lumberman. 





FOR SALE: 2 GRAIN ELEVATORS 


Located at Forreston and Honey Creek, 
Illinois. These elevators located in pros- 
perous grain country in Northern Illinois. 

Address “C. 23,’’ 
care ~ American Lumberman, 





BUSINESS OPPORTUNITY 
Having cut out our cypress and hardwood holdings we 
have on hand a complete 30,000 ft. capacity band mill, 
— is too good to junk or sell as second-hand mate- 


al. 
From 2 reliable firm wishing to change from circular te 
band mill operation, or one haying good timber holdings, 
we will consider a proposition to put in our plant and 
take preferred stock at a fixed rate. 
DEBLIEUX LUMBER CO., INC., 
Opelousas, La. 


ENTIRE MILL CUT TO RETAIL DEALERS 
A mill cutting 20 M per day of Douglas fir, sugar pine 
and white pine (100 million feet available) wants a 
contract to furnish eur entire cut manufactured to your 
needs, including mouldings, casings, etc.; eliminating 
all commissions, direct from mill to you, also direct rail 


connections. 
Address WELTER & SON, Wonder, Ore. 


SOUTHERN CALIFORNIA, 
For sale: Woodworking plant equipped to run eut 
full mill bid contracts; located in fast growing city; 
established for 8 years; employing 15 men at present; 
yearly sales $60,000 to $120,000. Priced very reason- 
able, $12,000 to $15,000 cash will handle. Terms to suit. 
Address **S. 102,’° care American Lumberman. 


GOING PROFITABLE CHICAGO CONCERN 
Wholesale yard and direct mill shipments. Desirable 
line of discounting customers. Complete stocks on hand. 
Fine opportunity increase business. Full particulars sin- 
cere inquiries. Illness only reason for selling. 

Address ‘*B. 21,’’ care American Lumberman. 


WANTED:—SOMEONE TO FINANCE 
The cut of a small band mill, cutting three to 400 thou- 
sand feet of cypress lumber per month, Timber is genu- 
ine Gulf Red Tidewater Cypress. 

Address ‘“B. 2,’’ care American Lumberman. 


THE BEST LUMBER YARD 
And millwork plant in the best city in eastern Ohio. 
Sell separate or together. A real opportunity for real 
lumber or millwork men. 
Address “‘B. 17,’’ care American Lumberman. 




















Fir fences free farmer from fret- 
ting; forbidding flocks from fleeing 
fields for finer feed. 

R. E. Michel, Jacksonville, Fla. 


Try for a Prize by sending in yours. 
See Particulars on Page 69. 





BARGAINS IN DIMENSION 
Dry, clear, bright, straight, full thickness. 
2 cars 1x2” & Wadr. 13”, 27”, 40” Hard Maple and 
Birch. 
1 car 1x3” & Wadr. 21”, 42” Hard Maple & Birch. 
2 cars 1x1—-12” to 48” Basswood & Pine. 
MENOMINEE BAY SHORE LUMBER CoO., 
Soperton, Wis. 





YOU CAN DO IT—OTHERS DO 


Advertiser writes as follows: ‘Discontinue ad for the 
time being. We want to give our attention to the re- 
plies that we received from the advertisement. The ad 
was very satisfactory and was surprised at the number 
of inquiries we have and still they come.’’ Advertise- 
ment was for the sale of hardwood timber lands. 





FOR SALE 
Approximately 10,000 B.M. 1”x3”-8” to 12” S4S clear 
redwood and white pine. Accumulate at the rate of 
about 3,000 B.M. per month. A good buy for anyone 
able to use it. 
CIRCLE A PRODUCTS CORPORATION, 
New Castle, Indiana. 





Faithful Federal foresters fulfill 
fearless feat fighting furious flam- 
ing forest fires for future folks. 

R. B. Canfield, Spokane, Wash. 
Try for a Prize by sending in yours. 
See Particulars on Page 69. 





FOR SALE, DRY HARDWOOD LUMBER 

No overflowed stock. Well manufactured, double 
end trimmed, good widths and lengths, from fresh 
green logs. 
10 cars 8/4” No. 1 Com, & Selects Qtd. sap gum. 
2 cars 10/4” No. 1 Com, & Selects Qtd. sap gum. 
cars 8/4” No. 1 Com. & Fas. P. & Qtd. red gum. 
cars 8/4” No. 2 Com. P. & Qtd. sap gum, 

car 8/4” No. 1 Com. & Fas. Qtd. black gum. 
car 2x2x2%x2% gum squares, 18” to 72”. 

car 8/4x10/4"” No, 2 elm, mixed southern. 
cars 5/8” No, 2 & Btr. L. R. Qtd. sycamore. 
car 5/4” No. 2 & Btr. L. R. Qtd. sycamore. 

cars 8/4” No. 2 & Btr. L. R. pecan. 
cars 5/4” No. 2 & Btr. L. R. pecan. 

ear 4/4” No. 1 Com, & Sel. P. white oak. 

car 4/4” No. 2 Com. P. white oak. 

ears 4/4” No. 1 Com. & Sel. P. red oak, 

car 4/4” fas. P. W. & R. oak. 
We ship good straight grades. Delivered prices 
on request. 
MILLER LUMBER COMPANY, Millerton, Okla. 
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THOROUGHLY DRY OAK 
We will quote special prices on the following thor- 
oughly Northern grown oak. 
17000’ 3 ” FAS Plain Red Oak. 
70000’ 2%” FAS Plain Red Oak. 
47000’ 14%” FAS Plain Red Oak. 
30000’ 2%” No. 1 Com. & Selects Plain Red Oak. 
25000’ 3 ” No. 1 Com. & Selects Plain White Oak. 
15000’ 2%” No. 1 Com, & Selects Plain White Oak. 
40000’ 2 ” No. 1 Com. & Selects Plain White Oak. 
17000’ 1%” No. 1 Com. & Selects Plain White Oak. 
HUGH McLEAN LUMBER CO. 
Box 58, Buffalo, N. Y. 


WISH TO MOVE PROMPTLY 
Five cars each 4/4 birch, No. 1 com. & Sel. and FAS, 
grades dry, well made stock; average width about 9”, 
14 ft. maximum length; 20 months dry. 

H. A. PLUNKETT, Rutland, Vt. 


FOR SALE—LUMBER AND LOGS, 
Ash, basswood, chestnut, cherry, elm, maple, oak, pine, 


te. Can saw logs to order. Send for list. 
ani ; 7 W. A. LEWIS, Nerwich, N. Y. 











WILL TAKE LUMBER IN PAYMENT 

Fully equipped circular saw mill, eighteen to 
twenty thousand feet per day— 

100 Horse Power Schofield Boiler. 

60 Horse Power Cole Steam Engine. 

No. 6 Memphis Machine Works Carriage. 

Fisher & Davis 3 saw edger. ; 

40 Horse Power HGS Steam Engine. 

2 Tractors. 

2 Houston Skidders. 

1 3%-Ton White Truck. 

21 Mules. 

5 Log Wagons. ; 
All with full equipment, in good running condition. 
As we are about sawed out, will sell on time and 
take lumber in payment, or would go in with right 
party having good block of hardwood timber and 
would furnish some additional capital towards 
manufacturing timber. 

Address “C14,” care American Lumberman. 


NOTICE PROSPECTIVE EASTERN BUYERS 
Send list of property you want investigated. I make 
a specialty of preliminary surveys covering timber, mills, 
machinery and other properties in Northwest, both 
large and small. * - oe reports and sketches 

rmal charges. est of references. 
— . FRED J. VOIGT, Eugene, Ore. 


FOR SALE 
216 square miles red and white pine timber. Location 
about fifty miles above Canadian ‘‘Soo. Lies on both 
sides of Batchawana river. Contains about 300,000,000 
ft. Write for price and particulars to M. B. J., 53 
Adelaide St. West, Toronto, Ont. 











FOR SALE—SOLID BLOCK 
of timber in Gogebic County, Michigan. 12,000,000 
25,000,000 as desired. 
sa J. J. CALDWELL, Oconto, Wis. 
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Fine fir flooring for first floor fur- 

nished flats fitted for frivolous 

flappers frequently find favor from 
finiky fathers. 

Phyllis A. Steffey, Dallas City, Ill. 


Try for a Prize by sending in yours. 


forsale 


See Particulars on Page 69. 
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NOW IS THE TIME 


In this day of rapid transportation, when everything 
connected with American business is going at a rapid 
pace, the men in the lumber business must keep abreast 
of the times and be fully prepared to take advantage of 
every opportunity that presents itself. 


If you are putting in some new machinery and taking 
out some old machinery, sell it to some one who can 
use it. Don’t let it stand out in the rain and rust and 
depreciate into nothing. 


AMERIOAN LUMBERMAN, 
431 S. Dearborn St., Ohicago, Ill. 








SOLID BODY OF GOOD TIMBER 
In fine location. Fir, spruce, hemlock and alder. Up 
to 8,000 acres, or can be subdivided. Two miles from 
town on paved highway. New gravel road through tim- 
ber. Six miles from city. Excellent soil for farming. 
Fine oom, 2s bargain. 


CHOLZ, Menlo, Pacific Co., Wash. 


B. C. TIMBER 
We have several tracts of timber - ee. Write us 
giving particulars of your requiremen 
CANADIAN FINANCIERS TRUST “COMPANY, 
9 Hastings St.. W., 
Vancouver, B. C. 


VANCOUVER ISLAND B. C. TIMBER 
Owners offer 14 Timber Licenses, 303 million feet, 
greater part fir and cedar of superior quality, for a 
limited time for $200,000.00. Part of a great body of 
untouched timber. = exceptional investment. Address 


2221 Walnut, Bellingham, Wash. 


3 BILLION FEET OF TIMBER IN OREGON 
In solid body, running 68 thousand feet to the acre, 85 
per cent old growth fir, near eng values will double 
in five years. Write for particular 
MILLER BROS. LUMBER co., 
Bellingham, Wash. 


ONE HUNDRED MILLION 
Of Pondosa Pine and three hundred million of Fir, also 
own and control thirty thousand acres of Pondosa Pine 
on the Railroad. Both tracts in the state of Washington. 
For further information write the TIMBER AND 
DEVELOPMENT OO., P. O. Box 717, Portland, Ore. 


MIXED FIR, SUGAR AND WHITE PINE TRACT. 
7,000 acres. Southern Oregon. Good transportation. 
Reasonable terms to responsible party. 

Address “A. 9,"" care American Lumberman. 


CALIFORNIA SUGAR AND WHITE PINE 
95,000,000 feet choice timber on 8,300 acres 50 miles 
East Merced. More available. EH. ge = 814 Insur- 
ance Exchange Bldg., San Francisco, Cali 


FOR PINE AND FIR TIMBER es 
Write FAVELL-UTLEY REALTY CO.. Lakeview. Ore. 


























BRITISH COLUMBIA 
1%, billion feet, approximately 80% fir, on water. Write 
. J. McDONALD, Box 1644, Daytona Beach, Fla. 





3 PHASE, 6 CYCLE GENERATORS 


150 KW, 900 RPM, 240 Volt General Electric. 
150 KW, 900 RPM, 480 Volt General Electric. 
100 KW, 900 RPM, 240 Volt General Electric. 
100 KW, 900 RPM, 480 Volt General Electric. 
100 KW, 900 RPM, 2300 Volt General Electric, 
Complete and guaranteed. Bargain prices. 


Vv. M. NUSSBAUM & COMPANY, Fort Wayne, Ind. 





RANDLE 
OFFERS BIG BARGAINS 


In used and rebuilt engine generator sets, turbo gener- 
Ator sets, motors, rotary converters, generators, motor 
generator sets, engines, boilers, steam and electric ma- 
chinery of all kinds, also machine tools. Send for our 
new machinery list. Yours for the asking. Established 
50 years. 
THE RANDLE MACHINERY CO., 
1820 Powers St., Cincinnati,. 0. 
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IMMEDIATE LIQUIDATION WOOD PRODUCTS 
CHEMICAL PLANT, W. VA. 

2 Amer. Circular Sawmills Nos. 3 & 4 complete. 

3—125 H.P. HRT Bridgeport Boilers; 3-25 & 60 H.P. 

6 Steel Buildings from 40 to 110’ long. 

300 Tons Relaying Rails, 25 & 56 Ibs. 

2 Climax Locomotives, narrow gauge, 18 tons each. 

1 Amer. Saddle Tank Locomotive, Std. Gauge, 20 


tons. 
MISC. PUMPS, TANKS, PIPE, ETC. SEND FOR 
COMPLETE LISTS. 
STEIN-BRILL CORPORATION 
25 Church Street, New York City. 


WHITNEY 30” DOUBLE SURFACER 

Newman 97—24”x8” Planer & Matcher 
Berlin 94—15x6” Planer & Matcher 
Berlin 287 Hor. Resaw hopper feed 
American 48” Band Resaw 
Whitney 26x7 Single Surfacer—sec. roll 
Woods 107—15x6 Inside Moulder 
Fay & Egan 36”—3 drum Sander 
Advance Double Shaper 550v. motor. 
Sold—‘‘As Is’’—Reconditioned—Guaranteed rebuilt. 
Tell us your needs. 

WM. H. FIELD CO., 

329 Dorchester Ave., Boston, Mass. 


FOR SALE 
1—15x6 planer and matcher; profiiers. 
50—2-wheel lumber buggies; wood wheels. 
1—4 cyl. sta. ga. gas. tool or work car. 
1—35 ton sta. ga. 4 wheel rod engine. 
jJ—42 ton 36” ga. geared engine. 
1—20 ton locomotive crane MCB trucks. 
1—Decker ty be log loader. 
C. LOVE CO., Huntington, W. Va. 


RADING MACHINERY 
For sale cheap, two Trevor 62” heading jointers, in good 
condition. Trevor No. 1 heading turner, Trevor head- 
ing planer, with two knife round cylinder. One Green- 
wood pendulous sawing machine. One Trevor sawing 
machine and one cast frame power bolting machine. 
Also one 14”x20” Russell side crank automatic slide 
valve engine in good condition. 
CONNOR COMPANY, Stratford, Wisconsin. 


FOR SALE 
Complete planing mill equipment consisting of 8 x 20 
Planer, Matcher and Moulder, 30” circular re-saw, 6” 
outside moulder, one 30 and one 5 HP. GE motors, ex- 
haust fan and pipe, Hyatt roller bearing line shafts, 
ete. Will sell pieces separately or as unit. 
MITCHELL MANUFACTURING COMPANY, 
Burnside, Kentucky. 


FOR SALE—CHEAP 

50—4 wheel lumber trucks, 36” gauge. 

2—54”x16’ horizontal return tubular boilers with stacks. 

1—Type ‘‘A’’ flat bottom Climax locomotive, 18 tons, 
36” gauge. 

1—Chandler & Taylor stationary engine, side crank, 
self-contained, cylinder diameter 13”, stroke 16”. 

1—Yates No. 95 high speed combination double sur- 
facer and matcher. Address 

SUNCREST LUMBER COMPANY, Waynesville, N. C. 


FOR SALE 
1 Brooks locomotive, with 6 38” drivers, weight 27 
tons on drivers. 
1 Decker log loader, built by Clyde Iron Works, 
good as new. 
1 Diamond Iron Works Horizontal Resaw, eight- 
inch saws. 
Address 




















“C. 15," care American Lumberman. 


FOR SALE 
100-125 thousand onpesty circular, gang sawmill com- 
plete. Five years old, in A-1 condition. Oan deliver 
immediately. 
LOCK, MOORD ©O., LTD., Westlake, Louisiana. 


WICKES GANG FOR SALE 
One number ten Wickes belt-driven gang, twenty-inch 
stroke, steam press rolls. In first-class condition and 
is now clean and ready for shipment. MHere’s a bar- 
gain for someone 
ddress “g, 119,’’ care American Lumberman. 


FOR SALE 
Yates No. 111—15” four side inside moulder. Condition 
like new. In actual use about three months. Selling 
because machine is too large for our use. 
EAGLE WAGON WORKS, Aubnrn, N. Y. 


24-INCH FOUR SIDE “AMERICAN” MATCHER 
Also lumber wagon with rollers, used very little. BAR- 
GAIN. TATE LUMBER CO., Huntington Park, Caiif. 

















Farmers fight fir forest fires flames 
fast for fear fumes from foul fire 
famish folks. 

H. O. Tiffany, Nelson, Wis. 


Try for a Prize by sending in yours. 
See Particulars on Page 69. 






FOR SALE 

1—11x24, 12x36. 18x36, 22x42, 22x48 Double eccentric, 
heavy duty Corliss Engines. MERTES MACHINBRY 

0.. 246 Oregon St., Milwaukee, Wis. 





WHY WAIT WHEN YOU WANT SOMETHING? 


When you want a new stock of lumber or shingles, new 
or second-hand machinery, engines, boilers, electrical 
machinery, locomotives, cars, rails, business opportunity, 
timber and timber lands, or anything used in the lum- 
ber industry, you can get it at a small cost by advertis- 
ing in the ‘‘Want-Columns” of the AMERICAN LUM- 
BERMAN, Manhattan Building, Chicago, Il. 








ENGINE BARGAINS 
1—28x42 Hamilton, right hand heavy duty with ay 
16’ diam. x 37” face, also jackshaft with extra fly. 
wheel and pulley. 
1—24x42 Filer & Stowell, left hand Senay duty with 15 
wheel grooved for 17114” ro} 


2—18x36 Allis Chalmers heavy pad each with wheel 


11’ diam. x 32” face, one right and one left hand. 
THE RANDLE MACHINERY COMPANY, 
1820 Powers Street, 
Cincinnati, Ohio. 





RAILS 
New and relaying 500 tons 60s, 500 tons 70s, practically 
new. Also large tonnage of light section relayers, 
frogs and switches, spikes, bolts, locomotives, cars, etc, 
Prices cheerfully quoted. 


K. FRANK 
Park Row Bldg., 
New York City. Pittsburgh, Pa. 


RELAYING 40 LB. AND 6¢ LB. RAILS 
Also 30s, 35s, 56s, 70s, 80s, 85s. New rails, all weights, 
Switches, frogs, second-hand locomotives. 
ROBINSON & ORR, 419 Wood St., Pittsburgh, Pa. 


60’S—70’S—80’S—90’S—100 LB. 
Steel rails and splices, frogs, switches, spikes, bolts, tie 
plates. Service—quality—price. 
E. C. SHERWOOD, 50 Church St., New York. 


Union Trust Bldg., 











Finely finished fir from factories 
furnishes fairly fabulous fortunes 
for few fellows. 


Eula M. Lamb, Campaign, Tenn. 
Try for a Prize by sending in yours. 


See Particulars on Page 69. 





FOR SALE 
Steam log loader in good condition. Capacity 60 
to 60 M’ logs per day. Has ‘‘Rapid Loader,” heavy 
steel frame, built by Clyde Iron Works, year 1922. 
Boiler and 2-drum hoist built by American Hoist & 
Derrick Co. Approved pressure 125 pounds. Loader 
has swing boom and may be seen in operation. 
Price reasonable. 
BISSELL LUMBER CO., Marshfield, Wisc. 


FOR SALE 
4%” x8” Journal or Oil Boxes. 
4%”x8” Journal Box Wedges. 
Immediate shipment—Carload or less. 
ZELNICKER IN ST. LOUIS. 








FOR SALE 


90-ton 3-truck Shay geared, built 1914. 
60-ton 3-truck Shay geared, built 1918. 
50-ton 2-truck Shay geared, built 1918. 
57-ton 2-truck Heisler geared, built 1923. 
42-ton 2-truck Heisler geared, built 1912. 
39-ton Baldwin Prairie type, built 1913. 
80 miles 70-M. relaying rail. 


BIRMINGHAM RAIL AND LOCOMOTIVE CO. 
Birmingham, Alabama, P. O. Box 391. 





FROGS AND SWITCHES 
In Stock—Immediate shipment. 


Rails, Cars, Kegemestines, Spikes, Tie Plates, 
ngle Bars, etc. 


WALTER A. ZELNICKER SUPPLY CO. 
511 Locust St., St. Louis 





ONE STANDARD GAUGE J pi] 
ONE STANDARD GAUGE 50 
BOTH SHAY GEARED LIMA LOCOMOTIVES 
In Good Repair. Full Details and Prices on eee 
MEDFORD LUMBDR COMPANY, Medford, 





LOCOMOTIVE FOR SALE 
One fifty-ton standard gauge locomotive in good condi- 
tion. Reason for selling. Too heavy for our Beck. Full 
details and price on request. 

dress “‘B. 9,’’ care American Lumberman. 


FOR SALE—R. R. EQUIPMENT 
1 35-ton Baldwin Logging Locomotive. 1 18-ton oottle 
tank Locomotive. 27 -lb. yelaying rail. 80-Ib 
relaying rail. Address, H. K. LOUD, 509 Lincoln Bidg.. - 
Detroit, Mich. 








FOR SALE 
One (1) 28 ton Lima Shay geared OCT EKS, rebuilt. 
TOMAHAWK STEEL & IRON WORK 
Tomahawk, Wis. 
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GEARED LOCOMOTIVE 


HEISLER—Weight working order 47 tons. Thoroughly 
reconditioned in our shops, 180 lbs. steam, steel cab, 
steam brakes and Westinghouse air for train. Splen- 
did condition. Immediate delivery. 


Large stock rebuilt locomotives. Also flat, box, pas- 
senger, camp and logging cars. Standard trucks for 
logging. Repair parts for cars and locomotives. Steam 
shovels, draglines, locomotive cranes, log loaders, etc. 


GEORGIA CAR & LOOOMOTIVE COMPANY, 
Atlanta, Georgia. 














FOR SALE—30,000 ACRES 
Or any part thereof cut ever timber lands well adapted 
for colonizing, ranching or reforesting. Address SOUTH- 
ERN ALABAMA LUMBER COMPANY, Mobile, Ala. 





Flooring factories furnished floor- 
ing for fixing floors for Florida 
flood families. 

Inez Shockley, Dallas, Texas. 
Try for a Prize by sending in yours. 
See Particulars on Page 69. 








Loose Leaf Tally Books 


TALLY SHEETS with WATER-PROOF LINES 
Sample Sheets, Price List and Catalog of 
Other Supplies will be sent on request 
FRANK R. BUCK & CO. 

2133 Kenilworth Ave. CHICAGO, ILL. 














Once Used. Always Used 


St 6 
ry ¢ S: 









17+ Bue VOr11.+-14 
6 ~ Spee er pe 


OUR BOARD RULES are popular with lum- 

ermen who a ~~~ a dm —_ and _ well 

made article. e make BOARD RULES to 

measure om length and thickness of lumber, 

_ and LOG RULES with any scale, diameter or 

length measurements desired. Write for cata- 
log describing our complete line. 


U3 14 eS +G +? 1B 19-1104 1 















Lbr. Ass'n Rule 


National Hardwood 


ae, * > 14 tS gO" 12 8 OLE 
4 ie. + O <4 
2 goa SLL t 2. 35-5 
= and Odd Length Rule 


Cleveland Rule Co., “ss” 

















HOFIUS STEEL & EQPT. CO. 
SEATTLE, WASHINGTON 
Northwest Headquarters for 


Locomotives, Cars, Cranes, Shovels 
New & Relay Rail Track Material 


Repairing and Rebuilding of all }:inds. 














fLstablished/87 


"LOG: STAMPS NN 


( BRASSS GRD ) TRADE ; 
-) ALUMINUM | it CHECKS 


GIST 1p Catalogue / 


CHICAGO. 















REBUILT 
EQUIPMENT 


WE BUY, SELL, RENT OR EXCHANGE 


LOCOMOTIVES 


We have over Fifty Modern Loco- 
motives in Stock Completely Re- 
built in our own shops. In strictly 
first class condition, ready immedi- 
ate shipment, 7 to 100 tons, all 
types, Rod and Geared, Narrow 
and Standard Gauge. 


LOCOMOTIVE CRANES, 
RAILROAD DITCHERS, 
CARS, COACHES, ETC. 
STEAM SHOVELS, STEEL 
RAILS. 


SOUTHERN IRON 
& EQUIPMENT CoQ. 


ATLANTA, 


Est. 1889 GA. 








“— 











FT. SMITH LUMBER CO. 


PLAINVIEW, ARK. 
Manufacturers 


Gang and Band Sawed 


Soft Short Leaf Yellow Pine 

















| 


FOR $ 





One Complete Sawmill Unit 
and Logging Equipment 


Located at Carson, Beauregard Parish, Louisiana 


Sawmill equipped with two bands, gang, edgers, 
lath mill, (machinery purchased new from Filer & 
Stowell and built in 1923), and power plant, steel 


ers, rail, etc. 


Representative on the ground. 


Central Coal & Coke Company, 


water tank, etc. Also completely equipped planing 
mill with independent power plant. 
equipment consists of engines, cars, skidders, load- 


The logging 


IMMEDIATE DELIVERY 


Kansas City, Missouri 




















For Every 
Class of 


Work—a 
Vulcan 


Vulcan Iron Works 


ae WILKES-BARRE, PA. 


ULGAAN wef 


IVES. 
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The alphabetical letters following a firm name in this index refer to its other classi- 
fications as indicated by the similarly lettered headings, 








A—NORTHERN PINE 
B—SPRUCE 
C—HEMLOCK 


Bissell Lumber Co........aci 9 
Brooks & Ross Lbr. Co... acl gy 


Tere eee eee 


Cumdand. cis Iron Co. ~ 
Coale Lumber Co., Thos. E. 
cai ea 
Collins Lbr. Co,,C.C . 
Elias & Brother, G a 10 
Foster-Latimer Lbr. Co. .acij 
Griffith-Hubbard Lbr. Co..aei 
Hales Timber Co., Inc...acdi 76 
Hettler Lbr. Co., H. H..acdeij 34 
Hines Lbr. Co., Edw..acehlis 
Hines Hardwood & Hemlock 
Co., Edward.. . ol 33 
. Jackson & Tindle, Ine... 76 


Rust-Owen Lbr. Co....... ai 76 


Stack Lumber Co......... ci 95 


Von Platen-Fox Co.......aci 76 


Wheeler & Dusenbury....acz 
White Star Lbr. Co. .cdeh1-2 
Winegar-Gorman Lbr. Co.aci 
Wisconsin L.& Lbr.Co..acdijr 34 
Wisconsin-Michigan Lbr. = 


Wistar, Underhill & tisenad 114 


Yawkey-Bissell Lbr.Co....09 9 


D—CEDAR POSTS AND POLES 
D-1—FIR PILING 
D-2—WESTERN CEDAR POSTS 


Anderson Lumber Co., H. J. 
.d1-3h1-7m 79 
Hales Timber Co., Inc...acdi 76 
Hettler Lbr. Co., HH. acdeij 34 
eeocneevenl a Ca, oR 


ini 21 
Northwestern & 
paueusaveeaens d2hm(1)nz 
Sales 


Wisconsin L.& Lbr.Co..acdijs 34 


0-3—AROMATIC RED CEDAR 
Bartholomew Hardwood Sey 


E.. 67 
Brainy isi Coo Are 
-a2d3eij 


E-1—ARKANSAS SOFT PINE 


Arkanéas Soft Pine Bureau..el 13 





E—SOUTHERN YELLOW 
PINE 


F—CYPRESS 


Adams Banks Lbr. Co., The.e 


Angelina County Lbr. Co...¢ 
Boeckeler Lumber Co. .efho3 
Bradley Lumber Co. of Ark. 


pdcantedsses enaue a2d3eij 
Bruce Co., E. L........ d3eij 
Burton-Swarts Cypress Co. of 
Sm harae Sieawi saa f 


Caddo River Lbr. Co... .e-eli 
Carter-Kelley Lbr. Co.... 


72 


12 


Central Coal CokeCo... eh1 101 


— Lumber Sales Co. 
. d2eh1-3s 


Dantzler Allied Mills....... e 
Dibert, Stark & Brown Cy- 


Eastman, Gardiner &Co.. 
Satioiesietinemes . 


Great Seuthern Lbr. Co... .e 
Gregertsen Bros. Company..f 
Griffith-Hubbard Lbr. Co..aci 


Hammond Lbr, Co.. Ltd... .¢ 
Hettler Lbr. Co., H. H.acdeij 
Hillyer, Deutsch, —- 


Hines Lbr. Co., Edw. peor 
Hines Yellow Pine Company, 
Edward 


Homochitto Lbr. Co. . .a2eik 
Industrial Lumber Co... ... e 
Jackson Lumber Co........ ” 
Jackson Lumber Co., E. E..e¢ 
Kaul Lumber Co.......... » 
Kirby Lumber Co... ..... eij 
Long-Bell Lumber Company 
F .eb1-5ijm(1)o1 
Lens Leaf Moauioshnen As- 
Si sos hdnec cand e 
Louisiana Red Cypress Bu- 
iin dictatuaaaaradadd f 
Lutcher & Moore Cypress 
OF Se eae f 
Lyon Lumber Co......... efi 


Natalbany Lbr. Co., Ltd...ei 
Newman Lb. Co., J. J. .a2eik 


Pelahatchie Lbr. Co., Inc...¢ 
Pickering Lumber Co.emol-2 


Pine Plume Lbr. Co........ © 
Pioneer Lumber Co........ 6 
Powell Lumber Co 6 


Roofer Manufacturers’ Club.e 
Seidel Lbr. Co., Julius... .eh3j 
Sipeey Valley Lumber Co...¢ 
Southern Pine Association. .e 
So. Pine Sales Corp. . .defgks 
Sumter Lumber Co., Inc....¢ 


Wausau Southern Lbr. Co. .¢ 


33 


75 


74 


72 


7 


rs 


83 


91 


70 


Classified Index 

















Coale Lumber Co, Thos E —— Ques. jek 
eS. abcefgh1-4iko1- Lumber Co........ 
Collins Lbr. Co., C..C...actis | Foster-Latimer Lbr. Co : 
Cook Lumber Co. E.L....1 | Guod Rapids Trust Co. 3 
Davis Bros. Lbr. Co... .. .¢i - Pp --J 73 
Eastman-Gardiner Hardwood ettler Lbr. Co,, H. H.acdeij 34 
RnR aaik 72|Hodge-Hunt Lumber Co., 
Best denden Tie, Co....---f " mA seveee aes 
Ehas & Brother, G... . . abceij NE nicseenc j 
G—NORTH CAROLINA PINE| Timberland cone — Op. Emporiam Fi — : 34 Hudson eaten Flooring 
Atlantic Lumber Co...... .gi 10|Union Lumber Co........ h3 ag Rect cere ifs Mtseeteeesseesesseeead 
eee Pee abodehio 94|Poster-Latimer Lbr. Go: aay got ea Bagsiow Oo. 's 
Ellington & Guy, Ine. ome eg 68) WaiteLbr.Co.,H.B..h1-2-403s 78] Gideon-AndersonCo., Thea2ti 114) Kneeland-MeLurg Lbr. Co.cij 9 
Johnson & Wimsatt. .......g 69|Wendling-NathanCo.h3ol-2s _|Griffith-Hubbard Lr. Co..aei Lone-Bell pm om a 
Schuette Co., Wm......ago4 80|West Coast Lbr. Bureau...b1 30|Hales Timber Co., Inc...scdi 76) ©0D& om med 
Schastte Oo. sonny WesternWoodProductsCo.aho | Hettler Lbr. Co., H. H.acdeij 34| --.----- +++ :ehl-bijm(1ol 25 
Surry Co., Inc g 68] Weyerhaeuser Sales Co...... Hillyer, Deutsch, Ed aeneer- Meadow RiverLbr.Co... .ijk 71 
Willson Bros. Lbr. ags Whi cess Fy aire 23 gee is Go, Ww accils 15] Mitchell Bros., Inc........ ij 3 
White Star ibe ~ 7 oor ofa Hardwood & Hi emlock a % Robinson = 
Winker Seni BT _ 33 Nichols & Cox Lbs. Go... ij 
ste uni Lumber eeeee 
CREOSOTED MATERIAL seray Ub. coment. n = tit owed i Northwestern Cooperage & 
Worthen Inc., Louis..hol-2-5 77 it Lumber Co........... i Lbr. Co., The...... abedijz 
Long- > sm mt 3 Homochitto Lbr. Co.... Robbins Flooring Co....... j 
See # & Tindle, Inc. . .acdi 76] go sotieatnen ties, taadl 
Tacoma Lumbermen’s’ Club Lumber Co........¢ij 20) oo 
véereciauaonal dzhm(i)ns Knedand Bigelow Go... ij 3| Seidel Lbr. Co., Julius...eh3j 70 
O—WESTERN PINES -MeLurg Lbr. Co.cij 2 Stowers Lumber& Mfg.Co. .j 
McLean Lbr. Co., Hugh. . i 10} Tennessee Lbr. & Mfg. Co. .j 
1—California White Pine | Marathon Lbr. Co. = 9} Vanlandingham Lumber Co, 
H—PACIFIC COAST WOODS 2—California Sugar Pine Meadow RiverLbr.Co. . . ll. sdtimibeuwde wae —s 84 
Miller, Sturm & Miller. . TT "i 10] Ward Bros............... 34 
1—Fir 2—Red Cedar 3—Pondosa Pine Meter & Robinson Lbr. Wells Lumber Co., J. W. a 
3—Redwood 4—Spruce 4—Idaho White Pine Natalbany Lbr. Co. Lia. ei W. Michigan Flooring Co... : 34 
S—wosun Hamlet | Arkon wite Pin [Norman Cao. Saiak | aa i. ne 
6—Cargo Mills 6—Western Larch te fo Se oo ol 
7—Port Orford Cedar Lumber Co., The. . . .abcdijz 
Algoma Lumber Co....... ol Oconto Co... steeeeeeeee i 
Acme Lumber & Shingle Co. Mining Co Pardee &Curtin Lbr.Co......i 114 K—POPLAR 
TN ee Mee ee eo eee bee 
Alb Laer im ut UO......+.. 1 B: 
ot Copper Mining Co. Brooks-Scanlon Lbr. Co. . .03 Rib Lake Lumber Co.......i Faust aap 4 
assionsaa'tnxaber Go Mg St | Cady Lamber Corporation.ob 7) Rust Oren Lamber Co, ti 78] Homoshitto.be. Co... a 
netnrnntogete ee di-3hl-7m 79  -eenmmentanleseace $ Stack Lumber Co..-...--ci 95| Mowbray & Robinson Lbr. 
BC Spruce Mills, Limited.h4 9 Chicags Labor 66: Wash Standard Hdwd. Lbr.Co...i 10) Co. The.............. ijk 
Beaver Lumber Company.hl = | _..--- ee eens eens h3mo1-2 Sullivan Lumber Co., Inc. Virginia & Rainy Lake Co.abk 
Boeckeler Lumber Co..efho3 72)Clover Valley LumberCo..o1 77 Bexcecececess hl-4i 10] Yeager Lbr. Co., Inc...... ik 10 
Booth-Kelly Lbr.Co......h1  |Coale Lumber Co., Thos. E. | Sullivan & Co., T.......... i 10) Young Lbr. Co., Bedna. .a2ik 72 
lifornia Redwood Associa = |... abeefghI-tikol-2-3-4 | Taylor & Crate, Tne... i 10 
-earabaneeen ethan: Craig Mountain Lbr. Co..03 | Teege Lumber Co., The... .i 
Carle Lumber Oo..”.hi-5s __| FraitGrowersSupplyCo..o1-2 esate: Lane Lambe Co.-2i 
Central Coal &CokeCo...eh1 101|Grande Ronde Lor. Co... .03 urner-Farber- eee “ A-2—RED GUM 
Chicago Lumber Co.of Wash, | Hammond Lamber.Co. Ine, | widinan-Vogseang Te ie 
Chicago Lumber Sales Co. [Inland Empire Lame 6 _| Wells Lamber Go. J. W..act Earns Gardiner Hardwod : 
cal Lasiber Ga. "Thoe. F. Kennedy & Co, Harry P. 3 ag other ease ah ep flags (eS 72 
or beef; hi-tikol-2-8-4 ent Lum! vce s ced rman H 
Coline br Co, John D; bs 78}Lamen Lr. & Box Co....o1  |WyoonsindsArkansasLamber ei ise “Ca, 
» Lie. Go....... ee  caenod 
—- ve Exploitation. zt _ Sea ey chim ol 25 | Wisconsin-Michigan Lamiber Homochitto Lbr. Co... .a2eik 
Sea: hl-5-6 27|Long Lake Lbr. Co. . =i Tt anor Di Turner-Farber-LoveCompany 
Eureka Cedar Lumber if Lum "a Ex -hol-2 78 at ng Sa} H...... edij AERTS. a2fil 91 
ngle eGo... ig bes McGoldrick Lbr. Co. . yankey Di ae Ee. Co... 1.8! Young Lbr.Co., Bedna. .a2ik 72 
Febiee Gaia 3 McKee Lumber Co., a i cae 
Geass Lember Co.......him Tee nas conga _ | Young Lbr. Co., atk 72 
Gnswold Lbr. Co., The...h1 79 Madera Sugar Pine Co.. .o1-2 18 
Hammond Cedar Co...... h2 14| Pelican Bay Lbr. Co...... ol PLYWOOD 
Hammond Lumber Co., Ine. mber Co.emol-2 
capttaansih atl hi 1-2 Polleys Ebr Co.........08-6 77 AND VENEERS 
-- — .Co., —_ 78 ergast see > The WEST VIRGINIA - 
ines W..QCOREIB |  esscccessvesees 2-4-503 orthwestern Cooperage & 
Inland Empire Lumber Co. Oe agent 19 HARDWOOD MILLS =>. , re —_ 
cceccescoecose 4 . peeoes utualDoorCo. him 1 
SS ee ee ee Red RiverLbr.Cohim(1)o1-2 19 
Kennedy & Co., Harry P. cho 80|Spencer Lbr. Go., John A.. .0 Barlett Lbr. Co., W. C...... Tacoma Lumbermen’s Club 
Long- Stod mber Co..... Birch Valley Lbr.Co...- -. |... ssc secon d2hm(1)ns 
Bh PGE 4% ehl-5ijm Hol 25 | Sugar “Ne The.ol-2 a ~werannieneneny Lamber 
Lake Lumber Co aos ™ me CoB an 78 a. UREA EEA 
"8 - 1-23 t Lumber Co........... 
MeCormick Lbr. Co, C. R. | Western Pine Man Delphi Lumber Co Z—SHINGLES 
ete & 8| atin Lumber Co 
vee serbia Gtalaa4 | ataeh GL EGE 9)ladeCrekOoale iGo. |S Stab 
McMaster Shingle Co, ‘John _ |Winton Lumber Co....b4-04 18|MeadowRiverLbr.Co.... 71] Bloedel, Stewart & Welch, 
ap SP =o BERN h2z 28] Wuichet, Inc., Louis..hol-2-5 77|Moore-Keppel & Co........ Seibel» 
Miller Co., Paul. eoceteese 4 Northeast Lumber Co Sea Carlisle Lumber Co : hl-5s 
— ‘= Pardee & Curtin Lumber Co. | Collins Lbr. Co..C. C...acijs 78 
Newbeaia | Lumber Co.h-1-4-5 bee eeeeeeeeeeecscereees i 114} Collins Lbr. Co., John D. .hs 
Northwest Spruce Co.....h4 I—HARDWOODS Wilderness Lumber Co... .. . Hines Lbr. Co., Edw.aceblis 
PacificMutual DoorCo.h1m(1) McMaster Shingle Co., John 
Pacific States Lbr. Co...h1-5 77 t\—COTTONWOOD | £+<sY = —————— ~d lll cece cecceecece h2z 28 
P The bii-i bod + J—HARDWOOD FLOORING " . on 22 
Red Lbr. ufactur- Angelina Hardwood Co.. a ae eee reeiaeee te oi 
ers Association......... h2 fm em or 10 Northwestern Cooperage & 
Red River Lbr. Yee 19] Bartholomew Hardwood Co., Lumber Co., The. . 
Redwood Sales Co........ Bn cocccccscccccces 67| Alderman & Sons Co., D. W..j 12) St. Paul & Tacoma Lbr. Co. 
St. Paul & ‘ee he oe _ Lumber Rs tite sail : B. jane ees oe. yi eT: h1-2-3-4s 
i mew 
Soh ih wavieke Tee yep Se Sie Site Cnn. te 
oy ap oh en ee ee Bradley Lumber Co., of Ark. Lumbermen's 
Silver Falls Timber Co. .h1-5 9|Breece-WhiteMfg.Co.The.a2i 74) ..................82d3eij 9 | eee were renee d2hm(1)ns 
Smith Lumber Co., R. L Brooks & Ross Lbr. Co...aci 9|Bruce Company, E. L... WaiteLbr.Co.,H.B.h1-2-403s 78 
FI EE 7io 85| Brown & Co.,Geo.C.... .d3i Cobbs & Mi Se empire 
Sullivan Lbr.Go....h1-2-4-5 | Bruce Co., BE. L........ d3eij __|Collins Lr. Co.,0.C...aciit | Co.........ceceeeeeeees 4 
Sullivan Lumber Co., Inc. | Buffalo Hardwood Lbr.Co..i 10|Crossett Lumber Co....... j alt a Sete 
Frank T.......--+..+ hi-4j 10|Caddo River Lbr. Co....e-¢1i [DeSoto Hardwood Flori eae eae ..ons 
Tacoma Lumbermen’s Club joo Lbr, Co..... aci _ rr eas d3 ee b 
cette dade d2hm(1)ns _ |Cherry River Boom & Lbr. | East Jordan Lbr. Co.......ij 34] White River Lbr. Co. 1245s 
Siiatea Steed, WA NE G01 Ooecceccee..++ecsee.0 bei | Eline & Brother, G... abcei] 10| Willeon Bros. Lbr. Co... .ags 
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To Advertisements 





Where no page is given the advertisement appears every other week 
or every fourth week and may be found in a previous issue. 
















































































M—SASH, DOORS, COLUMNS, Celotex C Company, The elit 5 
Dec cced 
TRELLIS, MILL WORK LUM B E kK CONTINUED Pidgeon-Thomas Iron Co. 
AND 
73 saarranenes SHAVINGS AND SAWDUST 
34 BALERS 
Andersen Lbr. Co...... m(1) 
Anderson Lumber Co. HJ. | APPRAISERS AND faicage Leck Go.0022022.—[Benson..... eee. LOGGING TOOLS —_| Famous Manufacturing Co... 
inten iil & Capentt) 6) "SER ESTMATORS ip peon Company, The... Deven Hotel Go... 2227. American Logging Tool Co. 34 , 
Chicago Lumber Co. c—_ Lacey & Oo. James D...... _....e es RE ED SEO eens = TIMBER LANDS 
Sag, SA in “ ieux Bros. & Co........ Wilinttivescé<cs.+..c00-. Forest Service..........+++. 
20 i Cupgecies tee Sewall, ow if? Eseerebesce Winton.. ae LUMBER CRAYONS inom & Co., James D...... 2 
ureau, The. ........... Spain & Co.,H.M......... 34) COUPON BOOKS AND A Co.. The.. 82 
3 merican Crayon Co., The 
2 o- Lumber Co...... ‘him Stewart, Walsh Ps Wolfe..... TRADING CHECKS 
Lumber Co. .....; INSULATING AND SOUND- WALL BOARD 
Heat Lbr. & Mfg. Co., the Childs & Co., 8. D.. : DEADENING MATERIAL LUMBER STORAGE 
PR CLS wee cvecsvccccocccccce . Cooley & Co. W. fi s Bartholomew Hardwood Co., Alton Box Board & Paper Co, 
BUILDERS’ HARDWARE | Cooley & Co., W. J........ 
71 Long-Bell Lumber om Meyer & Wenthe........... Celotex Com — eeeces Sarees ere d3ij 67| Beaver Products Co., Inc., The 
2 oisies ia cic ete Del 25! Grand Rapids 1 Hardware Co.. Southern Coupon Co.. Fiax-li-num wie Co... 11 CareyCompany, The Philip. 
hen. 4 ay, P a ier Co Schlage Lock Co........... Wilcox Mfg. Co., W. W..... 101 | Mason Fibre Company. OFFICE SUPPLIES Upson Company, The....... 
MONG SE eh 2im(1) 76 oateseonss tia A 82 
puciihiaiaiostCohm() ENGINEERS oteiienn as Buck & Go rank “weate 101 WATCHMAN’S CLOCKS 
man Mfg. Co........ . a 
Pickering Lbr. Co... .emoi-2 CE NS ete Ben... .000; 00052 67 — Lumber Mutuals. 66|Wigeins Co., John B........ g4| Detex Watchclock Corp..... 82 
Red River Lbr.Co.him(1)o1-2 19] Alton Box Board & Paper Co.. iat ice: Ao 
Tacoma Lumbermen’s Club American Window Glass Co. FINANCIAL Buildes & PMenuf turers PAINTS 
necriadoaertne dzhm(I)nz | Andersen Lbr, Co, ....m(1) ' Mutual C - 4 MISCELLANEOUS 
70 Wheeler, Osgood Company, Babcock Co., 83] American Credit Indemnity __|tumbermen'’s Mut. Cas. Co. Allen Paint & Putty Verte. 
The. -...+0eseeeeees m(1) Beaver ProductaCo. vInc., The Co. of New York......... 67 National Lbr. Manufacturers’ Kurfees Paint Co.. J. F..... Adde & Company.......... 
Bessler Disappearing Stairway Baker, Fentress & Co....... Inter-Insurance Exchange. 12 American T = Aes & ‘Tele 
eon ilders Commercial Agency | Rankin-Benedict Underwnit- REFORESTATION gah wa araqninah eee 
84 ACCOUNTANTS or ap mea ie, Freeman, one & Camp Co. p| 19 CO.....eeeeeeeeeeees Hall, Kellogg & Co......... Chi Ph. Eastern Illinois 
34 Nelson & Co., Gilbert....... 84 Curtis Co * Companies Service Bo hey ’s Credit Ass'n... 80 LADDERS REFRIGERATORS Fein & rbot Inc., Chas. F... - 
34 Fuel th phe ta Se... = 11 Babcock Co. W. WwW eevcccces 83 McCray Refrigerator Sales rd & Mar eae ane Co oa 
34 AMERICAN Grand Rant 1 jacaiatins C Ca. FOREIGN BROKERS Rowe Mfg.Co............. st. 114 Haggar —— 
14 LUMBER EXPORTERS Lehon ey, “eee Richards & Co.,C. B....... 67 LOG STAMPS Sout ia Bui Le : 
1 yu 
Douglas Fir Exploitation & _ | Mam Five Gescgng —— Cooley & Co., W. J......0+- ROOFING AND SPECIALTIES Spencer Lbr Co.,John A...0 84 
rt Co.. «+ -h1-5-6 27 — we Expanded GATES AND FENCING Meyer & Wenthe........... Beaver Products Co. =ioe, The heeseoccscnece 
Pickrel Walnut Co......... i 68 SESE Rowe Manufacturing Co... . Wilcox Mfg. Co.. W. W..... 101 |CarevCompanv.The Philip. . Wilson. — ny ee i HH 
P—WOODWORKING S—SAWS, KNIVES, TOOLS R-2—TRUCKS AND WAGONS|MOTOR TRUCKS, TRACTORS 
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Complete BLOW-PIPE Installations 


Positive High Pressure Pneumatic Systems 
FANS, DUST COLLECTORS, BLOW PIPING 














BLOWERS. 





Designs and Estimates free of charge. Results guaranteed. 


Sterling BlowerCompany, (fre ror 


CYCLONE DUST COLLECTORS. AUTOMATIC FURNACE FEEDERS. 





Branches:—New York and Philadelphia. 
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Perfect balance, with 
V-type engines on the 
exact center line. Weight 
is evenly distributed, 
saving wear and tear on 
tire flanges, rails, and 
switch points. 

Lumbermen report that 
the perfect balance of the 
HEISLER makes a big de- 
crease in track mainten- 
ance costs where an en- 
ine is running back and 
orth on a track. 











Savice 


= i Nan 
o has “tried 
2 wa them all” 
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EISLER (1) Travels fast on the Main Line 


GeareD Locomorives (2) MHauls more on the rough spurs 


“The only locomotive we have ever used that 
is a real success in the woods and on the main 
line too”—is what logging men who have “tried 
them all” say about the HEISLER. 


(1) Your HeEIster travels fast on the main 
line without tearing itself to pieces—being the 
simplest and sturdiest geared locomotive ever 
built, with only one set of bevel gears to each 
truck, 


(2) The HEIster outpulls other locomotives 
on steep grades, as it has fewer gears to turn over, 


and every wheel is a driver. Its freely swiveling 
trucks carry a HEISLER over rough, wavy track, 
where you wouldn’t think an engine could run. 


And it takes sharper curves than other locomotives, 
By direct drive to a center shaft, telescopic slip of the 
drive shaft couplings when rounding sharp curves is 
cut down to only % inch— instead of 12 to 14 inches as 
it would be if the Hersrer had a side driving shaft. 
Reducing the shaft friction to only 1/30 of what it 
one be if the power were applied at the ends of the 
axles. 

Write for catalog A, showing the Hetsier’s superior 
construction features, with photos of HeIsLers in all 
kinds of log hauling. 


HEISLER LOCOMOTIVE WORKS, Erie, Pa., U.S. A. 











Sturdy CLIMIAX 





Five Improvements 


The superheated Climax shown above em- 


ST. LOUIS 


We Buy and Sell Complete 
Electric Railway Material 
and Railway achinery, 
New and Relaying Rails, 

Motors and Turbines 
Best Price—Quick Delivery 


HYMAN-MICHAELS COMPANY 
PEOPLES GAS BUILDING 


HYMAN-MICHAELS COMPANY 


Headquarters for 


RAILS 


RAILWAY MACHINERY 
CARS.ETC. 







Kam 





CHICAGO _ SAN FRANCISCO 











bodies all steel construction, heavy solid steel 
arched truck frames, alemite lubrication of all 
principal bearings, stream line enclosed cab, 
simplicity of replacement of all working parts. 
It is truly a great locomotive for hardest log- 
ging service. 


Write for the CLIMAX catalog. 


AR 
Y oe! 
Binders 


It is so simple and easy to bind a load of logs, 
ties, lumber, timbers. You just hook each grab hook 
of this binder over a link of the chain and pull the 
lever down. The hooks and swivel eye are made 
of forged steel—that’s why these binders last a life- 
time. 


$3.35 Each—$6.70 Pair. 


f.o. b. Bloomdale. 


Goodyear & Miller 


Sole Manufacturers BLOOMDALE, OHIO 


Climax Manufacturing Co. 
CORRY, PA. 


Sales Representatives: 


San Francisco: E. S. Sullivan, 751 Monadnock Bldg. 
Vancouver, B. C.: Vancouver Mchy. Co. Seattle: Climax Locomotive Co. 
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Making Advertising 
Bring Customers in 
for Building Material 


The advertisement shown below is for use 
in your local newspaper. 
‘*home idea”’ you will sell more lumber. 











~ 
$0 ay AR eine 


Build With 
and Have a Home for Life 


If you want a reason for building your home 
of wood we would refer you to the many old 
New England homes built by our forefathers 
hundreds of years ago which are still in use. 


For wear, comfort and style you will find a 
well designed frame house a big value house. 
We have plans to fit everybody’s need and 
pocketbook. Come in and let us show you the 
right plan to suit your lot and family. 


(Dealer’s Name and Address) 














By selling the 











They cut lumber! On the effi- 
ciency of their saws depends their 
profit. 

When Disston claimed that the 
new Invincible Saw would cut 
more and better lumber with less 
power, they tested our claims. 

Read their own reports: 


Runs with low power— 


“Our power is water which much 
of the time is low. Yet our Invin- 
cible cuts soft pine or tough oak 
with splendid satisfaction. It is the 
best saw of all.” 


Aston E. Hewitt, Raynham, Mass. 


Takes less power— 

“The best saw I have ever used. 
It does take less power to run it. 
All kinds of wood look alike to it 
—dead-dry hickory, or wet, frozen 
elm.” . L. Crarx, Bedford, Mass. 


More output; less power— 

“The Disston Invincible is the 
best saw we ever had. We have re- 
duced our costs and increased our 
production.” 

Rawtey & Co., Leipsic, Del. 


These men 
tested 
our claims 


on their own 
portable mills 


Increases cut over 10%— 

“By using Invincible Saws we 
have increased our cut over 10%. 
We would recommend this saw to 
any one.” Ci EARFIELD BrruMINOUS 

Coat Corp., Indiana, Pa. 


Breaks 40-year record— 

“In all my mill experience, the 
Invincible is the best saw I have 
ever run. It cuts more lumber with 
less power and with less care and 
work in sharpening.” 

C. A. Rorer, Cynthiana, Ky. 


Hundreds of mills reported simi- 
lar results. 


An improved design of tooth 
gullet; a patented method of lock- 
ing in the bits; a harder, tougher 
steel for teeth; a plate that stands 
up to hard work,—these features 
combine to produce greater out- 
put at lower cost. 

An Invincible will make your 
mill more profitable, too. Address 
the branch nearest you. 





PRICES ON ABOVE ILLUSTRATION ONLY 


Stereotype matrix .......ccccccesccccees $0.30 
Ster pe mounted on wood block....... é 
Elee mounted on wood block....... 1.25 


PRICES ON AD COMPLETE 
Seereshys MOWER nccccccccoccecsccccece $0.50 
Stereotype mounted on wood block....... 1.25 
Eleetretype mounted on woed block...... 1.75 


The above is one of a series of ads appearing regularly in 


the American Lumberman. 


The illustration is one of 


twenty-three plans which appear in our new plan book— 
“Attractive Small Homes.” Write for sample copy today. 


Complete set of working blue-prints, with specifications 
and bill of material for above plan $3.50, postpaid. 


American fiumberman 


431 South Dearborn Street, CHICAGO, ILL. 


Established 1873 


$4.00 a Year 











Get this book 


Just issued by Disston and 
offered free to Portable Mill 
owners. Tells how to set up 
and operate portable mills, and 
how to care for your saws. Ad- 
dress Dept. A 





Henry Disston & Sons, Inc., Philadelphia, U.S.A. 


Cincinnati Detroit Chicago Seattle, Wash. Portland, Ore. 
San Francisco Atlanta Memphis, Tenn. Bangor, Me. 
Boston, Mass. New Orleans Toronto, Ont. Vancouver, B. C. 





DISSTON 
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How Geared Locomotives 


Are Judged 


N PRACTICALLY every discussion of geared 

locomotives, the Shay is the standard of com- 
parison. It provides the basis for the judgment 
of all other power. 

There are a number of reasons why this is so. 

With more than a half-century’s experience, 
Lima is the oldest geared locomotive builder. 

The Shay is the pioneer geared locomotive. 
Constantly improved through years of manu- 
facture, Shay design thoroughly assures high 
efficiency in operation. 
More Shays are in service today than any other 
geared locomotive made—a fact that, too, has 
helped to make the Shay known everywhere as 
the standard of geared locomotive comparison. 


May we send you the latest Shay catalog? 


LIMA LOCOMOTIVE WORKS 


Incorporated 
Lima, Ohio 17 East 42nd Street, New York 


COMOTIVES 











Longer Service—Lower Upkeep 


These two important factors in lumber cars have proved to many of the 
largest sawmill operators in the country the advantages of installing 


r “| OTTUMWA 
Roller Bearing 

















Car Wheels 


They require re-greasing but once 
a year, require less power to move 
cars, and are more economical in 
operation. Let us tell you more 
about these car wheels and our , 
roller-bearing lumber buggies to- ¥ 
day. 


|} Ottumwa Iron Works, °t"s*.°"” 







Write for Circular 
Describing these Trucks. 


In writing for prices, specify diameter of 
wheel desired and track gauge. We will 
be pleased to refer you to large Mills 
using our trucks. 

























8-Wheel Log Wagons Reduce Hauling Costs 40% 


quem) THOUSANDS OF THEM IN USE TODAY #20: "// 


by some of the largest operators in the country— verify this 
statement. Built on a scientific principle, they require less 7 
power to pull a given weight over an uneven road than the 
ordinary wagon and thereby save you money by increasing 
your facilities and saving time. 










It’s all in the 8-wheel construction 


5 





Oo illustrated herewith are indis- 
‘ur pensable in any logging camp. 
For handiness, practical opera- 


Self-Loading tion and a time and money 


oneer. a aaa Mee proves 

. their worth. e should like 

Skidders to tell you more about them. 
Further particulars yours for 
the asking. 


LINDSEY WAGON Co. 


Sole Manufacturer, LAUREL, MISSISSIPPI 
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Fire Resisting 
DRY KILN DOORS 
A 


Fire resisting dry kiln 
doors are built in two 
types 


Cork-Insulated Ingot Iron 


and 


Asbestos-Board 


They're ready to hang! 





Ask us about them. 


The National Dry Kiln Co. 


437 West Georgia Street, INDIANAPOLIS, INDIANA 
Eastern Representative at Eagle Mills, Troy, New York 





-that new 
Wa ¥ [iii 






iw 








is with the 


STANDARD 
Dry Kilns 


May we send to you our free book- 
let showing this—you’ll want to know 
the latest—its free—just fasten this 
ad to your letterhead and mail to us 
at 1529 McCarthy St., Indianapolis. 
The Standard Dry Kiln Co. 








Is your factory dirty 
and cluttered up with 
shavings? 





Are you using too much 
power on your dust col- 
lecting system? 








If so, consult one of the 
oldest concerns in this 
country. 


Cyclone Blow Pipe Co. 


2544-54 W. 21st St., CHICAGO, ILL. 














aL LTT 


| Lever’s Official Feetage Estimator 


By JAMES M. LEVER. 


Just the book you need for figuring board and surface measure 
of all classes of interior and exterior finish, moulding, column, 
tank and silo stocks and cut-up material in lumber and veneers 
for fixtures, panel work, furniture, cabinets, mantels, carriage 
bodies, store fronts, doors, sash, blinds, newel, door and window 
frames, boxes, etc. 

Big time saver for dealers, manufacturers, purchasing agents, 
salesmen, etc. 


$10.00 Postpaid—Send for Special Circular. 


American Lumberman 


431 So. Dearborn Street,~ 
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New! 


New model 
veneer dryer— 
New high 
efficiency— 


[MPORTANT new improve- 
ments in the design of Proctor 
Veneer Dryers have added much 
to the wonderful reputation of 
these machines for efficiency 
and economy. 

ATA 


Especially the Mew Proctor 
Dryer saves floor space, steam, 
motive power. 


It delivers FLATTER veneer. 


‘Write and let us acquaint you with 
the new features of Proctor Dryers. 





Proctor & SCHWARTZ, Inc. 
PHILADELPHIA 
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GENUINE McDonough Carriage Dogs 


Guaranteed Under All Conditions 


You take no chance as they must give satis- 
faction. 















We agree to accept the return and will re- 
fund the purchase price of all sets which do not 
prove to be entirely satisfactory. 





Could any proposition be fairer? 

_ They can be installed on all makes of car- 
riages. 

Send for bulletin and list of users in your 
vicinity. 


McDonough Manufacturing Co. @ 


EAU CLAIRE, WISCONSIN & —— 


et 


Sawmill Machinery and Band Resaws. 














Sones 


You Can Never Get 100% Efficiency From Your Boilers 


or From Your Saw Mill Refuse Without the 


Gordon Hollow Blast Grate, Improved. 


(Patented June 9, 1925). 


57% More Efficient than the Original Gordon Hollow Blast Grate. 
Gordon Hollow Blast Grate Co., Established isso. Greenville, Michigan. 


Also sole manufacturers of the TOWER line of edgers and trimmers. 
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SOLVING THE PROBLEMS OF 
ECONOMICAL WOODWORKING! 





OR Flooring, Ceiling, Sid- 

ing Ship-Lap, Jointing etc. 

These Tools have the Make- 
Ready built into them to elim- 
inate perplexities; to save 
time and labor, to increase 
capacity, to solve the problems 
of economical wood-working. 
The Bits are divided into up- 
per and lower series from a 
central line of the cut, and set 
upon seats inclined to give the 
leading bit-points a _ perfect 
clearance, acting the same as 
a saw tooth when set. 


ROSS - GRAINED and 

knotty lumber, finished 
smoothly with uniformly 
shaped tongue and groove 
outlines. 

Maple or other hard woods 
are well finished with bits of 
superior carbon steel. High 
Speed Steel Bits furnished 
when desired. 


OR Door, Sash and Blinds, 

where the patterns must be 
of equal shape on both sides 
of the groove, and where the 
coping bits must produce the 
exact counter-part of the 
sticking. In all work of this 
nature the Shimer Cutter 
Head is especially helpful. 


OR special patterns of 

mouldings and grooving 
work, with or without the cop- 
ing parts to fit, these tools ap- 
ply to the best possible advan- 
tage for the saving of time 
and labor. 


Re 


nan 
yy 








Fig. 202 


Our Business Centers Around the 


SHIMER CUTTER HEAD 


bac has been developed 
along distinct lines in pur- 
suit of labor saving advantages. 
Step by step it established a 
system by which fine work may 
be done with ease and common- 
place methods. Many little de- 
tails very essential to the per- 
formance of good work, enter 
into the construction of a 
SHIMER CUTTER HEAD 
rendering it more practical, re- 
liable, durable, complete. They 
meet the general demand as an 
every-day trade builder and 
business promoter and make 
good under a 30 day test trial, 


& or money refunded. 





pA, 


K OR Matching Double Ceil- 


ing or Ceiling made in dou- 
ble thickness and afterwards 
resawed into two. separate 
tongued and grooved boards 
we design -special heads and 
bits, self-clearing, uniform 
cutting, practical and service- 
able. 

If you match thin ceiling in 
quantity it will pay you to try 
these Double Ceiling Heads. 


HIP-LAP Heads, to be of 

real service must be of 
the “always ready” kind, in- 
terchangeable with flooring or 
jointer heads, thus assuring 
quick changes without a 
change of machine guides. 
Every mill-man understands 
the value of interchangeable 
tools, and the uniform quality 
of work these tools produce. 


EVERSIBLE and One- 

Way Cutters, moulded to 
agree with your needs, with 
two, three, or more cutter 
wings, carefully backed for 
clearance, work well on any 
shaper. All sizes, all shapes. 


OSETTE and other small 

cutters having a central 
stem to be held in a chuck 
are especially handy for the 
many little jobs that come in- 
to the average wood-working 
plant. They always do their 
part in the saving of time and 
thereby swell the earnings of 
the average man. 





pS 


SAMUEL J. SHIMER & SONS, Inc. 


MANUFACTURERS OF 


Matcher, Ship-Lap and Jointer Heads; Double Ceiling, Glue 
Joint and Batton Heads; Door, Sash and Cope Heads, etc. 


Send for 220 page Catalogue—DO IT NOW 





MILTON, PENNSYLVANIA 
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Modern Methods Demand Durable Equipment — 


Years of development have 
produced this compact sturdy 
and dependable 


Horizontal 
Band Resaw 


Its principal parts, including sen- 
sitive straining device, wheels and 
saw guides, are the same as used on 
our band mills. Having been suc- 
cessfully used for years with an 
unbroken record of satisfactory 
service, it comes well recommended 
to lumber manufacturers contem- 
plating a productive investment. 
Wheels six or eight feet diameter 
single or double tables, hand or 
steam operated. Plain or collar 
oiling, water chambered, or Timken 
Tapered Roller bearings. 


Left Hand 8 Ft. Doubie Table Resaw with Roller Bearings and Steel Roller Chain. 


THE FILER & STOWELL CO., MILWAUKEE, WIS. 





A Day’s Work— 


really depends upon the kind of a 
machine which your operatoris 
running. With our 


Cooperage Machinery 


you are sure of a big output—a full 
day's work 


E. & B. Holmes Machinery Co. 


Makers of — 57 Chicago Street, 
Special Cut-off Saws, Rip Saws, Pony Planers, 
End Maschers, Varisble Socal Chante Shafts. B uffalo, N. Ve 









BOLINDERS 
GANGS 


HIGH SPEED — LONG STROKE 








For cutting round logs, cants or 
flitches. Bolinder Gangs produce bet- 
ter lumber with less saw kerf at high 
rate of feed. Made of finest Swedish 
material. Thousands in operation all 
over the world. 

















Descriptive circulars upon request. 


BOLINDERS COMPANY, Inc., °New'vor« erty 














Turn Your Stabs iii Sab team 


We make 2 sizes of these machines. 


We Manufacture Four Sizes 
of Band Resaws 


Cut-Oft Saw Tables 
. > Automatic Cut-Off Saw 

A Power Feed Board Box 
Machine 

Automatic Hand Hole Cutter 
for Boxes 

42-inch Slab Resaw for Saw 
Mills 





; “ Rie Saw Tables 
42” Saw 18” wide Slab. 


FISCHER MACHINE WORKS CO. 


1841-45 Carroll Ave.. CHICAGO. ILL. 





















Live Dealers Use It 
Dealers who are on their toes are quick to see 
how they can cut stock investment with a 


Crescent Universal 


WwooD 
WORKER 


The Crescent does away with 
carrying many odd-sized, slow- 
moving items. Ideal for cutting 
window, door and cellar frames, 
pickets, battens, etc. 


Write for the 
CRESCENT circular. 


The Crescent Machine Co. 


194 Main Street, LEETONIA, OHIO. 


You Can Do: — 
Disc-Grinding Band Sawing 
Panel Raising Jointing 
Resawing Dadoing 
Tenoning Ripping 
Boring Sand 





Cross-cut Sawing KnifeG: 





ing 
Grooving Mortising and 
rinding 
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Wherever records for 
low cost of handling 
materials are made— 
and broken — you will 
find Goodrich Conveyor 
Belts contributing their 
share to economical 
production. 


Let our engineers 
cooperate with yours 


THE B. F. GOODRICH RUBBER CO. 
Established 1870 Akron, Ohio 








CONVEYOR BELTS 
“Best in the Long Run” 
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Grate Bars That 
Last Longer 


Note the curved and 
trussed understructure of 
Thomas Durable Grate 
Bars. This strengthening 
method and the fact that 
Graterlast — a heat-resist- 
ing metal—is used in their 
construction accounts for 
the fact that Thomas Dur- 
ables outlast ordinary 
grate bars several times 
over. 


No change in your fur- 
nace settings is required 
for you to use 


Thomas 


Durable 
Grate Bars 








Why not give us the sizes of your furnaces 
and tell us the kind and class of fuel you desire 
to burn and let us ship you one or more sections 
of these grates so that you can test them right 
alongside of your present bars? 

Thus at very moderate cost you can find out 
from actual experience exactly how much long- 
er our bars will last and how much you can 


save by using them. For natural, forced or in- 
duced draft. 


Thomas Grate Bar Co. 


BIRMINGHAM, ALA. 


CHICAGO, ILL. CLEVELAND, O. NEW YORK, N. Y. 
Ry. Exch. Bldg. Hippodrome Bldg. 2 Rector St: 













INDUSTRIAL 


SPECIAL LOGGING CRANE 


DESIGNED FROM 
RAILS TO BOOM TIP 
FOR THE LOGGER 


OIL BURNING-EIGHT WHEEL DRIVE 
TWO EQUAL-POWERED DRUMS OF 
TREMENDOUS ROPE PULL-GREAT 
BOOM CAPACITY 




















INDUSTRIAL WORKS: Bry CiTY:MICHIGAN 


BRANCHES IN 25 LEADING CITIES-SERVICE EVERVWHERE 




















4 ‘“N 
Reduce Your 


Hauling Costs 


Eliminate that constant resetting of tires—neces- 
sary with wooden wheels—and cut your repair 
bills materially by equipping old wagons and 
carts or new ones with our 


Steel Wheels and Axles 


ee 





Lumber Buggies 


Millmen who need lumber buggies, log wagons and 
carts will find it well worth their while to send for our 
catalog. We build them to give long, dependable 
service at low upkeep expense. 


Ask us about Trailers for tractor hauling, 
light, all steel buggies for lumber and 
heavy duty tractor trains for logging. 


Electric 
Wheel 
Co. 


Dept. A. L. 
Quincy, IIL. 
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“Gene Saws . xk _ 






































Ui 
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Ut) 
: till 


= in ATKIN NS: Sen 


ou obtain a Supermaterial 


“Silver Steel” 


: There is only one brand of 
GREAT SOUTHERN LUMBER COMPANY “Silver Steel’ Saws—ATKINS. 








5 





Says:— It is a special formula, prescribed 
‘*We have had Atkins Saws in our and built to the highest standard 
mill for the past 19 years * * * We in Atkins laboratories. It is not 
have found them to be every- ‘iust’” STEEL—it is True Steel, 
thing you recommended * * * thru and thru. 


Fast cutting, long wearing, 
and of the highest 


Only ‘‘Silver Steel’? Saws possess 
quality.” 


to the limit the cutting and pro- 
duction qualities that are and 
must be demanded by efficient 
mills the world. over. 


EC RTHINS SCOMMOUAPRLIA I, 
BILVER STEEL 


Send us a-trial order. 


ATKINS ALWAYS 
AHEAD 


Y a hi, K, - 
y ee Ossi “ty Ga 





















_) 
i) 
E.C. ATKINS & COMPANY 
ESTABLISHED 1857 The Silver Steel Saw Peopie 
Machine Knife Factory: Home Office and Factory: Canadian Factory: 
LANCASTER, N. Y. INDIAN APOLIS, IND. HAMILTON, ONT. 
Atlanta Chicago Memphis Minneapolis New Orleans New York 


Portland San Francisco Seattle Paris, France Vancouver, B. C. 





\MERICAN 





LUMBERMAN 
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Lawson 
Floor Trucks 


We manufacture a complete 
line of standard trucks and 
also design and build special 
trucks to meet individual 
needs. 


Ask for bulletin 120 and price-sheet. 


We also manufacture 
Wood Cogs for Water Wheels 
and L\WSON Wood 
Split Pulleys. 
Menasha W.S. Pulley Co. 


670 Tayco St., MENASHA, WIS. 








Fig. 99. LAWSON FACTORY TRUCK 























PARDEE & CURTIN LUMBER CO. 
SALES OFFICE 
CLARKSBURG, W.VA. 
MANUFACTURERS OF CHOICE WEST VIRGINIA HARDWOODS 
BAND MILLS 
CURTIN, COAL $'DING AND HOMINY 
WEST VIRGINIA 








SERVICE IS WHAT YOU WANT 


when you choose babbitt for your plant 

mOREJONE because long service means economy. 
S More-Jones Hoo-Hoo, Rex and Im- 
Hoo-Hoo — ai proved Babbitts offer you longer service 
Rex Improved per dollar invested and therefore reduce 


costs for renewals. 
cially adapted to certain uses. 
tell you all about them. 


Each brand is spe- 


SABBITT> 
More-Jones Brass & Metal Co., St. Louis, U. S. A. 


Let us 











ARE REQUESTED TO SEND FOR 
YARD MEN oun DESCRIPTIVE BOOKLET 
H TELLS ABOUT THE 


Books That Will oie You Money 


Send a Postal Giving Name and Address to 





The Gideon-Anderson Co. 


**The House 


Fou Hardwood and Cypress 
LUMBER 


60 Million Feet 


Can handle orders of all sizes expeditiously. 
Plant : Sales Office and Yard, 











—. oT. LOUIS. MO. Annually 
Synonomous| PRESCOTT __ BEST SAWMILL 
Terms: MENOMINEE MACHINERY 











The Prescott Company, mr" 








a’*,,| Hardwoods 


American Lumberman, 431 So. Dearborn St, Chicago 
POPLAR 


NICE 
SOFT 
‘cw | and Cypress | 


Wistar, Underhill & Nixon PHILADELPMIA DA 











Refrigerators for all pur- 
Cc poses. Save food and 
money. Styles to suit 











every need in the com- 
Send for Catalog missary store. 


McCray Refrigerator Sales Corporation, ,.2); lake St, 






























































ave “Time~ Jave Money 


Unload 
a Lo 


R.B.ROLLER BOLSTERS 


Shipped K. D. Require about 3 hours for easy 
installation. Fits any truck, trailer 


our Lumber 
at a Time with 


or loading wagon. 


The R. B. Company 


305-7 Grand Avenue Temple Building, Kansas City, Missouri 


























